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Ideas That Banish Cobwebs 














The old time farmer, 


to sell, has been relegated 
to the poor house. Good 
roads, good trucks and 
easy family transporta- 





In response to invitation of the American 
Lumberman, Roy Metzger, Lebanon, Ind., owner 
who farmed with mules, of the Metzger line of retail lumber yards, con- 
and raised wheat and corn tributes these helpful ideas as to the things most 
needed for the advancement of the retail lum- “Dobbin” and the en- 
ber business, and tells how they can be made 
effective in meeting changing conditions 


‘FOUR DOLLARS A YEAR 
SINGLE COPY 25 CENTS 





A. more complete build- 
ing service is necessary, 
for with the exit of old 


trance of the “tin Lizzie” 
every prospective builder 
investigates new buildings 








tion have changed the 
conduct of the retail lum- 
ber business, just as they have changed farming 
conditions. The new conditions must be met by 
new methods, or sooner or later destiny waits just 
around the corner with a stuffed club for the lag- 
gard who fails to see the new light. 


Wik retail lumber dealers can learn much from 
the auto salesman, who is our greatest com- 
petitor. When he induces you to junk the 

old bus for a new one does he tell you that your 

good old car won’t take you there and bring you 
back? No, he just drives his new sport car along- 
side your dusty one and calls attention to the nifty 
cigar lighter in front and vanity case in the rear, 
and the new fandangled things, and the different 
shaped hood and fenders, and the first thing you 
know your good old car is gone, with your ‘check 
for a couple of thousand iron men, and you stand 
around the new car and grin like a Cheshire cat. 
Why not follow. the auto salesman’s method, occa- 
sionally build a nifty new design of cottage, in- 
corporating all the new and different conveniences, 
invite all the people to come and see it, and thus 
send the good wives home with dissatisfaction in 
their minds for the old arks in which they stay? 

This can be done, and the man who does it will 

have no cobwebs over his office furniture. 


Sie moving items of stock could be han- 
MDH died, in the cities, by a central warehouse, 
owned by the lumber yards using it. Coun- 
try yards could do the same, ‘by having their ware- 
house in the center of the group, with easy and 
quick transportation all ways. This would do two 
good things: First, bring the lumber yards inter- 
ested into closer harmony; and second, lower the 
investment of yards that try to give complete build- 
ing service to their customers. 


for many miles around; 
and they take a fancy to 
the various materials and designs seen in some dis- 
tant place, and are not happy till they get it. If the 
dealer is not able to supply this varied assortment 
of materials, the customer may have them trucked 
long distances over State roads at little expense, or 
buy of mail order houses. This gives rise to hard 
feelings and misunderstandings between dealers, 
and then the fight is on. 


T hes retail lumber dealer should realize that 
there has been as much improvement in home 
building as in automobiles in the last twenty 

years, and he should urge contractors and owners 
to incorporate the latest improvements in their 
buildings, so that they will be so much better and 
different from the old houses that every woman see- 
ing the new home will be dissatisfied with the old, 
makeshift houses that are offered for sale or rent. 
Too many dealers are content to sell 2 by 4’s and 
putty instead of the new designs and conveniences 
in homes. Would your wife buy a new hat or coat 
if this year’s design was the same as last year’s? 
No, because a hat is seldom worn out. But the 
milliners see to it that this spring’s hat is small, 
this summer's hat is large, this fall’s hat turns up 
in the back and the winter hat turns up in front. 
They change the style every time the buds burst in 
spring, the roses bloom in summer, the leaves fall 
in autumn and the snow flies in winter. That 
method keeps you digging up continually for 
milady’s new clothes, otherwise all her friends can 
tell just how old the hat or coat is by its shape or 
cut. Why don’t we advertise the built-in ironing 
board, the clothes chute, the Pullman breakfast 
room, the new plastered arches, and all those other 
little things that make the present day home differ- 
ent ‘from those built twenty years ago? The world 
moves, and we must move with it. 
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Dangers 
of Short Term 
Financing 


When banking credit is abundant the 
temptation may be strong to borrow 
from a bank to purchase timber or make 
improvements in plants or equipment. 


A quick change in the business situa- 
tion, resulting in the tightening of 
credit, could make this short term bor- 
rowing policy very expensive. Long 

term bond financing is the best protec- 
tion against possible changes in the 
financial situation. 


LACEY 


Securities Corporation 
231 South La Salle Street, Chicago 


Madi Ave. 626 Henry Bidg. 
> New York on Seattle, Wash. 
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‘ple Flooring You Will 
“* ° 
Like to Sell 
You will like to sell Bigelow 
Brand Maple, Birch and Beech 
INQUIRE Flooring because it is a depend- 
OF US FOR: able, uniform quality, well-manu- 
Basswood factured flooring. It has all the 
Hard Maple merits of other good floorings and 
Rock Elm the “Nail Groove’”’ which saves the 
Soft Maple carpenter's time in laying and in- 
Soft Elm sures neater matching in addition. 
a and Many dealers make an extra dollar 
ps or two profit on Bigelow Brand. 
veins —— Write for samples and prices. 











Kneeland-Bigelow Co. 


BAY CITY, MICH. 






PATENT APPLIED FOR 









BIGELOW BRAND 
Maple Flooring 




























Some Real Values 
for Keen Buyers 


The buyer who selects his stock from 
the following list is assured depend- 
able stock at a satisfactory price. Every 
item offered here is well manufactured 
and well worth your investigation. 


100,000 ft. 4/4” No. | Com. & Btr. K. D. Birch 
150,000 ft. 4/4” No. 2 Com. K. D. Birch 

100,000 ft. 4/4” No. 2 Com. A. D. Birch 

100,000 ft. 4/4” No. 3 Com. Birch 

50,000 ft. 4/4” No. 2 Com. & Btr. Brown Ash 
50,000 ft. 4/4” No. 2 Com. & Btr. Soft Maple 
50,000 ft. 5/4x6” No. 3 & Btr. Pine and Spruce 
100,000 ft. 4/4” No. 3 & Btr. White Pine 
30,000 ft. 4/4” No. | Com. & Btr. Basswood 


75,000 ft. 13/16x2/4” Clear Birch Flooring 
50,000 ft. 13/16x244” No. | Birch Flooring 


30,000 ft. 13/16x244” Factory Birch Flooring 
15,000 ft. %@xi'/2” Clear Birch Flooring 


KKNEELAND-M°LURG 
LUMBER COMPANY 
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Lumber Suited to 
Your Requirements 


That is one thing you desire to- 
day; another is the delivery of the 
exact grades you order. Our Special 
Sales Service guarantees you all of 
this and more too—it saves you 
time, trouble and money on every 


order for 


Northern Hardwood 
and Hemlock Lumber 


We have at our command the entire 
outputs of the Weidman Lumber Co., 
Trout Creek, Mich., and the Bergland 
Lumber Co., Bergland, Mich. Your in- 
voice comes directly from the mill so you 
can check every shipment. Investigate 
our service today. 


Weidman -Vogelsang 


903 Grand Rapids 
Savings Bank Bldg., 


GRAND RAPIDS, MICH. 


Lumber Co. 
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pastime of holding and attending business and trade con- 

ventions. Chicago is perhaps the greatest convention city 
in the world, and at midsummer the big hotels of the city weekly 
harbor aggregations of coatless and perspiring representatives of 
more or less important industries. 

A convention held in Chicago last week represents a compara- 
tively new industry that has an indirect bearing on the lumber 
business. The meeting referred to is that of the American Baby 
Chick Producers’ Association. If anyone is surprised that the 
industry of hatching chicks has grown to such proportions as to 
warrant a national association and an annual convention, he may 


CY) sastim: heat nor cold seems to affect the great American 

















There Is No “Closed Season” for Conventions 


be still more surprised to know that*there is also an International 
Baby Chick Association, which will hold its annual convention at 
Grand Rapids, Mich., later in this month. 

We have always contended that a lumberman can learn some- 
thing useful at every lumber convention; but will now go further, 
and say that a lumberman, if he keeps his eyes and ears open, 
can learn something useful at any convention, no matter what 
line of business it represents. For instance, consider this prac- 
tical exhortation to the assembled baby chick producers: 

“Every hatcheryman, like every good housekeeper, should have 
a pride in the looks of things. You have an investment in property 
and equipment and it should be taken care of. A man’s business, 
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they tell us, is not much better than it looks, and your visitors 
will go away convinced that you are an uptodate, orderly, cleanly 
hatcheryman, or their verdicts will be to the contrary.” 

Just change the word “hatcheryman” to “lumberman” and those 
words will fit as though they were spoken with the retail lumber 
dealer in mind. Isn’t that statement, “A man’s business is not 
much better than it looks,” worth thinking about? 

Another thing brought out at this meeting was that the whole- 
sale hatching and distribution of baby chicks in which the mem- 
bers of this association are engaged is tremendously increasing 
the poultry population of the country, and calling for more and 
better brooder and poultry houses, feeding and nest equipment, 
etc., all of which creates a demand for lumber. 


Women’s Clubs Promote Lumber Sales 


OUCH OF THE buying for the household is done by the women. 

I) If there is any particular kind of merchandise not generally 

bought by women it is lumber, and even in the case of lumber 
the women are potent factors in determining its use, say, in home 
building. But the modern building materials store carries more than 
lumber; it includes in its stocks not only builders’ hardware but 
built-in furniture, paints, varnishes, etc., and these are items that 
are bought by women. But women are not in the habit of going to 
lumber yards, and they are not likely to get that habit so long as 
the lumber dealer merely runs a “lumber yard.” It’s the “lumber 
store” that can count on getting the women’s trade. 

It is a commonplace to say that methods of merchandising lumber 
have changed, are changing and must change still more. Retail 
stocks have changed until the up-to-the-minute dealer is headquar- 
ters for not only goods but for information on every phase of build- 
ing. He is a better at the same time that he is a bigger merchant, 
and part of his success in his new rdéle is due to his ability to get 
women interested in buying his wares. Dealers who have not tried 
to sell to women may think it a waste of effort, but if they will read 
the article on page 38 of this issue they will discover that it can be 
done with profit to the women as well as to the lumber merchant. 

Every well-planned selling stunt is inspired by a desire to sell 
goods of a certain class or kind, not just any old thing, but some- 
thing specific and definite. In the case here cited it was to sell 
built-in furniture; but the stunt helped to sell paints, lacquers and 
other items of merchandise; and it helped to sell them after the 
main “stunt” had been pulled off. It was a means of making imme- 
diate sales; it brought some good business along soon after the big 
days and it gave the lumber store a kind and amount of publicity 
that must be reflected in enlarged sales for an indefinite period. 
The plan of enlisting club women used in this case is adaptable to 
all situations and therefore it deserves the study of all dealers. 





Making Autos Work for Lumber 


REPRESENTATIVE of the AmerIcCAN LUMBERMAN recently 
spent a few hours in a mid-western village and noticed the 
unusual number of beautiful lawns. They were not only 

well cared for but were also well planted. Massed shrubbery, 
bordering beds of flowers, roses on trellises, neatly trimmed hedges 
and the like were repeated in endless variation in one attractive 
block after another. Curiosity led to’ inquiry, and the inquirer 
soon learned that an elderly Englishman had a greenhouse and 
nursery at the edge of the town. The people of the village were 
probably no more interested in lawns and flowers than most mid- 
westerners; but the presence of the nursery, the skill and en- 
thusiasm of the old man in making planting designs and the friendly 
rivalry, once a start had been made, brought the town to a state of 
cultivated beauty that makes it more than locally notable. 

The same representative visited another and somewhat larger 
town. Here the flowers and shrubbery were not so notable, but 
practically every lawn was decorated with trellises, arbors, garden 
furniture, sun dials and bird baths. Again the explanation was 
found, not in the unusual taste of the townspeople but in the fact 
that a local lumberman carried these things in stock, pushed them 
judiciously and understood pretty well the art of placing them to 
advantage on the lawn. 

These incidents illustrate the fact that there are a good many 
uncultivated markets for smaller or larger sales, waiting only until 





some one with moderate skill and imagination discovers them and 
makes it possible for his neighbors to beautify their places. It may 
be garden furniture, paint, remodeling, garage designs, screened 
porches or whatnot. The requirements are usually nothing more 
than a small stock of materials, a carpenter with some special skill, 
some little capacity for display to aid in salesmanship, and ep. 
thusiasm and imagination enough to help customers to see what the 
finished product will look like. 

The dealer in question who handles the garden equipment said 
he liked the little sideline for several reasons, not the least being 
the fact that it enabled him to make automobiles work for him. 
Automobiles had made the selling of houses a little difficult, so 
everyone said, but in his opinion they were not a total loss. For 
people from adjoining towns, driving through this little city and 
seeing his yard display and all the decorated lawns, frequently 
stopped and eventually made purchases. He was selling for as 
much as fifty miles from home and not cutting in on any fellow 
dealer’s territory, for none of the dealers in these neighboring towns 
carried such a stock. 





Commercial Growing of Northern Woods 


EW INDUSTRIES are at present confronted with more seri- 
CH ous and more complicated problems than is the lumber 

industry. On the one hand lumber manufacturers find their 
products in serious competition with materials that have won the 
public’s approval in fields and uses where lumber’s position for- 
merly was hardly challenged. On the other hand they are con- 
fronted with the necessity of replenishing their timber supply by 
growing it or with, the alternative of closing their plants. The time 
yet remaining for determining how this situation shall be met 
varies with individual manufacturers and with lumbering regions; 
but the situation is essentially the same in all sections and with 
all operators. 

Lumbermen have been slow to conceive of tree growing as an 
adjunct to lumber manufacture for the very good reason that virgin 
timber has been available in abundance at prices much below its 
cost to grow under conditions that generally have prevailed. In 
many cases this virgin timber has been readily accessible to mills 
already established and in others the industry has been under the 
necessity of migrating. Migration, however, while it may solve the 
problem for the individual operator, does not solve it for the indus- 
try nor for the community. In the first place removal of timber 
leaves vast areas of unproductive cut-over land, and in the second 
place it often leaves, as in Michigan, great industries dependent 
upon the forests for their supply of raw material. To some extent 
the land can be used for farming and to some extent woodworking 
plants can import their raw materials. But the regrowing of the 
forests and the perpetuating of the lumber manufacturing industry, 
if proved to be practicable, promises to be the logical means of 
solving the various problems connected with the waning timber 
supply. 

Probably the most significant official utterance with respect to 
the problem of timber supply that has been made by and for lum- 
bermen was the address of R. B. Goodman, delivered at the recent 
meeting of the Northern Hemlock & Hardwood Manufacturers’ 
Association and published on pages 40 and 41 of the AMERICAN 
LUMBERMAN of last week. Mr. Goodman very properly stressed the 
fact that trees are a crop; that they pass through periods of growth, 
maturity and decay, and that lumbermen who purpose to grow trees 
must have an understanding of the conditions affecting growth 
similar to that possessed by farmers regarding food crops. He 
stressed also the fact that taxing bodies must get the same concep- 
tion of tree growing in order that tree crops may be taxed as food 
crops are taxed, only once, and that when harvested. 

Forestry legislation is relatively a new field of law making in the 
United States, and it is therefore not surprising that some of the 
State forestry laws have either wholly missed or at least fallen 
short of the end sought to be accomplished. There can be no deny- 
ing the necessity of taxing forest land, whether cut-over or not, in 
order to sustain local government; but, as Mr. Goodman pointed 
out, the severance tax that not only will bring the most revenue 
but that will best promote tree growing is the one that offers the 
biggest inducement to land owners to put their lands to tree grow- 
ing. If, as he more than intimates, the Michigan tax of 25 percent 
on the timber when cut is so high that land owners will not engage 
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in tree growing on a large scale the State will not realize as much 
as if the tax were lower and the areas taxed were greater. 

One other point emphasized by Mr. Goodman was the need of 
making available to all timber owners the infomation about tree 
growing and reforestation in general that now is scattered here 
and there among lumbermen, foresters and others. On recommen- 
dation of the forestry committee a meeting of timber owners of 
Michigan and Wisconsin, including woodsmen and others, will be 
held to discuss the forestry situation and take steps designed to 
secure a reduction of the Michigan severance tax to a parity with 


in these three States. 


that proposed in the law now before the Wisconsin legislature. It 
is to be hoped that legislators not only in Wisconsin and Michigan 
but in Minnesota, as well, will so frame their laws affecting forest 
lands as to promote tree growing on a scale commensurate with the 
needs, the opportunities and the possibilities of the Great Lakes 
region. To achieve this end through wise legislation is an ambition 
worthy of the wisest of legislators. 
single law, but by amendment it should be practicable to do all 
that can be done by law to restore lumbering to its proper status 


It can hardly be done by a 





Week’s Sales Increase 30 Percent 

[Special telegram to AMERICAN LUMBERMAN] 
WasuHincton, D. C., July 21.—Rebounding 
from the characteristic midsummer curtailment 
or suspension of activity, the lumber industry, 


during the week ended July 16, increased its- 


sales about 30 percent over the preceding week, 
says the National Lumber Manufacturers’ As- 
sociation. Shipments increased in about the 
same proportion and production at an even 
greater rate. These are the conclusions arrived 
at from an examination of reports from 350 of 
the leading softwood and 154 of the chief hard- 
wood lumber mills. The resumption of activity 
was shared by both hardwood and softwood op- 
erations. As compared with a year ago, the 
softwood lumber industry again presents the 
exceptional occurrence of equaling, if not ex- 
ceeding, last year’s figures, but the hardwood 
industry continues to lag behind 1926. 

The unfilled orders of 215 southern pine and 
West Coast mills at the end of last week 
amounted to 634,665,060 feet, as against 547,- 
836,465 feet for 202 mills the previous week. 
The 107 identical southern pine mills in the 
group showed unfilled orders of 224,989,596 
feet last week, as against 227,650,608 feet for 
the week before. For the 108 West Coast mills, 
the unfilled orders were 409,675,464 feet, as 
against 320,185,857 feet for 95 mills a week 
earlier. 

Altogether the 332 comparable reporting soft- 
wood mills had shipments 95 percent, and or- 
ders 98 percent, of actual production. For the 
southern pine mills, these percentages were re- 
spectively 93 and 89; and for the West Coast 
mills, 100 and 113. Of the reporting mills, the 
309 with an established normal production for 
the week of 223,840,141 feet, gave actual pro- 
duction 102 percent, shipments 97 percent, and 
orders 101 percent thereof. 

The softwood figures for last week, the week 
before and the same week last’ year follow: 
Production—241,686,000 feet, against 157,067,- 
000 feet the week before, and 234,561,000 feet 
last year. Shipments—228,527,000 feet, against 
157,164,000 feet the week before, and 244,512,- 
000 feet last year. Orders—237,913,000 fect, 
agianst 170,383,000 feet the week before, and 
244,447,000 feet last year. 

The hardwood figures for last week, the week 
before and the same week last year follow: 
Production—20,542,000 feet, against 14,772,000 
feet the week before, and 25,169,000 feet last 
year. Shipments—21,175,000 feet, against 13,- 
873,000 feet the week before, and 25,614,000 
feet last year. Orders—20,597,000 feet, against 
11,727,000 feet the week before, and 29,541,000 
feet last year. 

To make allowance for the fewer West 
Coast mills reporting this year, add 7,000,000 
feet to production, 9,000,000 feet to shipments, 
and 10,000,000 feet to orders in comparing soft- 
wood figures with last year. 


The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Eighteen 
of these mills, representing 54 percent of the 
cut of the California pine region, gave their 
production for the week as 26,145,000 feet; 





shipments, 19,187,000 feet, and new business, 
18,946,000 feet. Last week’s report from 16 
mills, representing 48 percent of the cut,. was: 
Production, 18,298,000 feet; shipments, 13,675,- 
000 feet, and new business, 12,553,000 feet. 
The West Coast Lumbermen’s Association 
wires that new business for the 108 mills re- 
porting for the week ended July 16 was 13 per- 
cent above production, and shipments offset 
production. Of all new business taken during 
the week, 57 percent was for future water de- 
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New Carolina Pine Secretary 

[Special telegram to AMERICAN LUMBERMAN] 
NorFoLk, Va., July 21.—At a meeting here 
today of the directors of the North Carolina 
Pine Association, Gilbert L. Hume, formerly 
with the Montgomery Lumber Co., of Suffolk, 
Va., and a former president of the association, 
was elected secretary-treasurer of the organi- 
zation, to succeed John M. Gibbs, who has been 
employed as trade ex- 
tension manager for 
the National Lumber 
Manufacturers’ Asso- 
ciation. The appoint- 
ment of Mr. Hume as 
secretary-treasurer of 
the North Carolina 





G. L. HUME 
Norfolk, Va. 


Elected Secretary 
North Carolina 
Pine Association 





Pine Association 
takes effect Aug. 1. 

Mr. Hume has long 
been closely identified 
with the association, 
having been elected 
its president in 1920 
and reélected in 1921. 
Following his retirement from the presidency, 
he served one year as vice president for North 
Carolina, and the following year was elected 
vice president for Virginia and was made 
chairman of the cost and values committee. 
In connection with this committee, Mr. Hume 
did some splendidly constructive work that was 
helpful to the entire pine industry. As a direc- 
tor of the association and later as chairman 
of the transportation committee, Mr. Hume 
again rendered yeoman service and gave the 
association and the North Carolina pine indus- 
try the benefit of his knowledge of transpor- 
tation conditions. He also took an active in- 
ferest in securing an equitable basis for the 
computation of timber values in connection 
with the income tax, and, in fact, for many 
years has been a leader in association work 
and in service to the industry. 

The election of Mr. Hume as secretary- 
treasurer of the association will be received 
with enthusiastic pleasure by all the members 
of the organization and by the industry at 
large. It is certain that in his capable hands, 
the work that has been so well carried on dur- 
ing the last five years by John M. Gibbs will 
continue and the association will be maintained 
on a high standard. 


livery, amounting to 73,066,970 feet, of which 
30,959,386 feet was for domestic cargo delivery, 
and 42,107,584 feet export. New business by 
rail amounted to 50,528,007 feet, or 40 percent 
of the week’s new business. Fifty percent of the 
week’s shipments moved by water, amounting 
to 56,430,038 feet, of which 37,080,195 feet 
moved coastwise and intercoastal, and 19,349,- 
843 feet export. Rail shipments totaled 53,- 
163,950 feet, or 47 percent of the week’s ship- 
ments, and local deliveries, 4,042,576 feet. 
Unshipped domestic cargo orders totaled 138,- 
948,078 feet; foreign, 136,607,235 feet, and rail 
trade, 134,120,151 feet. 

While fire weather, usually prevalent at this 
season of the year, has not seriously interfered 
with logging operations in the Douglas fir dis- 
tricts, many camps which closed late in June 
and early in July are still down, some of which 
do not plan to resume logging until late in Au- 
gust, according to the 4L employment service. 
Fir sawmills are, with but few exceptions, cut- 
ting on a one-shift basis, with a tendency to 
continue on present production schedule. There 
is still a surplus of skilled loggers and millmen 
in the Douglas fir districts. East of the Cas- 
cades, both logging and lumber manufacturing 
continues to absorb practically all skilled resi- 
dent labor. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows heavy 
increases in production and shipments, and ncw 
business slightly above that reported for the 
preceding week. 

The California Redwood Association reports 
production nearly tripled, a substantial increase 
in shipments and a notable increase in new 
business. 7 

The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows some 
increase in production, a slight decrease in ship- 
ments, and 50 percent increase in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with one less mill reporting, shows pro- 
duction and shipments about the same, and new 
business slightly below that reported for the 
week earlier. 

Reports from 14 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (one less mill than reported 
for the week before) show production about the 
same and substantial increases in shipments and 
new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 46.—-EprTor. ] 


[Special telegram to AMERICAN LuMBERMAN] 

MEMPHIS, TENN., July 21.—For the week 
ended July 16, one hundred one units, each 
representing a daily capacity of 28,000 feet, 
reported to the Hardwood Manufacturers’ In- 
stitute. Their normal production figure was 
23,520,000 feet and they manufactured 18,919.- 
000 feet, shipped 18,093,000 feet and booked 
orders for 17,663,000 feet. 


{Special telegram to AMERICAN LUMBERMAN] 

NorFotk, Va., July 21.—For the week ended 
July 16 thirty-four mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 8,736,000 feet, manufactured 
6,137,368 feet, shipped 5,550,245 feet, and 
booked orders for 6,264,500 feet. 

(Continued on page 62) 
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Green Birch Logs for Export 

We have 
touch with a firm that could supply us with birch 
lumber in logs from 16 inches to 20 inches in diam- 
eter in green condition, and we thought that it might 
be possible for you to direct us to concerns who could 


been for some time trying to get in 


sell us these logs. We shall be glad to have such 
concerns quote us prices on the logs in carload and 
less than carload lots. 

For your information we would say that this lum- 
ber is to be shipped to Cuba, and therefore we would 
like to buy it in a location as favorable for shipping 
as possible.—Ingurry No. 1.980. 

[This inquiry comes from a Missouri con- 
cern whose letterhead indicates that it is en- 
gaged in commission importing and exporting. 
Possibly correspondence with the concern will 
enable producers of logs to decide for them- 
selves regarding the possibilities of selling 
green birch logs for export. The name of the 
inquirer will be given on request.—EpiTor. | 


Defects in Over Lengths of Hardwood 


| would be glad to have the following information: 
For example, take a board 6% feet long and 8 inches 
wide with one standard defect in the center of the 
piece and an additional defect on the end that would 


cut off in trimming the board to 6 feet. Would a 
National Hardwood Lumber Association inspector 
class this board as a Ne. 1 common? 

If the board was 12% feet long and 8 inches wide, 
having two standard defects, up to 12_feet and one 
additional defect on the extra foot, the board 
being oak, not having excessive streaks or sap, would 
the board be classed as a second? 

The substance of the question is this: A board 
6 inches longer than standard length, would defect 
in the 6 inches above the standard length be con- 


sidered ?—Inovuiry No. 1,981. 


| This inquiry comes from the inspector of a 
hardwood lumber concern in West Virginia. 
The question was submitted to the National 
Hardwood Lumber Association for a ruling, 
and William H. Nelson, chief inspector of 
the association, made the following reply: 

“On lumber where the measurement 1s com- 
puted on the exact foot in length, and if any 
of the boards fractionally over a foot con- 
tain defects in the over-length, same are not 
considered in the length of the board and are 
admitted as no defect. However, in order to 
produce lumber of a better appearance, and to 
minimize freight cost, believe it is advisable 
for the shipper to cut off the fractional over- 
length which contains the extra defects.” 

The inquiry and the ruling of the chief in- 
spector are published for the information of 
readers interested in securing uniformity in 
inspection practice and maintaining the stand- 
ards of the national grading rules.—Epiror. | 
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Conditions in British Honduras 


Can you advise me where printed matter can be 
obtained giving reliable information about Central 
American woods, logging, milling, shipping and mar- 
keting? I am _ interested particularly in British 
Honduras,—Inguiry No. 1,983. 

{This inquiry comes from a man connected 
with a Michigan retail lumber concern. Prob- 
ably the best informed man in the United 
States on forestry conditions in Honduras is 
Samuel J. Record, professor of forest products, 
Yale University. Prof. Record is author of 
the book “Timbers of Tropical America,” re- 
cently published, and sold by the American 
LUMBERMAN at the publisher’s price, $10 a 
copy, delivered. Prof. Record is also editor of 
the magazine, “Tropical Woods.” in the June 1, 
1927, edition of which is an interesting article 
by him entitled “Trees of Honduras.” In the 
same issue of “Tropical Woods” is an article 
on “New or Otherwise Interesting Trees and 
Shrubs Collected in Guatemala and Honduras 
in 1927 by Samuel J. Record and Henry Kuy- 
len.” This issue also contains an article on 
the “Pine Forests of Honduras.” 

In 1925 C. Hummel, forestry officer, prepared 
a report on the forests of British Honduras 


with suggestions for a far-reaching forest 
policy which gave the results of an investiga- 
tion of forestry conditions in Honduras. This 
report was published by the Crown agent for 
the Colonies, and was reprinted for the Forest 
Trust of British Honduras in 1925. The re- 
port constitutes the standard work on the for- 
ests of British Honduras and is the basis of 
the accepted forest policy of the government. 
Copies of the report are obtainable on applica- 
tion to the forest office, P. O. box 181, Belize, 
British Honduras, the price being $1, or 4 
shillings, postage free. 

In this report information is given regard- 
ing the present state of the forest industries 
of British Honduras and their volume of trade, 
the nature and present state of the forests, and 
the possibility of their development, general 
conditions of the country in relation to for- 
estry, forestry policy, and the staff and organ- 
ization of the proposed forest department. The 
book contains detailed information about meth- 
ods of operating the forests, the terms on 
which laborers are employed etc. While pri- 
marily dealing with forestry conditions, it con- 
tains much suggestive information with respect 
to the commercial exploration of the forests.— 
Eprror.] 


Coast and Southern Freight Rates 

Can you give me the names and addresses of the 
publishers of freight tariffs covering rates on shingles 
from the Pacific coast, also rates from the southern 
territory on lumber?—Inouriry No. 1,984. 

| This inquiry comes from an eastern lumber 
sales agent. Information regarding rates is 
published by a number of concerns in each of 
the producing regions. To this inquirer have 
been given the names of concerns that supply 
and sell this service. The traffic department of 
the Western Pine Manufacturers’ Association, 
Portland, Ore., publishes lumber rates in the 
form of a folder which it is understood is sup- 
plied gratis. The Southern Pine Association, 


New Orleans, La., publishes several small rate 
books covering different destinations, and the 
Southern Hardwood Traffic Bureau, Memphis, 
Tenn., publishes a rate book covering the rates 
on hardwood. Several other associations pro- 
vide traffic service for their members, and it 
may be that others than those named supply 
information of this kind in published form, 
The name of the inquirer will be furnished to 
interested readers on request.—Ep1Tor. | 


Percentages of Hardwood Grades 


Kindly advise us, if you have the information or 
can obtain it without involving a great deal of work, 
the percentages of different grades obtained by the 
various mills, separating No. 1 common from selects 
and also separating the various thicknesses from 
black ash, basswood, birch, soft elm, hard maple and 
soft maple.—Inguiry No. 1,982. 

[This inquiry comes from the by-products 
sales department of a large automobile con- 
cern of Michigan. From data supplied by the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association a number of years ago the 
following table of percentages of grades was 
made up: 





Grades 
F.A.S. No. 1 No. 2 No.3 
Common Common Common 

Species Percent Percent Percent Percent 
Serre | 27 23 33 
Basswood ....... 19 29 25 27 
BE diss indir eas 20 28 21 31 
Elm, rock ....... 18 27 23 32 
Elm, soft ........ 15 25 24 36 
Maple, hard ..... 14 30 22 34 
Maple, soft ...... 18 30 22 30 
ares. 37 23 32 


Somewhat more elaborate tests and records 
have been made for the yield of lumber by 
grades from other woods, oak, for example. 
The matter of grades realization is one of 
perennial interest to the lumber manufacturer, 
and of course the results vary with the char- 
acter of the timber and equipment, and more 
than anything else with the skill of the 
sawyer.—EniTor. | 








NEWS AND VIEWS OF 


50 YEARS AGO 


From the AMERICAN LUMBERMAN 








C. N. Paine’s barn at Osh- 
kosh, Wis., was fired by a 
spark from his mill recently, 


and consumed. s 


jis Ma a Me}. 
Wis. 


signment 


Good judges have estimated 
that the log yields of the 
streams tributary to the Mis- 
sissippi will not be more than % 
50 to 60 percent of what they 


ill-fated Pensaukee by the ter- | 
rible whirlwind. The distance 
is fully 35 miles. 


Paine 
is making a large con- | 
of shingles to St. 
Louis from Wisconsin points. 


Average short logs are sell- 
ing at Stillwater, Minn. readily 
at $10 in raft. 

* | . «6 


of Oshkosh, 


The magnificent orange tree 
of the palace of Versailles, and 
which is known as the Grand- 
Constable of Francis I. and the 


* Grand Bourbon, is more than 


were last year, on account of 
the very low condition of 
water, hanging up_ great 
quantities of logs in nearly 
all the streams. 

. 2. @ 


Hiram Smith of Flint, Mich., 
is filling an order for 100,000 
feet of oak flooring for Paris, 
France. 

* 2 *@ 

A large amount of timber is 
being shipped from Green Bay, 
to be used on the Welland 
Canal. 

oe -5. 

Large numbers of shingles 
are scattered throughout the | 
woods on the south side of | 
Sturgeon Bay, which were un- | 
doubtedly carried over from! 


Large quantities of tan bark | 359 years old. 


are being shipped from Kewau- 
nee, where it is bought for 
from $4 to $4.50 per cord. 
a 

The contract for building 
wing dams at the mouth of the 
Chippewa, for the purpose of 
improving navigation, has been 


ernment to a 
partly. 


Minneapolis 


* * * 


The firm of Slauson, Grim- 
mer & Co., which for many 
years past has owned and 
operated at 
largest lumbering establish- 
ment on the west shore of Lake 
Michigan, was formally dis- 
solved on the 
longer exists. 


+ * * 


Hon. J. G. Thorp, of the 
Eau Claire Lumber Co., Eau 
Claire, Wis., and the late 
president of the National As- 


|sociation of Lumbermen, is 


Kewaunee the 


18th, and no. 


rusticating among the green 


| hills of N . at the h 
let by the United States gov- | re ee e home 


of his son-in-law, the far- 
famed Ole Bull. 


+ * * 


Scuth Australia has thirty- 
one steam sawmills in opera- 
tion. 

a 

Forest fires are raging in 
the vicinity of Fort Fairfield, 
Me. Vast areas of timber 


lands have been burned over 
and many buildings destroyed. 
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Southern pine average bookings made a good gain in 
the week ended July 15, and were above the May-June 


level. But as production made a larger gain, the orders 
for the week were about eleven percent below it. Evi- 
dently the mills see signs of a heavier movement during 
the fall, and are preparing their stocks accordingly, though 
as a whole they are larger than last year at the same date. 

Timbers appear to continue in the lead. Oil field drill- 
ing is taking on greater activity, and there are more orders 
for rigs. There are also some good orders for export ma- 
terial, and the railroads have been taking some framing 
and decking. Yard trade has been a little slow, but the 
outlook is for a brisk movement during the fall, as there 
is promise of excellent crops through the sales territory. 
Dimension has moved fairly well, and lower grades of 
such workings as flooring, though present prices are 
hardly satisfactory. 


Fir Output Still Curtailed; Bookings Show Gains 


There is still considerable curtailment at West Coast 
mills, while business tends to gain, so that they are 
entering the fall in a strong statistical position. In the 
first twenty-seven weeks of the year their sales exceeded 
their cut by seven percent, and the bookings for the week 
ended July 16 were thirteen percent above the output. 

Rail trade is beginning to pick up, a large part of the 
business coming from country yards in the middle West. 
The Atlantic coast market is in its usual midsummer lull. 
While prospects are fair in California, thirty coastwise car- 
riers have been tied up, to avoid any accumulations there. 
Export trade has been making gains in new directions, the 
mills finding a market in Europe for considerable quan- 
tities of plank, or deals. Australian and Oriental business 
is also picking up. Gains in export and rail trade should 
ensure a firm market during the rest of the year. 


Dry Stocks Are Scarce at’ Inland Empire Mills 


Production in the Inland Empire is being kept at much 
lower levels than last year’s. The absence of a surplus of 
stock is enabling the mills to maintain their prices. Besides 
that, the unusual weather this season has greatly retarded 
drying, so that there is a shortage of material in shipping 
condition, and especially of lower grades. Excellent crop 
prospects in the Inland Empire itself, and also in the middle 
West, lead lumber manufacturers to believe that there will 
be a decided increase in buying during the latter part of 
July, by both yards and millwork plants. 


Northern Softwoods in Fair Call; Spruce Is Dull 


Trade in northern pine has declined somewhat during 
the last week or so. The mills in the North are getting 
good orders for box, but prices are so low that small plants 
are out of the running. Railroad demand for grain door 
material is developing into good volume, as the roads are 
preparing for a heavy crop movement. Crop prospects in 
the Northwest States are so encouraging that retailers are 
counting on an active fall business, and though they are not 
yet adding much to their stocks, their inquiries are more 
numerous. The eastern trade is not of great volume, being 
in small lots for day-to-day needs. Production is tapering 
off a little, though most plants éxpect to continue opera- 
tions until the end of the season. Except for fluctuations 
of about 50 cents, prices continue steady. 


_Demand for northern hemlock has become more active 
since the opening up of the resort season, and there is a 
fair movement to the farms that is expected to increase as 
harvest is reached. Mill stocks are being depleted, and 


Lumber Statistics Appear on Pages 46 and 47; 


prices are strengthening, some sellers now giving only 
$3.50 off the Broughton list. ; 
The eastern spruce market continues rather dull. New 
England mills have been selling dimension at $35 base, and 
Canadian random has been bringing about $32, there being 
keen competition from West Coast woods. Boards keep 
steady because of light offerings. Betterment in trade is 
expected as soon as the vacation season is over. 


Good Fall Prospects for Northern Hardwood Trade 

Northern hardwood manufacturers have been finding 
trade dull, though they have reasons for expecting an early 
improvement. Consumers have been reluctant to pay the 
higher prices, and have allowed their stocks to become 
seriously depleted. Quotations have receded a little, and 
it is not expected that there will be further decline. Prac- 
tically all the larger groups of buyers will have to enter 
the market for fall needs, and northern mill stocks have 
already been pretty well cleaned up. About all that is on 
hand is this year’s cut, some of which is of course getting 
into shipping condition, and northern operators are now 
turning more attention to hemlock. The stock report of 
the maple flooring makers for July 1 encourages the hope 
that they will soon be buying more rough stock. They 
had about fifteen percent less of their product on hand, 
and unfilled orders were practically fifty-three percent 
larger than on the same date last year. Millwork demand 
is also improving, building trades being the best buyers. 


Southern Hardwood Stocks Small; Prices Fairly Firm 


Average unsold stocks of southern hardwoods July 1 
showed a further decline, and were then at their lowest 
noint of the year, and thirteen percent less than those of 
Jan. 1, though only two percent less than July 1, 1926. 

The market is now in its usual period of midsummer 
dullness, but shipments during the week ended July 16 were 
practically equal to cut, orders falling not far behind. 

While more mills have been resuming operations, the out- 
put is still about twenty percent under normal, and very 
little of the stock cut from now on will be in shipping 
condition for this fall. 

The larger consumers are still out of the market, except 
for small quantities. Automobile plants are, however, 
changing over to their new models, and should soon be 
taking larger quantities. Furniture makers find business 
somewhat dull, and have not had the expected results from 
the summer shows, but believe they will share the benefits 
of a good crop and improving general business conditions, 
and will probably have larger needs in a month or so. 
The building trades interests are poor buyers, as shown 
by the bookings of the oak flooring plants. A gain in the 
overseas movement has been made at the expense of prices: 
In general, however, quotations are firm. 

California Pine Stocks Reduced; Prices Firmer 


The curtailment of production at California pine mills 
has been successful in bringing their stocks down to prac- 
tically the same level as they were last year. The June 1 
inventory of all species and grades was only one-fifth of 
one percent larger than on the same date last year, while 
holdings of No. 3 shop and better had declined almost 
twelve percent. .On the other hand, unfilled orders were 
9.2 percent greater, apparently calling largely for lower 
grades, as there had been a marked falling off in unshipped 
orders for No. 3 shop and better as compared with last 
year. These are figures from identical operations. Demand 
for higher grades has been increasing recently, with some 
improvement in the eastern trade, while that for box is 
well sustained, though most of the lower grades are a little 
slower. Prices show a tendency to advance. 


Market Prices and Reports on Pages 75 to 81 
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Over Two Thousand Women Visit Lumber Yard 


Dealer’s Unique Contest Draws Flocks of Feminine Visitors— 


Cash Sales Jump $100 a Day as Result 


Et Paso, Tex., July 18.—All records in the 
way of getting women to visit a retail lum- 
ber yard were eclipsed when through the 
operation of a very clever and practical plan, 
2,200 women visited and registered at a lum- 
ber store of this city within a period of six 
weeks. More than that, during that time 
the increase in the firm’s cash sales was 
more than $100 a day, these sales being of 
such items as lacquer, built-in cabinets, re- 
pair work, etc. 

This campaign took place several months 
ago—last December, to be exact—but it has 
never, so far as the AMERICAN LUMBERMAN 
is informed, been described in any lumber 
trade paper. Be that as it may, it is well 
worth describing, and readers of this journal 
are going to hear about it right now. 

The retail lumber firm that staged this ex- 
traordinarily successful campaign is the 
Hines Lumber & Coal Co., of this city, 
which carried into practical effect a plan of 
campaign originated and developed by the 
El Paso Sash & Door Co., manufacturer of 
the Premier line of standardized woodwork. 

A very interesting fact developed in con- 
nection with the campaign was that of the 


2,200 women visitors only about 100 had ever 
been in a lumber yard before. That means 
that the other 2,100 definitely know of only 
one store in town where they can buy built- 
in furniture and conveniences, paints, lac- 
quer, glass, screen, lumber etc. The after- 
math has been that for months after the 
campaign an average of half a dozen or 
more women have come to the yard every 
day to buy some one or more of the items 
carried in stock, and they are still coming. 
The effects of the campaign in an advertis- 
ing way are still apparent, as it is still a 
subject of conversation among the ladies 
who came to the store, and their friends. 
So much for the benefits, or some of them, 
although much more could be said along that 
line. But, naturally, you want to know how 
these wonderful results were attained; in 
short, how the whole thing was put over. 
The nub of the proposition is this: In- 
stead of trying to interest women as indi- 
viduals, the lumber dealer making use of 
this plan works with and through the va- 
rious local women’s organizations. In every 
city and town of considerable size, there are 
a number of women’s organizations, clubs 





GENERAL 


PRICES 


activities after the heated season. 


trackage accessories. 


to the July 4 holiday. 





Business in Brief 


Notwithstanding the fact that a general slackening is expected at this season, business as 

a whole has held rather strong. While higher temperatures have checked manufacturing output 
to a degree, the same influence has increased the demand for some commodi- 

ties. Though the vacation period is not one of increased business activity, 
it imvolves expenditures that in the aggregate contribute substantially to 
the demand for manufactured goods. The fact that purchases for retail sale have been held 
closely to current demands is indicated by steady buying in relatively small amounts. 
is evidence also of a soundness in the situation that is reassuring for the present as well as 
affording a basis for expansion when the busier season arrives. 
ended July 9 fell below the million mark, owing to observance cf Iadependence Day. 


More favorable reports on the wheat crop have recently caused a drop in the price of that 
cereal, but corn regained its strength after slight shading early in the week. Government re- 
ports indicate a reduction of 12.4 percent in the cotton acreage of this year 
F ARMING as compared with 1926; the areas for the two years being 42,683,000 acres and 
,730,000 acres respectively. Remarkable strength continues to characterize 
the hide market, advances in price being the regular order for several weeks im succession, - 
with little indication of reluctance on the part of buyers to absorb the supply. 


Dun’s list of wholesale quotations shows an excess of advances during the last week and 
Harvard University’s wholesale commodity index for the week ended July 13 showed an ad- 
vance to 139.3 from 137.7 for the week ended July 6. 
showing notable strength were hides and leather, and cotton goods, with 
stability in the steel market indicating close balance of supply with demand. 
In fact so far as indicated by prevailing prices generally, there is no evidence of weakness in 
the situation, basic conditions being sound and the foundation excellent for® sustaining increased 


Conditions at steel producing centers fairly reflect the general seasonal quiet, average pro- 
duction being on about a 65 percent basis. At this time last year the output was on about a 
79 percent basis. The United States Steel corporation’s output at present is 

STEEL about 69 percent, as compared with 74 percent at the corresponding period last 
year. Little change is noted im finished steel quotations. Tin plate is relatively 

quiet but concessions in price have not been recorded with frequency. In the Chicago district 
two rather large rail orders were the chief feature of the week, and these included some 


Daily crude oil production for the week ended July 16 averaged 2,544,250 barrels, again 
establishing a record output, above the previous high of 2,535,550 barrels for the week ended 
July 2, and as compared with 2,534,950 barrels for the week ended July 9. Pro- 

FUELS duction of beehive coke continued to decline during June, the total for that 
month being 577,000 tons, or 53,000 tons less than ia May. The total output of 

coke of all kinds was 4,175,000 tons during June, of which 86 percent was turned out by the 
byproduct plants and only 14 percent by the beehive ovens. The total production of soft coal 
for the week ended July 9 was 6,571,000 tons, a decrease of 481,000 tons, or 37.6 percent owing 


This 


Car loadings for the week 


Among the commodities 








and associations, practically all of which cay 
use some money to excellent advantage. Ac. 
cordingly, a contest with cash prizes at- 
tached appeals to these organizations and 
they are willing to make any reasonable ef- 
fort to participate in the prizes, which go 
to the organization, not to individuals, and 
are used for the aims and purposes. to which 
the organizations are devoted. 

The campaign takes the form of a con- 
test, or really two contests, although both 
are parts of the same campaign. As ex- 
plained in detail in literature issued by the 
El Paso Sash & Door Co. for the guidance 
of dealers wishing to stage campaigns of 
this sort, in the first part of the contest 
prizes are awarded to the organizations 
that have the largest percentage of their 
members visit the store. Each club enter- 
ing the competition files its entry, on which 
it states the number of members that are 
enrolled in the organization. At the lumber 
store each visitor registers on forms pro- 
vided for the club or society. Thus at the 
close of the contest it is easy to compute the 
percentage of members that attended. 

In the second part of the contest, prizes 
are awarded to the clubs—not individuals— 
that submit the best floor plan designs for a 
model and efficient kitchen. These plans are 
judged by a committee, consisting of a local 
architect, a domestic science teacher and a 
non-participating housewife. An interesting 
point in this connection is that special, ruled 
blanks are provided for the women to draw 
their plans on, and explicit instructions are 
given, so that even those unskilled in draw- 
ing are enabled to draft their ideas on paper 
in a clear, legible and uniform way. 

The most practical and effective method 
for a dealer to launch or announce a con- 
test, according to the suggestions of the El 
Paso Sash & Door Co., sponsor of the plan, 
is to write a personal letter to the president 
or secretary of each of the women’s organi- 
zations in the community, enclosing the 
rules of the contest. News of the contest 
also can be spread through the use of dis- 
play space in the newspapers, but the let- 
ters, coupled with the conversational ability 
of the ladies, are thought to accomplish the 
same results at less cost. 

The Hines Lumber & Coal Co. in its cam- 
paign varied this procedure somewhat, in 
that a letter was written to the presidents 
and secretaries of all the women’s organiza- 
tions in El Paso and the valley, in which let- 
ter these officials were invited to be the com- 
pany’s guests at luncheon at the city’s most 
luxurious hotel. Seventy women, the lead- 
ers of the community, accepted the invita- 
tion. An exquisite luncheon was served, 
and the sincerity of the welcome immediately 
established a feeling of' friendliness and 
cooperation. Several talks were made by 
manufacturers’ representatives on the sub- 
ject of efficiency in the kitchen. Then the 
lumber dealer announced the contest and 
distributed literature. Since only the offi- 
cers of the clubs were present at the lunch- 
eon it was necessary for them to place the 
proposition before the members of their va- 
rious clubs and societies, which resulted in 
thirty-eight organizations entering the con- 
test. 

It is further recommended that in ordef 
to attract the interest of the women who 
visit a lumber establishment, a comprehen- 
sive display of goods such as _ millwork, 
paints, lacquer, glass, hardware etc., should 
be arranged. It is highly essential that a 
good display of built-in conveniences be in- 
cluded, as women are fascinated by these, 


(Continued on page 62) 
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Convenient and Effective 
Lumber Display 


San Francisco, CAuiF., July 18—A method 
of displaying long lumber and panels of con- 
siderable interest to associations, to manufac- 
turers who exhibit their products at the various 
conventions, and to retailers who maintain dis- 
play rooms, has been evolved by Prof. Emanuel 
Fritz, trade extension engineer and wood tech- 
nologist of the Cal- 
ifornia White & 
Sugar Pine Manu- 
facturers’ Associa- 
tion. The method 
consists of sus- 
pending the exhib- 
its by means of 
pivots in upright 
hangers, allowing 
them to be swung 
right or left at will 
and making close 
‘ inspection of both 
af sides possible. It 
ply’ was used by the 

California White 
e & Sugar Pine As- 
sociation last win- 
ter, at all the re- 
tail conventions at 
which it exhibited. 

The hangers rec- 
ommended by 
Prof. Fritz are of 
two types, one 
portable for “road 
work” and _ the 
other permanent. 
The first type con- 














5 a Will sists of a standard 
je’ mepk dowel = 5 iron display frame 

Toproject § belo } . 
mod a legs are of 2- 


inch iron tubes, 
separated at the 
base by a solid 44x 
21-inch iron bar 
and at the top by a 3-inch iron tube. Run- 
ning nearly the full length of the bar and tube 
are regularly spaced holes, bored to a depth 
of %-inch, into which the pins at the top and 
hottom of each board are to rest. Even 
though the sample boards may be 12 to 20 
inches wide, they need be spaced only 2 inches 
apart, depending of course on their thickness, 
and yet leave plenty of room for swinging 


Method of reinforcing 
plywood panels 


them right or left for 
inspection. 

Three such frames 
were used last winter 
by the  association’s 
traveling exhibits. 
Portability was impor- 
tant, for each week the 
display had to be set 
up and_= dismantled 
again for transportation 
to another city. Time 
was an important fac- 
tor, and after’ the 
frames and boards had 
been delivered to the 
exhibition booth, the 
erection of the three 
units was accomplished by two men in less 
than two hours. 

Where the exhibit is permanent, iron frames 
are not necessary. In lieu of them may be 
used 2x4’s securely fastened edgewise to the 
wall as shown in an accompanying illustration. 
Any carpenter can build such a display device 
at small cost. 

In the case of the metal frame, the pivots 
are cast solid with a corner brace and are 
supplied by the frame manufacturer; in that 
of the home-made device, %-inch birch or ma- 
ple dowels serve as pivots and the corners of 
the boards are reinforced with standard steel 
corner brackets. The top dowel must be %- 
to 1-inch longer than the lower. 

Not only boards, but. doors, sash, panel, ply- 
wood and other wood products may be dis- 
played in the same manner conveniently and 
at a great saving of floor space. When ply- 
wood is to be displayed, each panel should be 
reinforced by screwing one edge to a 44x1%4- 
inch strip supplied with dowels. 

“Of all materials carried by a retail lumber 
yard, lumLer is the least displayed,” said Prof. 
Fritz, “largely on account of the belief that 
such a cumbersome article would require too 
much handling and a great deal of floor space. 
This method removes all objections; in fact, 
makes it possible to maintain a most attractive 
and interesting display no matter what the size 
of the display room. 

“The use that the California White & Sugar 
Pine Manufacturers’ Association put these 
frames to during the past convention season 
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Three units of portable lumber display frame used by California 
White & Sugar Pine Manufacturers’ Association 


awakened a great deal of interest among all 
branches of the trade, and we have received 
a good many inquiries from all sections of 
the country regarding their construction and 
their practicability. Following extensive ex- 
perience with them, we have reached the con- 
clusion that this method is the only logical 
one for the display of lumber.” 

THE RAILROADS of the United States pur- 
chased 83,073,059 cross ties in 1925, which if 
placed side by side would form a board walk 
eight feet wide and eiglit inches deep extending 
a distance of 10,490 miles. These same ties if 
placed endwise would form a solid stringer more 
than 125,000 miles long. 
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Display of plywood panels maintained by University of California, illustrating construction of Sketch showing details of censtruction of 
home-made permanent display rack 


home-made permanent display rack 
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Nebraska Yard Has Time Saving Features 


L. H. Pauley, of Lincoln, Gets Ideas for New Structure From Picture 
of a Court House—Architect Does the Rest 


If you were to ask « lumber retailer what 
scares him worst you’d get a variety of 
answers, running through the list of com- 
petitive tangles, financial depression and 
the like. But before he got through he’d 
be pretty sure to mention fire. That is a 
nightmare that gallops over every retailer’s 
pillow. He may guard against fire, and he 
will carry insurance of some kind; but 
there seems to be no such thing as making 
sure that a fire will not break out, and in- 
surance never completely covers a fire loss. 
There is a disorganization of business re- 
sulting from it that can’t be measured and 
that so far as we know can’t be insured 
against. 

But without being a Pollyanna about it, 
a dealer who has suffered such a loss can 
get a measure of consolation out of rebuild- 
ing his yard along better lines. Probably 
there are few retailing plants so good that 
the owner could not think of changes and 
improvements. He does not like the idea 
of having the ground cleared by fire; but 
if such an accident has occurred he takes 
advantage of the situation to build along 
better lines. 

This is what has happened to the Pauley 
Lumber Co., of Lincoln, Neb. A couple of 
years ago some locomotive sparks set the 
plant on fire, and when the affair was over 
the company had the opportunity of seeing 
what it could do in the way of a new ware 
house and office. 

When we were in Lincoln for the Ne 
braska convention last winter, we heard 
F. A. Good announce that part of the enter- 
tainment arranged for the ladies was a visit 
to the Pauley plant. Mr. Good, who is one 
of the prominent men in the Nebraska or- 
ganization and who is one of the able stu- 
dents of retailing in the Missouri Valley, 
told the ladies in making the announcement 
that the Pauley plant is one of the most 
striking and original and efficient retailing 
units that he has visited. -So when the 
meeting came to a close we hurried out to 
see it. 

The Pauley company is not precisely a 
down-town organization; for it is a number 
of blocks from the retailing center. 
is in the midst of an attractive residence 
district, is but a short distance from a big 
high school and but little farther from the 
famous Nebraska capitol building. 


Looks Little Like Conventional Yard 


When we first glimpsed the Pauley plant 
we thought it was one of the State build- 
ings. It looked little enough like the tradi- 
tional lumber yard. It is designed in the 
spirit of Greek architecture with pilaster 
columns and has a recessed center with bal- 
ancing wings at the corners. L. H. Pauley 
told me he got the idea from the picture of 
a court house. He took this picture to his 


But it 


architect, indicated the changes he wanted 
made in the front elevation, arranged the 
details of alleys and storage space, had the 
plans made up and built the new plant. The 
recessed front was the architect’s idea. It 
makes for splendid lighting, and. it allows 
for a little formal garden in front with a 
fountain, a couple of ornamental trees and 
a stretch of turf. 

As a person faces the front of the build- 
ing the office is in the left wing. The big 
front door and the lobby just back of it 
divide the local and the line offices. The 
local office is of course next to the ware- 
house. The flat arches seen at the entrance 
of the alleyways are repeated in the open- 
ings inside the office. There is the usual 
sales counter, the accounting department 
and the like. The big safe that went se- 
curely through the fire is built into the 
office and is supported on a heavy concrete 
floor. If by ill luck another fire should 
occur the safe will stay in place instead of 
dropping to the basement as it did before. 
Back of this safe is a coat closet, opening 
into the lobby. 

To the left, as one enters the front door, 
is Mr. Pauley’s office, and back of it is the 
accounting department of the line. I be- 
lieve there are seven yards in the Pauley 
line at present. As Mr. Pauley looks out 
of the side window in his office he looks 
across the Rock Island tracks onto a big 
city park, stretching away in irregular for- 
mation. Just across the street is a triangle 
cut off by the tracks; and this triangle is 








Some retailers of our acquaintance are 
a little reluctant to push the sales of 
short lengths because of the fact that 
the prices swing through a wider arc 
than do the prices of the standard long 
lengths. A dealer may get an unusual 
bargain in a car of shorts. He passes 
them on to his customers with his usual 
profit added. He creates a demand for 
this material. But when his stock is 
gone and his customers ask for more 
he finds that he must pay much more 
for the next car. Unless he ean make 
a price concession his customers will 
prefer the long sticks. Apparently some 
progress is being made in the direction 
of fairly even prices for shorts; and 
when this is done, if the prices remain 
attractive, many more retailers doubt- 
less will stock shorts as a regular thing. 
Quite a number, like Mr. Pauley, who 
give much attention to short lengths and 
who exercise some ingenuity in market- 
ing them, are already doing a consider- 
able business in this stock. 























formally landscaped. So Mr. Pauley has 
a pleasant view when he looks up from his 
desk. It makes a fine setting for a most 
unusual lumber plant. 


Provisions for Employees 


In the basement is a novel feature; a bil- 
liard room for the employees. The base- 
ment is well lighted and pleasant and is an 
attractive place for the men to eat their 
lunches; and the billiard table offers them 
recreation after lunch until the afternoon 
work begins. The company does not need 
the second story as yet but wanted to build 
it both because the appearance of the build- 
ing called for it and because it will be con- 
venient when more office room is needed. 
In the meantime Mr. Pauley has rented two 
rooms to a dentist for an office and reception 
room. He was negotiating to rent the third 
room to a physician, who could make joint 
use of the reception room with the dentist. 
The fact that these professional men are in- 
terested in these quarters will indicate both 
the attractiveness of the rooms and the 
central location of the yard. 

The warehouse is carefully planned, and 
we noticed several unusual features as we 
walked through it. To the rear of the office 
is a large space devoted to finish lumber. 
There are folding doors of a garage type 
in front, and the place is so arranged that 
a truck can be backed in from the alley. 
An open well through the second deck makes 
it possible to unload stock from the truck 
to this second floor almost if not quite as 
easily as to the first floor bins. The door 
protects against dust and to a certain extent 
against moisture. The concrete platform 
built for the truck to back in on is useful 
for many purpeses; sorting finish, rebun- 
dling and the like. 


Handles Quantities of Shorts 


Mr. Pauley handles large quantities of 
short lumber. He buys any kind of shorts 
for which he can find a market, and he 
seems able to find ways of disposing of all 
kinds. The price of course is an important 
element. He sees no point in handling 
shorts, except possibly for a few specialized 
uses, unless they offer him a distinct saving 
and his customers an attractive price. He 
showed us some rather extraordinary bar- 
gains in these short lengths. The Realm 
imagities that as the practice of using shorts 
increases, the prices will be standardized 
much more than they are at present. 

Mr. Pauley had to arrange a storage place 
for this lumber; something that is a problem 
in a shed built in the usual way. If it is 
put in the-ordinary deep bin, one pile behind 
another, then the stock at the back of the 
bin is effectively locked in. So a suitable 


number of bins are arranged with a gang- 
way between each two. This gangway need 
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not be so very wide to handle shorts. This 
open space is really a miniature alley, and 
the piles are laid across the bin with the 
ends toward the gangway. Mr. Pauley says 
that this allows for ready access and the 
utilization of the maximum of space. 


Has Third Deck in Center 


There is a third deck in the center unit. 
From the picture you might not think there 
was space enough; but the width of the 
building makes it look lower than it really 
is. There were several reasons for adding 
this top deck. The designs of the building 
ealled for a little extra height to give it the 
proper appearance. A row of windows above 
the roof line of the alleys on either side of 
the center unit was needed for light and 
ventilation. And in addition to this the top 
deck could be added at very little extra cost. 
The foundation and roof had to built any- 
way. The interior arrangement is such that 
getting stock into and out of the top deck is 
not especially difficult. It is used for ma- 
terials that are rather slow movers and 
that have to be stored somewhere. All the 
decks are comparatively low, allowing for 
a comfortable amount of head room; and 
this fits Mr. Pauley’s idea of proper storage. 
The alley at the right of the picture is for 
bulk storage and this space is not divided 
into bins. It is used for piling stained 


how the bill might work. He expressed 
some doubts about its practicability but 
added that no one else seemed to have any- 
thing better to offer and that something 
should be done at least to recognize the 
agricultural crisis. Some of the Nebraska 
dealers are actively opposed to the bill and 
tried to persuade the committee to omit the 
resolution. But no opposition developed on 
the floor when it was presented for adoption. 


An Incident to a Bigger Situation 


Mr. Pauley’s attitude seems to be a rather 
common one in the middle West; and ap- 
parently if the bill involved nothing else 
than its own provisions there would be 
much more active opposition to it in the 
Corn belt, itself. But rightly or wrongly, 
these mid-westerners have become reluct- 
antly convinced that the bill itself is but 
an incident in a much bigger situation. The 
fate of the bill will affect the struggle in 
detail but apparently will not change the 
general situation. The mid-westerners seem 
very deeply in earnest in their conviction 
that they have been discriminated against 
unfairly and that this situation must be 
changed, either by raising farm prices by 
an effective and practical system of protec- 
tion or by reducing the cost of transporta- 
tion and of manufactured articles. Oppo- 
nents of the McNary-Haugen idea are right 


is more highly organized; and an impact at 
one,.point is being felt throughout the struc- 
ture. Dealers whose retailing area may not 
stretch more than a dozen miles from their 
front gates are finding it necessary to take 
account of national and international events. 
E. P. Ryan, traffic manager of the Grand 
Island Chamber of Commerce, discussed the 
national fabric of freight rates as related to 
Nebraska business and pointed out what 
seemed to him glaring inequalities. If the 
Nebraskans seemed to be in a protesting 
mood, they none the less were thinking in 
wide terms and were trying to deal with 
these matters in a constructive way. 

Mr. Pauley stated that Nebraska trade 
is fairly good but could be better. Crop 
conditions in 1926 were not as favorable as 
they might have been, for drouth and hot 
weather cut the yield somewhat. Mr. Pauley 
mentioned the report of Secretary Hall that 
the volume of trade in the dry area had been 
reduced. Over-yarded towns have seen some 
consolidations, which, under the circum- 
stances, is a necessary thing. “A few deal- 
ers have had a fair trade,” says Mr. Hall’s 
report, “and their yearly report will show a 
satisfactory year. These are the exceptions. 
; Conditions surrounding the lumber 
trade have distinctly improved, especially in 
the promptness of shipments by the rail- 
roads and the lessening amount of wet stock 
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Office and warehouses of the Pauley Lumber Co., situated on one of the main thoroughfares of Lincoln, Neb. 


shingles and similar articles that require 
considerable space and direct access. 

The company handles large quantities of 
coal, and the coal bins are at the rear of 
the warehouse along the railroad siding. On 
top of these bins is a huge sign, probably 
several hundred feet in length. By reason 
of the park on that side the sign is visible 
for great distances. 

At the opening, held when the warehouse 
was completed, some 5,000 people visited the 
plant. The company put a dance floor over 
one entire alley, installed an orchestra in one 
of the bins and held open house until far 
into the night. The second deck walks with 
the guard rails in front, served as balconies 
and were packed with people. Mr. Pauley 
said he worried a little over this unusual 
weight, but the walks held up without a 
quiver. 

At the time of the Nebraska convention 
the McNary-Haugen bill had just passed 
Congress and had gone to the President. 
Mark Woods, of the Woods Bros. Co., of Lin- 
coln, had made an eloquent speech defend- 
ing the bill, and the resolutions committee, 
of which Mr. Pauley was a member, had 
brought in a resolution commending it. Mr. 
Pauley mentioned this fact during our con- 
versation. He stated that he didn’t know 


in saying that many people in the Missis- 
sippi Valley are doubtful of the workability 
of the provisions in the bill; but these op- 
ponents should not deceive themselves into 
thinking the mid-westerners have put all 
their eggs into the McNary-Haugen basket. 
They seem to be fighting for a program ir 
which this bill is but an incident. The idea 
is bidding fair to get rather deeply into 
politics, and possibly it should. With that 
phase of the matter this department has 
nothing to do; but we do find an increasing 
number of retail dealers who are thinking 
carefully, even anxiously about the matter. 

The matter of inland waterways also came 
up for discussion at the Nebraska meeting. 
The statement was made by Mr. Woods in 
his address that the Panama Canal had been 
of no direct benefit to the middle West and 
indeed had put a Chinese wall of freight 
rate inequalities about the Corn Belt. He 
asked that this be broken down by giving 
to this section navigable waters and an out- 
let to the sea. We mention this fact chiefly 
to indicate the wide scope of interests dis- 
cussed at the Nebraska meeting. 

Not so long ago lumber retailers, when 
they got together, talked of nothing but local 
issues. The world is becoming more closely 
interlaced since the Great War. Commerce 








being shipped. Disputes between shipper 
and customer have shown a decided de- 
crease.” 

Mr. Pauley mentioned Nebraska’s famous 
bank deposit guaranty law, under which not 
a depositor has lost a cent during the period 
of readjustment, while in neighboring States 
the depositor losses have been heavy. Not 
all bankers like the law, I’m told, but ap- 
parently they have no thought of asking 
its repeal. This law has stabilized business 
by allaying public fears. Of course, if banks 
prove insolvent, someone has to make up 
the loss, and that means a certain drain on 
general revenues. But two factors tend to 
offset this fact. 

The crippling of business by the closing 
of a bank is partly due to fear, as stated 
above, and is not wholly due to money loss. 
The other factor is the mutual interest that 
bankers have in sound banking and in the 
keeping of neighbor banks solvent. If a 
given bank is known to be slipping, the 
neighbor bankers don’t wait for the crash. 
They come in in a proper way and help 
straighten affairs out. This goes beyond the 
stabilizing effect of even the strictest official 
inspection. Nebraska lumber dealers seem 
disposed to credit this law with much of the 
prosperity which they are having. 
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News and Business Ideas 


Firm Attains Its 25th Birthday 


MISHAWAKA, IND. July 19.—The Lowe 
Lumber Co., one of the most prosperous firms 
of this city, on July 21 will celebrate its 25th 
anniversary. A review of the history of this 
concern indicates the remarkable development 
that has marked the years since July 21, 1902, 
when three brothers entered the home building 
field and made their first delivery of con- 
struction materials. 

The business was established by Charles N., 
John F. and T. Vernon Lowe June 25, 1902. 
For four years the brothers maintained their 
early pace and were gratified to see the busi- 
ness resting on a sound basis. In 1906 Charles 
N. Lowe left the firm and went to California, 
and in 1911 John F. joined him in business 
in the West. Charles died in 1912. 

The business has since been conducted by 
T. Vernon Lowe. In 1924 the firm name was 
changed from Lowe Brothers Lumber Co. to 
the Lowe Lumber Co. In 1911 the first of 
the officers now associated with Mr. Lowe 
entered the business, Okal Voorhees joining 
the firm. On July 1, 1917, Joseph W. Jontz 
came in, thus completing the official roster, 
Mr. Lowe being president, Mr. Voorhees, 
secretary, and Mr. Jontz, treasurer. 

The modern and well appointed office struc- 


ture which now houses the firm was built in 
1922. In 1904 the old Lake Shore & Mich- 
igan Southern Railroad freight house was 
acquired from the Dodge Manufacturing Co. 
and converted into a planing mill, which has 
operated continuously since that time. 


Dealers Launch Roofing Campaigns 


Mitwavuker, Wis., July 19.—One million 
dollars is a conservative estimate of the re- 
roofing business obtained in Wisconsin by out- 
of-town roofing application companies, accord- 
ing to Don S. Montgomery, secretary of the 
Wisconsin Retail Lumbermen’s Association. 
In other words, this amount of business is 
being lost by lumber retailers, who have not 
made a concerted effort until the last few 
months to secure this business in their re- 
spective territories. Mr. Montgomery said 
that he has been informed that there are 27 
of these companies working in Wisconsin, and 
one of them, working in about ten cities in 
the State, did a business of over a quarter 
million dollars in 1926. Several lumber deal- 
ers have started active campaigns to secure 
this application roofing business, since the 
State association has brought this to their at- 
tention, and lumber clubs in the State have 
been discussing it at all their meetings. 





roofing which it handles. 
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This Week’s Timely Tip 


Outside Display of Roofing, Etc. 


The accompanying kodak picture shows how the L. M. Bayne 
Lumber Co., Dana, IIl., displays samples of the various kinds of 


The miniature building here shown, which stands in front of 
the office, serves as a means for displaying a variety of the com- 
pany’s wares. The roof is laid with several different patterns of 
asphalt shingles, while the sides are covered with stained wood 
shingles. It will be noted that one side is open, showing the inside 








with %-inch oak flooring. 


road. 





walls covered with wallboard, part of which is painted with flat 
wall paint and part with a special preparation. 


The company considers this a very good advertisement and 
demonstration, especially as the yard is located on the edge of the 
business district of the village, and also fronts on a concrete paved 


The Bayne yard at Dana is efficiently managed by Hope Thew- 
lies, who in addition to his lumber experience was at one time 
engaged in contracting on his own account, and thus is able to 
handle any sort of building or contract that turns up. 


Watch for Next Week’s “Tip” 


The floor is laid 








for Retailers 


Public Views Dealer’s New House 


SHeELBy, Ounio, July 18.—There has just 
been completed in Shelby the home shown in 
accompanying photograph. This house has a 
very interesting story, and more than that, 
has exerted a great influence in stimulating 
interest in home building in this community. 

Some months ago Van R. Gardner, man- 
ager of the Shelby yard of the Gledhill & 
Kime Lumber Co., decided to build a home 








Newly-built residence of an Ohio lumber yard 

manager which was inspected by nearly 4,000 

visitors and formed the basis for an etght- 

page “Model Home” edition of the local daily 
newspaper 


for his own occupancy. He found difficulty in 
finding a plan for a home with rooms of the 
size desired that could be built on a 50-foot 
lot and leave sufficient space for a lawn on 
each side of the house. Finally he decided to 
draw his own plan, with the results shown by 
the completed structure pictured herewith. 

After considerable study and experimenta- 
tion the English cottage type was adopted 
which makes a very convenient home with 
practically no waste space. It was decided 
that a foundation 24 by 30 feet with vestibule 
12 by 6 feet in front, and a breakfast room 10 
by 6 feet in the rear, would meet the require- 
ments. 

The framing lumber is southern yellow pine; 
window and door frames, Louisiana cypress 
and Douglas fir; siding, 34-inch by 10-inch red 
cedar lap; outside trim, West Virginia poplar 
and Douglas fir; flooring, 13/16 inch by 1%- 
inch plain red oak; trim, first floor, Philippine 
mahogany ; second floor and kitchen, unselected 
gum. The Philippine mahogany, in the living 
room, dining room and vestibule, is finished 
almost natural and waxed, while the unselected 
gum used in the other rooms is stained very 
light mahogany, and waxed. 

Originally Mr. Gardner had no intention of 
using the home for exhtbition and demonstra- 
tion purposes, but as the work progressed 
people began to ask him to allow the com- 
munity to see what could be accomplished at 
moderate cost on a narrow lot. Accordingly 
the project was broadened into a community 
affair, enlisting the codperation not only of a 
number of local firms supplying materials, 
labor, etc., but also that of manufacturers of 
some of the materials used. 

The next idea that struck Mr. Gardner in 
this connection was that of planning and pro- 
moting a special eight-page “Model Home 
Edition” of the Shelby Daily Globe, which 
came out under date of July 5. On the front 
page appeared a picture of the house and be- 
neath it an announcement in large type and 
occupying the greater portion of the page. to 
the effect that the public was cordially invited 
to visit the “Home Beautiful” at 244 West 
Main Street from 1 to 10 p. m. on Tuesday, 
Wednesday and Thursday, July 5, 6 and 7, 
free of charge. In response, visitors to the 
number of 3.500 to 4,000 visited and inspected 
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the house, “and,” said Mr. Gardner, “we are 
already reaping the seed sown.” 

The eight-page “Model Home” edition re- 
ferred to is filled with advertisements of va- 
rious concerns having a part in the construc- 
tion of the house, which with a complete 
description of the structure with list of ma- 
terials used, and a number of short articles on 
various phases of home building, made a very 
interesting and useful compendium of informa- 
tion for the prospective home builder. 

The Gledhill & Kime Lumber Co. was or- 
ganized in 1911 by A. C. Gledhill and O. F. 
Kime. It has enjoyed a steady growth and 
now serves the lumber buying public from 
three points—Shelby, Crestline and Galion. 
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Quick Delivery Service—and Why 


Boutper, CoLo., July 18.—One of the reasons 
the McAllister Lumber & Supply Co., of this 
city, has succeeded is the attention given to 
the little orders, according to D. E. McAllis- 
ter, manager. The firm makes a point to get 
these small orders out of the way and for 
that has acquired a reputation for speedy deliv- 
ery in Boulder. 

“We always ascertain just how soon a cus- 
tomer wants the goods delivered,” Mr. Mc- 
Allister said. “Then we arrange our schedule 
of deliveries so as to accommodate the customer 
and yet save us on delivery costs. If a man 
wants it in a hurry, we get his lumber to 
him in a hurry, for even though we may not 
have another order going in the same direction 
we feel it is good business to get the small 
order out of the way so we will not be both- 
ered with it when we have a big order to 
deliver. 

“We use eight small trucks. Boulder is not 
a big building town; that is, most of the build- 
ings erected are small residences and the small 
trucks can more economically handle small bills 
of lumber. 
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A Play House 


to Keep Children 
Out of Hot Sun 


A play house enables chil- 
dren to get the benefits of the 
open air without being under 
the glare of the hot summer 
sun. 


It gives them a place to 
play on rainy days. They can 
use it up until late fall—or 
even in winter. Truly a play 
house is an investment in 
good health for your chil- 
dren. Build a playhouse and 
save the doctor bills. 


Just give us a ring and 
we'll be glad to come out and 
see you. 


(Dealer’s Name) 
Address Telephone 
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Too hot to write ads? Here’s one, all ready 
to insert in your local paper. It’s AMERICAN 
LUMBERMAN service 





“Where we can, we bunch the orders and 
have them ready for the first truck to come 
in. There may be two, three or a half dozen 
small orders going in one direction, so we 
pile them onto the truck and away they go. 
We never wait until the truck comes in to 
put up the small order, for there is where so 
much loss in delivery systems occurs. ‘Keep 
’em going’ is our policy. 

“We have another variety of delivery, to con- 
tend with whether we like it or not, and that 
is the small contractor who comes to the yard 
and wants to help load the truck and go ‘with 
it to the job. By keeping our small orders 
cleaned up as fast as they come in, we have 
equipment available for the small contractor 
who desires to help load and go with the 
truck to the job. 

“We must ever keep in mind that we'll get 
a big rush order at most any time, and be 
prepared to handle it the minute it comes 
in. 

“Since we handle coke for the bakeries in 
Boulder, and have an agreement with them 
that we can put the coke in at our conven- 
ience, just so they do not run out, we can 
put a truck that otherwise might be idle 
into the coke department and keep it and 











Two lumbermen (Edward Hines, of Chicago, and J. D. Diffenbaugh, of sel 
Monmouth, Ill.) codperated in securing these two bear cubs for the the enterprising local 


Monmouth Park 


the driver busy until rush orders for build- 
ing material come in.” 


Thus we see that this firm has established 
a reputation for quick service, not because 
they are particularly anxious to give speedy 
service, but the small orders are “pestiferous” 
and disagreeable as a rule, and, to eliminate 
their bothering, the company jumps in and 
gets them out of the way so as to have 
time to give the big orders the attention 
and speedy service that they are entitled to. 


Reports Splendid Crop Outlook 


Lincotn, Nes., July 18.—Ralph E. Cowan, 
vice president United Lumber & Millwork Co., 
of this city, is feeling very optimistic as a 
result of the splendid crop outlook in Ne- 
braska. He says that the lumber dealers of 
this district are looking forward to an in- 
creasingly prosperous business this fall. 


“Without a doubt Nebraska is harvesting 
one of the greatest wheat crops in its his- 
tory,” said Mr. Cowan, “and in addition the 
oats and alfalfa crops have been unusually 
good. 

“Two members of our organization have 

just returned from a trip to the western end 
of the State, and they report that the wheat 
crop is wonderful all the way to the Colo- 
rado line. Threshing crews are coming in with 
reports of many wheat fields averaging forty 
bushels to the acre, and the yield throughout 
the State is running very heavy. 
_ “The Nebraska corn crop, after a late frost, 
has, with favorable hot weather, almost 
caught up to schedule, and at the present date 
promises a bumper crop.” 


Model House on Exhibition 


INDIANAPOLIS, INp., July 18.—Several thou- 
sand persons interested in better homes are 
visiting the model home in Indianapolis, con- 
structed by the Indianapolis Home Builders’ 
Association in cooperation with the Indianapolis 
Star. Throughout the month of July the home 
will be open for inspection during each after- 
noon and evening, and at all times there are to 
be representatives of the Indianapolis Home 
Builders’ Association at the home to explain 
its construction and other phases of the home. 
The house is a replica of that exhibited dur- 
ing the annual Home Complete exposition 
this spring. It is completely furnished. At 
the end of the display period the home is to 
be sold by the builders’ association and the 
revenue derived used in a better homes cam- 
paign in the city. 
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“Lumber Bears” Are Star Attraction 


Monmouth, ILt., July 18——The two “lum- 
ber bears,” are now “at home” and holding 
daily receptions in their new quarters in Mon- 
mouth Park. These cubs, as told in a story 
appearing on page 53 of the June 25 issue of 
the AMERICAN LUMBERMAN, were secured for 
the park through the 
efforts of J. D, Diffen- 
baugh, president of the 
Diffenbaugh Lumber & 
Coal Co. of this city, 
who enlisted the assist- 
ance of his friend Ed- 
ward Hines, of the Ed- 
ward Hines Lumber 
Co., Chicago. The re- 
sult was that these two 
youngsters, one a_cin- 
namon and the other a 
brown bear, were 
caught in the Hines 
timber holdings in 
northern Minnesota, and 
shipped to Monmouth 
for presentation to the 
park. 

Incidentally, they are 
proving to be an excel- 
lent advertisement for 


lumberman, as the 

names which they bear, 
“Glendora,” and “Corlew” are those of two 
brands of coal which the company makes its 
leaders in the fuel line. The man seen in 
the picture is J. D. Diffenbaugh. Mr. Diffen- 
baugh says that the two young bears have 
proven a great attraction in the new park, and 
have made themselves decidedly popular. 


Wrong Kind of Salesmanship 


A friend of the writer who wanted to build 
a lake cottage sent for catalogs of portable 
houses. He liked the looks of the pictures 
and the prices seemed to be all right, but he 
was a loyal citizen of the town in which he 
lived and wanted to patronize the local dealers 
as far as he could. So he went to a lumber- 
man and told him what ke wanted. 

“Show me the portable house you want,” 
said the dealer, “and J’ll duplicate it for you 
for what it will cost you to buy and erect that 
mail order building.” 

That showed enterprise on the lumberman’s 
part, and the customer thought he had come 
to the right place. He placed his order shortly 
after and the lumberman erected the cottage. 
But he used the cheapest stuff he had. The 
building corresponded in plan and dimensions 
to the portable house, but the material used 
was noticeably low grade. 

Not having the lumber of the catalog port- 
able house to compare, it was scarcely possible 
to say that the material used was worse than 
that would have been, but it certainly could 
not be better. Now the customer is dissatis- 
fied and calls his friends’ attenti®h to the sort 
of material used, and that lumberman, instead 
of getting more orders for such jobs, is find- 
ing buyers ordering by mail. 
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PHILADELPHIA, PaA., 
July 19.—Serving his 
customers without in- 
terruption for over fifty 
years, Charles P. Maule, 
retail lumber dealer, is 





CHARLES P. MAULE, 
Philadelphia, Pa.; 
Present Head of Long Es- 
tablished Concern 








continuing the high 
standards and traditions 
eee ~ —. by his fore- 
ars back in 1800 wh 
the first Maule lumber yard was established. 


The continued success of this organization 
for over a century and a quarter is evidence of 
square dealing and careful consideration of the 
— 4 the customer. 
or the past seventy years the Maule 

has been at 2,500 South Street, which Pe st 
gives it the distinction of being the only busi- 
0m - its kind ge mee in the heart of the 

eystone metropolis, less than twent i 
from the Philadelphia City Hall. While other 
industries have crowded lumber yards back, to 
the borders of the city, the Maule concern 
has been able to resist the tempting offers and 
will continue to do so, according to the present 
proprietor, unless the land is arbitrarily con- 
demned for the use of a nearby railroad or 
for other public purposes. 

While great interest attaches to the yard be- 
cause of its mellow age and the historical 
facts yielded by its old records, the policy of 
merchandising followed by Mr. Maule is of 
even more importance, from the standpoint 
of the lumberman who is seeking suggestions 
which will enable him to conduct his business 
with more favorable results. Charles P. Maule 
is a lumber specialist. That is to say that he 
does not handle paints, plows, crowbars, pianos, 
tinware or sundry other items which frequently 
transform a lumberman’s establishment into a 
department store or give it the appearance of 
an auction room. 

“This is the age of specialization in lumber.” 
says Mr. Maule, who backs up that view with 
performance. “The specialist in the lumber in- 
dustry, as well as in other lines, is the real 
profit taker. He is not burdened by many 
items which hardly pay for the space they 
occupy. His time can be applied exclusively to 
the few things he is selling, and what he does 
can be done thoroughly. After all, this is the 
keynote of continuing in business year after 
year. The shoemaker who ‘stuck to his last’ 
earned money and reputation which the jack of 
all trades was denied. The principle is just 
as applicable to the retail lumber operator.” 


; While Mr. Maule is a specialist in materials 
in that he handles only lumber, and not side 
lines, he is even more of a discriminating per- 





son in the matter of his clientele. He caters 
exclusively to the industrial trade. That is his 
field and he covers it thoroughly. The result 


is that concerns which have dealt with the 
house of Maule for generations are not to be 
weaned away by any competitor. The names 
of the largest department stores, publishing 
houses and industries which have their own 
carpenters, will be found on the Maule ledgers. 


“All retailers cannot be specialists, but most 
of us can reduce our side lines especially those 
which are white elephants on our hands,” he 
continued. “Then too, a more specialized field 
for sales @fort will eliminate many bad ac- 
counts and enable a smaller clerical force to 
look after the details of the business. For 
instance, if a retailer specializes in supplying 
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Founded Century and Quarter Ago 


First Maule Yard Established in 1800—S pectalized Service 


Is Policy of Present Incumbent 


material to operation contractors he can equip 
himself for this work by concentrating on the 
lumber and millwork they need and by aiming 
his sales efforts toward the contracting field. 
It means prestige to become a specialist, and 
the contractors will soon favor the retailer 
whose specialty is serving them.” 


Numerous examples may be cited to bear 
out Mr. Maule’s contention that the lumber 
specialist is the real profit taker in these days 
of strenuous competition. Not far from the 
Maule yard an enterprising man has opened 
a cash and carry lumber store. He specializes 
in serving the little neighborhood carpenters 
and repair men, and sells boards over the 
counter by the inch, foot, yard or pound as 
you prefer. This tiny office does a big business 
in selling boards by the piece and the tingling 
of the cash register may be heard at any hour 
throughout the day. This is mentioned as an- 
other example of specialization in the retail 
lumber industry. 

An old record book which reposes in the 
Maule safe contains many interesting side- 
lights of the lumber industry as transacted one 
hundred years ago. The blotter, as it was 
designated, resembles a modern diary or scrap 
book. From the yellow leaves of the book 
in Mr. Maule’s possession one learns that 
lumber came to Philadelphia by raft during 
the Civil War period and for some years after. 
Mr. Maule himself relates the custom, in the 
60’s, of going to Port Deposit, Maryland, once 
a year and buying for the next twelve months. 

“Those were the good old days,” ruminated 
the owner of the old South Street yard. “The 
retailers of Philadelphia used to go together 
to Port Deposit in the spring and do all their 


in 1862 they advertised their wares in the Phil- 
adelphia Public Ledger and copies of old papers 
bearing display announcements of their offer- 
ings are still on file. Before the electric car 
came up South Street the Maule firm gave 
tickets on the horse car, which were good for 
free transportation to 25th and South streets, 
The advertising brought results, too, as shown 
by the books. In 1834 the old blotter indicates 
that the Maule yard carried 881,766 feet of 
sawed stuff on hand, to meet the demands of 
the customers. 

The first Maule lumber yard was opened at 
Sixth and Vine Streets. Shortly after a move 
was made to the Noble Street Wharf on the 
Delaware River. Then the business was trans- 
ferred to 17th and Pine streets. In 1856 the 
establishment was opened at the present site 
and father and son have been doing business 
there since. The present owner, Charles P. 
Maule, came into charge of the business in 
1884. He succeeded Henry Maule, who was 
preceded by Maule Bros. & Company. The 
founder of the business was Caleb Maule, who 
really started in 1800 although the books and 
records on hand date from 1826. 


Charles P. Maule is one of the best known 
retailers in Philadelphia. For twenty-five years 
he has been treasurer of the Lumbermen’s Ex- 
change of Philadelphia, and for over a quar- 
ter of a century he has acted as secretary- 
treasurer of the Philadelphia Retail Lumber- 
men’s Association. 


In spite of the fact that his business has 
flourished for over a century Mr. Maule does 
not use this fact in his advertising, and was 
reluctant to discuss his ancestors. He believes 


that a man should stand on his own reputa- 














Snapshot of exterior of the Maule establishment 


purchasing. It was a gala time, too, with 
plenty of refreshments and lots of fun after 
the bargaining was over and the rafts loaded. 
The rafts, laden with white pine, were floated 
down the Susquehanna River to Port Deposit. 
These rafts had hemlock bottoms in order 
to make them buoyant. The barges were used 
on the Erie Canal at a later period when 
Albany lumber was floated to this territory. 
Hardwood also came on rafts from the inte- 
rior of Pennsylvania. For many years maple 
and chestnut in large quantities were cut right 
here in this State.” 


Transportation problems in 1840 and there- 
abouts were solved as cleverly as our traffic 
managers of today conserve space and time 
in rail shipments. One letter speaks of the 
Maule concern receiving rough plank arks 
loaded with coal from up in the Lehigh Val- 
ley. After the coal was unloaded the arks 
were broken up and the good plank utilized. 
Thus Lehigh Valley coal and lumber reached 
Philadelphia together. 

The Maule lumbermen have always been firm 
believers in advertising and publicity. Back 


tion and not on the achievements of his pred- 
ecessors in the business. Nowadays, accord- 
ing to Mr. Maule, your ancestors do not help 
you much and the customer cares not a tinker’s 
dam how long you have been in business just 
so you treat him right. That the Maule cus- 
tomers have always been handed a square 
deal is obvious, as several concerns have been 
doing all their lumber buying here almost as 
long as the firm has been in business. 





Shingles Need More Advertising 


Puitapecruia, Pa., July 18—A. H. Mitch- 
ell, eastern representative of the Bear Brand 
Double Stained Red Cedar Shingles, is advo- 
cating a campaign of publicity in favor of the 
use of wooden roof coverings. According to 


Mr. Mitchell, the lumber industry itself is 
blamed for the prejudice against wooden 
shingles in many parts of the country. It 
has neglected to retain its position by adver- 
tising and propaganda, and as a result of this 
neglect there has been a gradual encroach- 
ment of substitutes. 
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Features of Hardwood Market Reviewed 


Prices Show More Firmness 


MEMPHIS, TENN., July 18.—Orders for south- 
ern hardwood market are scarce, running be- 
hind both production and shipments. Dullness 
is not unusual at this season. An encouraging 
feature this year is that prices have not de- 
clined to an extent comparable with the falling 
off in orders. Prices are better than they 
were last year and other years at a similar 
period. Many manufacturers are not in the 
market and will probably remain out until 
after Sept. 1, when business should again 
be good. The demand is very spotty. A few 
furniture manufacturers are in the market for 
a small amount of hardwoods, but no large 
orders are being received. The furniture 
shows were not to the liking of most manu- 
facturers, but crop reports may change the 
complexion of things. The automobile de- 
mand is exceedingly slow, but is likely to 
revive in the later part of August. Building 
trades demand is nothing to brag about. The 
flooring manufacturers remain out of the 
market, but last week some of the smaller 
plants again made a few purchases. The ex- 
port demand is slow, and prices have been re- 
duced to attract some business. 

Logging has been resumed in the northern 
half of the belt, and the Valley Log Loading 
Co. reports a good many logs along the right- 
of-ways of the various railroads, and a good 
demand for them. Prices are unchanged. 


Trade Seasonably Slack 

Burrato, N. Y., July 20.—Buffalo indus- 
trial plants have been showing a_ seasonal 
falling off in activity lately. In June, some 
mills and plants in the iron and steel industry 
maintained a fair rate of activity, while others 
were operating part time with reduced forces. 
The downward trend of employment is quite 
pronounced in the automobile industry. <A 
small surplus of building tradesmen still 
exists, but the outlook for building is fairly 
favorable. 

The Buffalo Lumber Dealers’ Golf Club 
played at the South Shore Country Club, near 
Hamburg, yesterday. at the invitation of Wil- 
liam J. Brady, of the B. Brady Lumber Cor- 
poration. At last week’s session of the club, 
held at the Niagara Falls Country Club, about 
twenty were present. 

C. W. Baldy, salesman for the Yellow Pop- 
lar Lumber Co., is able to be out after his 
serious operation. J. B. Caskey, treasurer of 
the Hendricks-Caskey Co., is able to be at 
work again after a _ serious illness and 
operation. 


Demand Dull; Stocks Low 


Bay City, Micu., July 19.—The volume of 
business received by the northern hardwood 
mills during July has been very small. Buy- 
ers persist in hand-to-mouth buying, and since 
the early summer advances have consistently 
resisted the higher prices. The auto body 
manufacturers are running under reduced 
schedules, due to. the seasonal changes in 
models. The ‘furniture industry is in the 
midst of its semi-annual expositions. Reports 
from the Grand Rapids show are very disap- 
pointing thus far. Demand from the building 
trades and interior finish manufacturers has 
been more active. The hardwood flooring 
manufacturers continue to curtail production, 
and therefore are purchasing rough flooring 
stock in very limited quantities. This in- 
dustry is in excellent shape statistically, as the 
early summer demand reduced stocks to a low 
noint, and advances in price have been well 
maintained. 

The most encouraging feature of the north- 
ern hardwood situation is low stocks, of both 
mills and consumers. The spring and early 





summer demand took a large part of the 
available dry stocks, and therefore the winter 
cut is practically all that the mills have to 
dispose of. During this month production has 
been curtailed, because some mills have com- 
pleted their cut and a great many are cutting 
largely on softwood at this season. 


Market Dull and Soft 

Cincinnati, Onto, July 20— Unusual dull- 
ness pervades the hardwood market, according 
to most dealers. While this time of July 
usually sees a falling off in activity, dealers 
say that the dullness this year is more marked. 
Reports from the furniture shows were dis- 
couraging, and there is little buying from that 
source. Stocks at mills are scarce, and many 
mills have not regained their normal produc- 
tion after the interference of the spring floods. 
Prices are very uncertain, though as a rule 
there has been no general marking down. 
However, when business is dull there is a 
temptation to shade quotations, and this prac- 
tice is being followed now to some extent. 

The southern pine situation is not much bet- 
ter, as business is reported to be very irregular. 
Demand is erratic, with the yards buying very 
close to their requirements. Prices are below 
their early summer levels, and the market is 
draggy. 

District No. 1, Ohio Association of Retail 
Lumber Dealers, will hold its dinner next 
Wednesday evening. 


News of Baltimore Trade 


BaAttimore, Mp., July 18.—It has been def- 
initely settled that the office force of the 
Weyerhaeuser Timber Co. here shall be trans- 
ferred to the new headquarters at Newark, 
N. J., Aug. 15. The transfer from Baltimore 
will affect some forty persons or more. 

John N. Gibbs, secretary and treasurer of 
the North Carolina Pine Association, who was 
appointed trade extension manager of the Na- 
tional Lumber Manufacturers’ Association, 
stopped in Baltimore last Thursday on the 
way to Washington, where he will make his 
headquarters. Mr. Gibbs conferred here with 
some members of the trade and also renewed 
acquaintances, having formerly come in touch 
with shortleaf pine men in his capacity as sec- 
retary of the North Carolina Pine Association. 

Rufus K. Goodenow, jr., of the staff of 
the Surry Lumber Co., large North Carolina 
pine producers, has been elected vice presi- 
dent of the Old Town National Bank. 


Orders a Little More Numerous 


Loursvit_e, Ky., July 18—Somewhat better 
orders were received over the week and this 
morning. Prices are showing no improvement, 
and those cn gum are a trifle weaker. Orders 
are not for large lots, but are just a trifle more 
numerous than they have been. Material 
shipped out of the South ahead of the flood 
has been fairly well absorbed, and demand now 
is going back to jobbers’ yard stocks, and mills. 
Gum and plain oak have been in very fair 
call, while walnut continues in demand. There 
has been a fair domestic business in poplar, 
and export demand for poplar, quartered oak, 
and other items. Chestnut is moving at a nor- 
mal pace. Ash has been fair, along with 
maple and elm in thick stock. Quotations on 
inch stock at Louisville read: Quartered red 
gum, FAS, $105; common, $60; plain red gum, 
$105 and $57; quartered sap, $65 and $50; 
plain sap, $60 and $45. Plain white oak, FAS, 
$90@103; common, $62; plain red, $85@92; 
common, $58. Ash, $80 and $50. Poplar, FAS, 
$95(@100; saps and selects, $70@75; common, 
$50@55. chestnut, $85 and $50. Walnut, FAS, 
$230; selects, $160; common, $90; No. 2 
com., $40. 


Only Weaker Holders Selling 


JACKSONVILLE, Fia., July (8—Hardwoods 
have slumped further, with Valley mills get- 
ting back into their stride. Stocks are be- 
ginning to accumulate. Prices are perhaps 
weaker now than they were before the Valley 
mills were forced to close down. Oak floor- 
ing and furniture plants etc., have curtailed 
their buying and are ordering from hand to 
mouth. Many of the mills are not in position 
to hold their stocks for an unlimited time. 
Just as soon as such stocks are moved, the 
larger and better financed mills will have a 
little to say about the price of lumber. 


Can Operate in Tennessee 


Mempuis, TENN., July 20.—The American 
Hardwood Export Exchange, recently incor- 
porated under the laws of Delaware, have been 
issued the necessary papers to operate in Ten- 
nessee and offices have been officially opened at 
1329 Bank of Commerce Building, Memphis. 
More than forty hardwood exporters of the 
South are members of the exchange, which is 
organized for the purpose of aiding. the 
manufacturers of hardwood lumber who sell 
to foreign countries. It is expected that this 
exchange will be of material benefit to the 
hardwood exporters in the development of new 
markets and the extension of present markets. 
C. Arthur Bruce, of E. L. Bruce & Co., Mem- 
phis, is the president of the organization; 
W. A. Ransom, of the Gayoso Lumber Co., 
is vice president, and James E. Stark, James 
E. Stark & Co. (Inc.) is treasurer. A large 
number of exporters are listed among the 
directors. 

The exchange is organized under the provi- 
sions of the Webb-Pomerene Act and must 
first obtain permission from the Federal Trade 
Commission before it can officially operate. 
This permission is being sought and has been 
tacitly received. 


Booking Below Production 

Atianta, GaA., July 19.—Though there has 
been no let-up in Georgia hardwood produc- 
tior, business has continued to decline, book- 
ings being less than the cut for the first time 
in three or four months. All leading consum- 
ers are buying hand-to-mouth and though 
many orders are being booked they are all 
small. The Southern Furniture Manufactur- 
ers’ Association reported that while the sum- 
mer show at High Point, N. C., developed a 
good volume of business for later delivery, 
sales were less than expected, hence factories 
are buying even more conservatively. South- 
east furniture plant buying of FAS gum is 
close to normal, but less than normal for com- 
mon grades. Outside the Southeast, call for 
all items is below normal. The automotive in- 
dustries are also less active, placing but a few 
small orders. A few good industrial orders 
for maple flooring are still being booked by 
Atlanta wholesalers, but oak flooring sales 
have been declining steadily. Cypress call con- 
tinues better than expected, but poplar, rough 
oak and most other southern hardwoods are 
off. 


Bookings of Good Volume 


Jackson, Miss., July 18—The hardwood 
operators in this immediate territory report a 
more plentiful supply of logs, and the mills 
are now able to operate on a full-time sched- 
ule. There has been no appreciable softening 
in the price of logs, and logging in this ter- 
ritory has been stimulated. Prices remain 
about unchanged, with the volume of busi- 
ness not as great as was expected. The mills 
report satisfactory bookings, however, and are 
looking for a continued good movement dur- 
ing the rest of this year. 


For Current Market Prices on Hardwoods See Pages 77 and 78 
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National Production, Shipments and Orders 


Wasuincton, D. C., July 18—The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Softwoods: ction Shipments 

Week ended: 1927, July 9; 1926, July 10— 1927 927 1926 1927 926 
rr rr es cs. A eee obs haseuseeee Ceeee eeenee 56,492,146 59,721,683 51,889,480 56,650,365 48,278,880 57,567,105 
West Coast Lumbermen’s Association .........cccceeccccsees 51,738,450 73,152,433 62,806,685 74,876,094 76,035,037 77,178,405 
Western Pine Manufacturers’ Association............++...6: 25,973,000 28,972,000 19,870,000 24,608,000 24,082,000 37,868,000 
Ce Pe SOSUOOEGER, wc cccccasecdscccessoesccetene 3,363,000 3,592,000 5,552,000 ,785,000 6,061,000 »778,000 
North Carolina Pine Aswociation. .....ccccscccccscccccssces euks 7,567,205 7,101,125 5,532,151 7,296,871 6,328,600 7,117,286 
Northern Pine Manufacturers’ Association..........ceeseeee% 9, 800 8,215,300 8,006,900 7,863,60 6,435,000 6,065,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 1,740,000 2,457,000 2,937,000 2,702,000 2,608,000 2,497,000 

re rr, Ci Ce, sie sabes ieeseeseeeseooenes 156,370,601 183,211,541 156,594,216 180,781,930 169,828,517 194,065,796 

ee 6=)3—<—«sS LK wee 13,675,000 ——i«iw iw ww ee 12,553,000 Siz. wk 

Twenty-seven weeks ended above dates— 2 7 ‘ “ 
a ae cig celina hee 6 eem'e dee eu 1,791,235,916 1,913,922,659 1,762,378,393 1,980,727,979 1,781,899,318 1,974,736,244 
West Coast Lumbermen’s Association. ...........cceeeeeeeees 1,951,047,730 2,786,820,783 173,857 2,878,771,891 2,078,228,032 2,920,120,795 
Western Pine Manufacturers’ Association. .............eee008 715,570,000 817,340,000 781,791,000 813,306,000 1,000 854,894,000 
Se, Se PCCM  cecccesecereboceeeseveoectes 188,648,000 213,662,000 227 203,932,000 253,291,000 213,119,000 
rr A, i ih, <cdcececees eoeene ese ee6eeeee 199,387,515 207,975,178 201,380,286 213,118,859 174,283 170,486,408 
Northern Pine Manufacturers’ Association...........eeeeee. 216,440,500 209,551,700 215,332,600 240,002,200 213,359,000 238,203,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 86,100,000 75,537,000 98,841,000 82,672,000 73,337,000 

Total softwoods, twenty-Seven weekS.......sceesceecees - 5,148,429,661 6,224,809,320  5,330,021,136 6,412,430,929 5,386,269,886 6,444,896,447 

SIGSSRCGR neces 616,496,000  ......... 612,778,000 bivrecun 

Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

tt aa che wade ek es bo 0 ETOSHA T eS OE 6 OR RRRE RON Red ae 1,702,000 2,094,000 2,427,000 2,538,000 2,373,000 2,143,000 

ie . une ob deb edhe se én ee seeneaeanetee - 157,437,000 163,085,000 117,656,000 113,962,000 113,289,000 108,244,000 
Hardwood Manufacturers’ Institute— 

 . venteanee EEE CRE eT Tee Tr TT 13,072,000 17,544,211 11,446,000 15,773,574 9,354,000 18,057,065 

GE WOE inc ccbcevetoceseecessvoevescene «+++ 588,530,000 622,900,837 704,807,000 623,114,979 '708,470,000 651,681,074 





National Analysis 


Wasuincrton, D. C., July 19.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended July 
9, orders and shipments being shown as per- 
centages of production: 


One Week 25 Weeks 

No.of Ship- Or- Ship- Or- 

AsSsocIATION— mills ments ders ments ders 
Southern Pine ........ 108 92 85 98 99 
Oo eee 95 121 147 105 107 


Western Pine ........ 
Ce SO” seccccesss 
Calif. Redwood 


36 77 93 109 110 
16 75 69 121 120 


No. Carolina Pine..... 40 73 84 101 7 
Northern Pine ........ 10 S4 68 99 99 
N. Hem. & Hdwd...... 15 169 150 115 110 

All softwoods ....... 336 97 104 105 106 
N. Hem. & Hdwd..... toe 143 139 75 72 
Hdwd. Mfrs. Inst..... 1167 88 72 120 120 


All hardwoods ...... ... ¢ ‘ 
Be MED: weevvcescw Sex 97 102 106 106 


+Units of ry 4 
daily output of 28,000 feet. 


The five softwood manufacturing associations 
marked “‘(n)” have a standard for normal produc- 
tion, and for the week 295 of their members gave 
actual production as 71 percent; shipments, 71 -per- 
cent, and orders, 78 percent of normal production. 
Figures for normal last year included reports of 317 
member mills of the above associations and of 16 
cypress mills not included this year, and showed 
production 78 percent; aipmente, 76 percent, and 
orders, 83 percent or normal. 


Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it 
gave actual production as 65.9 percent of normal 
against 82.4 percent for the corresponding week of 
last year. 


each representing normal 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following comparative 
statistics for June, 1926 and 1927: 


Pet. 
No. June, June, in- 
mills 1927 1926 crease 
Production .. 21 10,101,000 9,175,000 10.1 
Shipments ... 22 11,526,000 10,706,000 Fi 
TE. ecescs 16 5,310,000 7,756,000 %381.5 
Enp MONTH— 
Orders unfilled 16 11,634,000 7,612,000 62.8 
OS eee 21 25,061,000 29,444,000 *14.9 
*Decrease. . 


Average Value, 25/32x2%4"” Face Clear No. 1 and 
Factory, f.o.b. Michigan ond Wisconsin Mills. 


June June Decrease 
1927 1926 Percent 
0 eee $66.36 $71.80 7.6 


The following are percentages of stock sold 
June 30: 
Maple-Beach- 
Birch Maple Maple, 2%” 
68 111 








Dt! | gann deck secaced ee 54 

DD Sn a tiinn gan eee 7 87 123 

TS Ree eee 65 72 186 
ee SOE: avindantedoe 63 75 124 


Hemlock and Hardwood 


OsuxosH, Wis., July 19—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that 
ordinarily make about one-half the total 
monthly shipments, and shows averages for 
April, May, June and 1927 to date, and weekly 
figures for July, with comparative figures for 
the 1926 average for year to date: 


HEMLOCK 
Weekly average— 
Period— Firms Cut Shipments Orders 
Pn xtctenaen ox 8,139,000 4,304,000 4,674,000 
Nag a, 2 3,252,000 4,157,000 4,135,000 
Dn avaceaeweats 3,096,000 4,118,000 3,193,000 
Year to date— 

BE =k éeeseenr & 8,220,000 3,678,000 3,522,000 
De. sstbeeaes .. 2,879,000 3,104,000 2,736,000 
Te vo eeauda 19 3,031,000 4,069,000 3,698,000 
a © ‘natsceweh 19 2,309,000 3,382,000 3,088,000 
HARDWOOD 

Weekly average— 
OS Sewer 6,239,000 4,448,000 4,304,000 
| ease 5,662,000 4,874,000 5,188,000 
a <apdanecee ae 4,565,000 4,208,000 3,509,000 
Year to date— 
ee. wsarencne 0% 5,857,000 4,381,000 4,218,000 
De +stedéeene ae 6,018,000 4,254,000 3,989,000 
az - seenenwane 19 3,063,000 4,308,000 2,522,000 
Oe © prdemntas 19 2,314,000 3,000,000 2,853,000 





Western Pine Summary 


PortLanp, Ore., July 16.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 9, from 
thirty-six member mills: 


Percent 
Percent Ship- 
Production— Carst Feet of cut ments 
Brrr --.. 83,600,000 aoa asthe 
PE wis ienan’ --+- 25,973,000 
Shipments (car) .. 739 19,214,000 
al deliveries. . ‘ 656,000 
Total shipments. . 19,870,000 76.50 
Orders— 
Canceled ...... 10 260,000 
Booked (car) 901 23,426,000 
TOE «stebakeas aoe 656,000 
Total orders .... .... 24,082,000 92.88 78.80 
On hand end week 8,547 92,222,000 Ditka Sue 


Booking for the week by thirty-two identical mills 
were 74.91 percent of those for the previous week, 
showing a decrease of 7,020,000. 

+Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is 
constant throughout the year. 


During the week production was 77 percent of 
normal; shipments were 59 percent of normal, and 
orders, 73 percent of normal. Average for the cor- 
responding week of last four years was as follows: 
Production, 102 percent; shipments, 78 percent, and 
orders, 88 percent of normal. 


Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months 
the production increased to 114 percent of normal. 





Southern Pine Barometer 


New Or.eans, La., July 19.—For the week 
ended July 15, Friday, 107 mills report as fol- 
lows to the Southern Pine Association: 

Percent Percent 


: Normal Actual 
Production Carst Feet Output Output 
Normal ..... Pow 71,962,072 bry i? fees 
Actual re ere 65,605,367 91.17 eee 
Shipments* 2,958 61,017,624 84.89 93.01 
Orders— 
Received* .. 2,829 58,356,612 81.09 88.95 
On hand end 
weekt - 10,907 224,959,596 


tBasis of car loadings is June average, 20,628 feet. 

*Orders were 95.64 percent of shipments. 

tOrders on hand showed a decrease of 1.17 percent, 
or 2,661,012 feet, during the week. 


Of the mills reporting running time, 4 were shut 
down; 1 operated four days; 6, five days; 17, five 
and a half days, while 22 operated full time, and 43 
reported 736 hours overtime. 





Hardwood Barometer 


Mempuis, TENN., July 18—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended July 9—which is made from re- 
ports of 165 units, each representing 28,000 feet 
daily capacity—is as follows: 


Percent of-—— 
Normal Actual Ship 





Production*— Feet output output ments 
Normal (iden- 
tical units) .. 27,720,000 select 
EE cvencadh 18,265,000 65.9 ace 
Shipments} ...... 16,905,000 61 92.6 
rders 
SE eee 14,688,000 53 80.4 86.9 
On hand end 
WEEE oteesces 140,128,000 nae ons eee 


*Based on mill log scale. 
tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 


California Redwood 


San Francisco, Cauir., July 15.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended July 9: 











Red White 

No. of Percent of wood 

mills Feet production Feet 
Production ..... 16 3,363,000 100. 1,328,000 
Shipments ...... 16 5,552,000 164. 1,962,000 
Orders received.. 16 6,061,000 176. 1,569,000 
Orders on hand.. 14 51,489,000 “s 5,306,000 

Detailed Distribution of Redwood for Week 

Shipments Orders 
Northern California* ......... 2,534,000 1,932,000 
Southern California*® ......... 1,613,000 2,045,000 
OSS SOS ee ree: 20,000 25,000 
DE ncactbsuwvecanaweess 1,217,000 1,228,000 
EE aca cas adenine 168,000 831,000 
NERS, 50 wick Keak Siducands 5,552,000 6,061,000 


*North and south of the line running through San 
Luis Obispo and Bakersfield. 

+Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 
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West Coast Review 


SeaTTLe, WasH., July 16—For the week 
ended July 9, 95 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ...-.-. 51,738,450 
Shipments ....... 62,806,685 11% above production 
OS 76,035,037 47 above production 
Shipments— ‘ 
Water delivery: Feet Feet 
DORE ve ccececceseseceus 28,340,099 
Beet i icscncevercceiseces 6,071,634 
|) a Renan ari + Miby 34,411,733 
I 24,840,988 
Sa DEES 406 cattewnnnes ade eeae en . 3,553,964 
Tell GS. x 5-o ss cies neuseetend 66,806,685 
New Business— 
Water delivery: 
Domestic ...... ake eRe anick 27,162,893 
PE 6 ncbeksdhenseeuseans 11,599,507 
Dit GES inccwniszneidaaenedauas 38,762,400 
"2. rr ee er ee 33,718,673 
Se CRUD 3 26-ib-cad ee ober iuawnwe ee 3,553,964 
ee ee re 76,035,037 


Hard Maple 


After thirty years of leadership as a floor- 
ing of great utility, northern hard maple is 
about to take its place in line with modern 
ideas of beauty and decorative value. 

This came out clearly at a meeting, July 
21, of the Maple Flooring Manufacturers’ 
Association at the Congress Hotel, Chicago. 
A meeting of the membership, and meetings 
of the advertising and grades committees of 
the association were held in the association 
offices, starting at 8:30 a. m. and continuing 
at the Congress Hotel late into the night. 

These meetings were well attended and 
all present seemed pleased and enthusiastic 
about the work that the association is doing. 
Trade promotion and advertising were the 
subjects around which most of the discus- 
sion centered. 

President A. C. Wells, of Menominee, 
Mich., delivered an address filled with opti- 
mism for the future of the maple flooring 
industry. He feels that the maple flooring 
manufacturers can look forward with confi- 
dence to better prices for their products. He 
paid a strong tribute to the Wisconsin Land 
& Lumber Co. for the tireless efforts it has 
made in research and development work 
leading up to the present perfection of stains 
and finishes, which successfully bring out the 
beauties of maple flooring and add to the 
decorative and utility values of this well 
known wood. 


Changes in Grade Names 


W. L. Saunders, of Cadillac, Mich., chair- 
man of the grades committee, recommended 
that the names of the three grades of maple 
flooring be changed. The resolution was 
adopted. The names heretofore and pres- 
ently used are “clear,” “No. 1,” and “fac- 
tory.” The new names to be used beginning 
Sept. 1 are “MFMA first grade,” “MFMA 
second grade,” and “MFMA third grade.” 
The grades of lumber were not changed. 
Mr. Saunders went into some detail in de- 
scribing the confusion in the minds of archi- 
tects and particularly the public when No. 1 
was specified, as they usually expected it to 
be the best grade; and now that the grade 
heretofore known as “factory” grade, through 
the addition of the newly developed stains, 
becomes a beautiful floor, the term “factory” 
becomes misleading. Many other names 
were offered and discussed, but those finally 
adopted were felt to be the least confusing, 
best understood and more nearly in line with 
common usage. 

M. E. Thomas, of Cobbs & Mitchell (Inc.), 
Cadillac, Mich., led a general discussion on 
past, present and future conditions in the 
maple flooring industry. Mr. Thomas is a 
member of the advertising committee, and 
for many years was chairman. Being a stu- 


-dent of what can be accomplished in trade 





Unfilled Orders— 
Water delivery: 


Domestic cargo ............ 107,949,456 

BOS G. viine ogee cheaieabeuh 94,299,485 

i eeprerrerery pre rrr 202,248,941 
PE EES TIA, FERRE OC 117,936,916 


320,185,867 


North Carolina Pine 


NorFotk, Va., July 19.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-four mills for the week 





ended July 2: Per- 
Percent Percent cent 
: Normal Actual Ship- 
Production— Feet output output ments 
Normal® ..... 11,190,000 oka ion yore 
Actual ee 6,981,700 62 sce 
Shipments ...... 6,072,855 54 87 tes 
OS 5,561,000 47 80 92 


tAs compared with the preceding week, there is a 
decrease in orders of 11 percent; although that week 
there were reports from only thirty-five mills. ~ 

*“Normal” is based on the. amount of lumber the 


mills would produce in a normal working day. 





Oak Flooring Statistics 


The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 


July 16 July 17 Percent 
1927 1926 Decrease 
Number of Mills. 50 44 
Production ....... 9,128,000 9,738,000 6.3 
Shipments ........ 6,960,000 9,940,000 30.0 
GD” ncscecedenes 5,310,000 10,264,000 48.3 





Ninety-six Headed for Tacoma 


Newark, N. J., July 18.—Ninety-six persons 
have made reservations on the Build-a-Home- 
First special, which will leave Hoboken Aug. 
12 for Tacoma, Wash., where the National 
Retail Lumber Dealers’ Association annual 
convention will be held. Erwin Ennis, in 
charge of arrangements, announces that there 
are reservations for twenty more persons. 


Flooring to Be “Glorified” 


promotion, he feels that with the trade pro- 
motion plans now being put under way by 
the association the future for maple flooring 
is brighter than it has ever been. He talked 
of the competition which maple flooring must 
meet and feels that it is largely from so- 
called substitutes rather than from other 
species of wood. 

Secretary E. C. Singler reported on the af- 
fairs of the association and the work done 
during the last three months. All phases of 
the association were found in a flourishing 
condition, and a surplus in the treasury was 
reported ready to begin the campaign of 
advertising. 

The merchandising counsel reported on the 
work which has been done on trade promo- 
tion. He complimented the statistical re- 
ports compiled by the association and recom- 
mended a more careful study of them by 
the membership. 


To Develop Poorer Territories 


In a recent survey of the producing terri- 
tories it was found that the major portion 
of the maple flooring production is consumed 
in the States adjacent to the mills, with the 
exception of California and Massachusetts. 
With this in mind the association has de- 
termined to hold its best trade and gradu- 
ally develop the poorer territories. In order 
to do this two field men have been employed, 
Col. Chas. H. Grant, operating in the New 
York and eastern territory, and Fred J. 
Spindler, working out of Minneapolis and in 
territory west and south. 

A brief review of the many months spent 
in experimentation with suitable stains and 
finishes was gone over. There were present 
at the meeting G. Harold Earle, president of 
the Wisconsin Land & Lumber Co., and 
W. B. Earle, director of publicity and serv- 
ice for the same concern. These gentlemen, 
through the assistance of the Marietta Paint 
& Color Co., of Marietta, Ohio, have finally 
worked out probably the most beautiful line 
of penetrative stains and varnishes yet de- 
veloped in the finishing field. A beautiful 
exhibit of these finishes was at hand and 
greatly admired by all present. 

After réports were made by the field men, 
G. A. LaVallee, general sales manager for 
the Marietta Paint & Color Co., gave an in- 
spiring talk on the things that can be accom- 
plished through codperation. He told of the 
trouble in the paint industry prior to the 
launching of the “Save-the-Surface” cam- 
paign, and pointed out the tremendous de- 
velopment of the paint business which that 
activity had accomplished. He described the 
many months of research and laboratory 
work done by his concern, and agreed that 
the Marietta Paint & Color Co. would go 
full strength in codperation «with the maple 


flooring manufacturers in introducing the 
facts of these stains into a market, which he 
pointed out is demanding color and decora- 
tive qualities. 

Praise Developer of Stains 


Later on the members present gave a rous- 
ing vote of thanks to the Wisconsin Land & 
Lumber Co. for the work it has done in de- 
veloping these stains, and its liberality in 
turning the whole matter over to the associ- 
ation for further exploitation. All 
present were agreed that this wonderful ac- 
complishment was coming into the building 
trade right at the time when it was most 
needed. It was pointed out that a vast num- 
ber of substitutes for wooden floors are 
flooding the market, and many of them, in- 
cluding linoleum. are meeting with a warm 
reception because of their color schemes and 
decorative qualities. It is felt that retailers 
will welcome these developments in the lum- 
ber industry as a means whereby they can 
interest builders in sticking to wood floors, 
and at the same time build up a tremendous 
business for the over-laying of new floors 
in old houses. 

A budget had been prepared covering the 
cost of advertising and trade promotion 
which, after being fully discussed, was 
adopted, with instructions to put full force 
behind the work. Color advertising, which 
will appear in the leading periodicals and 
technical magazines, booklets, inserts, broad- 
sides etc., are being prepared for wide dis- 
tribution to the trades, professions and the 
public. 

At a recent conference between the Maple 
Flooring Manufacturers’ Association and the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association the matter of closer co- 
dperation between these two groups was dis- 
cussed, and the sense of the meeting was 
that many points of mutual interest could be 
well fostered by both organizations. After 
every member had been given an opportunity 
to express his enthusiastic support of the 
movement to capitalize upon the successful 
results of the long months of research and 
development of these stains, the glorification 
of hard maple seems an immediate fact. 

One expression made by a speaker seems 
to cover pretty well the general sense of the 
meeting. “Taken altogether, we feel that the 
maple flooring industry has adjusted its fa- 
cilities to meet the changing demands of 
these intensely competitive times. Backed 
by a full measure of friendly cooperation on 
the part of the members, and given a rea- 
sonable time in which to show results, we 
are convinced that maple flooring manufac- 
turers may take a more optimistic view of 
the future than has been justified in the 
recent past.” 


those _ 
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West Coast Industrial Developments 


Forester Gets New Appointment 


PortLanp, Ore., July 16—Howard R. Spel- 
man, formerly of the Snoqualmie National 
Forest, who has been on sick leave from the 
Forest Service for the last year, has returned 
to the service and is now assigned to the 
office of products in the district office, here. 
He reported for his new duties July 1. 

Mr. Spelman will fill the position made va- 

cant by the recent resignation of A. M. Koro- 
leff, who left the Forest Service to become tech- 
nical ag of the Canadian Pulp & Paper 
Association, Montreal, Canada. 
_ Mr. Spelman will be assigned to field work 
in connection with the general survey of woods 
waste in the Douglas fir region, giving particu- 
lar attention to logging studies. The general 
purpose of this survey, which is being con- 
ducted by the office of products, is to work out 
practical methods of eliminating woods waste, 
developing better utilization of waste, and co- 
Ordinating logging methods with more desir- 
able silvicultural practices. 


Australians to See Pacific Products 


San Francisco, Caur., July 16—The 
Pacific Trade Exhibition, including many lines 
of American manufacturers, was _ recently 
taken aboard the 


passed through the crisis and that the time 
has come for the mills to cease heavy curtail- 
ment—replacing that policy by temporary, 
though doubtful, relief with increased produc- 
tion on a strictly conservative basis, carefully 
avoiding a heavily increased, speculative out- 
put. Mr. Sullivan believes that business during 
the remainder of the year will increase in 
volume and will be on a much more satis- 
factory basis. Mr. Sullivan, accompanied by 
Mrs. Sullivan, left Friday afternoon for their 
home in Portland. 


American Woods for Pulp 


SEATTLE, WAsH., July 16.—“The Suitability 
of American Woods for Paper Pulp” is the 
title of Agriculture bulletin 1485-D, containing 
information of considerable interest to the Pa- 
cific Northwest. It appears that at present 
the spruces, firs and hemlocks are drawn upon 
for 77 per cent of the wood used in the paper 
industry, spruce alone contributing 55 per cent. 
The use of other species for pulp is being 
worked out, in different parts of the country. 
The bulletin describes standard pulping meth- 
ods as related to wood properties, and ex- 
plains the suitability of ninety-four kinds of 
hardwoods and softwoods for pulping by both 





steamer Rosen at San 
Francisco for shipment 
to Australia for the 
purpose of acquainting 
Australian merchants 
with American manu- 
factured products. The 
exhibition included 
maple flooring and 
woodworking machin- 
ery, floor polishing ma- 
chinery, and many sim- 
ilar products. Through 
the codperation of the 
General Steamship Cor- 
poration these exhibits 
will be displayed to the 
leading merchants in the 
five principal ports of 
Australia: Sydney, 
Newcastle, Hobart, 
Melbourne and Ade- 
laide. At these ports 
the merchants will be 
invited aboard the 
Roxen where they will 











be able to view the ex- 
hibits which will be ar- 
ranged on the deck. 
This floating trade ex- 
hibition will receive the 
coéperation of the United States consuls, and 
on account of its novelty will secure a large 
amount of publicity in Australia. 


Says Fir Market Is on Up Grade 


SEATTLE, WaAsH., July 16.—In the opinion 
of F. A. Sullivan, president of the Sullivan 
Lumber Co., Portland, Ore., the fir market has 
not only turned, but is now definitely on the 


up grade. 
Mr. Sullivan, who arrived in this city 
Thursday by automobile from the Inland 


Empire, bases his judgment on the business 
of his organization, which he says has shown 
gratifying activity during the last few weeks. 
It is backed also by the impressions he has 
received while conferring with various sales- 
managers, who uniformly state that business 
is decidedly better. This observation applies 
particularly to the rail trade, which in the 
rural districts has recently been showing a 
great deal of life, accompanied by urgent 
appeal for prompt delivery of lumber. 

Mr. Sullivan accordingly endorses the view 
of a widely known financial and business ex- 
pert who in a recent bulletin declares that 
lumber, both softwoods and hardwoods, have 





Steamship “Roxen” which carried the Pacific trade exhibit from San 


Francisco 


chemical and mechanical processes, summar- 
izing the results of research begun by the 
United States Forest Service in Boston in 1906 
and carried on at the United States Forest 
Products Laboratory since the establishment 
of that institution at Madison, Wis., in 1910. 

The information on pulping qualities of in- 
dividual species, constituting the largest part 
of the bulletin, is presented in a convenient 
semi-tabular form, with a description of the 
behavior of each wood when pulped by the 
sulphite process, the sulphate process, the soda 
process (in the case of the hardwoods), and 
the mechanical process. Under the common 
name of each species is also given its botanical 
name, its range, a list of local names applied 
to the same wood in different parts of the 
country, its weight per cubic foot, and its 
fiber length. 


Business Exceeds Expectations 


Vancouver, Wasu., July 16.—According to 
N. E. Allen, president of the newly-organized 
Independent Lumber Co., business to date has 
exceeded expectations, and prospects are ex- 
ceedingly bright. Mr. Allen predicts that there 
will be a good volume of building activity 
throughout the coming months. 





LT 


Coast Grading Rule Interpretations 


SEATTLE, WaSH., July 16.—Latest official in- 
terpretations of current grading rules, as auth- 
orized by the grading rules committee of the 
West Coast Lumbermen’s Association, are: 

No. 1 Shop Common, paragraph 227: Each piece of 


No. 1 shop must contain some No. 1 cuttings in addi- 
tion to No. 2 stiles, 


Hit and miss is a series of skip spots with sur. 
faced areas between. 

Hit or miss means hit part or entire length, or 
missed entire length when not over 1/16” scant. 
_ Paragraph 159; The diameter “of well tubing is the 
inside diameter. 

Paragraphs 165-166: The grade of silo is deter- 


mined from the inside, but the outside must be con- 
sidered. 


The personnel of the committee is: R. F, 
Morse (chairman), Long-Bell Lumber Co., 
Longview, Wash.; . H. Turner, Willapa 
Lumber Co., Raymond, Wash.; George M. 
Duncan, Luedinghaus Lumber Co., Dryad, 
Wash.; Ed Stuchell, Eclipse Lumber Co., Ev- 
erett, Wash.; Dean Johnson, Pacific Spruce 
Corporation, Toledo, Ore.; ‘ . Hagen, 
Bridal Veil Timber Co., Bridal Veil, Ore.; J. 
C. Smith, Carlisle Lumber Co., Onalaska, 
Wash.; Frost Synder, Clear Fir Lumber Co., 
Tacoma, Wash.; 
Lumber Co., Eugene, Ore. 


Sandblasting of Douglas Fir 


SEATTLE, WasH., July 16.—Sandblasting of 
Douglas fir, both on flat and vertical stock, 
proved to be a subject of unusual interest at 
a luncheon of The Atelier, students and gradu- 
ates of the University of Washington archi- 
tectural school, early this week. The principal 
speaker was C. J. Hogue, field engineer of the 
West Coast Lumber Bureau. He used as il- 
lustrations stained and sandblasted slash grain 
fir and photographs of sandblasted panels of 
straight grained stock. The audience was also 
much interested in a discussion of staining and 
finishing processes of West Coast woods for 
interior finish, and the places in construction 
where various species may be used to advantage. 


Favors Fir as Building Material 


Seatrte, Wash., July 16.—A conclusive in- 
stance of recognition of the virtues of Doug- 
las fir as a building material is being pointed 
out by lumbermen of the Northwest in the 
half-dozen big business blocks of Metropol- 
itan Center, the ten-acre unit of buildings 
erected during the last nineteen years by the 
Metropolitan Building Co. of Seattle. 

In every one of the seven office structures 
built by this company, from the White Build- 
ing, first of the group, to the Skinner, com- 
pleted this year, Douglas fir has been utilized 
for window sash and frames. A company 
whose invariable policy is to use the best ma- 
terials procurable has found from repeated 
experience that Douglas fir is the best mate- 
rial of its kind for this purpose, from the 
standpoint of both strength and durability. 

The Metropolitan Building Co., in the 
largest of whose structures is centered the 
lumber industry of the Northwest, has erected 
through the last nineteen years a group of 
office huildings notable for their high type 
of architectural design and excellence of con- 
struction. These buildings have been con- 
structed with an eye to the future, since the 
Metropolitan wnit, built on ground leased for 
fifty years from the University of Washington, 
will eventually revert to complete ownership 
by the State’s largest educational institution. 

They have been constructed for permanence, 
as well as for their adaptability to changing 
needs. The use of Douglas fir throughout, 
therefore, is pointed to as a striking testi- 
monial of the virtues of this Northwestern 
product. 


R. W. Martin, Booth-Kelly 
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To Rebuild Burned Mill 


PesHastin, WasH., July 16.—E. L. Sawyer, 
Cashmere, president and general manager of 
the Peshastin Lumber & Box Co., whose plant 
was burned at a loss of $200,000 June 29, states 
that the company will probably build again. 
He says: 

We know this business better than any other; we 
have gathered.a good organization here, and we want 
to continue to employ our men. When we build 
again, we shall lay out as modern a plant as possible, 
and increase our factory facilities and probably de- 
crease our box production capacity. 

Associated with Mr. Sawyer in the owner- 
ship are Louis Heitman of Helena, Mont., and 
Ww. M. Leuthold, of Spokane. 


Japanese Lumbermen on Visit 


SeattLE, WasuH., July 16.—Notable visitors 
to Seattle during the present week are eleven 
Japanese lumber importers from various parts 
of the empire. Five of the delegation arrived 
by Nippon Yusen Kaisha liner Jyo Maru, and 
the other members entered port earlier in the 
month by steamship President Jackson of the 
Admiral-Oriental line. 

Suitable entertainment is being extended 
through the joint efforts of the Japanese con- 
suiate, Douglas Fir Exploitation & Export Co., 
Seattle-Japanese Lumber Association, Pacific 
lumber exporters and Seattle Chamber of 
Commerce. The visitors have had luncheon 
with the Thursday club at the Olympic hotel, 
and dinner at the Japan restaurants as guests 
of Mitsubishi & Co. and the Sumitomo bank; 
Friday, luncheon as guests of the members’ 
council of the Chamber of Commerce, and 
dinner at the Olympic Hotel with the Seattle- 
Japanese Lumber Association; Saturday, 
luncheon by Mitsui & Co. at the home of 
K. Murase, and dinner by the Yokohama 
Specie bank, at the Japan restaurant. 

Throughout next week the Douglas Fir Ex- 
ploitation & Export Co. will keep in touch 
with the delegates and will arrange for them 


to visit lumber mills, including trips to Grays 
Harbor and British Columbia. It is under- 
stood that after completing the tour of the 
Pacific Northwest the members of the dele- 
gation will go east, making a study of the 
lumber situation in the United States. 

The members of the delegation are: From 
Tokio—Z. Kuroda, chairman-president, For- 
eign Lumber Importing Association; M. 


Okuno, secretary, Foreign Lumber Importing 
Association; S. Funabashi, T. Takeichi, S. 
Takeichi, S, Nagashima, S. Kato—these five 








Five of the eleven Japanese lumber importers 
and wholesalers who are now om a wisit to 
the West Coast. All of the members of the 
group are from Tokio. Left to right, they 
are: S. Nahashima, M. Okuno, secretary For- 
eign Lumber Importing Association; S. Funa- 
bashi, S. Takeichi, Z. Kuroda, chairman-presi- 
dent Foreign Lumber Importing Association. 





the average crop. 


placements. 





Big Wheat Crop for Pacific Northwest 


Seattle, Wash., July 16.—Freakish weather, which has wrought 
disaster in more than one locality in the United States, is bringing 
millions of dollars to the wheat farmers of the Pacific Northwest. 
The season is late, the ground is well supplied with moisture, and the 
soil is producing bountifully. An unusual and extraordinary hap- 
pening was the falling of a June rain throughout the greater portion 
of the wheat belt; and now it is anticipated that some sections, which 
ordinarily look for a moderate yield, will produce probably double 


Preliminary estimates of the wheat crop of northern Idaho, Wash- 
ington and Oregon place the yield at 110,000,000 bushels. That figure 
is at least 10,000,000 bushels larger than the largest crop previously 
harvested. In terms of money, based on the assumed value of wheat, 
the farmers will receive not less than $130,000,000 for their crop; and 
since the money will go almost instantly into the channels of trade, 
it will contribute measurably to the prosperity of this entire region. 

Lumbermen are interested from the fact that the harvest of the 
wheat crop will heavily increase ‘the buying power of the farmers. 
In this part of the country, as in practically every other part, the 
farmers are behindhand with their building program. 
would appear that for the last four or five years they have not had 
any building program; and the prospective shifting from tightened 
finances to a condition of relative independence very likely means 
that the farmers of the Pacific Northwest will soon begin spending 
money for lumber to be used in new buildings or much-needed re- 


In fact, it 








being members of a committee-of the Foreign 
Lumber Importing Association. From Osaka 
—K. Himori, M. Tawara, K. Nakagawa. 
From Kobe—G. Takeno. 


Three Bungalows Out of One Tree 


SEATTLE, WasH., July 16.—One Douglas fir 
tree, felled and bucked by the Miller Logging 
Co., in its camp at Sultan, Snohomish County, 
filled three cars and scaled enough lumber to 
build three 5-room bungalows, a woodshed and 
a chicken house. The diameter of the tree 
on the stump was 8 feet, 6 inches, 


To Preserve White House Rooftree 


Wasuincton, D. C., July 18.—Massive 
wooden timbers placed in the roof of the 
White House over a century ago and recently 


.removed in the renovation of the executive 


mansion, nearing completion, are interesting not 
only because of their remarkable state of pres- 
ervation but as samples of building methods 
and carpentry at the beginning of the 19th cen- 
tury. 

In 1815, the year after the White House was 
burned by the British, its roof was rebuilt, 
supported by huge wooden trusses, made of 
longleaf pine, the members being held together 
not only with mortising and dowels but with 
heavy wrought iron straps pounded out by 


- hand and bolted to the timbers. 


After literally holding the roof over the 
heads of the presidents of the United States 
for 112 years these sturdy trusses were re- 
moved in the modernization of the building 
and found to be in excellent condition as far 
as the wood is concerned. + 

A report just issued by the office of public 
buildings and public parks, under whose super- 
vision the renovation of the historic building 
is being carried out, says in part: 

Although nearly all of the removed timbers, with 
the exception of those over the north portico were 
in a good state of preservation, most of the trusses 
had long since ceased to act as such * * * In 
partial explanation of the failure of the trusses it 
may be said that they were apparently designed to 
carry only the roof loads on their upper chords. 
Because of lack of space in the lower stories, how- 
ever, the attic space was used for the storage of rec- 
ords, and after 1902 for servants’ quarters and gen- 
eral storage, bringing heavy loads on the lower chords. 
As a result of this overloading many of the interme- 
diate joints were pulled apart and the end joint, 
where the end posts were mortised into the lower 
chords, had in some cases completely failed by longi- 
tudinal shearing. The lower chords had settled upon 
and were being supported by the interior partitions 
of masonry or wood and were carrying the roof and 
attic loads as beams (instead of parts of trusses). 
They were seriously weakened by splices, and at sev- 
eral points by notches cut in the lower surface to 
accommodate the wooden troughs that formerly carried 
the roof drainage, some of the notches being so deep 
that only about four inches of solid wood remained. 

Had the trusses not been abused they could 
have been relied upon to support the roof for 
at least another hundred years—perhaps as 
long as the timbers of Westminster Hall’s roof 
in London which was only recently reinforced 
after nine centuries. 


New York StrAte has a demonstration forest 
in Letchworth Park, 30 miles south of 
Rochester, N. Y., where in 1912 many acres 


were planted with numerous varieties of hard-° 


wood and softwood trees. In some cases many 
acres were planted to one species, in other 
cases mixed plantings were made. The trees 
which have proved to be well adapted to re- 
foresting abandoned lands in this State include 
red pine, European larch, white pine and Nor- 
way spruce. The European larch trees have 
made an average growth of 30 feet in height 
in fifteen years. This species, which is now 
available from the conservation commission for 
the first time, is well adapted to producing 
posts. 
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Tree History Written in 
Annual Growth Rings 


The story is told of a negro who was so 
averse to bathing that his age could be reck- 
oned from the number of rings his infrequent 
ablutions left in his tub. Although the anal- 
ogy is not complimentary to such clean and 
sturdy products of nature as trees, they have 
rings on their cross sections that are plainly 
visible and from which one may very closely 
determine their age. 

Trees increase their girth by the addition, 
during each growing period, of a layer or ring 
of wood on the outside of the core of wood 
formed previously. This growth arises from 
a division laterally and radially and conse- 
quent multiplication of the cells of the cam- 
bium, that delicate but very active layer of 
thin walled cells lying just between the wood 
and the bark and as important to the tree 
as the neck is to an animal. As the cells of 
the cambium layer divide, they produce bark 
on the outside and wood on the side toward 
the center of the tree and thus increase the 
diameter of the cylinder of wood already form- 
ed. The cambium layer is thus on a constant 
march away from the center of the tree and 
its perimeter is constantly lengthening. 

Whenever the factors which influence the 
activity of the cells of the cambium are fa- 


lated and a supplementary layer of wood is 
added. These intra-season or ‘‘false’’’ rings 
may sometimes be quite distinct but as a rule 
they are less pronounced than the main ring 
marking the limits of the entire growing sea- 
son. Such false rings may be seen in Fig. 1, 
where they appear to double the dark line limit- 
ing the major rings. The ‘‘annual rings 
would therefore seem to be more correctly 
termed ‘‘ growth rings.’’ There may be times 
also when an insect infestation so defoliates a 
tree as to reduce the requisite food supply and 
thus restrict cambial activity, and, of course, 
wood production. Entomologists claim they 
can sometimes determine the dates of epi- 
demic infestations by examining cross sections 
of many trees of a locality for such subnormal 
rings as indicate lack of nourishment. Such 
rings, of course, may also indicate years of ex- 
ceptional drought or other unusually unfavor- 
able growing conditions. Some scientists have 
even tried to determine climatic cycles from 
the rings on very old trees. 

The cross sections of branches and of lean- 
ing trees exhibit an interesting eccentricity 
of growth. Instead of the rings being of the 
same width for their entire course around 


























Fig. 1. 


vorable, a new ring of wood is formed and 
added upon the old, and this continues un- 
til they become again unfavorable. These 
factors include warmth, light, moisture and 
food supply, and in our latitudes, these may 
vary so much throughout the year as to be 
favorable for growth in one season and dis- 
tinectly unfavorable in another. The cambium 
is thus alternately active and dormant form- 
ing new wood in the spring and ceasing to do 
so entirely with the advance of summer. These 
concentric rings of wood have come to be 
known as ‘‘annual rings,’’ and the age of a 
tree at any point along its stem can be de- 
termined by counting the number of rings on 
the cross section at that point. It is quite 
possible, however, that during the course of 
a growing season there occur such interrup- 
tions in the favorableness of moisture and food 
supply as to cause growth to cease temporari- 
ly. If such a period is followed by a resump- 
tion of proper conditions, growth is re-stimu- 





*The author is at present on sabbatical leave, for the pur- 
pose of studying problems of the lumber industry, and is 
representing the California White and Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif., as wood tech- 
Bologist. 


Cross section of a young redwood tree. Evidently its growth 
was retarded during each growing season and then recovered, causing 
a minor or false ring to be formed within each annual ring. 
was crowded until year ‘‘A’’ was reached. In that year, the competing 
neighbors were cut and this tree responded with more rapid .growth 
indicated by the distance between the rings 





Fig. 2. Cross section 
branch of redwood. 
Growing center near 
top. Wider rings at 
bottom supply addi- 
tional wood to but- 
tress branch 


This tree 


the stem, they may be very narrow and some- 
times lacking on one side and very broad on 
the other. In the case of branches, as shown 
in Fig. 2, the widest portions of the rings 
would be found on their lower sides and in 
the case of leaning trees (Fig. 3) on the side 
‘‘toward the lean.’?’ In these cases, the 
tree evidently is called upon to furnish great- 
er mechanical support or a buttressing for 
the outreaching branches or for the leaning 
tree. This eccentricity, from the standpoint 
of growth, may be carried to extremes at 
times, even in perfectly erect trees, to the 
extent that a long series of rings may fail 
to develop on one side of the tree. The cause 
here is not a mechanical strain but likely a 
lack of nourishment of the cambium. Fig. 4 
illustrates the cross section of an erect young 
redwood tree, which arose from a sprout from 
a ‘‘mother’’ stump whose diameter was about 
five feet. Encircling the stump was a family of 
four or five of these ‘‘sprout’’ trees; they stood 
so close to one another that the branches to- 
ward the center of the clump had been kill- 
ed by overshading except near the pointed 
tops. A rodent girdled and killed the top 


Associate Professor of Forestry, 
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~ By Emanuel Fritz, 


University of California* 


below the point where the branches of other 
trees interfered. The shortened tree thus 
had branches on but one side and was over. 
topped by its unhurt neighbors. Following 

















Fig. 3. Cross section of a small fir bent over 

by snows. Rings thereafter formed are wider 

on the side toward the ‘‘lean’’, and are of 
practically no width on the other side, 


this injury and continuing for about sixteen 
years, growth rings were formed only on the 
side away from the center of the clump. 





Later, a number of trees that competed with 
this one for light were removed in clearing 
for a railroad right-of-way, a new thrifty top 
and more foliage was formed and rings were 
again formed around the entire stem. If the 
rings in this case are counted on the short 
radius, an incorrect estimate of the tree’s 
age is obtained. Fig. 5 is a phetomicrograph 
of a small portion of the cross section shown 
in Fig. 4. It shows distinctly the incomplete- 
ness or abrupt termination of the growth rings. 

Each kind of wood has its own particular 
arrangement of the tiny cells that are its 
structural elements, and the cells themselves 
vary as to shape, size and function. For 
example, the woods of conifers, i. e., such 
as pines, spruces, firs and cedars, have a 
comparatively simple arrangement of cells, 
and moreover, these cells are largely of one 
type, called by the botanist, ‘‘tracheids.’’ 
They are the vascular elements or the con- 
ducting tissues of conifers though they func- 
tion also in such trees as the principal ele- 











Fig. 4. Cross section of a young erect red- 

wood tree which shows incomplete rings. Sia- 

teen of them are discontinued at “A” and 
thus fail to completely encircle the stem. 


a £2. - 











E other 
© thus 
3 OVer. 
lowing 











over 
wider 
re of 


‘teen 
. the 
ump. 
with 
ring 
top 
vere 
the 
hort 
ee’s 
aph 
own 
ete- 
ngs. 
lar 
its 
ves 
For 
uch 
| 
lls, 
one 
"a be 
on- 
ne- 
le- 





Juty 23, 1927 


AMERICAN 


LUMBERMAN 51 














appear twice as old as 
it actually is. An 
example of a wood 
showing such a 
marked contrast or 
sudden change from 
early to late-wood is 
western larch, shown 
in Fig. 7. 


In the case of oak, 
chestnut, ash, elm 
and some others which 
lack tracheids almost 
entirely, but have an 
abundance of vessels 
and fibers, the spring- 
wood consists prin- 
cipally of large pores, 








Fig. 5. 


ments for mechanical support. Fig. 6 illus- 
trates a cross section of sugar pine, a typical 
conifer wood. Conifers have another type 
of cell known as ‘‘parenchyma.’’ Paren- 
chyma tissues function in the storage and 
distribution of elaborated food materials and 
are the most important elements in the ‘‘me- 
dullary rays’’ but are of minor occurrence 
in the rest of the wood of conifers. 

In the so-called ‘‘broad-leaved’’ woods or 
‘‘hardwoods,’’ such as oaks, birches, elms and 
willows, the tracheids may be absent or of 
very minor importance. In such woods, pa- 
renchyma cells are more numerous and play 
an important part in the makeup of the 
annual rings. More conspicuous than either 
of these, there are in the hardwoods two other 
types of cells, ‘‘vessels’’ (often referred to 
as ‘‘pores’’) and ‘‘fibers,’’? The vessels may 
be of great length but in cross section they 
vary from microscopic to such a size as to 
admit a fine pin into their cavities. Vessels 
are the vascular elements of hardwoods and 
by their size, abundance and arrangement they 
control to a large extent the figure and even 
the utility of the wood. The fibers are usual- 
ly smaller than the vessels and thicker wall- 
ed, and they function principally as mechani- 
eal supporting elements. Unfortunately, the 
term ‘‘fibers’’ is used rather loosely; the paper 
maker for example may refer to all the cells 
in both softwoods and hardwoods as ‘‘fibers.’’ 
It is evident from what has been said in this 
paragraph that the annual rings of the coni- 
fers or ‘‘softwoods’’ are structurally much 
more simple than those of the hardwoods. 
This is well illustrated by comparing Figs. 
6, 7, 8 and 9. 


If all the minute cells were of the samé 
shape, size and arrangement throughout the 
width of a growth ring there would be little 
or no line of demarcation between adjoining 
annual rings or deposits of wood and it would 
be quite impossible to count the rings and 
thereby determine the age of a tree. For- 
tunately such is not the case in woods of the 
atemperate regions. As a rule the cells in the 
portion of a ring formed first, or in the early 
spring, are larger and thinner walled 
than those formed later. This portion of 
the growth ring is called ‘‘early’’ wood or 
‘‘spring’’ wood, whereas the wood laid down 
last is called ‘‘late’’ wood or ‘‘summer’’ 
wood. Sometimes, as growth progresses, the 
new cells become progressively smaller so 
regularly that the shading from the spring- 
wood to the summerwood is very gradual. 

This is the case with sugar pine and white 
pine. In Douglas fir, southern yellow pine, 
larch and some others, however, the change 
is quite abrupt, the large thin walled cells 
giving place rather abruptly to smaller and 
thicker walled cells, so much so in fact that 
each growth ring has two distinct zones or 
bands, one the springwood, made up of soft 
light colored weak wood, and the other the 
summerwood, made up of deeply colored, hard, 
very dense and strong wood. 

The writer has known each of these bands 
to be taken as separate and complete growth 
rings, a procedure which would make a tree 


A greatly enlarged view of portion ‘‘A’’ in Fig. 4. 
how the rings come to a very definite and abrupt halt 


as vessels are known 
in cross section. In 
the summerwood, 
however, the pores 
are much smaller and 
less numerous, their places being taken by 
fibers and parenchyma cells. The pores are 
thus arranged in a distinct band or ring, 
causing such woods to be described as “ring- 
porous.” These pores play an important 
role in the “figure” of such woods as chest- 
nut, oak and ash. Fig. 8 illustrates ash, 
a typical ring-porous wood. Contrasted to 
the ring-porous woods are the so called 
“diffuse-porous” woods. Examples of these 
are poplar, basswood, southern red gum, 
birch, maple and many others. In these, 
the pores are rather uniformly though loose- 
ly distributed over the entire width of the 
growth ring. The “grain” or figure of such 
woods is much less pronounced than that of 
the ring-porous woods. 

Were it not for the fact that in the dif- 
fuse-porous woods of temperate latitudes there 
is still a sufficient though small decrease in the 
size or number of the pores from the spring to 
the summer wood, or were it not for the for- 


Note 











Fig. 6 Fig. 7 














Fig. 8 Fig. 9 
Fig. 6. Sugar pine; the “holes” are resin 
ducts. Fig. 7 is western larch; Fig. 8 is white 


ash and Fig. 9 is ycllow birch. Figures 6 to 9 
are photomicrographs, enlarged about five 
times and show the cellular structure. Sugar 
pine shows very gradual change from spring- 
wood to summerwood. Western larch shows a 
very abrupt transition. White ash is a ring- 
porous wood, and yellow birch is a diffuse- 
porous wood, 


mation at the end of the season of a thin line 
of cells of a different order, it would be ex- 
tremely difficult to distinguish between adjoin- 
ing rings. Fig. 9 illustrates yellow birch, a 
typical diffuse-porous wood. Note the uni- 


formity of the cell distribution and the faint 
demarcation of the annual rings. In the 
conifers or softwoods and in the ring-porous 
hardwoods, the definition between one ring 
and the next is made very distinct because 
growth in one ring closes in the summer with 
the formation of small thick walled cells and 
opens very suddenly the next spring with re- 
latively large thin walled cells. 


Nore: End of first instalment. The second 
and concluding instalment will appear in a sub- 
acm issue of the AMERICAN LUMBERMAN.— 

DITOR. 


Celebrate River Transport Revival 


MINNEAPOLIS, MINN., July 19.—With the 
first cargo destined for the Northwest on its 
way up the Mississippi from New Orleans, 
plans are beginning to take shape in upper 
river cities for a celebration of the revival 
of upper river transportation to be held in 
the Twin Cities Aug. 25. 

Three barges carrying 1,500 tons of sugar 
already are four days out of New Orleans 
on their way north, and with their arrival 
here Aug. 25 will make contact for the first 
time in the new water route between the Twin 
Cities and the outside world. At St. Louis 
three barges will make up the other half of 
the six-barge tow which will start north. 

President Coolidge already has been in- 
vited to the celebration, as have other Govern- 
ment officials and members of the Inland 
Waterways Corporation, which will operate the 
barge service. An all-day program is to be 
arranged. 





Minnesota Has Wenn Logger 


MINNEAPOLIS, MINN., July 19.—Minnesota 
has one of the few women logging operators in 
the United States. She is Miss Maurice 
Cavanaugh, who has charge of a camp at Wig- 
wam Bay, Mille Lacs, in northern Minnesota. 
Last year she cut off 1,200 acres and this year 
has cleared 800 acres. There is a foreman in 
charge of each division of the work. 

Miss Cavanaugh wears city dresses and 
chiffon stockings, with high-heeled shoes, in 
the north woods. But she bosses as many as 
100 lumberjacks at one time. Through her 
work she has put two brothers through college 
and several sisters through high school. In 
her opinion success depends upon getting finan- 
cial backing and meeting obligations promptly, 
doing business with small overhead. 

Miss Cavanaugh started as a logging operator 
when she was 18 years old and has acquired 
the expert knowledge of a seasoned timber 
operator. She began by buying cordwood, buy- 
ing direct from farmers and shipping in car- 
lots from her home town, Deer Creek, Minn. 
A year later she borrowed $800 from a banker 
and went north to Bemidji, dealing direct with 
farmers for cordwood and slabs and succeeded 
so well that she paid back the loan 15 days be- 
fore it was due. In 1922 she began to deal in 
cedar posts and tamarack. Economic condi- 
tions were poor at that time but she bought 
heavily and shipped over lines which offered 
the most advantageous rates. Among her cus- 
tomers were the largest lumber firms in the 
State. She gained a reputation because she 
personally inspected all the posts and did her 
own grading. 

Her latest phase of the lumber industry be- 
gan in 1925 when, after having successfully 
sold cordwood, fence posts, telephone poles, 
ties and bolts, she rented a sawmill on Lake 
Mille Lacs where she worked two shifts a day 
and had a crew of forty-three lumberjacks get- 
ting out basswood bolts. She bought oak for 
a St. Paul barrel manufacturing company and 
basswood and ties for a large lumber firm. 

Miss Cavanaugh has made money in the 
poorest logging years, when inclement weather 
made other operators with too much equip- 
ment lose money or barely break .even. She 
built her own logging camps, using twenty 
horses and loading logs with a “jammer” she 
built. At the mill today there are twenty 
horses. 
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A Celibeth Tavern cabin (left) and Celibeth Tavern, itself, at Blaney, Mich., a development of the Wisconsin Land & Lumber Co, 


Developing Cut-over Land Into Summer Resort 


Vision and Courage of Upper Peninsula Lumbermen Bring Transformation 


of Old Lumber Town that Astounds Visitors 


BLaneEY, MicH., July 18.—This little com- 
munity was the scene last Saturday of a cele- 
bration that marked the opening of Blaney 
Park Resort, one of the most unique and in- 
teresting cut-over land developments in the 
upper peninsula. For a number of years the 
Wisconsin Land & Lumber Co., of Hermans- 
ville, Mich., conducted a lumber and logging 
operation at this point, and when the virgin 
timber supply was exhausted, the important 
question arose of how best to utilize the cut- 
over lands so that they might become a real 
asset to the entire State of Michigan and es- 
pecially to this part of the upper peninsula. 

G. H. Earle, president of the Wisconsin Land 
& Lumber Co., conceived the idea of creating 
something in the way of a resort that would 
be entirely different from the usual resort prop- 
osition, but before developing his idea he vis- 
ited practically all of the summer and winter 
resort properties in this part of the State, 
then planned “something different.” 

After the lumbering operations had ceased, 


the town of Blaney became merely an ugly 


blot on the landscape, but as a result of Mr. 
Earle’s altruistic ideas, it now presents to the 
passing tourist and to the more permanent vis- 
itor a scene of beauty and attractiveness un- 
equaled anywhere in the northern country. 

The motorist on either of two of the impor- 
tant trunklines that penetrate the upper pen- 
insula as he approaches Blaney has his atten- 
tion drawn to attractive signs along the road- 
way, advising that he is entering “Blaney Park 
—22,000 Acres of Something Different,” and as 
he speeds into sight of the town, he finds a 
handsome, commodious hotel; clean, attractive 
looking cottages and lawns, and in the distance 
a lovely little lake, while on one side will be 
seen workmen putting into shape what is 
destined to be a real golfers’ paradise in the 
shape of a golf course that will attract the at- 
tention of lovers everywhere of this outdoor 
sport. 

Believing that there is a demand among re- 
sorters, fishermen and hunters, both in sum- 
mer and winter, for a place where they can 
be really comfortable and yet be in easy reach 


of the lakes and forests that abound with fish 
and game, Mr. Earle’s first effort was to re- 
model and convert into an uptodate tavern the 
spacious home that was built and formerly oc- 
cupied by the head of the Mueller Lumber 
Co., the original owner of the property. At 
the same time a number of the employees’ 


houses that had been allowed to become quite - 


dilapidated and unattractive were remodeled 
and put into shape for use as tourist cottages 
in connection with the hotel. 


In selecting a name for the hotel, it was de- 
cided to have something a little different, so 
the name Celibeth Tavern was selected, Celi- 
beth being made up from the names of Celia, 
daughter of G. H. Earle, and Elizabeth, daugh- 
ter of his brother, Stewart Earle, vice president 
of the Wisconsin Land & Lumber Co., and the 
motorists can not fail to be attracted by the 
handsome signs that dot the roadways in every 
direction, directing their attention to “Celibeth 
Tavern—A Home Away From Home.” Real- 
izing that there would be something lacking 
both as a landscape and entertainment feature 
at a resort without a lake, advantage was 
taken of the fact that Bear Creek ran through 
the property within a short distance of the 
tavern, and: engineers were employed to erect 
a dam across this stream and create an ar- 
tificial lake. To do this it was necessary to 
clear up an old slashing, but the effort has 
been handsomely rewarded, as there are few 
more attractive scenes in the upper peninsula 
than Lake Anne Louise, named for the young- 
est daughter of Mr. and Mrs. G. H. Earle. 


Picnic Inaugurates Resort Opening 


While the golf links have not been com- 
pleted and much work. remains to be done to 
bring the entire resort up to the state of per- 
fection that is intended, Celibeth Tavern and 
the cottages are ready for the accommodation 
of guests, and to celebrate this fact, employees 
of the Wisconsin Land & Lumber Co., of 
Hermansville, joined in a big basket picnic 
held here on July 16. Early in the morning a 
motorcade was organized at Hermansville, and 


about forty cars loaded with groups of happy 
picnickers drove from Hermansville to Blaney, 
something more than 100 miles. Upon arrival 
here, the cars were parked on the edge of the 
golf links and a bounteous picnic repast was 
spread on tables that had been provided by the 
company. Steaming hot coffee from Celibeth 
Tavern and ice cream from the company’s 
store and soda fountain were provided for the 
picnickers. 

Following the lunch and preceding a snappy 
ball game between teams from Hermansville 
and Blaney, the entire party was taken on a 
train trip on the old Blaney & Southern rail- 
road. One of the company’s locomotives was 
made available for the occasion, and a caboose 
and flat car were used for the guests. First 
they were taken to the head of Lake Anne 
Louise, where a bathing beach is being pro- 
vided, and then they were taken through the 
property to the other end of the line where a 
big limestone quarry is in operation. This 
trip took them through practically the entire 
width of Blaney Park and made it possible 
for them to see the beautiful second growth 
timber that affords a great game cover; in 
fact, the visitors were given a thrill through 
seeing wild deer that were disturbed by the 
passage of the train. Following the ball game, 
which was won by Hermansville by a score 
of 7 to 2, many of the visitors departed for 
their homes, but others remained for the clos- 
ing event of this celebration of the opening of 
Celibeth Tavern and Blaney Park, a dance in 
the community hall. 

It was a thoughtful act on the part of the 
heads of the Wisconsin Land & Lumber Co. 
to give the citizens of Hermansville and the 
employees of that company the opportunity to 
be the first to celebrate the opening of what 
promises to be one of the most attractive re- 
sorts in the upper peninsula. The plants at 
Hermansville were closed and all who desired 
were given the opportunity to make the trip 
to Blaney Park. Taking part in all of the 
festivities and helping to make every one feel 
perfectly at home and enjoy the day to the 
fullest extent were Mrs. G. W. Earle, Mr. and 














Highway leading to Celibeth Tavern and a glimpse of Lake Anne Louise, looking up Bear Creek 
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Mrs. G. H. Earle, Mr. and Mrs. Stewart Earle, 
and Mr. and Mrs. W. B. Earle. 


Engineering Features of Project 


At Blaney Park, in addition to the hand- 
some and commodious Celibeth Tavern and a 
number of comfortably furnished cottages, 
there is a large general store, a complete 
water works and electric light system, and a 
community hall that includes moving picture 
equipment. The engineering features of the 
entire project have been developed by Banzhaf 
& Watson, forest engineers of Milwaukee, and 
the splendid nine-hole golf course is being laid 
out by a professional golf engineer, the re- 
sults of whose work already indicate that this 
is going to be one of the best laid out golf 
courses in the upper peninsula. A feature of 
this course that is not found in many places 
is that the links run north and south, thus ob- 
viating the discomforts of sun in the eyes of 
the players at any time of the day. In the 
background is a magnificent forest of mixed 
hardwoods and pine, that affords the lovers 
of nature every facility for exploring the 
woods and enjoying the trees, the birds, the 
game and the wild flowers. 

‘A feature of the development is the service 
station for motorists, that is complete in every 
detail. This is on the main highway that 


leads to St. Ignace, Mackinac Island and the 
Soo, and is located at the entrance to Blaney 
Park. Here a complete information bureau 
will be available for tourists, and many al- 
ready have taken advantage of its facilities 
although the station has been in operation 
only a short time. é 

While Celibeth Tavern affords every com- 
fort and convenience of the modern city hotel, 
it is within an hour’s drive of a number of the 
best fishing lakes in the upper peninsula; it 
is adjacent to some of the most popular hunt- 
ing grounds and thus affords facilities to the 
fishermen and hunters to enjoy this sport to 
their hearts’ content and at the same time 
have available every comfort of home. Mrs. 
Hall, manager of Celibeth Tavern, whose hus- 
band for many years was engaged in the lum- 
ber business, has had much experience in hotel 
and restaurant management and quickly makes 
every visitor feel at home. Already many 
tourists have availed themselves of the facili- 
ties of Celibeth Tavern, and it promises under 
her direction to become one of the most pop- 
ular and attractive stopping places for resort- 
ers and tourists in this section of the country. 

The Wisconsin Land & Lumber Co. is 
manufacturer of the famous IXL maple floor- 
ing which for 40 years has been considered 
a standard of flooring excellence, and this 


IXL design is apparent everywhere in connec- 
tion with the road signs directing attention to 
Blaney Park. So popular is this design that 
even some of the motorists who stop at the 
— Park service station ask for IXL gas- 
oline. 

A number of northern lumbermen and other 
prominent citizens have visited Blaney Park 
and Celibeth Tavern and all- have been im- 
pressed with the wonderful - transformation 
that has occurred and have been warm in their 
praise of the vision and courage of G. H. Earle 
and his associates in working out this plan of 
preserving the natural beauties of this section 
and making of an old lumbering operation 
something both artistic and useful and point- 
ing the way for substantial development of 
the upper peninsula. 

Plans now are being made for an early meet- 
ing at Celibeth Tavern of the Upper Peninsula 
Development Association and it is expected that 
some of the lumber associations also will hold 
their meetings there. 

THe Province of British Columbia has a 
substantial lead in the lumber industry of 
Canada with a production valued at $53,069,- 
585; followed by Ontario with $36,141,672; 
and Quebec occupying third place with $22,- 
802,029. 


A Sawmill as an Educational Plant 


A sawmill an educational plant. Who 
would think of enlisting a buzzing, whirling 


circle of steel, twanging out an eery boast ° 


each time it eats its way through a log, as 
as agency in the education of a_ primitive 
people? The United States bureau of ed- 
ucation did, and considers this agency an 
entirely essential one for the situation with 
which it had to deal. Through the equip- 
ment of a sawmill at Noorvik, Alaska, the 
bureau has been able not only to build its 
school buildings for the natives, its hospital, 
and boats necessary for transportion, but 
also to afford to the community its village 
church and a better home movement that 
has eliminated the unsanitary igloo from the 
settlement. 

The men who operate the mill were born 
of parents who belong to the old stone age. 
There are several among them who saw the 
advent of steel tools in their community, 
the teachers say. Not one of them who has 
been trained in the mill ever saw any other 
mill. The bureau has trained these native 
men to a point where they can operate the 
plant entirely alone. The efficiency and care- 
fulness with which they work is reflected 
somewhat in the fact that during the eleven 
years of operation there has not been a sin- 
gle accident of any consequence. The con- 
dition of the machinery and the diminuity 
of the repair bill are further indications; 
the engine has run throughout the eleven 
years with only two new parts, a governor 
spring and a fuel pump. 

The bureau of education owns all ma- 
chinery, equipment and repair parts. It 
furnishes fuel oil and maintains supervision 
of the mill, and for these services it col- 
lects one-sixth of the lumber sawed. The 
Eskimaux, through their codperative store, 
operate the mill. The store pays the labor 
and markets the lumber. 


What the Sawmill Has Made Possible 


When one grasps the tremendous task 
which has faced the bureau of education 
in Alaska, he realizes just how much this 
sawmill has made possible. First, in the 
matter of homes. A school is only a waste 
of time if home conditions undo its efforts 
as rapidly as it can build them up. And, 
while the igloo may rank high in romantic 
fiction, as a sanitary place in which to live 
it must take a back seat alongside other 
primitive contraptions. The unpleasant 
home conditions to be found in the typical 
igloo are described by a teacher in a letter 
to the bureau as follows: 


No floors. No beds. No tables. No chairs. And 
only a cup and a saucer for the old folks, a teakettle 
and a kettle or two for the whole family. Almost 
every family had a 5-gallon kerosene can for a stove 
with tin cans set together for a stove pipe. Often 
there was a puddle of water in the center of the room 
where the one window of the igloo opened. 

Naturally, under such circumstances, 
there was no opportunity for the exercise 
of the personal hygiene which sends bright, 
physically normal children to school, and 
here is what the same teacher has to say 
about the “raw material” which greeted 
her upon the first morning: 

Then came the opening of school, with the queerest 
group of children imaginable, some dressed in fur 
parkas, some in outing flannel underclothes outside, 
and others in bird-skin parkas. The first day was 
scrub day. Every child was washed thoroughly, and 
it must have been the first bath some of them had 
ever had. Much energy was expended in getting the 
children to understand that each morning they were 
to wash before coming to school. 


Such conditions had to be fought by ed- 
ucation by means of books and supersti- 
tion-destruction in one hand, and lumber 
for better homes in the other. Inexpensive 
sawmill machinery was shipped in by small 
boat from Seattle. It consisted of: 

1 15-horsepower eCNgine ........seeeeeeeeeeess $525 

1 42-inch portable saw with insert teeth 
complete with tools, shafts, boxes, 330 feet 
of belt, pulleys, 1 tab.e edger, 22-inch 
saw, swing yoke and arbor........+-.. 

1 second hand planer........sceeseeeeeereees 175 


$1,235 
George A. Morlandon, the teacher in, 
charge, reports that now there is not an 
igloo in the village. Every home is floored, 
and contains some product of the mill, such 
as tables, chairs, cabinets, wardrobes etc. 


School House Is Product of Native Plant 


The mill made the school house possible. 
With the exception of the window and door 
frames, which were shipped in from Seattle, 
the structure is the product of the little na- 
tive-operated plant. In addition, the saw 
has turned out lumber for a school in a 
neighboring district. i 

Then there is the hospital. This is one 
of the most important facilities of the bu- 
reau of education in Alaska. The Govern- 
ment’s duty to care for the health of the 
aboriginal races is performed by its educa- 
tors. The task is a formidable one, as 27,- 
000 natives are scattered along thousands 
of miles of coast and on the great rivers, 
in villages ranging from 30 to 40 to 300 or 
400 persons. : 

The hospital at Noorvik, made possible 


by the small sawmill, is one of five in 
Alaska. The others are located at Juneau, 
Kanakanak, Akiak and Tanana. Physicians 
and nurses serve only the more thickly popu- 
lated districts. The school is often the only 
place within a. radius of several hundred 
miles where the natives can obtain medicines 
and medical treatment, and frequently they 
travel many days to secure relief. The 
prime importance of the hospital is, there- 
fore, obvious. 

The building at Noorvik is the product of 
the bureau of education’s sawmill, with the 
exception of the surface floor, the doors, and 
the window and door frames, which came 
from Seattle. This is true, also, for the 
structures auxiliary to the hospital. With- 
out the little mill, the hospital would have 
been impossible, for freight on the lumber 
from Seattle was prohibitive; it would have 
amounted to $60 a thousand feet. 


Boats an Important Saw Product 


Boats, which are essential to the educa- 
tors in their Alaskan activities, are also an 
important saw product. One power launch, 
numerous rowboats, and one small boat 
suitable for sail or engine have been built 
from the lumber converted from the timber 
of the neighborhood. Besides contributing 
directly to the education of the people, 
through making communication possible, 
these boats have contributed indirectly 
through the economic advantage of better 
fishing, the teachers point out. The same 
holds for the sawmill itself, which furnishes 
remunerative labor for native millmen and 
loggers. 

The village church building is another con- 
tribution of the mill to the work of bringing 
cultural influences to the Eskimaux. More- 
over, the sawmill has been a manual train- 
ing classroom of the most practical sort for 
the pupils of the school. 

This agency around which the Govern- 
ment’s work of education and welfare’in this 
part of Alaska has revolved, has been com- 
paratively inexpensive. The bureau of edu- 
cation points with satisfaction to the saw- 
mill cost figures: During the last elewen 
years, the average annual upkeep has been 
$141.67, including an extra 42-inch saw, with 
insert teeth and repair parts. There is on 
hand now $500 worth of parts. The fuel 
cost per year has approximated $100. The 
sawmill has probably given the greatest re- 
turns of any educational investment in that 
part of the territory. 
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Giving Fabricated Lum- 
ber Scientific Study 


Morton, Miss., July 19.—One of the best equipped and most efficient 
fabricated lumber plants in the country is that operated by the 
Adams Banks Lumber Co., in connection with its large-scale lumber 
manufacturing operations here. This concern is one of the pioneers 
in supplying industrial consumers with stock cut to exact require- 
ments, and its scientific methods, of production and handling have 
won for it no mean degree of success in this rapidly developing field. 


In handling business of this character it is a principle of the 
Adams Banks Lumber Co. to guarantee moisture content as a pro- 
tection to the consumer. The order is sold under such a guarantee 
and the lumber is kiln dried down to the required moisture content 
before it is cut up to avoid the shrinkage that would occur were the 
stock seasoned after cutting up, possibly reducing actual sizes below 
those specified. After manufacture, the stock is stored under per- 
fectly dry conditions until ready for shipment, when it is loaded 
into specially prepared and protected cars, so that when the con- 
sumer finally receives the stock there has been a minimum of ab- 
sorption of moisture and consequently very little if any expansion. 


The point made by the company is that the cutting specifications 
represent the exact requirements of the consumer and that if the 
piece shrinks or swells it will not fit as calculated, in which case the 
original purpose of cutting to size is defeated. 


The Adams Banks Lumber Co. operates two adjoining mills with 
a combined capacity of 150,000 feet per 10-hour day. The entire 
production is of shortleaf yellow pine, marketed under the trade 
name “Morton Brand soft white Mississippi shortleaf pine.” 


The lumber from both mills meets in the sorting shed at Mill No. 
1. All No. 1 and better stock, or 40 percent of the production, is 
dried in the battery of five dry kilns, equipped with latest automatic 
controls in line with the company’s policy as regards moisture con- 
tent. A daily record of moisture content of lumber in the kilns is 
kept. A test is made of every kiln truck of lumber taken from the 
kilns by analyzing nine pieces on each truck, three of which are 
selected at random from the upper portion of the load, three from 
the middle and three from the lower. This system eliminates the 
possibility of partly dry lumber. 

All air dried stock is soda dipped before it goes out into the yard. 
Special grade boards are designated as shop and are sent through 
the dry kilns with the uppers. After drying they are sorted out, 
sent to the surfacer and worked down to 7-8-inch, then stored in 
the rough shed, especially protected from moisture, until required 
for cutting-up purposes. 

The feature of the entire operation of course is the cut-up plant, 
which is equipped with one chain feed edger, one ripper that will 
rip as short as 6 inches, and six cut-off saws. The whole is oper- 
ated by means of overhead pulleys and belts, turned by an inde- 
pendent plant which gets its steam power from the main plant. 

The daily output of the cut-up plant is 14,000 feet, or about 10 








Fabricated lumber stored in up-to-date sheds 











Interior of Adams Banks Lumber Co.’s model cut-up plant 


percent of the total production, the balance of which is composed 
largely of yard and shed items for the retail trade. 

The lumber fabricated at this plant is obtained entirely from the 
shop grade or from odds and ends developed during ordinary manu- 
facture. All clear pieces 12 inches and longer are saved, assorted 
according to length and stored in special bins in the dry sheds until 
an order requiring those particular lengths comes in. Smaller pieces 
are not saved unless a definite order for lengths less than 12 inches 
is on file, in which case all clear pieces of or above that length are 
also put aside. 

In the mills, at all points where any considerable amount of waste 
originates, is located one or more rip saws, and the clear pieces are 
cut cut to even inches as the waste comes through. These pieces 
are sorted at a conveniently located sorting table according to lengths 
and sizes and are then loaded directly onto trucks, brought to the 
kilns and then to their respective bins in the dry shed. One of the 
strategic points for these rip saws is along the chains, where the 
poor boards are sorted out as they pass and are cut clear of knots 
and defects. 

The main source of stock for cutting-up purposes, however, is the 
shop lumber, already kiln dried and dressed. 

Cutting up is done only on order, no fabricated lumber being 
carried in stock. When an order is received it is given a factory 
number, and a schedule of sizes and number of pieces is prepared 
for shop use. Each operator has a copy of this schedule, with order 
numbers properly designated after each item, posted over his saw 
and he cuts strictly in accordance with it. 

If the lumber for cutting-up purposes requires ripping, it goes first 
to the chain rip saw at the head of the plant. Otherwise it is brought 
on dollies directly to the operators’ tables, which run from the saw 
across the endless belt as indicated in an accompanying drawing. 
As the operator cuts the pieces his schedule calls for, he drops them 
on the endless belt, which carries them to the rear of the plant where 
the sorters are stationed at a sorting table. Here the material is 
sorted according to size and order number and is tallied, then loaded 
onto trucks for conveyance to the dry shed where it is stored under 
moist- and dust-proof conditions until the order has been completed 
or a car accumulated. 

Great care is taken in loading for shipment, to protect the lumber 
during transit. The cars are swept clean, sawdust sprinkled on the 
floor to keep the dust down, the sides lined with paper when high 
class material is involved, and the doors sealed with waterproof paper 
to keep out moisture. 

The company is at present cutting largely on automobile stock, 
but is equipped to produce material of any size and of any kind on 
special order. It furthermore makes a big feature of cut-to-length 
finish, case and base, flooring, ceiling and molding, which are shipped 
in mixed cars to suit customer’s requirements. This has a strong 
appeal to the lumber trade, especially the company’s cut-to-length 
trim, all flat surfaces face-sanded, in neat, strong cardboard cartons, 
properly sealed, each carton labeled on one end, showing exactly 
what it contains. Each carton contains only one pattern of trim, 
and each piece is the same length. 

The Adams Banks Lumber Co., in line with its aggressive policy 
of developing new markets, feels it is its particular duty to approach 
the fabricated lumber angle from a purely engineering standpoint, 
and is devoting a great deal of study to the problems presented. 
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W. B. Hampton, assistant to the president, F. L. Adams, and an en- 
gineer of accomplishment, does nothing else but visit consuming 
plants, study their problems and confer as to ways and means of 
best meeting them. The company is thus put in a position intelligent- 
ly to serve its customers in this difficult field. 
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New Hardwood Company Organized 


Laure, Miss., July 19——Complete details in connection with the or- 
ganization of the Pascagoula Hardwood Co. have been announced by 
Charles Green, president of the company, and also president of Eastman, 
Gardiner & Co., and the Eastman-Gardiner Hardwood Co. In addition 
to Mr. Green, the officers are P. A. Rogers, vice president; I. R. Ander- 
son, vice president; Fred G. Cox, vice president; A. F. Chisholm, sec- 
retary; F. W. Sullivan, treasurer; W. B. Rogers, F. G. Wisner and 
John Anderson, directors. 

The capital stock of the company is $500,000. A bond issue of $800,- 
000 is authorized, $400,000 presently issued and $400,000 as needed for 
purposes of additional expansion. Rogers, Green & Jones, investment 
bankers of Laurel, are handling the bond issue, and all of the bonds 
issued were subscribed in advance of the date of offer, which is regarded 
as a splendid illustration of the confidence in Laurel’s future as a lum- 
ber and industrial center. 

“The plant will consist of a band mill and re-saw, and a veneer mill 
also will be built in connection,” said Mr. Green. “It will give employ- 
ment to about two hundred workers and the logs will be hauled from 
the Pascagoula swamp, south of Merrill, by our own equipment, with 
trackage rights over the Gulf, Mobile & Northern Railroad. The mill 
will probably be in operation by Dec. 1.” 

The company has acquired a tract of choice hardwood timber of 
approximately 100,000,000 feet, standing on about 20,000 acres in the 
Pascagoula River basin. Bonds of the company are secured by a first 
mortgage on all the timber and timber lands, mill and mill site, and all 
railroad and logging equipment. The First National Bank, of Laurel, 








Lumber Co., Morton, Miss. 


is trustee in the bond arrangements. 


Mill Managers Discuss Car Loading 


Houston, Tex., July 19—C. P. (Chief) 
Myer, of San Anonio, director of the Wier 
Long Leaf Lumber Co. and veteran mill man- 
ager, told the East Texas Mill Managers’ As- 
sociation at their current meeting, Saturday at 
the Houston Lumbermen’s Club that it is the 
rankest folly to go to great expense to build 
and equip a lumber manufacturing plant and 
pay the expense of operating it and then de- 
stroy the best appearance of the output by 
letting some “bonehead” handle the loading in 
a bad way. 

As far as he was personally concerned, Mr. 
Myer said, he had not paid the attention to 
loading and shipping as he should have done. 
It is the neglected little things that cause grief 
usually, he added. Mr. Myer said he was 
reminded of the great artist who, when asked 
what method he used for his remarkable blend 
of colors, remarked that he mixed brains with 
the paint. “And that is what we need to do 
in getting our product to the consumer in a 
manner which gives it a neat and finished 
appearance,” he added. 

A set of “Do’s” and “Don'ts” prepared by 
Mr. Myer from his own knowledge of the 
lumber game and from the best of a series 
of suggestions made to him by letter by vari- 
ous mill managers during the last month were 
unanimously adopted by the association for its 
guidance. They are as follows: 


DO’S 


Loading card in metal holder showing what con- 
tents will be should hang on side of car, and each 
item numbered 1-2-3-4 etc., indicating the sequence 
or order in which loading should be done. 

Contents card should be tacked inside of car, list- 
ing exactly what has been loaded in car. 

Loading ticket should show weather conditions, and 
if any lumber is loaded in the rain. 

Load the heaviest lumber in bottom of car and 
lighter lumber on top. 

If possible, load lumber so as to take up all space 
in center of car. 

Have car loaded level across when load is com- 
pleted and at switching time. 

Clean all cars thoroughly before loading and examine 
for protruding nails or bolts. 

Strip bottom of cars with two inch not more than 
four feet apart and walls with one inch, also protect 
against rain, sleet, snow, dust and cinders by using 
heavy craft paper over end windows and side doors 
of all cars loaded with No. 1 and better dressed 
lumber. 

Load green or wet lumber separated from the dry, 
also strip between the layers. 

Examine each car carefully for leaky roofs etc. 
Use defective cars for low grade only. 

Use short boards, gunny sacks or canvass to pro- 
tect against defacing lumber with dirty shoes. 


Retie all broken bundles of ceiling, flooring and 
drop siding before loading. 

Put all trucks loaded with dry lumber under shed 
before leaving plant at night, also when planer is 
not running; also see that all car doors are closed. 

Use heavy kraft paper on floor sides of all straight 
cars of finish, casing, base and trim, also protect end 
windows and side doors in same manner and put 
substantial bulkheads in center of car if space is not 
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Home Building Loans Earn 
More Home Building 


Stockholders and depositors in build- 
ing and loan associations will receive 
more than $300,000,000 in dividends and 
interest from their savings invested in 
these institutions, acording to a state- 
ment made by George E. McKinnis, 
president of the United States League 
of Local Building & Loan Associations. 
This is in addition to the aid of a build- 
ing and loan association in actual home 
construction. Homes to the number of 
500,000 were financed wholly or in part 
by building and loan associations dur- 
ing the last year, Mr. McKinnis reports. 
In addition, the associations paid back 
their ten million stockholders and de- 
positors in dividends or interest enough 
money to finance 100,000 moderately 
priced homes.—New York Times. 




















all taken up. Protect the contents from shifting in 
car. All cars to be loaded so as to protect from 


shifting. 
DONTS 


Don’t load lumber in dirty cars. 

Don’t substitute size, length or grade, or ship wet 
or green lumber without authority from sales de- 
partment. 

Don’t load flooring, ceiling, drop siding, molding 
or light lumber in bottom of cars and heavy lumber 
on top. 

Don’t mix grades of same size, kind and length, 
or load in same end of car. 

Don’t leave lumber piled high on only one side of 
car when load is completed or at switching time. 

Don’t leave any protruding nails, spikes or bolts 
in floor or walls of cars. 


Don’t spit on lumber, or mar and deface lumber 


by tracking with muddy shoes, wet shoes or shoes 
with hob nails. 
Don’t load bundle stock with broken strings. 
Don’t mix green lumber with dry when loading. 
Don’t leave loaded trucks of dry lumber rough or 
dressed exposed to the weather over night, or when 
planer is closed down, or leave car doors open. 


A general discussion of loading lumber, 
with especial reference to bulk-heading, was 
participated in following the reading of the 
“Do’s” and “Don'ts.” Watson Walker, of the 
Southern Pine Lumber Co., Diboll, told the 
members that bulk-heading had been practiced 
for quite a while by his company, and he was 
questioned at length by the other members 
along that line. 

y Channing, of the Lutcher & Moore 
Lumber Co., Orange, and W. M. Gibbs, of the 
Carter-Kelly Lumber Co., Manning, questioned 
Mr. Walker and other members at length re- 
garding bulk-heading and other practices. 

J. F. Judd, machinery salesman of St. Louis, 
told the mill managers they could see an 
almost endless number of cars of lumber 
beautifully loaded by viewing the unloading of 
lumber shipped to the General Motors plant 
at St. Louis. “Most of it,” he said, “comes 
from the West Coast. And an examination of 
the lumber will show that it is cut exactly 
to measure and doesn’t have to be ‘squared’ 
before using.” 





Big Order for Stained Shingles 


DepuE, ILL., July 18.—What is believed to 
be the largest single order for stained shingles 
ever placed for one project, recently was se- 
cured by B. M. Gibbs & Bro., of Princeton, 
Ill., the shingles to be used for side walls for 
104 company houses being built at this place 
by the Mineral Point Zinc Co. The shingles 
are to be furnished by the Bloedel Donovan 
Lumber Mills, of Bellingham, Wash., and 
stained in transit by the Starks Manufacturing 
Co., of Seattle. George M. Bryant, local lum- 
ber dealer, is handling the order at this end 
of the line. This order will amount to five car- 
loads of 16-inch 5/2 shingles stained brown. 
The order totals 1,047 squares. 


Tue Statz of Pennsylvania, according to 
the department of forests and rivers, is plant- 
ing enough trees this year to reach around the 
earth, if planted 10 feet apart. Seedlings 
planted this year should produce 500,000,000 
board feet of lumber, or approximately the 
State’s annual consumption. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed “EXTRA STANDARD” 














Some Attractive Values 


4/4 Birch No. 1C.&B....350,000° 8/4 Waple No. 2 Common. ,75,000° 
4/4 Birch No.2 Com.._... 75,000’ 4/4 Basswood No.1C.&B.. "45,000" 
rh Birch No. 3 Com......, 150,000" “a Beseredie 2 Cn -28,000° 


Hemlock Lath 4’ and 32” 
Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 
Mershon, Eddy, Parker Company 


SAGINAW, ery cont 


Specialize in Mixed Cars of WHITE PINE and 
= gy aay? ene iling, F hace toes 
n naow uldings 
and Box Shooks from SAGINA 
Western White Pine and nts White 
Pine for direct shipment from Idaho. 


























17 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 








_ 
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Surface Measure 


ESTI MATOR 


_ Ancwyublicaion covering in the most complete 





e whole field of surface measure as ap- 
lied to to rapid peosinating s of contents of fractional 
sizes of lumber, veneer, fibre board and stock used 
in the snqueiaaeae of interior and exterior finish, 

doors, blinds, door and window 


es, etc., etc. for circular containing 
pages. 
Pocket Size (454 x 64”") $5.00, Postpaid. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 


















What +¢he Associations Are 
Planning and Doing 


July 25—-Maine Lumber Manufacturers’ Association, 
Hotel Falmouth, Portland, Me, Summer meet- 
ing 


July 27—Western Pine Manufacturers’ Association, 
Davenport Hotel, Spokane, Wash, Semiannual. 


July 28-30—Millwork Institute of California, Pacific 
Coast Club, Long Beach, Calif. Tri-annual 
conference, 


July 29—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


July 29—Organization Meeting of Northern Kansas 
one > oe Nebraska retail dealers, Marys- 
ville, Kan 


Aug. 3— National Lumber Manufacturers’ Associ 
ation, Palace Hotel, San Francisco, Calif. Mid- 
summer meeting board of directors. 


Aug. 15-16—Appalachian Hardwood Club, Cincin- 
nati, Ohio. Inspection test on hardwoods. 


Aug. 22—West Coast Lumbermen’s Association, Ta- 
coma, Wash. Midsummer meeting. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
—* Winthrop Hotel, Tacoma, Wash. An- 
nual. 


Sept. 13—Roofers Manufacturers’ Club, Columbus, 


Ga. Meeting at plant of H. Dixon Smith 
(Inc. ). 


Sept. 14—National Lumber Exporters’ Association, 
Palmer House, Chicago. Semiannual. 


Sept. 14—Hardwood Interior Trim Manufacturers’ 


Association, Congress Hotel, Chicago. Fall 
meeting. 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual, 


Maine Manufacturers’ Summer Meet 


PorTLAND, Me., July 20—The annual sum- 
mer meeting of the Maine Lumber Manufac- 
turers’ Association is to be held at the Hotel 
Falmouth, Portland, next Monday, July 25, 
according to announcements sent out this week 
by President E. F. Melia, who is general man- 
ager of the forest products division of the 
E. I. du Pont de Nemours Co. An interesting 
program is being arranged and a large attend- 
ance is expected, including representatives of 
the New Hampshire Lumbermen’s Association 
and guests from other sections of the East. 

One important item is to be the distribution 
of consolidated stock lists, now being made up 
from reports submitted by the members show- 
ing complete details of all lumber they have 
on hand. The last report, on April 1, this year, 
showed 34,106,000 feet on hand, ‘of which 
23,582,000 feet had been sold and was awaiting 
delivery, a substantial drop from the consoli- 
dated report of 38,937,000 feet on hand at the 
beginning of the previous quarter. On April 1 
there were 16 mills reported running, as 
against 23 mills running at the beginning of 
the previous quarter, and 30 operators re- 
ported, compared with 41 reporting three 
months before. 

Another feature of the program is expected 
to be discussion of some method for securing 
closer codperation of the boxboard operators 
and the box and shook mills. The lumbermen 
are seeking to secure action by the National 
Association of Wooden Box Manufacturers, 
which will supply them with reasonably accu- 
rate estimates and statistics concerning the re- 
quirements in box lumber each season, so that 
a more efficient balance can be effected between 
supply and demand, and the market become 
more stabilized. 


Definition of Sound Cutting 


The National Hardwood Lumber Associa- 
tion, in the July issue of its Official Bulletin, 
gives the following information on the inter- 
pretation of sound cutting: 

See Par. 26, Page 13. “The.term sound cutting, 
as used in these rules, means a cutting free from 
rot, heart-center and shake and free from other de- 
fects which materially impair the strength of the 
piece.” 

The definition of sound cutting is interpreted to 
admit sound knots, sound bird pecks, pin, shot and 
spot worm holes, sound stains and streaks, season 
checks which are larger and more numerous than 
ordinary season checks but not entirely without some 
consideration as to character, and other blemishes 


which do not exceed in damage the above mentioned. 

The members of the rules committee are of the 
opinion that small cavities in knots and other defects 
do not materially impair the strength of a cutting or 
prevent its use, therefore, at the annual meeting June 
15 to 17,-they authorized the chief inspector to write 
an interpretation of sound cutting with respect to 
small defects which do not materially impair the 
strength of a cutting. Following is the interpretation: 

“Admit one %-inch or two %-inch average diam- 
eter cavities, showing on one side only of a cut- 
ting, but not more than one such defect shall be ad- 
mitted to each 12 units (144 square inches) of cut- 
ting. This interpretation applies to one side only 
of sound cutting and to the reverse side of clear face 
cutting.” 

Appendix—Short Method in Applying Rules 

For the last five or six years, the exact surface 
measure of the board has been used as a basis in 
cetermining number of units required for percentage 
of cutting. The members of the rules committee are 
ot the opinion that the tallied surface measure ac- 
cording to the rule for measurement and tally on 
page 12, paragraph 15, be used for determining num- 
ber of units for percentage of cutting required, in- 
stead of exact surface measure. Each cutting, of 
course, will be computed on its exact size. 

The foregoing interpretations have been author- 
ized by the rules committee and the chief inspector 
advised to instruct the inspection force to apply im- 
mediately. 


Formulates Publicity Program 


JACKSONVILLE, Fia., July 18—At a called 
meeting of the Southern Cypress Manufactur- 
ers’ Association held in this city last Monday, 
Albert W. Rose, of the Burton-Swartz Cypress 
Co., Perry, Fla., was elected a director of the 
association to succeed the late Capt. W. L. 
Burton. Other than electing a new director, 
the meeting was called for the purpose of dis- 
cussing the practicability of putting on a more 
extensive advertising program by the southeast- 
ern mills. Plans for this program have been 
formulated, but will not be made public until 
further consideration has been given them. 


Purposes of New White Pine Body 

BERNALILLO, N. M., July 18—W. G. Ram- 
shaw, sales manager of the White Pine Lum- 
ber Co., who was elected secretary-treasurer 
of the recently organized Arizona-New Mexico 
White Pine Manufacturers’ Association, in 
dicussing with a representative of the-AmErI- 
CAN LUMBERMAN the purposes of this organi- 
zation, said: 

This association is formed for the purpose of de- 
veloping a standardization of grades and manufac- 
turing methods to conform with the requirements of 
this particular district in millwork, patterns, thick- 
nesses and widths of lumber and to exchange ideas 
as to the manufacture and conservation of the timber 
holdings of the members, consistent with the Govern- 
ment program for the conservation of all our natural 
resources and to promote closer codperation with the 
Forest Service. 

Mr. Ramshaw further said that it is hoped 
through the organization to develop a high 
standard of efficiency in all departments in the 
cutting of timber, the manufacture of lumber, 
and the exchange of operating information 
tending to more economic utilization of forest 
products. 

Companies operating in Arizona and New 
Mexico that are members of this association 
are the Cady Lumber Corporation, McNary, 
Flagstaff and Snowflake, Ariz.; the Arizona 
Lumber & Timber Co., Flagstaff; Saginaw- 
Manistee Lumber: Co., Williams, Ariz.; the 
George E. Breece Lumber Co., Albuquerque 
and Alamogordo, N. M.; McGaffey Lumber 
Co., Perea, N. M., and the White Pine Lum- 
ber Co., Bernalillo, N. M. These mills repre- 
sent a production of about 450,000,000 feet a 
year, practically all of which is Pondosa pine 
similar to that produced in the Oregon and 
Spokane districts. This timber grows in an 
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altitude of from 7,000 to 10,000 feet and will 
run about five logs to a thousand. 

Discussing markets, Mr. Ramshaw said: 
“Our best market is in Arizona, New Mexico, 
Texas, Oklahoma, Kansas and southern Colo- 
rado. We have very desirable rates to all this 
district, especially to points reached by the 
Santa Fe system. The rate to Kamsas City is 
391%4 cents; to Denver, 30% cents; Chicago, 
45 cents, and to most pomts in Texas, Okla- 
homa and Kansas, 39% cents.” 

Officers of the Arizona-New Mexico White 
Pine Mamutacturers’ Association are: 

President—I. B. Koch, Arizona Lumber & Timber 
Co., Flagstaff, Ariz. 

Vice-president—J. G. McNary, Cady Lumber Cor- 
poration, El Paso, Tex. 

Secretary-treasurer—W. G. Ramshaw, White Pine 
Lumber Co., Bernalillo, N. M. 


Urges Buying in Own Communities 

East St. Louis, Itx., July 18—A plea for 
a greater spirit of boosting the local communi- 
ties by purchasing building material and other 
products in the towns where work is to be done 
was made by A. C. Gauen, of the Gauen Lum- 
ber Co., Collimsville, to the members of the 
Cahokia Lumbermen’s Club, which met in reg- 
ular monthly session at Knights of Columbus 
Hall, East St. Louis, last Thursday evening. 

J. J. Springman, of the Springman Lumber 
Co., Alton, told of a perpetual inventory sys- 
tem used by his company by which it had been 
able to do more business this year than for 
several years past and with a stock of mer- 
chandise $25,000 less than last year. The in- 


Pe Wel 


Piperism No. 7 
Closes July 31, 1927 


The letter for July is ““C.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the AMERICAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in‘ their own 








advertisements, running a contest in 
their own local papers. 


Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 
contestant can send in; send in several, 
| it increases the opportunity for a prize. 
No employee of the American Lum- 


berman will be allowed to enter the 
contest. 








Prizes this month— 


PE MOE ivitcerctdesegettenavesees $5 
PD {i eccaigibesadbatnsacene $3 
Third prize ........0:: osiebebaieeses $2 
OE UN, GOIN 6a oes scvndeisaencees $1 


All entries must be addressed to Con- 
test Editor, AMERICAN LUMBERMAN, 431 
South Dearborn Street, Chicago, IIl., 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 





See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


PIPERISM 











ventory enables the Springman Lumber Co. 
not to overbuy on the slow-moving items nor 
underbuy on the fast-moving items. 
Salesmen have copies of the Springman in- 
ventory, so that they may know of the items on 
hand, and they push the items that need stimu- 
lation. A stenographer, who also answers the 
firm’s telephone calls, keeps the inventory. 
A memorial on the death of John B. Bruso, 


a former president of the club, was presented - 


by the committee, A. C. Gauen, chairman, Mr. 
Springman and F. W. Weinel and adopted. 
Speaking of Mr. Bruso, the memorial said in 
part: “No requirement was too great for him 
to serve, and he was a true builder. His readi- 
ness to be of assistance to his fellow men and 
co-workers, regardless of their capacity or sta- 
tion in life, made him an ideal man, whose 
memory we all cherish and hold sacred in the 
vision of a noble man and a noble character.” 
The entertainment committee, Val Reis, 
chairman, Al Vieth, H. E. Gauen, John Auer 
and Walter Payeur, told of plans for the 
club’s annual outing, to be held at Rock 
Springs Country Club, Alton, Tuesday Aug. 9. 
W. G. Joyce, business manager of the club, 
reported on general conditions in the territory 
served by the members of the organization. 
The newly-elected directors of the club are 
C. A. Ewing, Louis Buenger, F. W. Weinel, 
Ed Goedde, Val Reis, William Grosse, R. H. 
White and G. S. Hildebrand. The finance 
committee is composed of A. C. Gauen, chair- 
man, J. P. Flannery and J. J. Springman. 


Alabamans Appoint Secretary 


BIRMINGHAM, ALa., July 19.—The Alabama 
Association of Retail Lumber & Material 
Men recently organized has opened headquar- 
ters in the Comer Building and Allen G. Loehr 
has been appointed secretary and treasurer. 
The membership of this organization is made 
up of a majority of the retail dealers in lum- 
ber and building supplies in Alabama. The 
purpose of the organization is to exchange 
information relative to trade conditions and 
to work for better business systems. 

A meeting of the association will be held 
in Mobile Oct. 27 and 28. Meanwhile the 
secretary will endeavor to secure new members 
and build up the organization. 

Mr. Loehr for the last five years was a 
member of the faculty of the Birmingham 
Southern College in the department of modern 
languages, public speaking and economics. For 
some years he has specialized on talking before 
executives and sales forces and stimulating 
greater efficiency in meeting the public, and 
in that capacity has been retained by a num- 
ber of the largest organizations of the city. 


Spreading Truth About Texas 


Houston, Tex., July 18—Helping to spread 
the truth about the magnificent resources and 
opportunities of Texas, R. W. Wier, president 
of the R. W. Wier Lumber Co., of Houston, 
one of the State’s most loyal and patriotic busi- 
ness men, has been sending out reprints of an 
article that recently appeared in the Manufac- 
turers’ Record, replying to a bulletin sent out 
by the division of immigration of the Minne- 
sota State department of conservation, in 
which the people of that State were implored 
not to go to “the sultry South with its hot, 
destructive winds, its drouth, its boll weevils, 
corn borers and other destructive insects, its 
lack of comforts and facilities to which they 
have become accustomed in this State, to mix 
with the heterogeneous hordes consisting 
largely of Mexicans, negroes and mixed 
bloods, which predominate in many parts of 
Texas.” The article, of which reprints are 
being sent out by the R. W. Wier Lumber Co., 
goes exhaustively into a statement of the facts 
as to the climate, the resources, the prosperity, 
the high type of citizenship and advancement 
in all lines that characterizes the Lone Star 
State. It is a splendid presentation in brief 
form of the facts, and Mr. Wier is being com- 


_ mended for his civic spirit in helping to spread 


the truth about Texas, refuting this slander. 





Chicago is the 
“Great Central Market” 


—the greatest distribu- 
ting center in the world, 
with thirty-eight railroads 
radiating in every direc- 
tion, utilizing 110 thou- 
sand miles of trackage. 

Package car service 
will make deliveries to 
you, anywhere within 100 
miles, the day following 
receipt of your order in 
Chicago. 


Rush Orders 
Our Specialty Earl Bartholomew 


Bartholomew’s new modern warehouse, capa- 
ble of storing two million feet, is directly con- 
nected with these vast distributing facilities. Send 
your rush orders to us,—the house of efficient and 
courteous service. 

OAK AND MAPLE FLOORING 

CEDAR LINING—HARDWOOD LUMBER 

Wire our expense for prices. Satisfaction guaranteed. 


Flooring shipped direct from mill, or locally from Chicago 
—_— Rey quantity, delivered anywhere. 





New Address—3403 West 48th Place, Chicago. Phone Virginia 0500 


(7-23-27) 














} 
New Site? 


For thirty-seven years we have been 
designing and building sawmills and 
woodworking plants. This close con- 
tact with the lumber industry, and our 
intimate knowledge of timberlands, 
topography, etc., will prove helpful to. 
mill men seeking new mill sites. 

Write today for names of lumber 
| manufacturers we have helped, and lo- 
| cation of mills we designed and built. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 


| Seeking a 
| 
| 









































Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess, 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 














OF NEW YORK 
511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch. Bldg., 
St. Louis; Mo. Chicago. Il. San Francisco, Cal. 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 §, 
Dearborn St., Chicago, Ill. 








AMERICAN LUMBERMAN 





JULY 23,1927 











EIDEL at St. Louis has a com- 
plete stock of Douglas Fir lum- 

ber manufactured by the best mills 
in the northwest in yard and shed. 
We can load out Douglas Fir items 
in mixed cars, L.C. L. or in carload. 


Local lot shipments a specialty. 
Twenty-seven R.R.’s to ship over. 
Delivery to any point within 600 
miles in 48 hours. 


If it’s used in building, we sell it. 


dulius oO AG al 
CAN. 
St. Louis, 

















Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


TOUER 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


American{iimberman 


431 So. Dearborn St., CHICAGO 
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Lumbermen at Play 


Outdoor Sports Are Features 


New York, July 18.—The big three-cornered 
outing of lumbermen held last Wednesday at 
Briarcliff Lodge, Westchester County, at- 
tracted an attendance bordering on the 500- 
mark and was a 100 percent success. The big 
outdoor affair attracted lumbermen from West- 
chester, Long Island and New York City, the 
three associations in these bailiwicks being 
responsible for the affair. There was a fair 
sprinkling of guests from Connecticut, a few 
from up-state and several from New Jersey, 
and all agreed that it was a “big league” 
function, 

The committees in charge had left nothing 
unprepared. The golf tournament attracted 
a big field, the baseball game between the 
Westchester and Long Island nines was a 
thriller of many—almost uncountable—runs. 
The quoits tournament, track events, amateur 
and professional swimming features, to say 
nothing of the trap shoot, were all run off 
without a hitch. Competition was of the 
keenest, and many a lumberman bore home a 
trophy of some kind or other. 

The crowd began to assemble early in the 
day, and the great majority were on hand in 
mid-afternoon when Jules Tollner, of the 
Indiana Flooring Co., arrived by airplane. 
Mr. Tollner claims it is the first time any 
lumberman ever flew to an outing devoted 
strictly to members of the industry, and he 
said he would be very much flattered if the 
AMERICAN LUMBERMAN would print the fact 
in red letters. 

Mr. Tollner boarded the airplane at Mitchel 
Field, L. I., at a time when he either had to 
fly across the several islands and two or three 
intervening rivers and bays or forego the 
pleasure of attending the big celebration. 

When the big round of athletics had been 
completed the lumbermen gathered in the spa- 
cious and beautiful dining hall at Briarcliff 
Lodge and enjoyed a repast that was fit for 
a “lumber king.” 


New York, July 16.—Nothing less than real 
champions would do for competition at the 
big three-cornered outing held by the New 
York, Long Island and Westchester associations 
last Wednesday at Briarcliff Lodge. 

Among the big events was the swimming 
contest in which Martha Norelius, Elaine De- 
laney and Agnes Geraghty achieved record per- 
formances. And it must be remembered that 
the far-sighted lumberman had arranged to 
have the events sponsored by the Amateur Ath- 
letic Union. So the events were official in 
every sense of the word. 

The swimming contests took place over the 
50-meter course used for the Olympic tryouts 
of 1924, and Miss Norelius accounted for the 
1,000-meter free style world’s record in a sanc- 
tioned attempt against the watch. Miss Norel- 
ius covered the distance in 16:01 1-5 and the 
claimed long course standard is 16:20, by Miss 
Ethel McGary, but it has not been registered 
to date. 

In a scratch 200-meter back stroke match, 
Miss Delaney defeated by four yards Miss 
Adelaide Lambert, national dorsal champion, 
and returned 3:16 4-5, as against Miss Sybil 
Bauer’s listed universal standard of 3:26. 

Miss Geraghty won from scratch a 200-meter 
breaststroke handicap in which she conceded an 
allowance of 14 seconds to Miss Esther Foley, 
and her time of 3:26 shattered her own Amer- 
ican record of 3:28 2-5, established at Coral 
Gables, Fla., in December, 1925. 

Miss Katherine Ames, newly crowned jun- 
ior national 100-yard free style champion, 
thrashed 100 meters in the remarkable time of 
1:17 1-5 in an exhibition sprint. 

Needless to say the lumbermen were highly 
elated at the accomplishments of the young 
women, considering three world records quite 
ample for one day and moreover a feather in 


the cap of those who arranged for the first 
annual three-cornered outing. 


Pennsylvanians in Annual Cruise 


PHILADELPHIA, Pa., July 19.—The delightful 
climate and interesting scenes of Nova Scotia 
provided the members of the Pennsylvania 
Lumbermen’s Association, their families and 
friends with a week end filled to the brim with 
pleasurable happenings. The party took off 
from Philadelphia on Wednesday afternoon, 
July 13, and arrived in New York about 5 
o'clock ‘and boarded the steamship Priscilla, 
The overnight voyage was ideal and the party 
docked at Fall River around 8 a. m. on Thurs- 
day and by 9 o’clock everybody was aboard a 
Pullman bus bound for Henry Ford’s famous 
Wayside Inn, celebrated in verse by Henry 
Wadsworth Longfellow. 

Luncheon was an enjoyable affair, enhanced 
by the historic atmosphere. At 2 o’clock the 
party embarked at Boston on the Yarmouth, 
which took the lumbermen on a 17-hour voy- 
age to Digby, N. S., where they put up at the 
famous Pines Hotel on the Bay of Fundy. 
Swimming, tennis, golf, and dancing were in- 
dulged in. 

On Saturday sight-seeing was the order of 
the day, through the famous Evangeline coun- 
try, around which Longfellow’s best known 
poem was written. In the afternoon the party 
crossed the Bay of Fundy and enjoyed the 
sights of St. Johns, N. B. After a native 
“Canuck” dinner at the Admiral Beatty Hotel, 
a special train, chartered for the run, carried 
the party to Portland, Me., arriving there at 
7 a. m., Sunday. 

There was time for church services on Sun- 
day morning before leaving Portland for York 
Beach. There a typical New England Shore 
dinner with all the “fixings” was enjoyed be- 
fore the party started on the 80-mile trip down 
the New England coast. Stops were made at 
Salem and Swampscott, Boston being reached 
about 5:30 in the afternoon. From there the 
Commonwealth carried the party down Long 
Island Sound to New York, where the cruise 
ended, the consensus being that the trip was 
one of the most enjoyable ever participated in 
by the members of the Pennsylvania Lumber- 
men’s Association. 





California Company Picnics 

Atsion, Cauir., July 16.—The caravan of 
San Francisco guests arrived Saturday at the 
Navarro grove of second growth redwoods, 
a production of the forestry engineers of the 
Albion Lumber Co., just as the annual picnic 
of that company was getting well under way. 

As in previous years two special trains 
carrying all of the employees of the company, 
freed of labors because of the holiday, arrived 
at the picnic grounds, one bringing loggers 
and woodsmen from the camps, the other the 
millmen and the office forces from Albion. 

‘At noon a luncheon was spread under the 
redwoods, the company furnishing hot coffee, 
cream and sugar. The guests of the company, 
after being quartered in the company’s “guest 
camp,” situated in another second growth grove 
alongside the highway, donated to the State by 
the Albion Lumber Co., were seated at a spe- 
cial table loaded to the gunwales with fried 
chicken, a varied assortment of sandwiches and 
cake and other delicacies. 

At 2 o’clock the program was turned over 
to the athletic committee, the orchestra was 
given a rest and “all hands” turned out to 
watch the budding Paddocks and Nurmis. 

The results of the athletic events were as 
follows : 

Boys’ foot race, 10 years and under: Ed- 
ward Simmons, a last year’s winner; girls’ 
foot race, 10 years and under: Nancy Pallecia : 
shoe race, free-for-all: Dan Gentili; ladies’ 
foot race: Miss Stella Kollmeyer, of the San 
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Francisco office of the Albion company; girls’ 
foot race: Lena Gentili; hop-step-jump, free- 
for all: B. M. Dillingham; married woman’s 
race: Mrs. A. E. Gravenstein; 100-yard dash, 
free-for-all: L. E. Dungan. 

In the log sawing contest, the main event 
of the athletic program, Jacob Panannen was 
first, sawing through a 38-inch log in 7 minutes 
11 seconds; second: Jim Montgovan, 7 min- 
‘utes 23 seconds; third: William Orr, 7 minutes 
26 seconds. 

Shortly before dark the two logging trains 
were reloaded and returned to the camps.» 
Auntomobiles returned to Albion and the San 
Francisco caravan, after dinner at the Albion 
hotel as guests of the company and General 
Manager C. F. Flinn, returned to the guest 
camp for the night, returning to San Francisco 
and the bay district Sunday morning. 


Retail Concern in Annual Outing 


Denver, CoLo., July 18—The entire plant 
of the McPhee & McGinnity Co., this city, 
and one of Denver’s largest industries, was 
closed all day Saturday, because it was the 
Zip Club outing day. The Zip Club includes 
everybody connected with the McPhee & Mc- 
Ginnity Co., from the president down to the 
smallest office boy, and the club staged its 
tenth annual picnic at Bendemeer lodge in 
Bear Creek canon west of Denver. Automo- 
biles carried the Zip Club members to the 
picnic grounds. Games, dancing and a lunch- 








Prominent camping organization provides itself with a modern wooden 
dining room and kitchen in the woods 


eon were included in the day’s program. Prizes, 
as in the other outings, were given the oldest 
employee in years, the oldest in point of serv- 
ice and the worker with the largest family. 


Finis W. Griffel, president of the Zip Club, 
was in charge of the day’s outing. All the 
officials of the company were present. 


Fox River Retailers Hold Tournament 


Sr. CHarzes, Itu., July 18—One hundred 
and thirty-nine players participated in the 
annual golf tournament of the Fox River 
Valley Lumber & Building Supply Dealers’ 
Association, held at the St. Charles Country 
Club last Thursday, July 14. The day was 
ideal for play, except for one short down- 
pour of rain which caught many of them 
from shelters. 

Thirty-four prizes were competed for. Nine 
holes were played in the morning for quali- 
fying, followed by lunch at the club. In 
the afternoon the eighteen holes of play were 
negotiated, but many availed themselves of 
= opportunity to play the full thirty-six 
oles. 

The prizes were awarded at the dinner 
held at the club house following the tourna- 
ment. All present, including retailers from 
every part of the State, pronounced the day 
as complete and perfect. Credit for this is 
largely due to the committee in charge, con- 
sisting of H. C. Harbaugh, P. S. Nichol, S. 
S. Sennott, Lee R. Grant, Russell J. Jensen, 
and William H. Martin. 

The winners were as follows: 

Low net—R. W. Blake, with an 87 gross, 32 handi- 


cap, 55 net. Loving cup donated by Lee R. Grant, 
R. J. Jensen, S. S. Sennott. 

Low gross—C. J. Steiger, with an 83. 
cup donated by the Atlas Cement Co. 

Least number of putts—F. Smith and S. S. Sennott 
with a 31 each; A. M. Patton, second prize with 32. 

Most par holes—L. J. Nutter with 6. 

Most number of balls in lake off 18 tee—A. E. 
Jacobson, with four; H. R. Meents, with three. 

Choice nine of 18 holes played—A. N. Hammer- . 
schmidt with a 37. 

High score for 18 holes—First prize, H. C. Par- 
sons; second prize, Charles Peyton; third prize, Don 
Songer. 

Least number of strokes on holes 4-8-12—P. C. Des- 
singer, 28, and O. D. Smith, 28. 

Blind bogey—Henry Bentz, 79; William Pollock, 
83; H. C. Harbaugh, 83; H. G. Hempstead, 83. 

Hole in one—Special prize to S. S. Sennott who 
made a hole in one at No. 5. 


Most number of balls out of bounds—Hans Jensen. 
Grand elimination match—C, R. Smith No. 2 and 3. 


Loving 





Religious Camp Uses Wood 


Camp organizations, anywhere in the na- 
tional field of building, which are planning 
structures in the woods, might well afford to 
examine the new dining room and kitchen 
just completed by the Chicago Camp Ground 
Association on its wooded tract at Des Plaines, 
Ill. The combined building is entirely of lumber, 
save the floor which is of concrete. This build- 
ing is said to have cost 
$20,000 and is a model 
in its way. It is 80 x 
86 feet and the dining 
hall will seat 250 people 
at one time. The sid- 
ing is of spruce with 
a pine inside lining. 
There is a_ timbered 
overhead finish calcu- 
lated to please many 
diners. In the center 
is a large chimney and 
open fireplace. 

The adjoining kitchen 
is replete with almost 
every modern appli- 
ance, and the whole 
place is illuminated by 
electricity, while the 
kitchen cookery is sup- 
plied with gas. 

The place has just been opened for the sixty- 
eighth annual Des Plaines camp meeting, and 


Lumberman Heads Trust Company 


Austin, Tex., July 18—The recent comple- 
tion and occupancy of the new home in this 
city of the Security Trust Co., was celebrated 
by a reception at which citizens of Austin 
were greeted by the officials, a fine musical 
program being presented and refreshments 
served during the evening. At the head of this 
remarkably successful institution is one of the 
outstanding retail lumber dealers of Texas. 
F. W. Sternenberg, who is vice-president and 
general manager of the Kuntz-Sternenberg i 


spick and span in white paint, it presents a 
much appreciated appearance. 


Lumber Co. Commenting on the opening of 
the new building of the Security Trust Co., 
the American-Statesman said: 

Heading this group of men who hold the confidence 


institution. Known and admired for his sterling busi- 
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The Best Flooring 
for Apartments 


The natural beauty and won- 
derful durability of Michigan 
Hard Maple, Birch and Beech 
flooring have won the admira- 
tion of hundreds of architects. 
This is evidenced by the nation- 
wide distribution we have en- 
joyed for vears. 


Home builders also show a 
preference for “Old Reliable” 
flooring; and dealers like to sell 
it because it always satisfies 
their most exacting customers. 


“Old Reliable” Maple, Birch 
and Beech flooring will increase 
your sales and profits if you will 
give it a chance. Why not try a 
car today? 


Mail Coupon Today 
so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now ! 


We also manufacture Hard 
and Softwood Lumber, 
Lath and Poles 


Grand Rapids Trust 


l 
Perkins Bldg., Grand Rapids, Mich. 


Company 


Receiver for William Horner 


Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


of the public is F. W. Sternenberg, president of the | 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable’ 
Hardwood Flooring. 


I would like to receive future lists as 


they are issued. This will not obligate 
me in any way. 


ness qualities and leadership, Mr. Sternenberg has often 
been called on by the people of his city to take the 
leadership in many civic endeavors. He recently 
completed a term as president of the Austin Cham- 
ber of Commerce, and last year was head of the 
civic affairs bureau of that organization. He holds 
office in other business organizations in this city and 
is perhaps better known as vice president of the Kuntz- 
Sternenberg Lumber Co., one of Austin’s well estab- 
lished and growing business institutions. | 


The Security Trust Co. in less than seven 
years has grown from a small institution with 
a capital stock of $200,000 to a great financial 
concern with total resources of $3,493,957.22. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 


have a daily capacity of 
300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. PINE 


ROUGH or DRESSED LUMBER 











+o?) right and our quality 
pe unexcelled in 
<2 


> Partition, Ceiling, 
Se Moulding, Trim, 
’ Lath, Dimension. | 


Inquiries and orders solicited | 
for rail or water shipment. | 


Surry Lumber Company | 


Manufacturers Incorporated 1885 i 
9th Floor Union Baltimore, Maryland | 









-Get All the Facts 


and then you'll see where it 
will pay you to sell our 


N. C. Pine &iee" 


Lose ==d Yellow Pine "seth ss 





Car and Cargo Shipments. 


| Elington& Guy, lnc, ie Richmond, Va. | 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























.| Gummer Cypress Go. 





Mills: Jacksonville and Sumner, Fla. 


Ceseeuen S 


Shingles and Lath 





| Sales Office, 300 Madison Ave., New York City j 








Write Us if DIMENSION 
youhave — STOCK 


O® HARDWOODS *9! 3/1" 


The W. A. Noble Lumber Co. 
1206 First National Bank Bidg., Cincinnati, O. 











You'll find our prices | 
| 


Hoo-Hoo Activities 


Twin City Lumbermen to Picnic 


MINNEAPOLIS, MINN., July 18.—All lumber 
offices and lumber yards in the Twin Cities 
will have shades drawn and “not at home” 
signs posted on the doors on July 31, for on 
that date the annual picnic of the Twin City 
lumbermen is to take place at Bayport, Minn. 
The Twin City Hoo-Hoo Club is sponsoring 
the event. The ticket sale already has proved 
that the outing will be one of the large events 
of the season. A program of sports and nov- 
elty events has been arranged. 

The lumbermen have arranged a meeting 
place for motorists, and they will travel to 
the picnic grounds as a caravan. Any lumber 
people in the Twin Cities who have no means 
of transportation are to be taken to the 
grounds by other lumbermen. Fred Peschau 
is chairman of the arrangements committee. 


Marin-Napa District Organizes 

San Francisco, Cauir., July 16—A _ con- 
catenation for the establishment of a Hoo-Hoo 
club at Napa, Calif., which will be known as 
the Marin-Napa district, will be held Aug. 26, 
according to Bob Grant, Snark of the San 
Francisco district. A preliminary meeting for 
the oan of the club was held last 
week. 


Oakland Hoo-Hoo Hear Fine Talks 


OAKLAND, Cauir., July 16.—One of the larg- 
est luncheon crowds of the year to attend a 
luncheon of the Hoo-Hoo Club No. 339, last 
Thursday, heard two interesting speakers, R. 
S. Kellogg, of New York, secretary of the 
Newsprint Bureau and formerly secretary of 
the National Lumber Manufacturers’ Associ- 
ation, and Dr. E. J. Cattell, forrher statistician 
of the city of Philadelphia and noted lecturer. 

Dr. Cattell received a rousing reception from 
those attending the luncheon as he concluded 
his short talk. Commenting on conditions in 
the United States as affecting general business, 
Dr. Cattell said in part: 


Prosperity has always existed in the United States. 
There has never been a period of depression and 
poverty among the citizens of the nation. At certain 
times there has been less prosperity at times, but 
never a time when the country resembled poor times 
in Europe. 

A country, yet in its infancy, which in the last 
fifty years has increased its valuation from 
$7,000,000,000 to $357,000,000,000, an increase in value 
ten times as fast as the increase in population, can 
never have “poor times.” 

The lumberman need have no fear of his future 
business. In Philadelphia, which might be taken as 
typical of any American city, there is a new home 
being built every twenty minutes and a new baby 
being born each twelve minutes. 


Endorsing instalment buying of homes Dr. 
Cattell declared that of 354,000 homes built and 
sold on the instalment plan in Philadelphia and 
its suburbs, with prices ranging from $5,000 to 
$40,000, there has been less than one percent 
default. 

Mr. Kellogg was the principal speaker. He 
called attention to the fact that in the United 
States the use of lumber was per capita four 
times that of European countries. Changes in 
the manner of utilization of woods will keep 
the lumber industry on its feet, providing it is 
handled by far-seeing men, Mr. Kellogg be- 
lieves. 

Lumber consumption reached its peak in 1907 to 
1910, he declared. It will never reach that mark 
again. 

In 1927 the use of wood will be 40 percent less 
than that used in 1910 and it will continue to go 
down. The use of wood substitutes is going ahead 
and has not yet reached the peak.* 

In 1927 the consumption of paper was set at 200 
pounds per capita. This included mostly products 
which are made from old paper, not wood pulp. At 
the present the paper industry demands but about 
5 percent of the lumber output of the nation. The 
manufacture of newsprint, one of the largest outlets 
for lumber in the paper industry, goes to 


which manufactures 12 percent more newsprint than 
the United States and is rapidly increasing this leaq, 


Commenting on conditions in the United 
States and the general increase of demands for 
certain luxuries, Mr. Kellogg cited the radio 
industry which did an estimated business of 
$5,000,000 in 1920 and which will sell $500,- 
«000,000 worth of merchandise in 1927. 

The average output per employee has in- 
creased 7 percent in the past seven years; a 
paper-making machine in 1848 made a ton of 
newsprint in twenty-four hours. Today a 
modern machine will turn out 150 tons in the 
same length of time. The printing presses, 
which use this newsprint, in 1827 printed a 
4-page paper at the rate of 72 an hour; today 
the modern press will print 56-page papers at 
the rate of 60,000 an hour. 

“Less output, more utilization and public edu- 
cation,” said Mr. Kellogg, “must precede pros- 
perity for the lumber manufacturer. Substi- 
tutes are here to stay; they will increase and 
the uses for lumber will decrease. The basic 
trouble with the lumber industry today is that 
timber iis too cheap. This brings about waste, 
hasty cutting and over-production in an effort 
to get a lion’s share of what business there is 
to be had. That means price cutting, the dis- 
ease of the lumber market today.” 

Short speeches were also made by F. L. Par- 
ker, Merrill Robinson, R. S. Grant and Al. 
Hubbard. Community singing was lead by 
Milt Hendricksen and Nils Quist favored the 
assemblage with a vocal solo. Prizes for at- 
tendance were awarded to Merrill Robinson, 
W. H. Partridge and Earl Davis. 

Plans are being made for the annual picnic 
and for a concatenation to be held in Oakland 
some time in September. 


To Form Luncheon Club 


San Jose, Cauir., July 16.—The newly or- 
ganized San Jose Hoo-Hoo district will form 
a luncheon club, according to Snark Al Hub- 
bard, who is now finishing plans for the or- 
ganization. A delegation of Hoo-Hoo from 
San Francisco and Oakland will attend the 
opening luncheon. 


Hoo-Hoo News from Headquarters 


St. Louts, Mo., July 19.—Forthcoming Hoo- 
Hoo events, as reported to international head- 
quarters, include the following: 


July 26, concatenation at or near Newark, N. J., 
under direction of Grover G. Perdew, of East Orange, 
Vicegerent Snark for New Jersey. 

July 30, stag picnic by Milwaukee Hoo-Hoo Club 
at Mequon Park, Mequon, Wis. 

Within next sixty days, concatenation at Cincin- 
nati, Ohio, under direction of Harry A. Hollowell, 
Vicegerent Snark, with the following general chair- 
men: William G. Layer, representing the sash and 
door branch;; James C. West, representing the whole- 
salers, and W. S. Klein, representing the retailers. 

Aug. 6, annual picnic Detroit Hoo-Hoo Club, on 
the farm of Charles L. Weeks, of Hunton-Weeks Co., 
president of the club’ and Counselor for Michigan. 

Aug. 20, concatenation at Eureka, Calif., with Vice- 
gerent Snark John H. Quill in charge. “Parson” 
Peter A. Simpkin, chaplain of Hoo-Hoo, and State 
Counselor Fred W. Roth, of San Francisco, are ex- 
pected to attend. 

Aug. 26, concatenation at Petaluma, Calif., with 
Vicegerent Snark Robert S. Grant, of San Francisco, 
and his degree team in charge. 


Appointments of Hoo-Hoo officials were 
made public at international headquarters here 
today as follows: 

William G. Ramshaw, of Albuquerque, N. M., 
counselor for New Mexico, succeeding Charles Proeb- 
stel of the Santa Fe Builders’ Supply Co., Santa Fe. 

Arthur J. Sine, Albuquerque, Vicegerent Snark for 
New Mexico, succeeding Kenneth J. Balridge, of the 
J. C. Balridge Lumber Co. 

Tt also is announced that Phil W. Pratt, of the 
State Lumber Co., Columbia Falls, Vicegerent Snark 
for northern Montana, has resigned. He will be- 
come identifed with the Weyerhaeuser Sales Co., Pot- 
latch, Idaho, Aug. 1, and his departure from the 


State prevents his continuance in office. 
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I See Where Olson 


I see where Olson’s sold his farm 
And moved his folks to town, 
Because his daughter’s seeking “charm,” 
His son desires renown. 
I see where Olson’s quit the place 
He lived on when a boy. 
Well, selling farms is no disgrace, 
And so I wish him joy. 


I see where Olson’s heading for, 
I don’t mean care and woe. 
The girl will learn-more music, more 
Of lots of things to know. 
I see where Olson’s son will shine, 
A lawyer or a doc, 
And have an office six by nine 
Up in. some business block. 


I see where Olson’s started to: 
The girl will meet her man, 
And settle down, as daughters do, 

In old creation’s plan. 

I see where Olson’s son will soon 
Have children of his own, 
While Pa and Ma sit down at noon 

And eat their meal alone. 


I see where Olson will arise 
At morn and look around, 
And just see chimneys in the skies, 
Just pavements on the ground. 
I see where Olson’s heart will yearn 
For fields of clover then, 
Where Olson’s eyes will often turn 
In summertime again. 


I see where Olson says to Ma 
They’ll get the old car out, 

How: Ma will take her seat by Pa, 
And how they’ll drive about. 

I see where Olson gets his name 
In public print once more— 

“T see where Olson’s bought the same 
Old farm he had before.” 


We See b’ the Papers 


There are a good many excuses, but not 
many are good. 

Our motorboat will never be a golfer. It 
misses too many putts. 

The vacation season is now at its height, and 
the vacation prices also are. 

Mr. Ford seems to have gotten the Jewish 
boys out of the trenches, anyway. 

The workers are rioting in Vienna. 
they want is a longer Vienna loaf. 

One-third of the soft coal miners won't 
work, and about one-third of the furnaces. 

The flooded area is being rehabilitated, but 
anything constructive is not front. page stuff. 

The cause of world peace is not being ad- 
vanced by the caws of crowing American tour- 
ists, 

The Chicago Cubs are called “the mystery 
team,” but it looks like it was due more to 
Mr. McCarthy. 

Sailing ships used to go to Davy Jones’ 
lecker, and championships seem to go into 
Bobby Jones’ locker. 

What we want to know is, if Al Smith is 
elected President, what effect that will have 
on the weather bureau. 

Hotdogs are now being put in cotton cas- 
ings. The flapper will soon have more cotton 
inside than she has outside. 

The announcer will soon be announcing 
planes to New York instead of trains, but he 
probably won’t do it any plainer. 

A Chicago man sat on top of a flagpole for 
16 days. He probably had had a lot of prac- 
tice as the seventh man in,a Ford. 

Another thing about golf that we shall never 


What 


be able entirely to understand is how an Amer- 
ican can hold a British championship. 


Italy will pass a law regulating the names 
that parents can give their children. This 
ought to reduce the number of Archibalds. 


We call a game between two American base- 
ball teams a world’s series, and a game among 
the world’s golfers a British championship. 


How would you like to have your every 
word and act noted like Lindbergh’s were? 
Well, just move into a new neighborhood. 


But what we would like to see is a law 
regulating the names that children can call 
their parents. Nobody likes to be “the old 
man.” 


Between Trains 


Dayton, Onto—There is a saying by one 
of the prophets that “without vision the people 
perish,” which Bill Stayer, of Pittsburgh, used 
to make use of, although Bill is more inter- 
ested in making profits for the retail lumber- 
men of the present than he is in digging up 
the wise cracks of the prophets of the past. 
Anyway, the Ohio Optometric Association, the 
fellows who put the windshields on our noses, 
has adopted it as its slogan, and we can think 
of nothing more appropriate. It takes 1,600 
years for a ray of light to travel from the 
Milky Way to the earth, and, if a man has to 
wait that long, he ought to have good eyes to 
see it with when it gets here. 

We wish that the lumber industry could 
think up as good a slogan for its business. The 
difference between civilization and savagery is 
a house, but we don’t seem to have been able 
to say it in a few words. “Own Your Own 
Home” is not only tautological; any married 
man will tell you that it is also impossible. 
But, as above noted, the lumber industry, ’way 
back there somewhere, made man something 
more than savage, when it built the first house 
for some fellow, or some fellow built it for 
himself. In fact the first time that Adam sat 
down in the shade of a tree he had the idea. 

The minute that man moved into a house he 
began to be somebody. Before that he was 
but a little better than the brute that he pur- 
sued. Anthropologists judge a race a good 
deal by the houses it lived in, if any. Sky- 
scrapers until very lately were not very beau- 
tiful, but one thing is certain: no professor is 
going to dig up the ruins of the Woolworth 
Building in the year 5927 and say that it was 
built by a race of savages. The house is the 
hallmark of civilization, and, if we could put 
the fact into a few words, we would have a 
dandy slogan. 


A Symphony 

I'd like to write a symphony, 
And here’s what I’d put in: 

The breezes sighing through a tree 

hen summer days begin, 

A brooklet running over stones, 
The whisper of the grass, 

And all the solemn organ tones 
Of pinetrees that you pass. 


I'd like to write a symphony 
If I just knew the way, 
And mighty funny it would be, 
So lots of folks would say. 
For I’d put in the rat-tat-tat 
Of hammers nailing pine, 
And handsaws, too, would be in that 
Strange symphony of mine. 


I’d like to write a symphony, 
And put them all in one, 
The memories that come to me 
When weary day is done, . 
The sounds I hear and hear again, 
The Jonger that I roam, 
And, when I had it finished, then 
I’d cali it “Home, Sweet Home.” 
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A Service That’s 
Getting Attention 
. from 

Shrewd Dealers 


The Meadow River service of 
shipping several kinds of hard- 
wood flooring and hardwood trim 
in mixed cars with Yellow Poplar 
bevel siding is getting the prefer- 
ence with shrewd dealers who 
buy with an eye on profits. 


These dealers know that when 
they buy the Meadow River way 
they get all the profit there is in 
flooring and trim. They buy in 
small quantities, yet in carloads. 


All Meadow River stock is cut 
from famous West Virginia tim- 
ber. We maintain the highest 
standards of manufacture. 


Give our money-saving 
mixed cars a trial. 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Birch 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 








THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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Yellow Pine 


The Aristocrat of Structural Woods 


—when your 
customers re- 
quire maximum 
strength and 
durability. Tell 
us your needs. 


R. W. WIER 


Lumber Company 
First National HOUSTON, TEXAS 


Bank Building, 


Distributors:—Wier Long Leaf LumberCo. 
Mills:—Wiergate, Texas. 
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HARDWOOD FLOORING 
Maple - Oak - Beech 


Zand | Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 
















Poplar 
Magnolia 
Oak 
Beech 





4 Eastman- 
Gardiner 


Hardwood Co. 








Laurel, Miss. 
Member Hardwood Gum 
a Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 





7 Pelahatchie 
Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 
YELLOW PINE 


==. Joists, Boards, Shiplap, K. D. Rough Finish. 

















White P ine MINNESOTA 
WESTMONT 


0 LONG and SHORT LEAF 
ALS Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, New York, 
N.Y. 


Minneapolis, 
Pa, 











Last Minute News 


(Concluded from Page 35) 
Topics for National Directors’ Meeting 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., July 20.—The National 
Lumber Manufacturers’ Association will con- 
sider at a meeting of its directors in San Fran- 
cisco, on Aug. 3, the question of whether the 
Federal Government is cutting its national 
forest timber too rapidly. While complaints 
of too rapid timber cutting are usually directed 
at lumbermen, and often from governmental 
sources, it was explained by Wilson Compton, 
secretary-manager of the National association, 
that there is a considerable body of opinion 
among lumber manufacturers that holds that 
the supply of virgin timber owned by the Fed- 
eral Government is being lumbered too rapidly. 
It is alleged that the putting on the market 
at present by the Federal Forest Service of 
large amounts of timber is not promoting con- 
servation. Owners of private forests have to 
compete with the Government-owned timber, 
with a resulting tendency, it is claimed, toward 
overproduction at times and, consequently, a 
waste of forest material. Emphasizing the 
growing interest of lumbermen in forestry, the 
directors will listen to an exhaustive discus- 
sion by Maj. D. T. Mason, of Portland, Ore., 
formerly of the United States Forest Service 
and bureau of internal revenue and now a con- 
sulting engineer, on “Forest Management for 
Continuous Cutting and Its Effect on Produc- 
tion.” 

Capt. E. A. Selfridge, lumber trade com- 
missioner to the Orient, of the bureau of for- 
eign and domestic commerce, will present a 
report on lumber trade actualities and poten- 
tialities in Japan, China and other parts of the 
Orient. 

Other features of the meeting will include 
consideration of a memorial to railways re- 
garding the rates on substitutes that compete 
with lumber and recommendations by the for- 
estry committee and the taxation committee. 

Following the meeting, the directors will 
tour the white and sugar pine forests of Cali- 
fornia as the guests of the California White 
& Sugar Pine Manufacturers’ Association. 

The National Lumber Trade Extension 
Committee will meet in San Francisco on Aug. 
2, to authorize the first budget of the trade 
extension program and the advertising sched- 
ule for the calendar year, to begin in the latter 
part of September. The committee will also 
determine the location of the first trade exten- 
sion field offices. 

The Inter-Insurance Exchange advisory 
committee will meet Aug. 1, also at San Fran- 
cisco. It is expected that some of the directors 
and trade extension committee members will 
attend the annual meeting of the National 
Retail Lumber Dealers’ Association at Ta- 
coma, Wash., Aug. 22-28. 


Building Log Road Extension 

Mryneapoiis, Minn., July 19.—The Bissell 
Lumber Co., which recently purchased the mill 
property and other interests of the Fountain- 
Campbell Lumber Co., of Ladysmith, Wis., is 
building a 12-mile extension to the old Foun- 
tain-Campbell logging railroad, according to 
information received at Minneapolis lumber 
headquarters. The road will penetrate the Bis- 
sell company’s large timber hoidings. 


Sells Six Texas Yards 


SAn ANGELO, Tex., July 19—The West 
Texas Lumber Co., B. B. Hail, president, has 
sold to William Cameron & Co. six of its 
lumber yards in Texas at a price ranging from 
250,000 to $300,000 as determined by the in- 
ventory now being completed. Mr. Hail began 
work for the Cameron people thirty-five years 
ago at $25 a month. He leaves this city soon 
for an extended vacation to the Pacific coast. 

The yards sold are at Big Lake, Best, Mc- 
Camey, Rankin, Crane, Wicket and a location 
for a yard at Midland, Tex. Yards retained 
by the West Texas Lumber Co. are at San 


— 


Angelo, 
Ozona. 

Mr. Hail said that the McCamey yard did 
a business of more than $400,000 in the first 
six months of the year. The lumber yards sold 
are those in the oil fields in which the West 
Texas Lumber Co. has been a pioneer. Car] 
Burley, of the West Texas company, will have 
charge of the active management of the busj- 
ness of the company from now on. 


Bernhart, Sonora, Eldorado and 


Believes Trade Outlook Encouraging 


Mooresvitte, N. C., July 19.—Returning from 
a two weeks’ trip by automobile, that took him 
clear up the Atlantic Coast to New York, 
P. M. Barger, of the P. M. Barger Lumber 
Co., reports the country apparently in a pros- 
perous condition, and he believes the outlook for 
trade is quite encouraging. Mr. Barger was 
accompanied on this trip by his family, and 
visited Richmond, Washington, Harrisburg, 
Philadelphia, New York, and returned through 
Gettysburg, Hagerstown and Roanoke. Mr, 
Barger’s concern specializes in air dried 
roofers. 


Virginia Mill Destroyed by Fire 

NorFotk, Va., July 18—The new sawmill 
plart of the Montgomery Lumber Co. at Suf- 
fo!’:, Va. was destroyed by fire yesterday 
afternoon entailing a loss of $125,000. This 
plant was erected in 1926, following the de- 
struction of the old plant of the company by 
fire. Owing to favorable winds and excellent 
work by the fire department, the dry kilns and 
lumber yard were saved from the fire yester- 
day. Destruction of this plant has thrown 300 
men out of employment. No announcement 
has yet been made by officials of the company 
as to plans for rebuilding. 


Suffers $190,000 Loss 


3UFFALO, N. Y., July 18.—The plant of Van 
Leer Bros. at Brookville, Pa., suffered a fire 
loss on July 13 of $190,000. The planing mill, 
office, dry kiln and about 3,000,000 feet of 
dressed lumber were burned. The loss is 
partly covered by insurance. 





Over Two Theeead Women Visit 


Lumber Yard 


(Continued from Page 38) 


even so simple as a built-in ironing board 
creating interest. Someone should be dele- 
gated, or if necessary hired, to receive the 
visitors. This person, preferably a woman, 
can take care of the registering and also 
clearly explain the contest and the service 
which the company offers. This person 
should be able to “sell” the visitors, in the 
sense of impressing them favorably, on all 
the materials displayed. 

In the case of the Hines Lumber & Coal 
Co, contest this “reception committee of 
one” consisted of a young woman especially 
trained to meet the guests. She not only 
showed the visitors around, but gave les- 
sons in painting odd furniture which was on 
display, as well as some pieces that the visi- 
tors brought in. This proved immensely in- 
teresting to the ladies, and as already stated, 
resulted in many cash sales of paints and 
lacquers. 

The rules of the contest state that it is 
not necessary for an organization to attend 
in a body. Individual members can visit the 
store at their convenience, but if a woman 
chances to belong to two organizations shé 
can register as representing only one. The 
rules also give carefully detailed instructions 
as to other points to be observed, partic- 
ularly with regard to the kitchen plan con- 
test. These rules are rather too lengthy 
to include in this story, but probably the 
El Paso Sash & Door Co. would be glad to 
send complete information, including the 


rules, to any dealers interested enough to 
request them. 
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| NOTES FROM WASHINGTON 


National Trade Extension Campaign 


John M. Gibbs, newly appointed lumber 
trade extension manager, will report for duty 
Monday, July 25, at headquarters of the Na- 
tional Lumber Manufacturers’ Association. 
The personnel to carry on the work of the 
trade extension campaign, however, has not 
been selected, and this is one of the first tasks 
that will confront Mr. Gibbs in his new posi- 
tion. It is expected an outline of the trade 
extension program will be submitted to the 
committee which will meet on the Pacific coast 
early in August. 








Study of Thermal Insulation . 


Weatherstripping around doors and_ win- 
dows will save 15 to 20 percent in the coal 
bill, according to a statement just issued by the 
bureau of standards based on a study of 
thermal insulation. Storm windows will save 
5 to 15 percent more, and between weather- 
stripping and storm windows as much fuel 
economy can be effected as by adding half- 
inch insulating material to the whole surface 
of the walls and roof. The study, in the opin- 
jon of engineers, goes far toward clearing up 
the confusion resulting from conflicting claims 
for different insulation materials. 

Of the soft flexible insulating materials or 
“quilts” customarily nailed between studs or 
joists, Balsam-Wool in half-inch thicknesses 
is slightly more effective than any other mate- 
rial supplied in approximately this thickness, 
with Cabot’s quilt a close contender, according 
to the statement. Of the stiff fibrous mate- 
rials, Insulite wallboard is reported to be a 
better insulator than Celotex building board. 

Gyp-Lap and Sheetrock are relatively poor 
insulators, according to the bureau’s statement, 
being only one-fourth to one-fifth as effective 
as Insulite. 

Brick masonry appears to be a poor insula- 
tor; an 8-inch wall, it is stated, losing heat 
about twice as rapidly as a single one-inch 
thickness of fiber wallboard, and somewhat 
more rapidly than two inches of lumber. The 
statement says: 

As a general rule, ordinary walls of solid masonry 
are somewhat less effective in retarding heat loss than 
well constructed frame or hollow tile walls. 

The statement continues : 

If a layer of material is placed in the middle of a 
wide air space, such as that between the studs in a 
frame wall, greater additional insulating value is ob- 
tained than if the material is placed in contact with the 
sheathing, or as a plaster base. 

In the former case the insulating layer not only fur- 
nishes its own insulating value, but in addition divides 
the air space into two parts, each of which has about 
the same insulating value as the original air space. 


Results of American Forest Week 


Millions of trees were planted during Ameri- 
can Forest Week, April 24 to 30, according to 
a report of the committee in charge made pub- 
lic this week. - More than 2,000,000 pieces of 
literature were distributed, thousands of public 
meetings were held and forestry articles ap- 
peared in the press throughout the country, in 
addition to bgyoadcasting of forestry talks from 
many radio stations. 

The committee in charge of forest week con- 
sists of former Gov. Frank O. Lowden, chair- 
man; R. S. Kellogg, secretary of the News 
Print Service Bureau of New York, chairman 
of the executive committee; O. M. Butler, sec- 
retary of the American Forestry Association; 
Mrs. John Dickinson Sherman, president of the 
General Federation of Women’s Clubs; Col. 
W. B. Greeley, United States forester; Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers’ Association, and EI- 
bert H. Baker, president of the American 
Newspaper Publishers’ Association. The re- 
port was compiled by Edgar P. Allen, manag- 
ing director of the committee. 

The committee comments on the fact that 
this year Canada and the United States desig- 


nated the same week for forest promotion and 
notes that the Canadian committee reports an 
enthusiastic observance of the week through- 
out Canada. 

“Perhaps the> most lasting effect of the 
week's observance,” states the commitee, “is in 
the millions of young trees that were planted— 
most of them by boys and girls whose inter- 
est in forestry has been aroused largely 
through American Forest Week organization 
and propaganda.” 


Closer Wood Utilization Advantages 


After an extensive tour of fourteen impor- 
tant cities west of the Mississippi, Dudley F. 
Holtman, assistant director of the National 
Committee on Wood Utilization, has just re- 
turned convinced that the work of the commit- 
tee is taking effect among consumers of lum- 
ber. Mr. Holtman addressed various gather- 
ings, including trade and civic groups, regard- 
ing the advisability and advantages of closer 
wood utilization. He said he met with univer- 
sal approval of the committee’s work. 


LUMBER TRANSPORTATION 


Decrease in Surplus Freight Cars 


Wasuincton, D. C., July 18.—Class I railroads on 
June 30 had 274,233 surplus freight cars in good re- 
pair and immediately available for service, according 
to the car service division of the American Railway 
Association. This was a decrease of 7,479 cars com- 
pared with June 22, at which time there were 281,- 
702 cars. 

Surplus coal cars on June 30 totaled 81,330, a de- 
crease of 4,241 within approximately a week, while 
surplus box cars totaled 147,831, a decrease of 1,773 
for the same period. 

Reports also showed 21,937 surplus stock cars, a 
decrease of 1,120 cars under the number reported on 
June 22, while surplus refrigerator cars totaled 15,- 
461, a decrease of 25 for the same period. 

Se eaeeaeaeaaaaase 


To Modify Transit Arrangements 


Mempuis, Tenn., July. 20.—Announcement is made 
oy J. H. Townshend, secretary-manager of the South- 
ern Hardwood Traffic Association, that the Illinois 
Central Railroad has filed a proposal with the South- 
ern Freight Association to modify the transit arrange- 
ments on lumber so as to eliminate the current re- 
quirements for daily reports and substitute that the 
transit user shall make reports when requested to do 
so. It is understood, Mr. Townshend says, that under 
the new rule the Southern Weighing & Inspection 
Bureau will keep track of the arrangement from the 
transit records kept by the industry and will not call 
for reports except in unusual circumstances. This is 
a simplification which the traffic association has been 
trying to obtain for a long time. 














Revenue Freight Loadings Decrease 


Wasuincton, D. C., July 20.—Loading of revenue 
freight for the week ended July 9, totaled 839,308 
cars, according to reports filed today by the carriers. 
Due to the observance of Fourth of July, this was a 
decrease of 181,954 cars under the preceding week. 
Compared with the corresponding week last year, the 
total for the week of July 9 was a decrease of 58,248 
cars, and was a decrease of 147,585 cars under the 
corresponding week in 1925, which did not include a 
holiday. 

Miscellaneous freight loading .for the week of July 
9 totaled 328,877 cars, a decrease of 909 cars under 
the corresponding week last year and 38,953 cars under 
the same week in 1925. 

Loading of merchandise and less than carload lot 
freight for the week totaled 220,412 cars, a decrease 
of 3,164 cars under the same week last year and 
33,780 cars under the corresponding week two years 
ago. 

Coal loading amounted to 115,318 cars. This was a 
decrease of 32,240 cars under the same week last 
year, and a decrease of 46,762 cars compared with the 
same period two years ago. 

Grain and grain products loading totaled 36,185 
cars, a decrease of 6,512 cars under the same week in 


1926 and 2,099 cars below the same period in 1925. In ° 


the western districts alone, grain and grain products 
loading totaled 25,582 cars, a decrease of 5,804 cars 
below the same week last year. 

Live stock loading amounted to 238,143 cars, a de- 
crease of 2,676 cars under the same week last year and 
4,550 cars below the same week in 1925. 

Forest products loading totaled 48,759 cars, 3,338 
cars below the same week last year and 12,479 cars 
below the same week in 1925. 


Goldsboro 
N.C. Pine 














Jiffy Service to 
Eastern Buyers 


When your stocks of yard and. 
shed items get a little “ short ” and: 
you want fine quality lumber on 
short notice, just remember that we 
have excellent facilities for 


Rail and Water 
Shipments 


Buyers located in territory con- 
tiguous to the Atlantic Coast, are 
invited to give Goldsboro North 
Carolina Pine atrial. Drop usa 
line now regarding your require- 
ments. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 


























Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our’ or- 


ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
-about the values we're featur- 
ing in 

YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 
LUMBER COMPANY 
St. Louis, Mo. 
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DOVE OVO 


‘To theTrade: 


People generally want better homes 
now than formerly. T>is means 
a demand for the best Itmber and 
as a dealer, your ultimate success is 
dependent upon your giving your 
customers reliable material. You can 
do this by having a good stock of our 


GULF RED CYPRESS 


Its reliability is undisputed and we 
guarantee good grades and mill- 
work. It is our constant aim to 
please our customers and we suc- 
ceed by giving good lumber and 
good service. 


Remember, we are equipped to han- 
dle mixed orders of Finish, Mould- 
ings, Casing and all other planing 
mill products. Send us your inquir- 
ies. We will give you prompt quo- 
tations and when we receive your 
order, it will be given that individual 
attention that we are so well equip- 
ped to give. 


Gulf Red Cypress 


Company 
13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 


Annual Capacity of Our Mills: 


150,000,000 feet Cypress. 
50,000,000 feet Southern Hardwoods. 
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Manufacturers of Long and Shortleaf 
Southern Pine Lumber 
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Short Leaf Pine and Hardwoods 
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Letters From the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 65 of the June 18 issue of the 
American LuMBERMAN.—EpiTOoR.] 


New Orteans, La., July 1, 1927. 
Mr. L. B. Green, Jackson, Miss. 
Dear Sir: Please quote us on one car 4/4 FAS red 
oak delivered Chicago rate. Yours truly, 
Hicn Grape Lumser Co. 


Jackson, Miss., July 2, 1927. 

Tue HicH Grape Lumser Co., New Orveans, La. 
Gentlemen: Yours of the 1st is received. We en- 
close our July 1 list. We can furnish the 4/4 FAS 
red oak for prompt shipment. You will find the list 
price already figured on Chicago basis and we will be 

glad to have your order. Yours truly, 
Hicnh Grape Lumser Co. 


New Orteans, La., July 5, 1927. 
Mr. L. B. Green, Jackson, Miss. 

Dear L. B.: Your letter of the 2nd with list. I 
am taking this list up personally with you for the 
reason that I can’t see why a sensible man like you 
will get out such a fool list and then when you get 
an inquiry from as good a customer as we have been 
to you, you send it to us asking us please to send 
you the order at your list price! 

What sense is it in the first place, L. B., to get 
out a list showing prices that you know very well 
are from $6 to $12 above the market? Why do the 
mills persist in this sort of policy? Do they expect 
to find some uninformed consumer off in a corner 
away from the mail and telegraph that might pos- 
sibly give them an order at those prices and thus 
justify the list? 

If your stenographer and bookkeeper took a half 
day off and went fishing or to the ball game, it would 
worry you thinking they were losing time, and yet 
you will permit them to use up several hours of their 
time getting out a list that not only wastes their 
time but your stationery and stamps. You will not 
get an inquiry from this list much less an order, and 
I am just taking the liberty, as an old friend, to 
tell you it is an absolutely crazy policy on the part 
of the mills to get out lists like this. One never 
knows what the lumber market is. A dollar or so a 
thousand would be all right, but when it comes to $12 
it is out of all reason. Your price on the FAS red 
oak is just $12 too high and your price on the 4/4 
No. 1 common sap gum is $11 too high. Of course, 
if you want to make lumber and hold it all for an 
average price of $65 a thousand that is your royal 
privilege, but I know very well you do not and that 
you are making it to sell and not to hold, and to 
sell it you have to meet the market. 

You have a neighbor that gets out a reasonable 
and sensible list. It is not low, but it is not out of 
line, and is in proportion to the high class stock he 
ships and the service he renders. Why don’t you go 
over there and get straightened out? 

Furthermore you know the flood is over. The mills 
in the flooded area are getting back on the job and 
are going to make up, if possible, for lost time. The 
customers are sore over the way prices were shot 
up on them and they are not buying anything they 
do not absolutely need. In the face of this condi- 
tion we have to handle them with gloves instead of 
shoving more high prices in their faces. 

If you wish to move the FAS red oak we can pay 
you $74 Chicago, which we think you will find is 
the best price a wholesaler can pay and it is only on 
account of our long standing with a good customer 
that we can pay this. Yours truly, 

Hicu Grape Lumser Co. 





Jackson, Miss., July 6, 1927. 
Tue Hicu Grape Lumser Co., New Orveans, La. 
Gentlemen: Your letter of the 5th. I did not 
have time to read it all but I got the gist of it, par- 
ticularly the last paragraph where you actually of- 
fered me an order. Send it along and we will ship 
it at once. Yours truly, 


L. B. Green. 


New Orteans, La., July 11, 1927. 
Mr. L. B. Green, Jackson, Miss. 

Dear Sir: How about coming down and spending 
a week with me on the coast bathing and fishing? I 
will straighten you out on the lumber market and 
a few underlying conditions you have not considered, 
in addition to enjoying a week’s outing with you. It 
will do you good. May I count on it? Yours truly, 

G. Locan. 


Jackson, Miss., July 12, 1927. 
Mr. H. G. Locan, High Grade Lumber Co., 
New Orleans, La. 
Dear Logan: I would like the best in the world 
to accept the invitation contained in your good let- 
ter of the 11th but I just naturally can’t get away 


at present. Give me a rain check and if I can ar. 
range to get away a little later will let you knoy, 
Yours thankfully, 
L. B. Green, 


New Organs, La., July 13, 1927, 
Mr. L. B. Green, Jackson, Miss. 

Dear L. B.; Your letter of the 12th inspires me 
or provokes me to preach you another sermon. Now 
let me tell you something: You sawmill men think 
you can’t get away, and that the world will come 
to an end if you are not there every minute running 
that mill. You become slaves to it, in fact worse 
than that. You make the mill a prison for all your 
employees and you are the warden! I notice all over 
the country from June to the end of August stores 
and many industries shut down Thursday afternoon 
and Saturday afternoon, but do the sawmills? No! 
They must run sixty hours a week. The millwright, 
foreman and several loyal employees must work sey- 
eral nights a month all night; they must put in sey- 
eral hours every Sunday; they must not get out of 
sound of the whistle, and sleep with one eye open, 
in order that the mill may make those sixty hours a 
week. And I am here to tell you that it were bet- 
ter that it did not make the sixty hours! 

I remember I wrote you along this line in the spring, 
See my letter April 4, 1927. You answered on the 
sixth and sort of halfway admitted I was right. 
What I am trying to get the millmen to see is that 
they would:really be better off if they were not such 
slave drivers and the world would not come to an 
end nor their business suffer if they shut down Thurs- 
day afternoon like other businesses, and if on top 
of that they shut down a half day, or all day Satur- 
day! This may sound sacrilegious and bolshevekik to 
you but it is the truth. The lumber market would im- 
prove in proportion as the cut is reduced. Every- 
body would not be in such a sweat all the time. I 
know how your mind works. You think that would 
be all right if all the mills would agree to it, but as 
soon as they did some of them would go to running 
at night. You think also that it is fine for a whole- 
saler to sit up in his nice cool office with his feet 
on the desk and dictate philosophical and altruistic 
theories to the sawmill man as to what and how he 
should run his business. 

Now listen to me: It is because you feel that 
way and are so dern butt-headed, I mean speaking 
of you as a typical manufacturer, that you will not 
get together in your own business on any definite and 
iron-clad working policy, nor take any advice from 
the outside, that the lumber business is in the shape 
it is. A sawmill man thinks all advice, codperative 
schemes and policies are for the other fellow! That 
sounds all right for them but my problems are dif- 
ferent! 

It is true you can not change the industry by 
yourself, but what I am driving at is that you can 
get a larger and different view toward it. As a mat- 
ter of personal efficiency you need not be such a 
slave to your business yourself nor make your em- 
ployees so. You state you can not get away, which 
of course is reasonable for this week or possibly 
next, but I know very well you are not going to get 
away at all, as next week and next will be the same. 

Make a definite decision to come down and spend 
the Week with me next week. Several things will 
result: It will do you good. It will be a treat to 
me. It will be a relief to your office and crew to be 
rid of you for awhile and maybe you will develop 
ability in them you did not know they possessed by 
permitting them to handle things as they arise freed 
from the restraint they feel in your august pres 
ence. Yours sincerely, 


H. G. Locan. 


Telegram. 
Jackson, Miss., July 14, 1927 
Mr. H. G. Locan, High Grade Lumber Co., 
New Orleans, La. 

Will be in New Orleans Monday the eighteenth pre- 
pared to spend week with you. Fear sawmill busi- 
ness will sustain great loss but will risk it. 

L. B. Green. 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—Ep1ror.] 





AN EIGHT-SIDED building at Randolph, Catta- 
raugus County, N. Y., a landmark of that lo- 
cality, and built about half a century ago by 
the Hon. Joseph E. Weeden, is being torn 
down. Fred Smith, owner of the building, 
says that the fine old timbers are in an excel- 
lent state of preservation and even more valu- 
able than had at first been thought. They will 
be used in other buildings. 
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(SASH, DOORS and MILLWORK 


Reaffirm Adoption of 7,000 Series 


A meeting of the National Door Manufacturers’ 
Association was held in Chicago on Tuesday of this 
week, at which matters pertaining to the growth and 
development of this newly formed organization were 
discussed, and a resolution with reference to the 
7,000 series of moldings was adopted. The resolution 
reads as follows: 


Whereas, prior to 1924, there was considerable agita- 
tion by the architects for a revision of w molding 
designs and sizes then in general use and usually 
referred to as stock sizes and designs manufactured 
in mass production; the elimination of designs only 
occasionally used; and the establishing of an entirely 
new series of wood moldings of good taste and de- 
sign, and 

Whereas, the Central Committee on Lumber Stand- 
ards finally worked out standard sizes of lumber from 
which wood moldings are made, adopted by the De- 
partment of Commerce as shown in its “Elimination 
cf Waste and Simplified Practice Bulletin’? of July, 
1924, and 

Whereas, a committee representing wood molding 
manufacturers, distributors, retailers and_ architects, 
was appointed for this purpose and made their report, 
which was adopted and published by the Department 
of Commerce in its Bulletin No. 16, under dates of, 

uly 1, 1924, and reaffirmed in its revised report of 

uly 1, 1926, and 

Whereas, as a result of the adoption of the 7,000 
series, and the publishing of these reports, a molding 
book known as “‘Wood Moldings Illustrated 1925,’ 
was compiled and published for the use of architects, 
manufacturers, distributors, retailers and others inter- 
ested in the woodworking industry, and 


Whereas, the designs shown in this molding book 
were generally adopted and accepted by those inter- 
ested through their trade associations, and, we find 
these molding designs and sizes are well established 
in the territories where formerly the old 8,000 series 
was used, and 


Whereas, the members of this organization have 
previously adopted the 7,000 series of molding designs 
and sizes as standard, therefore 


Be It Resolved, that the National Door Manufac- 
turers Association in meeting assembled reaffirm their 
adoption of the molding book, “Wood Moldings— 
Illustrated,” effective March 1, 1925, illustrating the 
7,000 series of molding designs and sizes adopted by 
and shown in the Department of Commerce Report 


No. 16 of July 1, 1926, pages 35 to 57 inclusive, as 
standard, and hereafter eliminate the old 8,000 series 
in mass production. 





Pay Tribute to Former Associate 


NATALBANY, LA., July 18.—His former asso- 
ciates in the Natalbany Lumber Co. have paid 
a beautiful tribute to William C. Ballard, who 
for twenty years was a sales representative of 
that company and who died suddenly in Cin- 
cinnati, as reported in the July 2 issue of the 
AMERICAN LUMBERMAN. This tribute, headed 
“A Few Words About Billy Ballard,” and 
signed “The Natalbany Organization,” is as 
follows: 


The record book and the tinge of gray in his hair 
might have announced that he was 52 years old, but 
his spirit was that of everlasting youth. 

Bill Ballard was truly a full grown man in a little 
body. He knew lumber; he knew the selling game; 
he knew the retailer’s troubles; and most of all he 
knew the sham and false pretensions and the weak- 
nesses of men. The upstage stuff, the put-on Ritz, 
the man who didn’t ring true, were open books to 
Bill Ballard, and he met them all with a gentle wit 
and a ridicule that withered pretension. 

There wasn’t a man in the lumber selling game 
who had more friends than Bill Ballard. He had 
been ranging the land of the retailer for more years 
than come to many men and if there was ever an 
accusation of unfairness brought against him his 
acquaintances never knew it. 

Gentle, kindly, thoughtful, laughing his way along, 
a prince of story tellers, a charming companion, a 
courteous host, a good husband, loyal, dependable— 
there have been many to stop a silent moment when 
they heard of his passing. He was above all loyal; 
he was a Natalbany man all over, every day and 
every minute; true to his organization, its products 
the best, its ethics and practices and methods above 
reproach or criticism. It hurt Natalbany, and it hurt 
the southern pine industry, to lose Bill Ballard. 

Gentleman, friend, loyal worker, good companion, 
we don’t know just what part of the other world 
the lumber gang has for its own, but there, we know, 
is where you’re going to be. So when we come to 
join you, we’re just going to ask where the lumber 
fellows hang out. We know we'll find you there, and 
in the meantime, Bill, best wishes. 


Plans for National Arboretum 


Wasuincton, D. C., July 18—Trees from 
every State in the Union and from countries 
all over the world will be planted in the Na- 
tional Arboretum which is to be established 
in the District of Columbia and the advisory 
council of which was recently appointed by 
Secretary of Agriculture Jardine. An appro- 
priation of $390,000 to purchase the site was 
included in the deficiency bill that got lost in 
the legislative jam at the end of the last ses- 
sion of Congress. It is expected that this fund 
will be appropriated at the next session of 
Congress. 

The prospective site, covering what are 
known as the Mount Hamilton and Hickey 
Hill tracts, together with the Anacostia River 
flats, is only about two miles from the Capi- 
tol. The plan is to purchase about 400 acres, 
and to have the Corps of Engineers of the 
army reclaim another 400 acres of marsh land, 
which is destined to become a part of Wash- 
ington’s park system. As the flat lands are 
reclaimed the area can readily be extended to 
perhaps 2,000 acres. 2 

So the great prospective collection of living 
trees and shrubs will not only add a recreation 
area of unusual beauty to the national capital, 
but will offer educational and research facili- 
ties to botanists and foresters from all parts 
of the country, if not the world. 

Devoted primarily to forestry and _ horticul- 
ture, the National Arboretum will include 
trees, shrubs, perennials used in forestry and 
horticulture and the wild relatives of these 
plants. It will be a garden, but in a very real 
sense an experiment station or laboratory for 
the fundamental study of trees and shrubs. 

Experiments in breeding forest trees, with 
a view to creating faster growing trees for 
lumber and other uses, will be carried out at 
the arboretum, according to Frederick V. Co- 
ville, botanist of the Department of Agricul- 


ture and curator of the National Herbarium 
of the Smithsonian Institution. 

It is characteristic of hybrid plants that they 
often grow two or three times as fast as either 
parent, Mr. Coville said, adding that it is prob- 
able that hybrid trees will be created in the 
arboretum which will grow twice as fast as 
their ancestors. We may be able to get a tim- 
ber tree which will mature in 50 years in a 
cultivated state, whereas it took 80 years for it 
to reach maturity in its wild state, Mr. Coville 
stated. 

As experiments with forest trees, conducted 
on a small scale at the arboretum, prove suc- 
cessful they will be transferred to stations 
where the trees can be planted more exten- 
sively. 

Washington is situated in a climatic zone 
peculiarly adapted to the cultivation of a very 
wide variety of plants. It is the meeting place 
of the flora of the North and South. Many 
southern plants not found further north grow 
here and it is the southern outpost for many 
northern plants. 

Being the largest center of botanical activity 
in the world, Washington is considered a 
particularly appropriate place for the estab- 
lishment of an arboretum. There are 168 
professional botanists in the Botanical Society 
of Washington, resident here most of the year. 
The bureau of plant industry, with its 900-odd 
technical and scientific employees contains the 
largest group of professional botanists in the 
world. Washington also has the largest group 
of professional foresters of any city. 

The great garden of trees, if the hopes of 
the foresters are fulfilled, will be not only a 
source of delight to all who visit the nation’s 
capitol, but will accomplish much toward in- 
suring generations to come an adequate sup- 
ply of wood, the indispensable material of civil- 
ization. 






This Brand 
On Every 
Stick 


Fifty Miles 
Each Way 


A little spot in south- 
western Louisiana seems 
to have been selected by 
nature for unusual en- 
dowment. 


Something there in soil 
and climate combined to 
grow a pine tree that is 
just a little stronger, just 
a little more durable, just 
a bit more fitted for 
places of stress and ex- 
posure than the usual 
tree. 


That little spot, perhaps 
fifty miles each way, is 
the only place in the 
world to obtain CAL- 
CASIEU long leaf pine. 


Long Leaf pine will build 
a sturdier home, a safer 
bridge, and a more 
durable structure gen- 
erally than any other 
commercially available 
wood— 


—and CALCASIEU IS 
the best of the long leaf. 








INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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Co PACIFIC. COAST Co 








No. 1 
or No. 2 


yr Common S4S 
West Coast 
HEMLOCK 


Here’s the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ or 18’ stock if you desire. 
Order some of it now. 


Pacific States 


TACOMA. T wmber Co. 


REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg, Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 




















The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 
ct Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 











LOGGERS & MANUFACTURERS 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough ordressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


OFFICE AND MILL 
REEDSPORT, OREGON 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Association. 

















When You Think Lumber 
THINK "HANSEN-NIEDER” 


Short Lengths 
Make You Money. 


HANSEN-NIEDER 
LUMBER Co, JINC. 





1029 HenryBidg:, SEATTLE 











News Notes from Ame 


Tacoma, Wash. 


July 16.—The Tacoma Lumbermen’s Club will 
donate one of the principal trophies for the annual 
golf tournament, to be held in connection with the 
National Retail Lumber Dealers’ Association conven- 
tion next month. The club voted to put up the 
trophy at yesterday’s regular meeting. 

The club’s transportation committee, in arranging 
for the trip of the retailers to Mount Tacoma, has 
obtained permission from the national park service 
to make advance registrations and pay park fees be- 
fore leaving Tacoma. This is the first time this has 
been done, and will greatly facilitate the transporta- 
tion of the delegates during the trip. 

Guests at yesterday’s meeting included Fred Bur- 
naby, of Burnaby Bros. Lumber Co., Chicago, who 
is making a pleasure trip through the Northwest with 
his wife and two daughters. Mr. Burnaby predicted 
a good fall business in the Chicago district. 

Burt J. Wright, former Seattle and Kalama lum- 
berman and father of E. A. Wright, of the Pacific 
National Lumber Co., also attended the meeting. Mr. 
Wright recently went East with the intention of 
locating at his old home in Kansas City, but on 
arrival there accepted the post of Pacific coast buying 
representative for Dierks & Sons Lumber Co. He 
has just returned to the Coast in this capacity and 
may locate his headquarters in Tacoma. Mr. Wright 
said that conditions in the Corn Belt are not very 
favorable due to the slow development of the crop, 
but that the wheat farmers are doing well. 

In the absence of President J. G. Dickson, Vice- 
President Roy Sharp presided over the meeting. 

Most of the local mills resumed operations this 
week after closing for a week or ten days over July 
4. The mills report a good export demand, and 
considerable volume in the intercoastal trade, but 
low prices and poor demand in the rail business. 
The logging camps are still down in nearly all cases 
in the Tacoma district. 

Japan being one of the best customers of Pacific 
coast lumber manufacturers, the Japanese importers 
are coming to the Northwest to see what the condi- 
tions are in the industry. A delegation of five 
Japanese business men was here last week and 
another party of eleven is expécted to visit Tacoma 
next week. The second party is headed by G. 
Kuroda, president of the Japanese Foreign Lumber 
Importers’ Association. The party will also visit 
Seattle, Grays Harbor, Willapa Harbor and Long- 
view and will be guests of the lumbermen in each 
district. 

Formal annexation of the tideflats industrial area 
to the city of Tacoma will be completed this month, 
bringing into the city limits a number of the leading 
mills in the district. The area voted in favor of 
annexation last month and by the move will acquire 
fire protection and water and light facilities now un- 
available. It is expected that the annexation will 
bring many new mills to Tacoma, as ample space is 
available on the tideflats. 

Mr. and Mrs. George S. Long, Jr., are receiving 
congratulations on the birth, July 6, of a son, their 
first child. The little boy has been named George 
S. Long III, after his grandfather, the general man- 
ager of the Weyerhaeuser Timber Co. 


Los Angeles, Calif. 


July 16.—The fir market has not undergone any 
change of consequence during the week. Cargo 
arrivals at the harbor are very satisfactory, but 
prices, as a rule, are below normal. Reports from the 
Marine Exchange show that the total fir receipts at 
San Pedro during June were 109,530,000 feet. Last 
year, fir receipts amounted to 125,130,000 feet in June. 
Unsold stocks at San Pedro are in the neighborhood 
of 15,000,000 feet, and on July 7 thirty boats normally 
engaged in the lumber business were tied up and four 
other boats had been transferred to other runs. With 
these boats tied up, shipments will be below normal 
consumption. 

C. Peto Bennet, London, England, and N. C. Gude, 
Manila, Philippine Islands, well known in the inter- 
national lumber world, are now touring the Pacific 
coast. Mr. Bennet is one of the directors of Millars’ 
Timber & Trading Co., London, which firm owns the 
Findlay, Miller Timber Co., and the Kolambugan 
Lumber & Development Co., of Manila. The Findlay, 
Miller Timber Co. owns 2,000,000,000 feet of Philip- 
pine mahogany timber in the islands, and the Kolam- 
bugan Lumber & Development Co. operates sawmills 
and manufacturers lumber. Mr. Gude is managing 
director of these two concerns in the islands. Mr. 
Bennet is on his way around the world and stopped 
for a month to visit properties in the Philippines, 
coming here with Mr. Gude to visit for some time in 


the United States and look over the Philippine ma- 
hogany situation. In Los Angeles they made their 
headquarters with Walter G. Scrim, American repre- 
sentative with offices in the Central Building. 

After a visit of several weeks in southern California, 
Lloyd St. Clair, assistant manager of fir sales for 
the Central Coal & Coke Co., Kansas City, Mo., has 
returned to his home. 


Seattle, Wash. 


July 16.—Harry I. Worth, president of the Worth 
Lumber Co., has found during a tour of the northern 
tier of States from Coast to Coast, and also parts of 
the Mississippi basin and the middle West, that while 
business generally speaking, is slow, it is not bad. 
There is a feeling of hesitancy and a slowing down 
tendency in nearly all lines, including lumber. He 
thinks there will be a fair average demand for lum- 
ber, but “‘nothing to get excited about.” 

F. G. Brynolson, of the Northwest Spruce Co., 
returning from an extended visit to the Atlantic sea- 
board and other marketing centers, has been much 
impressed by the outlook for the farmer. From west- 
ern New York to the Dakotas, he says, the crops 
present “fan alluring picture;’’ and he believes that 
if weather conditions continue favorable and if the 
farmer gets a half-decent break, the harvest will be 
followed by a considerable volume of rural building. 
Mr. Brynolson remarks that industrial expansion 
is one of the most interesting of the impressions 
received by him during his absence of seven weeks. 

W. W. Graham, of the Coast Lumber Co., is home, 
after a visit of a month with relatives in and near 
Chicago. While disclaiming prophecy, Mr. Graham 


expresses the conviction that August will witness a- 


considerable increase in the volume of lumber busi- 
ness. 

Harry Smith, of Comyn,: Smith & Co., Sydney, 
Australia, is touring the Pacific Northwest, in con- 
nection with the business of his house. He observes 
that Sydney has been importing annually about 150,- 
000,000 feet of Douglas fir, or Oregon pine, and he 
believes that Australia will steadily increase its im- 
ports of this building material. 

Howard N. Mosher, representing Lewers & Cook, 
of Honolulu, dealers in lumber and building mate- 
rials, is in Seattle. While here he has been the 
guest of George E. Lammers, of the Lammers Lum- 
ber Co. 


Aberdeen-Hoquiam, Wash. 


July 16.—Logging operations on Grays Harbor are 
still suspended from the July 1 shutdown, with the 
exception of but a single company and from the 
most reliable information it appears that the sus- 
pension period will average about three weeks a 
camp. 

The supply of logs is being depleted very rapidly. 
By July 15 fir supply will be less than 50 percent 
of normal. Spruce is practically all in the hands of 
the mills, and by July 15 the supply will, no dovbt, 
be the lowest it has been on Grays Harbor for sev- 
eral years. Practically all hemlock is owned by three 
mills, with very little to be had on open market at 
present. Cedar supply will be sufficient to fill all re- 
quirements until camps are in operation again, al- 
though, no doubt, it will run quite low. 

Log prices are the same as those for the last ninety 
days, as follows: 


No. 3 No. 2 No. 1 
a RR err 12.00 18.00 24.00 
eee 13.00 19.00 30.00 
eS ee ee 9.00 
Ce, GR Giasics enckcvnnveneecna 14.00 to 18.00 


One combination cedar lumber and shingle mill is 
buying cedar logs on four grades, at prices as fol- 
lows: 


No. 4 No. 3 No. 2 No. 1 
8.00 11.00 18.00 28.00 


Sawmills are continuing to operate on decreased 
production schedules. Their lumber cut is about 80 
percent of normal for the Grays Harbor district. 

Schafer Bros. Mills in Montesano and Aberdeen 
reopened this week after a two weeks’ shutdown. 
The camps which closed down a week after the 
mills are still inactive. The date for the reopening 
of the logging camps has not been announced. The 
Donovan Corkery Co. has started logging on the 
Wishkah river, and expects to enlarge its operations 
in that section in the very near future. 

The annual picnic of the Posey Manufacturing Co. 
employees was held July 9. More than three hundred 
and fifty members of the mutual benefit society of the 
above company attended the picnic. 

Robert S. Fox, representative of the Eureka Cedar 
Lumber & Shingle Co. in the Orient, is now in 
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ricas Lumber Centers 


Hoquiam. 
and Mr. 


Accompanying Mr. 
and Mrs. 


Fox were Mrs. Fox 


Nagagawya, of Kobe, Japan. 


Spokane, Wash. 


July 16.—Warmer weather is ripening the wheat 
fields of the Inland Empire for what is predicted 
will be one of the greatest harvests for many years. 
This is particularly true west of the Big Bend coun- 
try, where farmers have suffered from persistent 
drouth for almost a decade. Crop prospects there 
made the outlook for business particularly bright be- 
cause of the contrast with the past. Business men 
are anticipating better fall business than for a num- 
ber of years. 

The circular mill of W. B. Weaver “on Lunch 
Creek, eight miles out from Ione, started operations 
this week with a crew of twenty-five men. It is 
cutting white pine which is trucked to the Panhandle 
Lumber Co., at Ione. 


San Francisco, Calif. 


July 18.—Increased building operations in San 
Francisco, Oakland and the bay district have bred 
a feeling of optimism among the retail lumbermen 
of the city. Residential building has shown a sub- 
stantial increase over the previous three months and 
the latter six months of the year should surpass the 
first six months by as much as 10 percent, statis- 
ticians declare. 

Chartering for the United Kingdom, Australia and 
the Orient, increased during the week, indicate an 
increase in demand from those markets. 

Final arrangements for the entertainment of the 
directors of the Nationa’ Lumber Manufacturers 
Association, who are to hold their midsummer meet 
in San Francisco next month, have been completed, 
according to Edward P. Ivory, chairman of the com- 
mittee on entertainment and arrangements, 

S. Rex Black, forest engineer of the California 
White & Sugar Pine Manufacturers’ Association, left 
last week for a trip through the pine region of the 
State, conducting a series of tests and experiments 
in forest fire prevention and reforestation, a part of 
the general program laid down last year by the 
association. 

Mills of the pine region are reported to be work- 
ing 24 hours a day through July in an effort to re- 
plenish stocks which were badly depleted by the 
general curtailment program in effect throughout the 
spring and early logging season. The resumed activi- 
ties will not, however, bring production to the 1926 
total by 150,000,000 feet, manufacturers say. 


Portland, Ore. 


July 16.—Manufacturers and wholesalers of fir lum- 
ber here seem to have no complaint to make over the 
volume of business just now, but prices they say are 
too low. Curtailment during the last five weeks has 
been heavy, with several mills shut down completely 
and others working on a five day a week schedule. 
The big mill of the Peninsula Lumber Co., which has 
been resting five weeks, will resume operations soon, 
it is indicated, which means that all mills in Portland 
that are on the running list will be in action again. 
The Portland mill of the Dollar Co. has been idle 
for a long time, and its resumption is indefinite. 

The most interesting thing today in the lumber 
business here is the constant growth in exports of fir 
lumber or squares, under the name of deals, to Eu- 
rope. Until quite recently Germany and other buyers 
over there called for clears largely, but of late there 
has been an increasing demand for merchantable and 
squares, 3x9-, 3x11- and 3x12-inch, which are bought 
for remanufacturing purposes. The market has been 
extended largely as a result of improved and more 
frequent steamship service between the Pacific North- 
west and Europe. 

H. B. Van Duzer, general manager Inman-Poul- 
sen Lumber Co., who is a member of the Oregon State 
highway commission and keeps closely in touch with 
conditions in all parts of the State, said today that 
never in the history of Oregon have crop prospects 
in the grain districts been as promising as now. 

Graham Griswold, head of the Griswold Lumber 
Co., has returned from a trip to San Francisco and 
Sacramento, satisfied that California is going to be 
a fair market for Oregon lumber in the near fu- 
ture. He motored south but came north by airplane 
and train. “The airplane ride against head winds 
and in fog was some experience,” said Mr. Graham 
today, “but I wouldn’t have missed it for anything.” 
-The company’s new mill near Estacada is now cut- 
ting and shipping. 

Stanley Russell, vice president of the National City 


Co., of New York, left here today for home after 
spending several weeks here obtaining data in con- 
nection with the proposed lumber merger. He is 
expected to return to the Pacific coast shortly for 
further conferences with the mill and timber owners 
contemplating entering the merger. 


Toronto, Ont. 


July 18.—Although the lumber trade in Ontario is 
experiencing the ordinary quiet spell that prevails 
each summer, accentuated to a certain extent by 
holiday celebrations, town and city building is in good 
volume. Country trade is quiet, farmers being busy. 
Competition continues keen, although possibly not so 
much so as it was earlier in the year. Retail price 
cutting, however, is still far too much in evidence. 
The sawmills in northern Ontario are operating prac- 
tically to capacity, and are still asking higher prices 
than those of a year ago, on most lines. The general 
outlook is for a fairly steady trade during the fall 
months, without any abnormal increase in activity. 

As a result of an address delivered by D. K. Ed- 
wards, Ottawa, Ont., at a recent meeting of Ottawa 
retail lumber dealers, they have adopted a uniform 
balance sheet. Mr. Edwards’ address stressed the 
advantages of a budget system in connection with re- 
tail lumber accounting. 


. 7. . 

Minneapolis, Minn. 
July 19.—Grain is being carried rapidly on to 
maturity in the Northwest under the influence of 
ideal growing weather. Experts now are satisfied 
that there will be large yields. Lumbermen every- 
where are reporting that there is greater assurance 
of improved economic conditions. The Northern 
Pacific Railway Co., for instance, is making a $500,- 


000 expenditure in preparing to handle the largest 
crops along its lines in twelve years. Says the 
Wells-Dickey Co. in its weekly letter, “We are get- 


ting so close to harvest now that each day with con- 
ditions as they are makes more certain that 1927 
will produce bumper crops. There is little wonder 
that hopes for an unprecedented year become buoyant, 
and that a natural reaction of optimism and happi- 
ness is permeating the entire Northwest.” Business 
and industry are certain to boom following the harvest 
of the fine Northwest grain crops, Dr. A. C, Miller, 
of Washington, member of the Federal Reserve 
Board, said Saturday when he stopped in the Twin 
Cities. 

With every indication that the farmers at the end 
of the forthcoming harvest will have a greatly ex- 
panded spending capacity, the lumber interests are 
bidding for business with renewed energy. The need 
for building and remodeling is being stressed thus 
early, to put the agriculturalists in a receptive mood 
once they turn their attention from the crops to some 
of the needs on the farms. Lumbermen are confident 
that a liberal amount of the money to be brought in 
for this year’s crops will be spent for lumber. 

J. W. Hartray, superintendent of the S. H. Bow- 
man system of line yards, who just has made a close 
observation of crop conditions between the Twin Cities 
and Watertown, S. D., said recently on his return 
that conditions never looked better during the many 
years he had traveled that territory. 


Jacksonville, Fla. 


July 18.—Manufacturers and operators of the South- 
east of long experience say July and August are 
always hard months, with a gradual betterment dur- 
ing the latter part of the year. Probably the present 
dullness of the market is the usual trend. 

The pine market is draggy. Shed and yard stocks 
are not moving in sufficient volume to take care of 


production. While some items are bringing pretty 
fair prices, other and more important items are 
dragging. Just now all items of No. 2 are moving 


satisfactorily, but No. 


1 and B&better are causing 
no end of worry. 


In the Southeast high class con- 
struction is at a standstill. The Florida longleaf 
operators need business. The principal demand is 
for heavier timbers, for which orders Florida lumber 
is unsuitable. The Florida retail situation remains 
very chaotic, with many yards going out of busi- 
ness. Established yards are in most cases pretty 
hard pressed. 

The cypress mills are running steadily, although on 
nothing more than one shift. Operations have been 
cut down to the minimum, and stocks are being 
watched closely. Mixed orders predominate, and are 
mostly from yards. However, buyers are sticking 
to lower grades, and sales run heavily to C finish 
and Nos. 1 and 2 common. There is a little demand 
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for moldings and trim, along with some lath. In 
fact most orders are for dressed stock, and oper- 
ators that have closed down sawmills are running 
their planing mills. Factory grades continue to drag. 
There is an unprecedented surplus of 4/4 select, 
factory select, shop and box, all dry. The smaller 
plants are getting into the mixed car trade. Sales 
policies of the larger selling organizations have not 
changed 


John J. Earle has resigned as Florida manager 
for the Penn Lumber Co., of Philadelphia. E. E. 
Shaver, formerly Florida sales representative of 


Reynolds Bros. Lumber Co., Albany, Ga., 
Reynolds & Manley Lumber Co., 
now with the Byrd Lumber Co., 


and of 
Savannah, Ga., is 
of Jacksonville. 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a yal Spee. el edition. A 
book every lumberman can Price id, bound 
in leather, $8.50. AMERICAN “LUMBE , Publish- 
ers, 431 8S. Dearborn St., Chicago, Ill. 


Milwaukee, Wis 


July 18.—Reports from the northern cities and 
rural centers in the State are that hemlock is moving 


in very good lots, especially to the summer resort. 


sections. It is apparent that farmers are able to 
carry out building programs which have been put 
off for the last few years. Retailers in the North 
continue to report that they are having a good busi- 
ness, but that they are limiting the extension of credit. 
In the local market, business is still dull. There is 
not as much fir and southern pine being taken by 
the building trades as there was a few weeks ago. 
The retailers in the wholesale market are confining 
their takings to small lots. There seems to be as 
much building in Milwaukee as there has been, and 
a number of projects will be put under way late 
in the summer. Prices are weak on the softwoods, 
and the operators do not expect an increase until the 
market becomes more active again. 

Northern hardwoods are experiencing a dull period, 
and the higher. grades are in less demand than they 
have been for some time. Practically the entire move- 
ment in the hardwood market consists of the lower 
grades, which are being taken by industrial plants. 
The slackened demand for higher grades is due to 
the furniture interests, automobile body plants, and 
the like being out of the market just at present. 

The new 1927 plan books of the Wisconsin Retail 
Lumbermen’s Association are now being delivered, 
according to Don S. Montgomery, secretary. They 
contain fifty-six new designs, with eight pages of 
colored interiors, and sixty-four homes in colors. 


Duluth, Minn. 


July 18.—As a result of unfavorable weather, there 
has been a moderate falling off in shipments of mixed 
cars of northern pine. Mill sales officials are gratified 
over the better inquiries from agricultural districts, 
attributed to good crop prospects. The market is 
steady. With smaller total 


have been arranged for, the principal one being by 
E. E. Woods, secretary-manager of the Southwestern 
Lumbermen’s Association, entitled: “If you’re go 
d—d smart, why ain’t you rich.” There will be plenty 
to eat and plenty to drink (soft) for all comers. 


Philadelphia, Pa. 


July 19.—Hardwood dealers in the Philadelphia 
territory report more activity than the average for 
this season. Demand from industrial quarters has 
developed in an encouraging manner, while hardwood 
flooring sales show an increase over last week’s. 

Wilson H. Lear, one of the largest lumber dealers 
in the city, has announced the early discontinuance 
of his Front Street yard. The stock totals over 25,- 
000,000 feet and contains a choice assortment of 
hardwoods. 

M. C. Krebs has been appointed manager of the 
recently organized Emaus Lumber Co. 

Herbert P. Robinson, who was operated on two 
weeks ago, is very much improved. 


New York, N. Y. 


July 18.—Mid-July finds the lumber market devoid 
of activity, but with prices generally holding firm, 
It is generally conceded that the main trouble with 
the yards in many outlying sections is that build- 
ing is nothing as brisk as it was a year ago. Sellers 
are therefore going after the industrial trade. The 
puzzling part of the situation, as the lumbermen ex- 
plain it, is that prices are holding up in the face 
of “no buying.” Distributers of West Coast prod- 
ucts, fir in particular, say that cargo rates are so 
high and space so scarce, that prices can not be cut 
further. Mills in the Inland Empire are insisting 
on keeping schedules up. 

Spencer D. Baldwin, chairman of a special com- 
mittee of the New Jersey Lumbermen’s Association, 
says he has received twenty replies favorable to the 





productions for the season, 
dealers are firmer in their 
views. A few mills are 
now cutting to some ex- 
tent on logs that had been 
carried over in lakes and 
streams for years. Mills at 
Cloquet, Virginia and In- 
ternational Falls are oper- 
ating full time, and log 
supplies, except at one 
plant, are sufficient to as- 
sure operation up till the 
end of the season. Buyers 
for railroads have been 
combing this territory for 
odd lots of ties, and hold- 
ers are being offered better 
prices than they were a 
month ago. Inquiry for 
box lumber continues a 
feature, and fair sales have 
been put through by some 
operators during the last 
few days. Quotations are 
teo low to allow smaller 
operators to remain in the 
trade. 

The Duluth & North- 
eastern railroad, serving 
the Weyerhaeuser interests 
at Cloquet, Minn., is being 
extended to Cascade Lake, 
about a hundred miles 
northeast of Hornsby, the 
present terminus. 





Rose wood half logs in Brazil ready to be loaded for shipment to 

England. The logs are sawed down the middle so that they may be 

more easily inspected and the grade more accurately determined. The 
sawing is done by hand. Note the sawpit in the foreground 





Kansas City, Mo. 


July 18.—Sales managers reported a slightly larger 
demand for yard stock last week, and there is hope 
that the improvement will be maintained. Lower prices 
helped in boosting the volume of orders, while some 
lumbermen are inclined to believe that a better market 
can be looked for in the next two months. Good 
rains throughout the middle West last week were 
timely and further improved the farm situation. At 
present the farm outlook is better than it has been 
for several years. In the cities, however, business 
continues rather dull, but probably will take a little 
spurt when crop proceeds begin to get to the banks. 
Building loans are cheaper throughout this section 
than they have been for many years, and some loans 
have been made at 5 percent. Because of excess 
funds, local building and loan associations have cut 
interest rates to depositors to 5 percent on new ac- 
counts. 

The annual lumbermen’s picnic under the auspices 
of the Hoo-Hoo will be held at Swope Park July 26, 
and advance notices indicate it will be “bigger and 
better than ever.” A lot of contests have been 
staged, including “throwing the bull’’ for salesmen; 
a tug of war between the weights and underweights, 
and a bathing beauty contest. Several speeches also 


. well maintained. 


formation of a “floorlaying company,” to regain the 
flooring business that has been getting away from 
the retailer, due to the flooring contractor buying 
direct. 

The Southern Pine Association has moved its New 
York office from 2030 to 2623 Grand Central 
Terminal. 

Leroy M. Blauvelt, of Arlington, N. J., is now 
covering the northern sections of that State as a 
salesman for the R. T. Jones Lumber Co. 

Eben B. Smith, of the Eben B. Smith Lumber 
Co. (Inc.), left recently with his family for an auto- 
mobile tour to the Pacific coast. 

J. Canby Morgan, of the Morgan Lumber Co., re 
turned recently from a trip to the West Coast. 


Pittsburgh, Pa. 


July 19.—While some wholesalers report a_ better 
volume of business now than in the corresponding 
period last year, others report business conditions not 
as good. In some quarters, the market is reported 
weak all along the line, while in others it is reported 
to be holding up well. Black spruce is moving ex- 
ceptionally well, the market for lath of this variety 
being especially good. Some firms report a good 
business in fir this spring and summer, volume being 
Idaho white pine and Pondosa pine 
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are reported in some quarters to be holding up much 
better now than at the corresponding time last year. 
The same is true of California white and sugar pines. 
There have been no changes in prices in the last 
week. The southern pine price situation is very in- 
definite. Orders from the yards continue to be for 
immediate delivery. Retailers report the demand for 
house building material to be a little below the level 
of last year. The usual midsummer lull is noticeable 
jn many quarters. 


Birmingham, Ala. 


July 18.—Lumbermen have found business rather 
poor. In the mining and manufacturing districts 
outside the city, much repair work has been started. 
Hardwood has been a bit more sluggish, and prices 
are lower. Hardwood flooring continues its upward 
climb, there being no let-up in demand. Price lists, 
especially from the mills in Tennessee and the Caro- 
linas, show some advances. Pine mill stocks are in- 
creasing, and with hot weather the small sawmills 
will be able to deliver large quantities of dimen- 
ison and air dried boards. The Birmingham mar- 
ket annually gets thousands of: cars of small-mill 
stock, over eighty percent of the dimension in the 
more than thirty yards in this section coming from 
this class of mill, and it goes to every section of 
Alabama. 


Shreveport, La. 


July 18.—After a little spurt following the Fourth, 
the southern pine market has become listless, though 
demand from the oil fields has improved, as a re- 
sult of greater drilling activity. Owing to extremely 
low prices on No. 2 common pine dimension, a few 
of the large eastern buyers have been induced to 
stock up a little, there having been reports of a few 
big orders booked at low prices. Some northern 
wholesalers have been listing transits at prices that 
net the mills not much more than $12.50 to $14. The 
market for boards, shiplap and centermatched is some- 
what stiffer, but prices vary greatly, according to 
railroad rates. The western market is a bit better 
than the northern or eastern. Conditions are ideal 
for manufacturing. Labor and cars are plentiful. 
Logging is somewhat curtailed, as rains have been a 
trifle too frequent and heavy, and roads are not good. 

Hardwood prices have sagged considerably, but de- 
mand shows signs of returning life. 


Warren, Ark. 


July 18.—The Arkansas soft pine market has been 
quiet. Prices have held reasonably firm, although 
soft in spots, as some mills wished to move some 
surplus items. Orders are mostly badly mixed and 
come from dealers in the smaller towns and cities. 
Straight car buying has been light. Yard items are 
moving more readily than uppers. Industrial buying 
is slow and there is practically no movement of car 
material. Production this week has been normal, 
due to good weather. Shipments have been about on 
a parity with new business, both being under pro- 
duction. Stocks at most mills are accumulating and 
most plants have more lumber than at the first of the 
year. . Mill men rather expect July and August to be 
quiet, but are hopeful that around Sept. 1 demand 
will pick up considerably. Small mill production is 
not as heavy as earlier in the spring, due to adverse 
conditions. Labor is plentiful, and there is an ample 


—— ae 


July 18.—Reports of last week from retailers, whole- 
salers and millmen have contained more optimism 
than was apparent twe weeks ago in the North Caro- 
lina pine market. The yards have been moving out 
a little more lumber and figuring on more new busi- 
ness, while the wholesalers and millmen have found 
business a little better. Indications are that business 
next week will be equal to, if it does not exceed, 
this week’s. Buyers under existing conditions are 
doing a lot of shopping, but the mills that had sur- 
plus stock have about gotten rid of it and are now 
inclined to be firm. The other mills that have been 
firmly adhering to what they consider rock bottom 
prices will now be in position to do some business. 

There has been a slightly better demand for 4/4 edge 
No. 2 and better, band sawn, kiln dried rough, and 
sales of circular sawn edge and stock widths com- 
bined have been much better. There is not much 
air dried stock being used, but some yards indicate 
that they will soon be in the market again. Prices 
remain the same. No. 2 and better 4/4 stock widths 
in mixed cars, rough and dressed, have been mov- 
ing better. Edge 4/4 No. 8, also No. 3 stock widths, 
continue to move very slowly. Edge 5 and 8/4, 
also No. 2 and better stock widths have been quiet, 
but 6/4 continues in fairly good demand. No. 1 and 
2 bark strips are quiet. Miscuts, No. 2 and better 
4/4 are active, and there is not much stock at mills. 

There has been no improvement in the 4/4 edge 


No. 1 box. Box makers do not need further stock. 
There have been some intimations of further price 
cutting. No. 1 stock box, 4/4, has also been moving 
rather slowly. Prices are holding firm on stock 
widths of No. 1 box pine. Edge 4/4 No. 2 box con- 
tinues very quiet, and there has not been much de- 
mand for No. 2 stock box. More No. 2 stock box 
is being offered but surplus is not sufficient to weaken 
prices. There is very little demand for 5/ and 6/4 
edge box. Box bark strips, 4/4, have been quiet; there 
is no selling pressure. 

There has not been any appreciable gain in de- 
mand for planing mill items. Some flooring is being 
bought for delivery later on, as buyers realize pres- 
ent prices are very low. Kiln or air dried roofers 
have been moving very slowly, but millmen have not 
shown any inclination to lower prices. Specified 
lengths of dressed framing have been moving a little 
better, but prices are nothing to brag about. Lath 
continue quiet. 


Bogalusa, La. 


July 18:—Beginning last Saturday, the New Orleans 
& Great Northern railroad, in connection with the 
Chicago, Burlington & Quincy railroad, inaugurated 
through freight service from New Orleans north to 
St. Louis, Chicago and Minneapolis and intermediate 
points, and west to Kansas City, Omaha, and Denver. 
The schedule contemplates that freight leaving New 
Orleans Monday night will arrive at St. Louis Thurs- 
day morning; Chicago and Kansas City, Friday morn- 
ing; St. Paul and Minneapolis, Saturday morning, 
and Denver, Sunday morning. Shippers in Bogalusa 
and other points on the N. O. & G. N. have awaited 
this definite announcement of through fast freight 
service with much interest ever since announcement 
was made several months ago of the arrangement by 
which the Burlington railroad would secure outlets at 
both New Orleans and Mobile. 

The newest industry added to Bogalusa is a plant 
for the manufacture of sash, doors, blinds, window 
frames and special millwork. Machinery has arrived, 
the plant is rapidly nearing completion, and_ will 
be in operation within the next thirty days. 

The Gulf Oil & Refining Co. has begun preliminary 
prospecting operations in connection with its recent 
lease of a half million acres of land from the Great 
Southern Lumber Co. The preliminary survey is 
being made through the use of the seismograph and 
upon the findings of these surveys will depend whether 
or not actual drilling of wells will be begun. 

S. Cohen, of the Cohen Furniture Store in Bogalusa, 
upon his return from visits to the furniture shows 
at Chicago and Grand Rapids, reports that at both 
of these shows the display of Bogalusa-made furniture 
attracted much attention and created a favorable im- 
pression. It seems certain that as a result of the 
displays at these shows there will be an increased 
demand for furniture made in Bogalusa. 

W. H. Sullivan, vice president and general man- 
ager of the Great Southern Lumber Co. and mayor 
of Bogalusa, recently was the recipient of one of the 
largest watermelons ever grown in this section. This 
melon weighed 59% pounds and was presented to 
the mayor by W. E. Williams, a farmer located on 
the Columbia road. 

M. E. Oldstead, assistant to the general manager 
of the Great Southern Lumber Co., has returned 
from an enjoyable vacation in the East. While on 
his vacation, he attended the marriage of his brother 
in New York City and also was present at the testi- 
monial banquet at the home of Mrs. A. C. Goodyear 
in Buffalo, which was reported in a recent issue of 
the AMERICAN LUMBERMAN. 


Jackson, Miss. 


July 16.—The southern pine market has been fea- 
tured by an exceptionally good movement of car 
decking and framing. Several large contracts have 
been placed, and the mills are fabricating this stock 
as rapidly as their plant capacity will permit. The 
price on this class of business is attractive. The 
export market has also been good, and is absorbing 
a large amount of export timbers. Thirty cubic aver- 
age timbers are bringing 45, port. Shed stock items 
have been rather sluggish. No. 2 ceiling, 54x4-inch, 
has been the strongest item on the list, and a number 
of the mills report it oversold. No. 2 flooring, 4-inch, 
is not in as good demand, but the mills report a very 
small surplus. Dimension has moved in a nice volume. 
Excellent weather has helped the shipper consider- 
ably. Orders for immediate loading are in evidence, 
and mills able to handle mixed orders within twenty- 
four hours are given preference. Inquiries are quite 
numerous, and sales managers are showing no dis- 
position to reduce their prices. The heavy surplus 
of finish items reported thirty days ago has been 
worked off, and prices are showing a slight advance. 

A movement has been started to have a well or- 
ganized fire protection district of 600,000 acres of 
timber land in southeast Mississippi, at a cost of 
32,000 annually, as a result of a meeting held in 
Biloxi the latter part of the week. 


(Concluded on page 82) 
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Clover Valley 
Lumber Co. 
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Every Lumberman 
Should Have This Book 


Cc “Tote -road and 
Trail,” the new vol- 








TOTE-ROAD ume of verse by Mr. 
Malloch now ready 
AND TRAIL for delivery, is the 


most important and 
entertaining that 
has come from his 

n. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business, It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in cloth, gold stamped. and with gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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with the machine. 


time. 


ATLAS MFG. CO., 


Send me facts and 
three in one machine. 





How to Increase 

Your Production 

Without Adding 
Overhead 


you can increase the output of win- 
dow frames without enlarging your 
plant or increasing your overhead. 


This is not merely the manufac- 
turers’ statement; 
letters from prominent mills stating 


The Improved Phillips is a three 
in one machine. It mortises pulleys, 
cuts pockets and provides a variety 
saw table in one machine. 
men can work on it at the same 


Sturdily built—no fool parts—will last 
many years, 


Mail Coupon for Facts and IIlustrations 


Dept. A-15, Orlando, Fla. 


of an Improved 
Frame Machine 


we have many 


their experience 


Two 


illustrations of your 











RANDY BOOKS ror LUMBERMEN 


A COPY PREE ON REQUEST. ADDRESS 


431 So. Dearborn St., CHICAGO 





Incorporations 


ALABAMA. Fayette—Southern Lumber Co. in- 
creased capital stock to $100,000. 

Mobile—Washington Hardwood Co. incorporated; 
capital, $5,000. 


CALIFORNIA. Los Angeles—The Consumers 
Plumbing & Building Supply Co., incorporated; cap- 
ital $50,000. 

San Francisco—Wm. Smith Lumber Co. of Cali- 
fornia, cld concern, 3rd and Channel, incorporated, 
capital $900,000. 


GEORGIA. Augusta—Piedmont Wood Preserving 
Co., incorporated, 


ILLINOIS. Chicago—Famous Carvers Corpora- 

tion incorporated 
hicago—M. J. Kerwer Co., incorporated for 
$15.000, has succeeded M. J. Kerwer. 

Chicagc—South Side Material Co. incorporated 
under samc name; capital, $5,000. 

Chicago—U. S. Picture Frame & Novelty Co, in- 
corporated. 

Galesturg—Hinchliff-Yates Lumber Co, incor- 
porated; recently took over Pioneer Lumber Co. 
yards at DeLong, Gilson and Maquon. 

Pana—George S. Rogers Co., manufacturer of 
wood novelties, incorporated; capital, $15,000. 

Rockford—Blackhawk Wood Specialty Co. incor- 
porated; capital, $10,000. 

Springfield—White Woodworking Co. incorporat- 
ed; capital, $25,000. 

INDIANA. Indianapolis—Winey Mill & Lumber 
Co, inccrporated with capital of $150,000 common 
and $100,000 preferred stock, to do millwork and 
deal in lumber and other building materials. 

Winchester—Rosstown Grain & Lumber Co, has 
reduced its capital stock from $25,000 to $16,000. 

KENTUCKY. Louisville—The Richland Parrish 
Lumber Co., a subsidiary of the Mengel Co., is 
teing dissolved. 

LOUISIANA. Shreveport—F. M. Sparks Lumber 
Co. (Inc.) incorporated for $50,000. 

Shreveport—W,. A. Warmsley Lumber Co. (Inc.) 
incorporated for $20,000. 

MASS4CHUSETTS. Boston—W 00 d-Crafters 
(Inec.) incorporated for $100,000, 

MINNESOTA. Duluth—J. B. Finch Timber Co. 
incerpcrated, 

MISSISSIPPI. Holly Bluff—Wallin Hardwood 
Lumber Co has amended charter, 

MISSOURI. Memphis—The Pheasant Air Craft 
Co., Ine., to construct light commercial planes, 
inccrporated, 

St. Lovis—Missouri Wood Products Co. incor- 
porated. 

NEW JERSEY. Camden—Pinewald Supply & 
Lumber Co., incorporated; capital, $100,000, 

Jersey City—The Guiana Exploration Corporation 
has been chartered under Delaware laws to engage 
in development of timber in the Gulanas, with 
capital stock of $2,000,000. 

NEW YORK. Brooklyn—West End Lumber Co. 
(Inc.), lumber, wood and materials, incorporated; 
capital, $10,000. 

Manhettan—Sheffield Lumber & Wrecking Cor- 
poration, lumber and building material, incorporat- 
ed; capital, $5,000. 

New York City—J. C. Turner Lumber Co, in- 
creased capital from $1,000,000 to $1,100,000. 

New York City—Levn Door & Panel Co., mill- 
work, inccrporated; capital, $50,000. 

NORTH CAROLINA. Asheville—Southern Paper 
Products Co., incorporated; capital, $100,000. 

OHIO. Cincinnati—C. J. Henry Coal & Supply 
Co. incorporated; capital, $10,000. 

Beechwood—R,. A. Boccia Building & Construc- 
tion Co., incorporated for $100,000. 

Cleveland—Capital Home Building Co. incor- 
porated; capital, $1,000. 

Cleveland—Pearl-State Building Co. incorporat- 
ed; 50 shares of no par value. 

Dayton—C, & H,. Construction Co. incorporated 
for $40,000. 

Dayton—Kaiser-Ross Building Corporation incor- 
porated, capital, $1,000. 

Dayton—McClure Construction Co. incorporated; 
shares of no par value. 

Dayton—R, S. Construction Co. incorporated; 100 
shares of no par value. 

Dayton—Spanish Building Co. incorporated; cap- 
ital 250 shares, no par. 

East Columbus—O, S. Brown & Sons, retailers, 
incerpcrated; capital 750 shares of no par value, 

Lakewood—Spartan Builders (Inc.), capital $2,- 


000. 
Marion—Capital Coal & Supply Co. inco 3 
capital, $25,000. _— aati 
OREGON. North Bend—Coos Piling & Timber 


Co., incorporated; capital $10,000. 
Portland—The Bell Line Air Service, Inc., air 

plane manufacture, chartered; capital $100,000. 
Salem—Hansen & Liljeqvist, Inc., lumber and 

building materials, chartered; capital $50,000, 

3 urs age prnmee McCormick—M, G. and J. 
. Dorn, an o concern, have incorporated; - 

ital, $300,000. - a 
Orangeburg—Orangeburg Millwork Co, 


porated. inese~ 


TENNESSEE. Nashville—McCullough Aircraft 
Co., incorporated. 
TEXAS. Amarillo—Builders Lumber & Supply 


Co. incorporated; capital, $5,000. 

El Paso—Union Furniture Co., Inc., 207 S. Stan- 
ton street, chartered; capital $60,000. 

Houston—Artcraft Woodworking Co. incorporat- 
ed; capital, $25,000. ° 

Houston—Carter Lumber 
capital $120,000. 

Mexia—Oil Field Lumber Co., incorporated; cap- 
ital $100,000, . 

VIRGINIA. Norfolk—Dixie Veneer Co., incor- 
porated; capital $150,000. 


Yard, incorporated; 


WASHINGTON. Buckley—Buckley Hardware 
Co.. hardware and building materials, increased 
capital to $25,000, and changed name to Jones- 
Whitmore, Inc, 

Kelso—Kelso Paper Co., paper manufacture, in- 
corporated; capital $200,000, 

Oak Harbor—Oak Harbor Lumber & Supply Co., 
lumber and building material, incorporated; cap- 
ital $6,000. 

Seatt)e—Hankanson, Inc., manufacturers of build- 
ing materials, chartered; capital $10,000. 

Toppenish—Hall Box Machine Co., manufacturer 
of box making machinery, incorporated; capital 
$5,000, by Andrew Moe and others. 


BRITISH NORTH AMERICA 


ONTARIO. Amesdale—Amesdale Lath & Supply 
Co. has been incorporated with capital of $40,000, 

Port Arthur—The Lakehead Timber Co. has been 
incerporated with capital of $40,000, to carry on 
general lumber and pulpwood business. 


Business Changes 


CALIFORNIA. Lodi—Mokelumne Lumber Co, 
selling out to Matheny Bros. Lumber Co., of Oak- 
land. 

Santa Cruz—Bayona Mill & Lumber Co. selling 
out to Wood Bros, Co. 


FLORIDA. Apalachicola—The Cypress Lumber 
Co.’s sawmill, planer etc, have been acquired by 
the G. H. & 8S. S. Sheip Co., of Mobile, Ala., and 
will be renovated, for use principally in making 
cigar box material, though some items of the 
cypress and hardwoods found among its timber 
will be marketed. 

Chiples—Abbott Bros. going out of business. 

Jackscrville—The Gress Manufacturing Co.’s saw- 
mill, on McCoy’s Creek, Jacksonville, has been 
taken over by the Atlantic Hardwood Corporation, 
New York City, which will start at once cutting 
the 5,000 acres of hardwood stumpage in Putnam 
County, near Patalka, at a rate of about 35,000 
feet daily. 

Jacksonville—The J. M. Griffin Lumber Co., of 
Holopaw, Fla., has closed its Jacksonville sales 
office. 

Monticello—H. H. Johnson Lumber Co. (Inc.) 
selling out to Deal-Curtis Lumber Co, 


ILLINOIS Lake Villa—Hussey & Weber suc- 
ceeded by Rush E. Hussey. 

Rio—Hinchliff Lumber Co. succeeded by Hinch- 
liff-Yates Lumber Co. 

Victorise—Van Pelt & Cox have sold their stock 
and buildings to the Simpson-McClure Lumber Co. 


INDIANA. Amo—Amo Lumber Co, selling out 
to Ben Davis Lumber Co., Indianapolis. 

Indianapolis—T. C. Bledsoe, secretary, has sold 
out his interest in the Wilson Lumber Co. 


KANSAS. Little River—The Edwards-Sohlberg 
Co. has been purchased by the T. M. Deal Lumber 
Co., of Wichita, which operates about twenty-five 
yards, 

Sparks—J. A. Jones Lumber Co. discontinued 
lumber department. 


MICHIGAN. Chesaning—Chesaning Furniture 
Co. gone out of business. 

Detroit—Conasauga River Lumber Co. has closed 
office, 

Lewton—L. Stoker & Sons sold to John W. Free 
Lumber Co. 


MISSOURI. Bloomfield—Wm. Boler, of Haggy, 
has soid his stave mill on Clines Island to the 
Allen Cooperage Co., of Jonesboro, Ark, 

Novelty—North Missouri Lumber Co. selling out 
to Hunter & Griffith. 

West Eminence—The Current River Lumber Co. 
has closed down its mill here, and the Salem, 
Winona & Southern logging railroad may also be 
abandoned The company owns large timber tracts, 
which will be manufactured by small mills, 


MONTANA,  Stevensville—C. L. Adams & Co. 
has gone out of business. 


NEBRASKA. Gibbon—The O. J. Walker lumber 
yard has been leased by R. T. Ely, manager of 
the Foster Lumber Co., of Wood River, who will 
restock it. 

Lince|In—Prestegaard Lumber Co. has moved gen- 
eral oftice from Minneapolis, Minn., to Lincoln. 


NEW JERSEY. South Orange—Roll Sickley & 
Sons ({Inc.) changed name to Sickley Bros, (Inc.) 


NEW YORK. Brooklyn—James F. Sweeney suc- 
ceeded by Sweeney Lumber Co, 

Cold Spring—Ladue’s Lumber Co. changed name 
to Cold Spring Lumber Co. 

GlenfielU—-The Monteola Hardwood Mill here 
with 20,000 acres of timber and half interest in 
the Glenfield & Western railroad have been pur- 
chased by the Keystone Wood Chemical & Lum- 
ber Corpceration, of Olean, N. Y., from the Dexter 
Sulphite Pulp & Paper Co., Dexter, N. Y. 

Lake Huntington—Hendricks & Van Schoick out 
of business. 

Mamaroneck—Suburban Trim & Supply Co. has 
gone out of business. 


NORTH CAROLINA, Greensboro—The Globe 
Manufacturing Co., Inc., of High Point, has ac- 
— the plant of the Ideal Table Manufacturing 

0. 

OHIO. Cincinnati—M. C. Bradenburg has been 
succeeded by Bradenburg Lumber Co, 


OREGON. Brogan—Brogan Trading & Lumber 
Co, scid general store and lumber business to R. M. 
Davidson. 

Marshfield—J. R, Thompson, of the W. J. Con- 
rai Lumber Co., is reorganizing the Thompson mill 
company, and plans an expenditure of about $10,- 
000 for reconstruction, including new storage sheds 
and docks. It will cut 20,000 feet of white cedar 
a day. The Conrad company will supply logs and 
market the output. The name of the new com- 
pany has not yet been chosen. 

PENNSYLVANIA. Milanville—Earl O. Barnes 
has gone out of business. 
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pittsburgh—Schleihauf Bros, succeeded by Schlei- 
nauf Bros. Co. (Inc. ) 

Punxsutawney—William R. Cole and his _ five 
children have been left the interest of Hiram Reese 
in the People’s Planing Mill, Mr. Cole becoming 
manager and treasurer, and his eldest son, Alvin, 
his assistant. Mr. Cole is Mr. Reese's stepson. 


SOUTH DAKOTA. Ashton—Interior Lumber Co. 
has succeeded Ashton Lumber Co.; new owners in 
similar business. 

TEXAS. El Paso—The Hines Lumber Co, is 
selling at auction seven lumber yards in neighkor- 
jing towns. 

Littlefield—F. A. Butler Lumber Co, selling out 
to Higginbotham-Bartlett Co. 

Marshall—The Marshall Wood Products Co, has 
acquired the Linden Chair Works, and will con- 
solidace, and erect two factory buildings and two 
warehouses. 

Mineral Wells—Jack Llewellyn will succeed to 
the active management of the Llewellyn Lumber 
Co., following the recent death of his father, J. C. 
Llewellyu. The company is now owned by Jack 
Lleweliyn and his mother. : 


WASHINGTON. Skamania—G, J. Mitchell has 
sold his saw mill to H. Pack. 

Bucceda—Bucoda Shingle Co. succeeded by Mutual 
Lumber Co, 


WISCONSIN. Madison—A. D. & J, V Frederick- 
son succeeded by Frederickson Lumber Co, (Inc.) 

Wausau—The Goodwillie-Green Box Co. and the 
Wausau Box & Lumber Co. have merged their 
Wausau operations, which will be operated as the 
Wausau Box & Lumber Co. The new company 
will enlarge the Goodwillie-Green box plant. 


New Mills and Equipment 


ALABAMA, Mobile—The Stover Lumber Co., of 
which Harry Stover is president, will replace re- 
cently burned sawmill, including new power plant, 
dry kilns and complete planing mill, and will in- 
stall about $40,000 worth of equipment. 

Mobile—The S. B. Adams Lumber Co, (Inc.), 
Conception Street and Three Mile Creek, will erect 
a hardwood flooring plant. 

Sellers—Mauney Lumber Co., which recently 
pan fron: Billingsley. Ala., has begun sawmill 

ere. 


ARKANSAS. Rison—John L. Sadler, Rison lum- 
berman, has purchased the site of the Chas. L. 
Walker sawmill. 

Rowell—Mr. Paul of Pine Bluff, Ark., has pur- 
chased a tract of timber from the Thomas estate, 
and will build a mill at Rowell. 


CALIFORNIA. California City— The Finkbine 
Lumber Co. is extending its wharves to provide 
for increased cargoes and larger vessels. 


LOUISIANA. Roseland—The Roseland Box Co. 
has entered into contracts for the building of a 
new box factory. 


MISSOURI. Charleston—The new McBride Coop- 
erage Co, plant is almost finished, ready to begin 
manufacture of slack staves, having contracted for 
three years’ supply of timber. 


NEW MEXICO. Alamogordo—The Tularosa Tie 
& Lumber Co. has started a 25,000-foot sawmill 
on the Mescalero Indian reservation, this being 
one of the largest of a group owned by the com- 
pany. 

OREGON. Bray Mill—The Bray Mill White Pine 
Lumber Co. has bought the 12 miles of steel of 
the Keswick Mountain Railroad, California, for 
use in constructing a logging railroad. 

Carlton—Snider Shingle Co., shingle manufac- 
turer, has been adding engine and equipment to 
ceest about $7,500. 

Junction City—Robert Harper is installing a 20,- 
000-foot capacity sawmill at Bear Creek station. 

Sheridan—Reller & Balfe, of Carlton, are in- 
stalling a sawmill oh Rock Creek, having bought 
timber from Sechrist & Inskeep, and the Sheridan 
planing mill, installed by J. L. Fink. 

WASHINGTON. Hillyard—Washington Wood 


Preserving Plant will enlarge plant at a cost of 
$156,000. 





BRITISH NORTH AMERICA 
ONTARIO. Goderich—The Goderich Manufactur- 
ing Co. will start immediately rebuilding the plan- 
ing mil! and sawmill recently destroyed by fire, 
North Gower—A. C. Brown is considering the 
erection of a sawmill, 


New Yards 


ALABAMA. Bradford — B. O. Ward Lumber 
Co., retail, recently began. 

CALIFORNIA. Carlsbad—R. W. Baird has 
opened a new retail yard here. 

Lancaster—Harry B. Bruce has engaged in the 
retail lumber business. 

Los Angeles—The Patten & Davies Lumber Co., 
7132 Canby Avenue, San Fernando Annex, is erect- 
ing an additional shed, at a cost of $1,600. 

Los Angeles—The Service Lumber Yard has been 
opened at 9317 Hooper Avenue. 

FLORIDA. Inverness—The Allen Lumber Co., 
of Crystai River, Fla., will erect yard in Inverness, 
to cost about $40,000. 


GEORGIA. Cordele—Sheppard & Whitfield, re- 
tailers, recently began. 


IOWA. Adel—Sloan Lumber Co, recently began. 


KANSAS. Atchison—The Cousins Lumber Co., 
which has retail yards at Grant City, Mound City, 
Cemeron, Weatherby, Cosby and Helena, Mo., is 
investing about $250,000 in a wholesale yard at 
Atchison, buildings alone to cost $40,000, to take 
the place of one at St. Joseph, which was sold 
to a group of retailers there as a distributing 
center. 

Topeka—Southwest .Lumber & Supply Co., re- 
tailer, recently began. 

MARYLAND. Baltimore—Geo, Helfrich & Sons 
wil! open a retail lumber store at 522 N. Charles 
Street within a month. 

MICHIGAN. Rochester—Rochester Lumber & 
Coal Co, rebuilding in new location. 


MISSISSIPPI. Collins—J. Ws Thameas, _for- 
merly with the Robinson Land & Lumber Co. of 
New Orleans, has opened the first building supply 
yard in Collins, of which town he is a native. 

Jackson—The Independent Lumber & Supply Co. 
has recently started business on the old stand of 
the Parsons Lumber Co. 


MISSOURI. Poplar Bluff—The Metz Lumber Co, 
is erectirg a large building material store. A tor- 
nado recently took the second story of the com- 
pany’s main building, and extensive alterations 
have been necessary. 

Eminence—Steve Hughes and Henry DeWeese 
have formed a partnership to operate a planing 
mill and building supply business. They are build- 
ing a 48x72-foot shed and will erect another build- 
ing, 36x85-feet. 


NEBRASKA, Lincoln—Lincoln Lumber & Mill- 
work Co., retailer, recently began. 


NEW YORK. Bedford Hills— Bedford Hills 
Lumber & Supply Co. has been started by Douglas 
Pyle, former owner of the Jesse T. Davis Lumber 
Co., New Rochelle. 

New York City—yYorkville Lumber Co., retailer, 
recently began. 

OHIO. Dayton—Kuntz-Johnson Co. will start 
branch at Zenia pike to be known as East Day- 
ton Branch; cost, $100,000. 

Tron.sburg—Tromsburg Coal & Supply Co., re- 
tailer lumber and coal, recently began. 


OKLAHOMA. Ada—Stockton-Kendricks Lumber 
Co. will erect 20x200-foot building and start busi- 
ress in about two months. 

Allen—C, M. Mays Lumber Co, starting business. 


OREGON. Lakeview—wWilson Strawn, retailer, 
recently began. 

TEXAS. Burkburnett—The Cicero Smith Lum- 
ber Co. is building a frame store building to re- 
place one destroyed by fire recently; display room 
will take the place of present office space. 

Dallas—A. Adelman Lumber Co., retailer, re- 
cently began. 

Hapry—Burrow Lumber Co. is making extensive 
improvements. Practically all the old buildings 
will be wrecked, and it is planned to make the 
new plant a credit to the community. 

Midland—The Greagin Lumber Co. has opened 
district office headquarters in Midland. The com- 
pany specializes in oil rig material, and will oper- 
ate yards in various fields. 

San Augustine—Polley Lumber Co., retailer, re- 
cently began. 

Tyler—T. L. and R. M. Denman announce that 
they wi!l open a first-class lumber yard here. The 
Denman Lumber Co. already has yards at Mt. 
Pleasant, Gilmer, Pittsburg, Mt, Vernon, Omaha 
and Naples, Tex. 


New Ventures 


ALABAMA, Tuskegee—Lester Lumber Co., 
wholesale hardwoods, recently began business, 


CALIFORNIA. Lawndale—The Lawndale Lum- 
ber Co. has engaged in business at 5460 Market 
Street. 

Los Angeles—The W. & S. Roofing Co, has en- 
gaged in business at 2926 W. Ave. 33. 

San Francisco—The Morrill & Sturgeon Lumber 
Co. has engaged in business at 24 California Street. 

San Francisco—R. Nerenberg has engaged in box 
menufacturing business at 423 Clementina Street. 

COLORADO. Denver—W. H. Lewis recently be- 
gan commission business, 

KENTUCKY. Louisville—The Bade-Cummings 
Manufacturing Co., will erect a 560x350 ft. one- 
story furniture factory. 


MASSACHUSETTS. Boston—Dorchester Lumber 
& Box Cc, recently began. 

WEST VIRGINIA. Clarksburg—The Roberts 
Lumber Co. has been formed by J. C. Roberts and 
N. H. Davidson and associates. They are operating 
a mill and will do a wholesale and manufacturing 
business. 


Casualties 


ILLINOIS. Dallas City—The Curtis Handle Fac- 
tory or July 11 had a fire loss of about $30,000, 
including $20,000 in finished handles. The building 
was owned by the Dallas City Lumber Co., and 
this, valued at $15,000, is insured for $10,000. 

KANSAS. Baxter Springs—The Independent 
Lumber Co. had a fire loss estimated at about 
$10,000. 

MISSOURI. St. Louis—Thomas & Proetz Lum- 
ber Co. has had fire loss estimated at $2,000, 

NEW YORK. Buffalo—The Quaker City Coop- 
erage plant had a fire loss July 11, estimated at 
$200,000. 

Lockport—The Western Block Co, sustained a 
heavy fire loss to its plant in East Lockport, on 
July 15. 

OHIO, New Matamoras—The Baker Lumber 
Co.’s entire plant and stock were destroyed by fire. 
There is said to be no insurance. The plant will 
probably not be rebuilt in its old location, owing 
to scarcity of timber there, 

OREGON. Hildebrand—The Welch sawmill has 
been destroyed by fire, but some of the equipment 
was saved, 

MeMinnville—The sawmill of Caviness & Son, 
near here. has been destroyed by fire. 

Portland—The Frame Moulding & Supply Co. 
had a fire loss of $5,000. 

Scio—Ballin Lumber Co., sawmill, damaged by 
fire. Loss $2,000, 

SOUTH CAROLINA. Hartsville—G. E. Miller 
Lumber Co. had fire loss of about $20,000, partly 
covered by insurance, 

TEXAS. Houston—Settegast Lumber Co. had a 
$5,000 fire loss, confined to a storeroom. 

VIRGINIA. Suffolk—The Montgomery County 
Lumber Co.’s new sawmill plant was destroyed by 
fire July 17, with loss of $125,000. The dry kilns 
and yard were saved, 

WASHINGTON. Goldendale—Simcoe Lumber Co, 
sawmill has been burned. 
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VANLANDINGHAM LBR. Co. 
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Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today tor rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35So. William St., 
NEW YORK CITY 











That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 








impression POTEEL COMPANY 
that com- PITTSBURGH. eA 

mands re- orenen oveow® 
spectful at- 

tention. 


Wiggins Peerless Patent Book-Form Cards 
engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 

Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 


their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 
Engravers 


Plate Makers Die Embossers 








1108 South Wabash Avenue, CHICAGO 





MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 

lands” by Henry Solon Graves telis how. $2.50, 

pee American Lumberman, 431 So. Dear- 
rn St., Chicago, Ill. 





M. Jordan, of the Tipler Lumber Co., Tip- 
ler, Wis., made a business trip to Chicago 
this week. 


L. H. Levisee, president of the Levisee 
Lumber Co., Oshkosh, Wis., was in Chicago 
July 19 calling on the northern hardwood 
trade. 


F. C. Klesner, of William Horner, Grand 
Rapids, Mich., was in Chicago this week 
getting a line on the local maple flooring 
situation. 


O. Hilton, of the Bradley Lumber Co. 
of Arkansas, Warren, Ark., spent several 
days in Chicago last week calling on the lo- 
cal trade. 


Arthur Henderlong, of the Henderlong 
Lumber Co., Crown Point, Ind., when in 
Chicago July 20 reported a good retail busi- 
ness in his territory. 


W. H. Abbott, of the Winegar-Gorman 
Lumber Co., returned last Friday from sev- 
eral weeks’ vacation spent with his family 
in and around Eagle River, Wis. 


E. L. Rich, of the Northern Hardwoods 
Sales Co., is spending a week at Delavan Lake, 
Wis., with his family, and expects to devote 
some time finding out whether he can master 
the game of golf. 


W. C. Cockrill, of the Farris Hardwood 
Lumber Co., Nashville, Tenn., spent several 
days in Chicago last week on his return 
from a trip through the eastern consum- 
ing territory. 


Miss Elsie Abendroth, secretary of the 
Robbins Flooring Co., Rhinelander, Wis., 
was in Chicago for a few days last week 
en route to the Pacific Northwest to spend 
several weeks’ vacation. 


S. P. Johns, sales manager of the Sno- 
qualmie Falls Lumber Co., Snoqualmie 
Falls, Wash., passed through Chicago last 
Friday on his return to the Coast following 
a six weeks’ eastern business trip. 


George A. Biles, of New Haven, Conn., east- 
ern sales representative for the Central Door 
& Lumber Co., of Portland, Ore., made a 
business trip to Chicago this week and reported 
a pretty good demand for fir doors in the East. 


Ernest T. Bond, Chicago representative 
of the Hugh McLean Lumber Co., of Buf- 
falo, N. Y., returned July 20 from a brief 
vacation with his family on the coast of 
Maine, where he enjoyed some fine fishing. 


C. F. Holek, who was formerly connected 
with the Louisiana-Southern Lumber Co., 
of New Orleans, La., has recently joined 
the force of the Bert E. Cook Lumber Co., 
Chicago, and will handle car material and 
crating sales. 


Harold P. Plummer, vice president in 
charge of eastern sales of the Union Lumber 
Co., left on Thursday of this week for a 
month’s trip to the company’s operations at 
Ft. Bragg, Calif., and the San Francisco 
headquarters. 


D. Carpenter, of the W. I. Carpenter 
Lumber Co., Everett, Wash., stopped over 
in Chicago on Wednesday of this week on 
his return to the Pacific coast following an 
eastern business trip. He was optimistic 
regarding the fall outlook for fir and cedar. 


Thomas Berta, of the White Star Lumber 
Yard, Coal City, Ill., was in Chicago Mon- 
day of this week for the purpose of buy- 
ing lumber for a gymnasium to be erected 
in that city. Mr. Berta stated that there 
was a good volume of retail business in and 
around Coal City. 


C. M. Christiansen, general manager of the 
Hackley-Phelps-Bonnell Co., Phelps, Wis., 
was a Chicago visitor last week. His friends 


in the northern hardwood trade are congratu- 
lating him on the recent arrival of a boy, who 
from all indications will make a first class 
lumberman when he attains the years of dis- 
cretion. 


E. B. Wingate, jr., manager of the Chi- 
cago office of the Panhandle Lumber Co., 
returned this week from a three weeks’ trip 
to the company’s mills at Spirit Lake, Idaho, 
and Ione, Wash. He reports both mills 
running two 8-hour shifts with good order 
files of Idaho white pine, fir and larch, 
Stocks are being rounded out in pretty good 
shape. 


The many friends of A. C. Bensen, chief 
underwriter of the Lumbermen’s Mutual In- 
surance Co., of Mansfield, Ohio, will be in- 
terested to know that Mr. Bensen is mak- 
ing a speedy recovery from a major opera- 
tion to which he submitted on July 8, at 
the Cleveland Clinic Hospital, Cleveland, 
Ohio. Mr. Bensen was operated on by Dr. 
William E. Lower. 


F. H. Burke, district manager of the 
Weyerhaeuser Sales Co. in Chicago, spent 
July 16 in Minneapolis, Minn., attending a 
meeting of the salesmen and millmen of the 
central district. Reports indicated that crop 
prospects are good in that section of the 
country, which will undoubtedly result in a 
satisfactory volume of business this fall for 
the lumber industry. 


Chicago Hoo-Hoo Club to Play Golf 


On Thursday afternoon, Aug. 18, at the 
Harlem golf course, 7400 West Roosevelt 
Road, the Chicago Hoo-Hoo Club will hold 
a golf tournament to which the members, 
their friends, whether lumbermen or not, 
and all visiting lumbermen are invited, ac- 
cording to announcement sent out under 
date of July 14 by J. W. Cisar, president of 
the club. Three events will be staged, the 
first to be medal play from scratch or par; 
second, medal play, full handicap to apply, 
and the third will be a blind bogey event. 
The entry fee is $4, $1.50 of which is for 
greens’ fee and $2.50 for prizes. 


Appointed Chicago Representative 


Tacoma, Wasu., July 16—A. H. Landram, 
sales manager of the St. Paul & Tacoma Lum- 
ber Co., prominent manufacturer of Pacific 
coast products, advises that Arthur C. Hawk- 
sett, who has represented the company in Chi- 
cago for the last year, has been transferred to 
take care of the firm’s Philadelphia office, lo- 
cated at 20 South Fifteenth Street. Mr. Land- 
ram further states: “We are pleased to 
announce that we have arranged with the Win- 
ton Lumber Co. to have A. K. Southworth 
represent us in Chicago, and wish to advise 
that there is no change in the location, the 
office remaining at 1110 Conway Building, 
telephone State 5386.” 


Opens Another Redwood Sales Office 


Establishment of a sales office in Indianapo- 
lis was announced this week by Harold P. 
Plummer, vice president in charge of eastern 
sales of the Union Lumber Co., manufacturer 
of California redwood, and Robert W. Sells 
has been appointed district sales manager with 
headquarters in Suite 531 Bankers Trust 
Building, Indianapolis, Ind., telephone Riley 
1766. Mr. Sells, who will be the direct mill 
representative in charge of sales for that dis- 
trict, has been connected with the Union Lum- 
ber Co. for the last five years in the sales de- 
partment of the Los Angeles office in Califor- 
nia. In addition he has had several months’ 
experience at the company’s mill at Ft. Bragg, 
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Calif., supervising the mill rail sales and ship- 
ments. 

Mr. Plummer states that the Union Lumber 
Co. is opening the Indianapolis branch sales 
ofice in order to give the Indiana lumber 
dealers the best possible service for their Cali- 
fornia redwood requirements. 


Announce Dissolution of Partnership 


Announcement has been made under date 
of July 15 that the firm of Cook & Yates 
Lumber Co. has dissolved partnership, and 
that Bert E. Cook will continue the business 
under the name of the Bert E. Cook Lum- 
ber Co. at the same address, 19 South La 
Salle Street, Chicago. The Cook company 
will specialize on yellow pine and hardwood 
flooring exclusively. 

Raymond Yates will operate under his 
own name at 455 Old Colony Building, 
handling western woods exclusively. 


Freight Traffic Appointments 


E. S. Stephens, general freight agent of the 
Chicago & Eastern Illinois Railway Co., Chi- 
cago, announces the following appointments, 
effective July 15: Russell Houston, general 
agent, Louisville, Ky., with office in Room 1203 
Lincoln Bank & Trust Building, vice C. W. 
Thacker, promoted; W. L. Burke, general 
agent, Buffalo, N. Y., with office at 604 Elli- 
cott Square, vice Rus- 
sell Houston, promoted. 

For the service and 
convenience of and more 
direct contact with, the 
patrons of the railway, 
the Chicago & Eastern 
Illinois has opened an 





LAMBERT POROD, 
Chicago, 
Commercial Agent, 
Who Will Devote 


Special Attention 
to Lumber Traffic 





office in Room 1211 
Merchants Bank Build- 
ing, Indianapolis, Ind., 
with C. W. Thacker as 
general agent, and R. 
V. Anness, commercial 
agent. 

Announcement also has been made by the 
company of the appointment, effective Aug. 1, 
of Lambert Porod as commercial agent of the 
Chicago district, succeeding J. J. Hennessy 
who resigned to become district freight agent 
in Chicago for the New Orleans Great North- 
ern. Mr. Porod, like Mr. Hennessy, will de- 
vote special attention to lumber traffic. He is 
not unknown to the Chicago lumber trade, 
having been connected with the Chicago & 
Eastern Illinois in various capacities since 1911. 
Just prior to his appointment as commercial 
agent he was in charge of the lumber recon- 
signing desk in the local office. Mr. Porod 
has a good knowledge of lumber rates and is 
thoroughly familiar with the particular re- 
quirements of the lumber trade with respect 
to transportation service. 


Establishes Chicago Warehouse 


R. O. Crozier, manager of the C. D. John- 
son Lumber Co. located at 332 South Michigan 
Avenue, announces under date of July 1 that 
the company is now carrying a complete stock 
of old growth yellow Douglas fir and Sitka 
spruce uppers and shop items at its Chicago 
warehouse at Thirty-eighth Street and Cen- 
tral Park Avenue. The announcement further 
states: “We are carrying the product of our 
own mill only, the Pacific Spruce Corporation, 
located at Toledo, Ore. We do not sell at re- 
tail but to retail dealers only.” The establish- 
ment of the Chicago warehouse will enable the 
C. D. Johnson Lumber Co. to render quick 
service to the trade in the Chicago territory. 





Dense Southern Pine Grading Rules 


The Southern Pine Association, New Or- 
leans, La., has just made available booklets 
containing its standard specifications for grades 
of dense longleaf and shortleaf southern yel- 
low pine, structural timbers, joists and plank 
and utility timber. The booklet includes a defi- 
nition of the density rule as adopted by the 
American Society for Testing Materials as 
well as an authorized reprint from the copy- 
righted standards of that organization. In- 
cluded in the booklet also are diagrams illus- 
trating the rules of the Southern Pine Asso- 
ciation for grading strengths of southern yel- 
low pine structural material. 

This latest revision of its rules by the 
Southern Pine Association makes the rules of 
that organization 100 percent American Lum- 
ber Standard. Copies of the rules may be ob- 
tained on request from the association. 


Timber Land Sales 


RockrorD, Onto, July 18.—A representative of the 
Decatur Cooperage Co., accompanied by Russell Dibert, 
who several years ago conducted a sawmill at Bing- 
ville. near Ohio City, recently purchased for $2.900 
a tract of timber in Paulding County. They have 
also purchased a tract near Rockford, and were negoti- 
ating for more. 





Eartuurst, Va., July 18.—The West Virginia 
Hardwood Co., of this place, has just purchased 22,000 
acres of hardwood in Monroe County, Virginia, and 
is installing a 7-foot double band mill at Earlhurst. 
The company plans to build 20 miles of standard rail- 
road. 


PrIKeEvILLe, Ky., July 18.—J. F. Justice and others, 
of Pikeville, closed a deal for a thousand acres of 
virgin hardwoods at Justice Fork, and by Sept. 1 will 
start active development, by installing two mills. 
Robert Maynard and J. W. Call closed a deal on 
seven hundred acres, largely of oak and poplar, near 
Zebulon, Ky., and will install a mill within thirty 
days. S. M. Johnson and others, of Betsey Lake, 
Ky., have purchased three hundred acres at Island 
Creek, and will start to develop the timber next fall. 


Mena, Ark., July 18.—The Black Springs Lumber 
Co. has bought 960 acres of timber, in the western 
part of Montgomery County and the eastern part of 


Polk County, the sellers being residents of Madison, 
Wis. H 


OranceBurG, S. C., July 18.—The Chapman & 
Storm Lumber Co., of Morgan City, La., have ac- 
quired the timber holdings of the Minnesota-Carolina 
Timber Co., located near Orangeburg. These are 
said to contain 150,000,000 feet, and the purchaser 
plans to develop them. 


Trouble and Litigation 


Crear Lake, Wasu., July 16.—The receivers of the 
Clear Lake Lumber Co., B. D. Moody and Clyde Wal- 
ton, July 1 were granted a temporary restraining order, 
which halted the sale of the Clear Lake Lumber Co. 
properties, set for July 2. This restraining order was 
set aside by the court the following day, and the sale 
was proceeded with. Mortgage foreclosure proceedings 
had been started against the company by the Bank of 
California, which held a judgment for $867,983.89. 
The bank was the successful bidder at the auction, 
its bid for the amount of judgment being accepted 
by the sheriff. The most recent news is that. the 
property will have to be resold. On a showing by 
the receivers that it had not been advertised nor sold 
in the manner decreed by the court, Judge George A. 
Joiner set aside the sale and entered an order that 
the property be sold again. The Daily Herald states 
that a movement is on foot to organize the Skagit 
Valley Lumber Co. to take over the property and 
operate the mill, as soon as a sale has been made 
and all legal obstacles have been cleared away. 


Jasper, Tex., July 18.—In the suit of the Kirby 
Lumber Co. vs. W. P. Bond et al, judgment was 
rendered in favor of the Kirby company for the 
land involved, 529 acres—against P. Bond and 
Miller-Vidor Lumber Co. for warranty; in favor of 
Miller-Vidor against W. P. Bond for warranty, and 
in favor of W. H. Stark and against Bond and 
Miller-Vidor in their suit against Stark on warranty. 


PittspurGH, Pa., July 19.—Closing up of the affairs 
of the Germain Co., a wholesale lumber concern of this 
city, which went into the hands of a receiver in March, 
1925, is awaiting adjustment of the affairs of sub- 
sidiary interests of the Germain Co. Chief among the 
subsidiary interests is the Germain Land & Timber 
Co., which is the owner of 28,500 acres of timber land 
in Manitee County, Florida, and in which the Ger- 
main Co. is the holder of 4,500 shares of stock, 90 





WEEDS= 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Wilson’s WEED KILLER Kills Weeds 
Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER [1 gallon to 40 gallons of 
water} and sprinkle around your yards. One good ap- 
plication a year is sufficient. 
Send in a trial order today ! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 











4 Kinds of 


TRIM 


In Same Car 


—all cut to length 
and carefully wrap- 
ped in moisture 
proof paper. 





Reg. 
Trade Mark 
“American Beauty’ oes aihen 


Door and Window Trim 
is unexcelled for beauty and milling. 


The West Cleveland Trim Co. 


CLEVELAND, OHIO 








“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
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GILBERT NELSON & CO. 
Public Accountants 


I] SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 














West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 
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percent of the total. The Florida company is indebted 
to the Germain Co. for $114,877.61, and it too is 
now in the hands of a receiver. Three Pittsburgh 
banks which are creditors of the Germain Co. for 
$240,000 have extended credit of $30,000 to the Ger- 
main Land & Timber Co. to enable it to work up its 
timber holdings into lumber, and this work has been 
in progress for some time, its large area of timber 
land being about two-thirds cut over. 

The Germain Co. began business here in 1908 as a 
wholesale lumber dealer, and in its petition for a re- 
ceiver in March, 1925, placed its assets at about 
2,500,000, including $900,000 of accounts receivable. 
Its liabilities were placed at approximately $1,000,000. 
Appraisers fixed the value of its assets at $540,404.25 
against a book value of $1,697,197.15. 


SuHreverort, La., July 16.—In Federal court here, 
W. Murray has been appointed receiver of the 
J. H. Hines Co. (Inc.), in an equity proceeding 
filed by the Tremont Lumber Co. against the Hines 
company and the Bank of Commerce of Memphis, 
Tenn. Bond of the receiver was set at $5,000. 


AserDEEN-HogviamM, Wasu., July 16.—Petitions have 
been filed in the Superior Court in cases brought to 
enforce alleged preferred claims against Hayes & 
Hayes Bank, which suspended Feb. 7. The _ petitions 
ask an order from the court that they be paid as com- 
mon claims, without prejudice to their claims to full 
payment. The petitions ask that the plaintiffs be paid 





SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; ages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


SENT POST- 50 Cents 


S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 














Established 1847 


C. B. Richard & Co. nn 


29 Broadway, NEW YORK 3 Customs Brokers. We 


handle = Game 3 

Ocean Freight  fisount ‘drat 
Brokers 

Special department handling export lumber shipments 








Bruce OAK FLOORING .... 
THE Best Oak Hooung i: 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 











30 percent of their respective claims at once. Ander- 
son & Middleton Lumber Co., The Grays Ilarbor 
Exportation Co., The Donovan Lumber Co., The Dono- 
van Vorkery Logging Co. and The Aberdeen Plywood 
Co. are the respective plaintiffs. 


Lovisv1LLE, Ky., July 18.— Charles M. Taylor, 
president of the Beaver Dam Planing Mill Co., Beaver 
Dam, Ky., on July 15 filed a voluntary petition in 
bankruptcy for himself, listing liabilities of $75,910.91; 
and assets of $51,547; and filed a petition for the 
company, in which liabilities were listed at $41,177.81 
and assets at $45,220.56. 





ee 


JacksonviL_e, Fra., July 18.—Bankruptcy papers of 
the Flamingo Lumber & Supply Co., Dania, Fla., have 
been filed with the courts, and a creditors’ meeting 
to pass on the matter is to be held at an early date. 
The company is estimated to represent assets of about 
$60,000 on present replacement values, with liabilities 
of well over $100,000. 





PixesviLte, Ky., July 18.—A jury here on July 14 
awarded the Bent Branch Lumber Co. judgment of 
$11,000 against several insurance companies, in liti- 
gation dating back to a fire which destroyed the com. 
pany yard at Bent Branch in 1923. 











Opens New Branch Office 


The Harnischfeger Corporation, of Milwaukee, Wis., 
announces the opening of a new branch office at 330 


Gateway Bank Building, Minneapolis, Minn. P. H. 
Sackett, district manager, is in charge of the office, 
and J. C. Yetter, sales engineer, will assist him in 
covering the Minneapolis territory. The P&H standard 
line of traveling cranes, gasoline-driven shovels, drag- 
lines, clamshell cranes and trenching machinery will 
be handled by this new branch office. 


Fine Showing of High Speed Knife 

The accompanying illustration represents what was 
formerly an Atkins Blue Star high speed knife. Its 
original size was 16x1% inches wide by %-inch thick. 
It was worn down to 15/32-inch wide. It ran con- 
tinuously for ten months planing kiln dried apple- 
wood for saw handles, operating 1,250 hours. This 
is not unusual when one considers that the high speed 
steel from which Atkins Blue Star knives are made is 
manufactured from the Atkins exclusive formula, ana- 





In an introductory message to users of belting on 
page 5 it is stated: “Ever since this company was 
founded two generations ago, we have known only 
the motive to produce the best possible belting. We 
have based our actions on the belief that you can 
not buy the good will of a customer. Our belting 
must earn good will by reason of its quality, by the 
methods under which it is sold, and by the service 
our organization renders to belting users. We have 
always based our expectations of future business on 
the solid foundation of service rendéred by an hon- 
est product, truthfully presented. From a small be- 
ginning this company has grown to be an important 
factor in the production of the world’s belting and 
leather specialties. The credit for this healthy growth 
should be divided equally between the uniform high 
quality that has always distinguished our products 
and the clean, responsible business principles under 
which they have always been sold.” 

The general offices and factory of the Chicago Belt- 
ing Co. are located at 113-125 North Green Street, 
Chicago, with branches in New York, Boston, Pitts- 
burgh, Cleveland, Atlanta, Milwaukee, New Orleans, 





16x134x% inches worn to 15/32 of an inch 


Atkins Blue Star high speed knife after running 1,250 hours 
planing kiln dried applewood 











lyzed and tested before manufacture to insure the 
user of satisfactory and long continued operation. 
The knives are scientifically tempered to give maxi- 
mum toughness combined with long edge-holding 
qualities. Nothing is guessed at in the formula of 
the steel or the tempering of the knife as each opera- 
tion is carefully analyzed through the use of precision 
machines designed for this special purpose. Atkins 
Blue Star high speed knives will perform satisfac- 
torily under the most difficult conditions, and in 
heats that in some instances run as high as 500 de- 
grees Fahrenheit. They say that “The proof of the 
pudding is in the eating’’ which means that the qual- 
ity of the knife should be tested through usage. E. C. 
Atkins & Co., of Indianapolis, Ind., state that they 
are ready to supply these knives to any manufacturer 
who desires to cut his cost, which is something that 
every live factor in the lumber industry strives for. 
LRA SS SLE SEES 


Reference Book of Leather Belting 


Users of belting will be much interested in an 
attractive catalog recently issued by the Chicago Belt- 
ing Co., and described as a reference book of leather 
belting, belting accessories, mechanical leathers and 
leather specialties. The catalog is 8%x5% inches, 
contains 100 pages, and is profusely illustrated. Page 
4 depicts one of the largest belts ever made, this be- 
ing an 84-inch 3-ply Reliance belt made on the Chi- 
cago Belting Co.’s 86-inch press. Other pages con- 
tain views of the various manufacturing processes, 
including cutting, scouring, fleshing, currying, glass- 
ing, laying out, grading for quality, sorting, grad- 
ing and inspecting, scarfing and pointing, pressing, 
trimming, branding and winding etc. The different 
brands of belts made by the Chicago Belting Co. are 
next described, as well as various belt cements and 
dressings. Other products illustrated are cut lace 
and side lace; belt lacers and belt knives; kerosene 
glue heaters; belt makers tools; clamps and rods; 
belt splicing machine etc. A page is devoted to 
methods of lacing belts, and a section of the cata- 
log deals with leather packings and specialties. Sev- 
eral pages contain practical information for belt us- 
ers, including tables giving circumferences of pulleys, 
circumferential speeds in feet per minute, horsepower 
per inch of width, correction factors etc. 


Los Angeles, San Francisco, Portland, Ore., Seattle 
and Rockford, Ill. The company also maintains 
stocks in over seventy cities in the United States. 
This latest catalog of the Chicago Belting Co. is one 
of the handsomest and most attractive publications of 
its kind that has come to the notice of the AMERICAN 
LuMBERMAN, and the company is to be congratulated 
on having issued such a worth-while reference book 
which can not help but be valuable to all users of 
belting. 


Gasoline Log Loader Hoist 


“Modern Power for Stiff Boom Log Loaders” is 
the title of a 4-page folder recently issued by the 
American Hoist & Derrick Co., of St. Paul, Minn., 
illustrating and describing the “American” gasoline 
log loader hoist. This equipment is described as “a 
powerful, rugged, trouble-proof logging hoist for 
mounting on stiff boom log loaders, and has the drum 
equipment of the ‘American’ 8%4x10 steam hoist. The 
entire hoist is mounted on a cast-iron bed plate, in- 
suring rigidity and absolute alignment of gearing, 
shafting and bearings. The gasoline engine is 
mounted on the bed plate in place of the boiler or 
electric motor, and the hoist is very compact and 
self contained.” 





Hymeneal 


MILLER-NICHOLS—Seton Ingersoll Miller, 
son of Harry J. Miller, Past Snark of Hoo- 
Hoo, and Miss Bonita Nichols, daughter of 
Lieut. Col. O. C. Nichols, were married re- 
cently at Hollywood, Calif., where the bride- 
groom is a scenario writer and assistant di- 
rector of the William Fox Studios. The bride 
attended Miss Hamlin’s School for Girls in 
San Francisco and the Ursuline Convent in 
Santa Rosa. Her father is commander of the 
Army post at Cheyenne, Wyo. 


KARSHNER-CALLOW—Mr. and Mrs. A. W. 
Callow announce the marriage of their daugh- 
ter, Iris Maw, to Karl Karshner, son of Mr. 
and Mrs. G. F. Karshner, of Aberdeen, Wash., 
July 5 in Vancouver, B Miss Callow’s an- 
tecedents have been prominent in the logging 
industry of Grays Harbor since pioneer days. 
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The following f. o. b. mills prices are taken from sales made during week ended July 16 in sections named: 

Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- Hat- 
ties- sas ties- sas ties- sas ties- 
burg, City, burg, City, burg, City, burg, 

s. Mo. s. Mo. iss. Mo. Miss. 
bs Finish Casing and Base Dimension, SISIE Dimension, SISIE 
1x3” EG A -;.|B&better rough: etter: No. 1: 
5] 1x6 to 12”.........4. i cok PE nme 55.16 62.10| 2 4”, 10" ........... s2.s6 25.76 | No. 2,& better be run | 
ggertbaninattate 41.26 |. COI WO occ ccecceess 57.40 59.1 12’ : : mi ee Ore ert att 
1x6 a aE aay 40.02 42.08 pons ‘  emeptsiabaene 33:57 
1x5 and i07.....2.:1 aa.31 53.75 | Bébetters os.ca| 2 6”. : PO A alate oo 
isi" radloncpitaopeiee et eee | xd and 6”........... sees 66.00 ; 2x 12 ee TSA 17.68 
h., Me Teeter «+++ 56.03 Fencing, SIS x Pr aagree* = . 
EE: saanehnssxnreh 52.00 56.03 | No 1, 1x4” other lats 98.18 " ae.wen = 
BIO crssccoesecres 45.11 56.03 * 1x6” other Igts.. 37.00} 2x 8”, . hea: 17.44 
5/4x5” & 10”......... 68.00 68.76 a . 23.3 erasers ss ’ 
| i pneletaen 78.00 68.76 | No. 2 (all, Jengths) : : 7 4 he oe 
1% and 2x4 to 12” 48.00 .... wee eeeeeees 16.97 17.58 7 ‘ 2x10”, 10")... .- se eeee 20.00 
B/A ke B/txd 0) a 5458 _ ee 20.47 18.86] 2x10”, : Bey .teeterccese ive 
8/4x6”........ 65.25 54.53 | No. 3 all} th 24.0 ; > grease seers , 
6/4 & 8/4x8”...... vise 54.58 ene): emt 18.45 me Bal aww of :::- 33.58 
sees asit 8/4x5” * 10”. . 17.95 ine” sige 15.53 14.72] . 4, 18, 27.50 28.2 apstak ~ Srmacnmtten ate 
coos etter Surfaced: x ~~ errr ae — ae RRO PRET RES } 
‘| 1x6 to 12”. Boards, SiS or S28 Ee oeeaee 25.85 35.69 AP hae saat 
1x4” No. 1, ix8*, i and 16"; ose OS 16° Pores 26.70 38.38 . 
x an ae re Foeneet E . 
1x8” 1x12” 14 and 16” 1... 49:42 [No. 2: —— 
1x5, and 10”. Other lengths ........ GAO 200] Os 10 Dushiasouree 22.75 23.19 No. 3) pomes 848, 20 
bp tias) eget 88 22. 
5/4x4” My Stem 20 to 20°): ee 19.81 25.00 | 8% eeeeeeeeeeeereere 
5/4x6”  ~ aS ve Sean 23.78 26.23 | 10% ..----++++- 
5/ 4x8” Bo smeeerereeereeee 22.42 37.85] 2* 6". 10, ........... a nese 
mt Me  nosscese GM TE Dae wees 000” tee, RR OS VR ie 19.27 Shortieaf Timbers 
6/4 & 23.4 
6/4 & 
6/4 & 
6/4 ° ° 
Oh eg A812” SAIN Car Material 
1x6 to 12 i I tt a ated | I ae OM oe eras (au 1x4 and 6”): 
1x4” : &better, 9 and 18’... 
1x6” . ee eee 
Shiplap 1x8” . No. 1, 9 and 18’....... 
No. 1, 1x8” 14 & 16’. $4.19} 1x5 and 10” 3 SA BW cxesces 
No. 2 (10 to 20’): x12” ‘ | ipeh wean 
=z, iskenewenae gd =e ho y Ba. DB BED o..c ce ecces 
OPERA ? : x6 1.80 : 
No. 3 (all lengths) : 5/4x8” : ° ihe Partition 
* eer 16.82 17.03] 5/4x5” & 10” ......... 50.00 +) Sapeigee ; .... | lxd & 6” Bé&better 39.96 
SE aacuakaanabhers RED WEY WE be accceecdces 52.00 ax 4 to 12” ... 11.00 14.82 No. 1 ..-ee0- 6.37 





SOUTHERN PINE 




















Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended July 15: 
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Flooring Finish, B&btr, Gurtaced Boards, SIS s2s f le 
Se” TG, Te GOD... Ge cccccecccccccccvess 2 .; —— Sen Coe 1.25 
seamed DT. néscscavtabeneqeuas Sx 4”, : 3 
F.G. B&btr Pe ssc: SE. pekareécnonnuneen ee . . 
OT ee e—=»eEAeEE 1 b ‘ 
1:4” E.G. Bais sap eC. lCF"FE.-| | 2x 6”, . . 
& C.... 44.00 15/4x4,6&8” 4 r e 
canter tial 27.75 |5/4x5&10” 1 a 5 ° 
F.G. Baie sap 41.00 |5/4x12” ..... 2x 8”, r TOR xcerease 39.00 a Material, 1x4-6" 
36.00 | 144&2x4-12” 2x10”, y ge 46.25|B&btr, 5&6’ ..........-- 24.75 
Ne. sreerewe 23.0 Finish, Cc. Surtaced 16 5. 0. TE: sccrconceee 29.25 
1x5&10” . 1 J we S'> EE wascceonsess SD OP Bo 00s002 43.00 
%x4” B&btr ae “> A ere wee GH, Be sian 35940 28.2 Dee Mei 10 OF 20’.....00% 40.00 
Sx Bab See 1%&2x4-12” A erro pop RE éceccens 30.25 soahs ee re No. 1, oe ob ak eecedens go 
x4” tr ERIE : p , ngudeguheues . 
No. 1 . ve tuine & Baie, Bait, nee ge ett aap — ox 6”, 10" No. 2, Random. 22.00 
0. aad daisiephetateeprps . OTe cecvccscvese i 4” , OC, BF cscevisaciee vo. 2, Random ........- 
ey Oe porn | ba SE DP pacssaroios "Ne. 1 Longteat Timbers 
%xr4” No. 1 & btr....... 86.00|No. 1, 1x4” ........00.. 3.75 ~ 1eha0" ........ 29.50 — pectabeabapate 26.00 magegerscsess Py Und 0.95 
%x3” No. 1 & btr....... 32.00 — Bpeverisemtinn 37.00] 2 8”, 12’ ............ 25.25 18420" ........ 29.25 » 18&20 : ag tt eee 
bad eee 28.00 , G8 Wo BE wereccsceses 0 |3x4&10 perenne 35.00 
» pane tition Pan TEES Kecersesenes i= 18&20° 2112221: aol oe ae ¥4 acer @xl4/l4zl4 .......00+00s 6.00 
Int” BARE 2... -.cccece 44.00 “iT Geateeneg GE cca 35.00 id ~~ Sg cats aie anda a4 BP ntece Ne. | Shortieaf Timbers 
alee ER penises: AE MPA ose ceisnee 30.25 pee , a Sq. BAS, 20" & Und- 
x6” DBE ccccevccece 31.00 Shiplap, Random Lengths sc Oteeaiceeeiet 34.50 ———-,- 93.50| 2x10”, 12” .. BO” BD WB ec cc ccsccccncns 26.7 
%x6 Bacage ceccccccece ne: Ek geeeepeliaere. 34.75 aaa 32.25 osne0 ........ 34.00 16’ «+ » 3x4&10" “sx10/10x10 eonas 33.75 
rop Siding, No. 117 _§ = | eeperetne 21.95] 2x12”, 10’ ............ $1.75] % 8”, 10 ............ 23.75 » 18&20° 4 eaten 38. 
1x6” Bante serial peng ae 42.75 __ apres 22.50  Sepeeeens: 35.00 ON ee octane 93.75 | 2x12”, 22&24 Roofers & C. M., 1x6” 
BE Ridsegherteape eS Se? era 17.25 De oie P acne 43.25 Se ee 25.00 Jambs, B&btr Se ere 38.25 
Be De ecceecesesses 26.25 Sl”  weckiienaes 18.75 BOGE cccccees 44.00 BE scrccces | oD | .. arr GRU. B cccceccccccccccess 19.75 
The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended July 15: 
Flooring Finish—Dressed | Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” B&better e | No. 1 No. 2 No.1 02 No.8 
< are UE ere eee $65.00 $50.00 | 12, 14 10, 18 12, 14 10,18 | 1x4” .........-- $34.00 $15.25 $14.00 
7 pp Sraer gern nae $76.00 68.50 De. sgttgutns eneeersae 67.50 51.00 | 16’ 20’ 16’ 20’ =, ey ne ee oe 4 ay 4 
A er —< ee eh A eee ae oe 7 ox 4” $22.00 $23.75 | 1x8" ----------- 39.00 : . 
ile ee settee 73.00 66.00 | "55:00 98758 ox Te ire | 1xBOT woe eee eee 36.75 22.00 18.00 
ms grain— 1%, 1%, 2”x4 to 8”.... 75.50 ....| 95. ~~ a y 2 ep nperiats 49.00 26.75 19.00 
2° 3f2" on * & | 25.50 27.75 2x 8 21.50 22.7 
Rr $46.00 $38.50 1%, 1%, 2”x5, 10, 12”.. 76.50 ons 26.50 28.25 2x10” 23.00 24.25 Casing and Base 
| Sree ere 41.00 36.50 s ba 27.75 30.25 2x12” 24.50 25.75 
iy eee cep eyo 22.25 20.75 Ceiling and Partition saa oa ‘ ‘ 4. 6” .. . $78.50 
Se Se ge ler ne a ii + 2 eereeheremeaenr ieee, 
i No.1 No.2 0. 3 as: 
Moldings B&better $98 00 0 $40. 25 re 75 $44.50 | 1x6”. ...........8 $36.25 $19.50 $15.25 Lath 
1%” and under....29 percent discount aa ‘ eae te Weeeoeeceses 35.25 21.50 17.75 No.1 o. 2 
1%” -and over...... 23 percent discount No. 3 eine 30. 3 CT Se kvcevubwes cooe «=e Oe a a re a $ 3.65 Re 3: 35 
The following are f. 0. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtocx Boarps, S7S— 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” . . $30.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
lx 4” bag 4 $28.00 $28.00 $28.00 $29.00 $31.50 $28.00 2x 6” - 27.00 28.00 28.00 28.00 30.00 32.00 35.00 
lx 6” ws 30.50 30.50 30.50 32.00 34.50 30.50 2x 8” .. 29.00 31.00 30.00 30.00 31.00 33.00 35.00 
im a a. 4 32.50 32.60 32.50 34.00 36.50 32.50 2x10” . 29.00 32.00 32.00 32.00 33.00 34.00 36.00 
1x10” .- 32.50 33.50 33.50 33.50 35.00 37.50 33.50 2x12” - 30.00 33.00 33.00 33.00 34.00 35.00 37.00 
1x12” - 38.50 34.50 34.50 34.50 36.00 38.50 34.50 u e : 
For merchantable S1S, deduct $3 from price of No. 1, for No. 2, deduct $5. No, 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. $22.00. 
Crating stock, S1 or 2S, 6” and wider, 6’ and longer, No. 2, $26.00; No. 3, ; : ; 
$22.50. For No. 2 dimension, deduct $4 from price of No. 1. 
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Duluth, Minn., July 18.—Northern pine is steady, with managements of sawmills firmer in their views. 


Common Boarps, Roucu— 
6’ 





NORTHERN PINE 


Fencinc, RoucH— 


—— 


Prices f. o. b. Duluth follow: 


8’ 10’ 12’ 14’ 16” 18’ 20° 6’ 8 10,12&14 16 18 & 9 
No. 1, $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 OS BAD dccesncsseccdene . +++ $51.00 $55.00 "$59. 00 $61. $61.00 
10 68.00 69.00 71.00 66.00 66.00 71.00 71.00 See eseoe Gee 41.00 43.00 46.00 46.00 
70.08 77.00 77.00 72.00 72.00 77.00 177.00 ee bk pane he keewe ee «+++ 29.00 81.00 33.00 34.00 34.00 
No. 2, 87.00 46.00 46.00 46.00 44.00 650.00 50.00 i Be, SS vesesae cccccoencee Gee 50.00 56.00 62.00 62.00 
40.00 49.00 45.00 45.00 45.00 68.00 55.00 iM udéadadseevenauts coos Ge 86.00 41.00 47.00 45.00 
— ae — Pye poy s tae as ek OD vebestceaeeesada eeees 25.00 28.00 29.00 30.00 29.00 
o. 3, 32.00 \ q . . A A ’ 
81.00 88.00 38.00 88.00 83.00 33.00 38.00 ae 6, Saat and longer, mixed widths, 4", $20.60; 6", $28.60. 
88.00 35.00 385.00 35.00 35.00 39.00 39.00 5” fencing same as, 6”. 
For ail white gis, Nos. 1 and 2, add *, " - All white pins, Nos. 1 and 2, add $1. 
oards, 6 to 20’, 8, 10, and 12”, , $80.50; No. 5, $21. S1 or S2, add 75 cents; S1S1E, add $1. 
For S1 or S2, add 75 cents; Sisk aa $1; ‘for resawed, add $1. : 3 a a1: . 
cidinn, grooved tediag end O. é aieho, 8’ and up, add $1.50. Flooring, 5% and % inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Prece Sturr, SiS1E— Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 12’ 14’ 16’ 18’ 20’ S1v1nG, 4 anv 6”, 4 To 20’— 
- ¢ pbtebee derees 906.50 $32.50 oy one.te yo oe - 4 =e 4” 6” ” 6” 
x SeGueseceene 8.50 29.50 32.5 32.5 a " . 
Bx 87 os... 25111 28:50 81.50 84.50 84.50 88.50 83.50 35.50 35.50  B&better ............. ——S me SE a +++$30.00 $22.00 
ee Gort. LID 150 38150 86.50 36.50 35.50 38.50 85.50 35.50 5 ‘irittttttttecttt - 65 shoe orway, C&better..:::.°34.00 86.09 
GH ceseceee ve++ 82,60 83.50 87.50 87.60 386.50 84.50 86.50 36.50 iene utp eecene: aN 


No. 2 re stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S4S, ad 


aK, larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, }#-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., July 19.—Following are typical 
average f.0. b. Norfolk prices, made during the 
week ended July 15, as reported to the North 
Carolina Pine Association: 


4/4 =f No. : a $48.25 
BRE eRe a ee na 31.50 
No. 2 & Btr. No. 3 No. om 

ee es $47.80 $37.4 50 

ee acpeustsedachoosean 53.63 

Dt, wisewhs tetaekeeeuws 54.00 coer $26.56 

a Se a eae ne 66.25 teen 28.98 

eS ee ere $51.94 

OS ccocovedacccoacsesees 57.42 

i Dé. ids csuneneeeedaencewen natu 16.00 

NS oe ences dekewekSeneen dod 5.09 

Dressed: 

Flooring, 13/16”— 244” 
No. : 2 26 east ee eae awe e id $40.61 $46.20 
CE cd inal eee ih ie eRe a ae 35.23 40.15 
No. 4 Ss nice dcececsecexeus 38.50 39.70 

*Air 

Roofers: No. 1 dried 
cc cneeekne toda eeeeokween $28.76 $18.50 
DE cecteekes aawene 6ebeneceenes 26.86 cose 
Di” cteeehekbbobeotniaadesventae 27.97 19.38 
DED satendewennds aenntesseeoeus 29.50 ‘ees 


*F. o. b. Georgia-Alabama mill points. 





RED CEDAR SIDING 


Seattle, Wash., July 16.—Prices of red cedar 
siding, new bundling, 8- to 18-foot, f.o.b. mill: 


Bevel Siding, %4-inch 


Width— Clear “ — 
DPD <virervtedavees $25.00 $24.00 $16.00 
 - crtncnneow eas - 27.00 25.00 20.00 
tn vt nene nanan een 30.00 27.00 24.00 
TE ccececoeedre -. 35.00 nak cone 

OT Or te 43.00 RIES aan 

Clear Bungalow Siding, %-inch 
PN. ¢ccncscepecxeckencade cet saneseua $46.00 

DE, ca¢ndevbseverentereoneecesen «.. 54.00 

¥3-inch ...... os edueeupendéess Morrv—ecse Se 





RED CEDAR SHINGLES 


Seattle, Wash.,. July 16.—Eastern prices 
f.o.b. mills are: 
Per square Per M 
4 bunches 4 or 5 bunches 


Pirst Grades, Standard Stock 


Batra stare, 6/8 .00 ccccceeee $1.60@1.64 $2.00@2.05 
i (ils ccteetetese 1.72 2.15 
I an nla aaianne ein ai 1.76@1.84  2.20@2.30 
i Ce .cusscosswanes 2.37@2.45  2.95@3.05 
peeeeee6sebusecevece 2.30@2.34 3.15@3.20 
Joh act babeee sunt 2.82 @2.89 3.80@3.90 
Pirst Grades, Rite-Grade Inspected stock 
Dates ctage, G/B. ccccccescose $1.76 $2.20 
SR, Giles cccscacecee 1.88 2.35 
Me: o/cb wkh ieee beeen 2.12@2.25 2.65@2.80 
gurwecte, Ee. .2s0006as0eeves 2.45 @2.53 8.05@3.15 
gbeeteenseeseeee eens 2.62@2.70 3.60@3.70 
dni ela 3.00@3.07  4.05@4.15 
Second Grades, Standard Stock 
Common stars, 6/2......--.. $0.76@ .84 $0.95@1.00 
Common stars, 5/2.........+ 84@ .88 1.05@1.11 
Common clears .....ceccess 1.32@1.40 1.65@1.75 
British Columbia Stock, Seattle Market 
ee, CCR MONRD otc ttewect vice $3.10 
I Ekle Muda precesasew ness 3.50 
PT Terr ee 4.05 
PD ciicdsotwcvawies da 4.25 





WESTERN PINES 


Spokane, Wash., July 18.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 
Pondosa Pine, 16-Foot, Inch— 

No.1 No.2 No.3 No.4 No. 5 


oF pects oon t® SERCO GIS ccccs severe 
. -henasumeee Pe’ So er 
| ET CORSE 40.00 24.00 ce ea 
ae. ssseenones 42.00 24.00 Dee «nétee 8 (eenee 
Ee ‘icwissbeasa 4630 SEO GLEO iccces .seeee 
- @ Ween caves ‘eee $15.50 $ 7.00 
Pondosa Pine Shop— 
Factory 
Cc No.1 No.2 No.3 Com. 
5/4 & 6/4 ...$61.50 $41.50 $25.50 $16.00 ..... 
BPG -ktasswtees 71.50 51.50 86.50 16.50 ..... 
OIE ‘seiecntuées onese  srdee endec “eenes $24.50 


Idaho White Pine, 16-Foot— 
No.1 No.2 No.3 No.4 No.5 


 séticerennan $47.00 $39.00 $23.00 ..... «ueee 
OS séccscoaes 48.00 40.00 ee 0 6eéee | 4e ROR 
 sxcutennes 46.00 37.50 Pe ~sseee. wedoe 
a «(tsnecenees 52.00 37.50 fee 
SP  sisciviwte 69.00 41.00 Cee 60008 sesee 
i. a ee. case ceaeke anwes $19. 00 $7 
White Fir, 6- to 20-FPoot, Inch— 

4” 6” 8&10” 12” 4”&wdr. 
Bos. 1 & 2....$22.00 $25.00 $26.00 $27.00 ..... 
a oe enernvend 15.00 18.00 19.00 SO.80 coves 
Te & natadéin GACKO (Seeks 455Gk | |[RhESE $14.00 


[Special telegram to American LumBerMAN] 
Portland, Ore., July 19.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S2S: 


No. 1 No. 2 No. 3 
Gs6 amd Clb. cccwscess $56.00 $41.00 $34.00 
8/4. onekelen ones ee 51.00 34.00 


prety shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Francisco, Calif., 16.—The follow- 
ing average prices f. o. "b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Associa- 
tion for the period ended July 13: 


California White Pine 





Nos. 1&2 clr. C sel. Dsel. No. 3clr. 
eee $71.45 $63.65 $54.40 $48.90 
Dee sttcnreen 73.70 65.75 56.10 59.90 
Sere 70.05 59.10 49.35 56.30 
ar 79.95 71.95 62.65 67.90 

California Sugar Pine 
Nos. 1&2 clr.  C sel. Dsel. No. 3 clr. 
BF4 sicsawwan $97.45 $81.10 $70.40 $54.95 
Te ctccukens 93.40 76.65 61.45 65.25 
eee 86.70 77.65 55.35 58.40 
BG. «asstdens 95.70 86.30 70.20 83.40 
White Pine Shop Sugar Pine Shop 
DR wh od vceawawe Se. “BNE wiccensnceane $40.50 
No. 1, 5/4xa.w.... 45.25 No. 1, 5/4xa.w.... 48.25 
No. 2, 6/4xa.w.... 25.10 No. 2, 6/4xa.w 28.05 
Panel, %42”xa.w..... 64.45 Mixed Pines 
White Fir Common— 
C&btr, all sizes... .$45.00 Ne $43.00 
No. 1 com........ 19.25 oS eae 30.40 
No. 1 dimen, 17x Le ciceennnna 20.75 
A.W. seceeceeeee 19.60 Pn Vices kvataese 22.55 
Douglas = BOOED i caticncen 29.50 
2 aa $50.65 arr B&btr, 
CE» viockeosn 23.75 wakbiaxees 32.50 
Ties and timbers.. 24.00 onl 
Dimension ........ 18.20 MR ss weed d $ 5.20 
cn h éaawiceb oe 4.10 
A ae 29.60 PY eo apat a oo cen 1.70 
xport No. 1 dim, 14x 
Australian 4/4xa.w.$56.30 ae ee er 16.75 


DOUGLAS FIR 


[Special telegram to AMERIcAN LuMBERMAN] 


Portland, Ore., July 20.—F. o. b. mill prices 
on actual sales of fir, July 16, 18 and 19, direct 
and wholesale, reported by Ww est Coast mills 


to the Davis Statistical Bureau, were as fol- 
lows: 


Vertical Grain Flooring 
B&btr * 


i ° atesandesasedeen $34.75 $35.50 $30.50 ..... 
ae nee << . apaes . caete 
ge rrr} Sint ee. iekte seaon 
Plat Grain Flooring 
1x4” PT ee ae 25.25 i) fee 
Me) (ttre genssasawes rene 31.00 De «seas 
Mixed Grete Plooring 
BEG  cscnsavenPacaxery Gees woben” Sables $17.50 
Ceiling 
SP. cbatensaicvicsi coos SEO5 SiO 
Se” «imineedaanacmied aoee 26.00 22.50 
Drop Siding, 1x6” 
Di ccifeteeteined pares (one 30.25 . eer 
ge ree wees 30.00 ee. «sci 
BE exeutsnnyeriasbnek: bess becde «oe 18.00 
, Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
DEE: s-cnnvnceeeksaaeneeres $40.75 $44.75 $49.00 
Common Boards, and Shiplap 
1x6” xt” i530” i909” 
i, © ,cicivnaeemeewe $16.50 $16.00 $17.00 $21.00 
i Jtavepone alecnen 12.25 11.50 12.25 12.25 
.  ancncivkdednacnes 9.25 7.50 7.50 viet 


Dimension 

No. 1, * fie 

14’ 16’ 18’ 20’ 22x24’ 26-32’ 
a. oe. js $17.00 $19.00 $19.50 $19.50 ..... «.... 
as 00 16.00 18.00 18.00 18.00 $21.25 $22.50 
Be is. 75 17.25 18.25 18.25 18.25 20.75 22.00 
10”.. 17.50 17.75 17.25 18.50 18.50 20.50 21.00 
12”.. 17.75 17.75 19.00 19.5@ 19.00 21.50 23.00 

2x4”, 8’, $16.00; 10’, $17.00; 2x6”, 10’, $14.75 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
c'* ea $12.50 ome 25 anes 50 eens 00 ones 25 
a © sameskes 7.00 6.50 
No. 1 Common Timbers 
Set ob. . Gt te Oi, Gr ok cccisdcccenes $19.50 
5x5 to 18x18” to 40°, TOUGM.. .ccccsccccccceses 18.25 
SaaS te TERED” to GF, SUOMI. cc cose ccccccsese 19.50 
Pir Lath 
ge Se ee ee ee eee $2.75 
Bé&better, Flat Grain Car Siding, 9 or 18’ 

DT: cxvianiebeidebees ibeeedrseetaeeeebeeheeen $32.00 
Oe” whiGedgrensawdeewakewesdaqanesavaeavens 36.00 





WEST COAST LOGS 


[Special telegram to American LumBeRman] 
Portland, Ore., July 19.—Log market quota- 
tions: 


ey yellow: No. 1, $21.50; No. 2, $16.50; No. 


Fir, red: Ungraded, $15@16. 

Cedar: $14@16. 

Hemlock: $11@12, ungraded. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., July 16.—Log market: 
Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $16; 


lumber logs, $28. 
Hemlock: No. 2, $12@13; No. 3, $10@11. 
$1 higher than fir. 
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WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., July 19.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stook— 
PY ale bole $73.00 ee ere $30.00 
1x4—10” ..... 62.00 ie tte eeeee oe ee 

Bevel siding— gia ee eee 34.00 
. ss+esbe 39.00 Lath ..cccccoes 00 
MEO” ccccces 31.00 Green box lmbr. 19. 00 








ENGELMANN SPRUCE 


Prices f.0.b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- and 
16-foot, containing not more than 10 percent of shorts 
nor more than 50 percent of 16-foot: 


D&better No. 1 No. 2 No.3 

4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
i. scans $56 $32 $82 $53.00 $42.00 $33.00 
 seces 61 82 82 54.00 41.50 35.00 
 rceve 65 82 82 54.00 39.50 35.00 
a scone 80 85 85 55.00 41.50 35.00 
a oneas 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
ae = same width; in No. 2° add $6, in No. 3 
a 


Random Widths, 6- to 16-foot lengths— 

No. 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 
$42.50. 

No. 5, 4/4, $26.50; other Beane, $29.50. 

For all rough stock, add $2. 








Spruce lath, 4-foot, No. 1 O88. 45; No. 2, $6.95. 
St. Louis, Mo., July 18. 
f.o.b. St. Louis. 
GULF COAST RED CYPRESS— 
New Grades— Factory No.1 
Tank Selects Shop Box 
| BPP ree ---$116.75 $68.75 $51.75 $31.75 
Mn. aati sews ae 121.7 78.75 63.75 33.75 
at wenwabeesae 123.75 81.75 66.75 33.75 
A es 131.75 88.75 73.75 31.75 
BD x nti petiuae we 136.75 93.75 78.7 one 
EE Sirsescacteengsharieoices 136.75 93.75 78.75 ee 
SE «onan ainecaie 141.75 —_ 93.75 sate 
Peck random, 4/4” ........ cebabnn on enone 
Common Rough— No. 1 No. 2 No. 3 
et sien --$54.75 $43.75 $32.75 
ad ria ai car ato taialni 61.75 50.75 34.75 


Add $2 for specified lengths on common grades. 
Pinish, 518 4 s2s— 


Hea A Cc D 
1x4-10” $103. 15 $ 98.75 $ 93. 75 $ a 4 ty 75 
1x12” .. 110.75 106.75 101.75 9.75 
ixi4” .. 130: 7 115.75 110.75 102: 7 cece 
1x16” .. 1265.75 120.75 115.75 106.75 coos 


Bungalow Bevel Siding— A B Cé&btr. 
St Lgeetecebedeaeoeneau $53 $45 $43 
Dt cspecas exes whe mesmut 64 55 53 
BT” cai oil tear aia a ie 70 61 59 

Bevel Siding— A B Cc D 

a  wekiereewes $48.50 $45.00 $41.00 $28.00 

YELLOW CYPRESS— 

Pactory— 0.1 No.1 No. 2 

FAS Select ‘Shop com. com. 

Seer area et $60 $38 $33 $28 
ess ee 62 48 35 29 
Mn 222 erenemeta a 63 50 35 29 
Re eee 82 68 55 37 31 

MO svesiccranween 100 75 65 . we 

Boards— No. 1 com. No. 2com. 1” random 

BS ccsrcncees $42.50 $33.00 ee 

Pee 42.50 34.00 ‘ 

CS. she righeecers 43.50 a )6—Cllté‘(i‘ CO 

SY eae aw en ace asad 00 8=—S—s pw wee 

| aS on aga $28.00 

EILN DRIED TUPELO FLOORING— 

Beperter Select No. 1 

ORE ccccsise $61.50 $51.50 $43.50 





POPLAR 


Cincinnati, Ohio, July 19.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 5 /4&6/4 8/4 
ERY eS Re Tt +38 120 $110@120 
Saps & select. 88 82 88 
No. 1 com... 55 HH 70 70 76 
No. 2 com. A. 38 40 43 45 45 48 
No. 2 com. B. 28 30 30 32 32 34 

Valley— 

0 ae 95@100 $100@105 $105@110 


$ 
Saps & selects 66 70 70 75 80 85 
No. 1 com.... 48@ 50 55@ 58 58 62 
No. 2 com. A. 37 39 41 43 43 45 
No. 2 com. B. 27 29 29 31 30 32 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., July 18.—Chicago/Cleveland average hardwood prices obtained during week 
ended July 12, as reported to Hardwood Manufacturers’ Institute: 














Chgo. Clev. | Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Clev. 
RED GUM SAP GUM WHITE OAK ASH Cottonwood—Contd. 
Figured Wood Plain—Contd. Plain—contd. Plain 9-12” boxboards 
Quartered No. 1 com. & sel. No. 3, Stesing aed FAS 4- 73.00 
FAS 2-4 48.50 «oii 4-4 33.5 * 4-4 88.25 sows | ae 
4-4 128.75 oe s+» | No. 3 601 5-4 94.00 wit 4-4 59.75 a 2 
Quartered | -4 52.75 seve 4-4 °”26.00 27.75 m lcom. & sel. CHESTNUT 
‘4 61.75 - 
FAS 1.75 oeee RED AND WHITE + oe tees Plain 
4-4 106.00 No. 2 com. sf OAK 5-4 61.50 ees FAS 
5-4 101.75 | ‘++ | Sound wormy oo See 4-4 98.00 
6-4 108.75 BLACK GUM 4-4 40. 8-4 71.00 6-4 2..; 135,00 
8-4 129.75 ice Quartered SOFT MAPLE 8-4 2 (188.75 
No. 1 com. 1 i) RED OAK oan " a 4 
4-4 64.50 | 4-4 51.75 Plain rw 2. f com. soles 
5-4 64.25 ‘12. | No. 1 com. & sel AS No. 1 com. & sel oe 5-4 ee es. 30 
6-4 70.00 | 4-4 41.75 4-4 94.50 4, 50.00 FAS wormy 
wid cote Plain r Plain 5-4 56.50 appr 4-4 4 54.00 
Gnd "55.25 ky) 7 Se ol ee er ak 
| | 5- le eee 
Plain TUPELO | 6-4 111.00 136.25 | 4-4 82.50 | nog 43.00 
FAS e Quartered No. 1 com. & sel 5-4 93.25 | No. 2 common and sound 
4-4 104.25 ve | BE | f-4 "60.00", 66.50 6-4 93.25 rte taped 
- we “+ | 4-4 48.50 i * Gere 9.00 | 8-4 WE OO es 39.75 
No.1 om i ” cee | ie. : om. © oat | 6-4 r6.08 80.00 ae | 3am . sel. ae| Pas BASSWooD 
t ee fF | - 4 8-4 91.5 coe ~ : 
+ 2a ° | No. 2 com. | No. 2 com. BEECH 4-4 77.00 
6-4 70-75 oe) oe sees 4-4 46.00 47.50 | Los Run Me, : com. & sel. 
8-4 76.50 a WHITE OAK POPLAR 6-4 45.00 oe SYCAMORE 
SAP GUM Quartered Plain ° 49.00 Quartered 
| F p Panel & wide No. 1 SOFT ELM FA 
ven Quartered 4-4 131.50 - 4-4 25 cove FA 5-8 52.50 
Quartere is/iT” ‘boxboards 5- 67.75 ; 
8-4 91.25 tee | No. 1 com. & sel. 4-4 124.75 Hr 71.00 NG. nts. 
m ; -, , 4 sel. | 4-4 85.00 102.00 FAS 8-4 73.50 WILLow 
=? ag rei Ga ~~ eee =? » 95.00 19868 No. 1 com. & sel FAS 
6-4 60.00 oe Plain <I i Ml 7 ie vee 4-4 73.00 
8-4 64.25 ; a E 95 . +++ | No, lcom. & sel. 
Plain | ABs ons 54 = $8.30 “4 aa ahi 4-4 53.00 
| - ° eoee 5- eee 5 No. % e 
13/17” Boxboards | 5-4 110.00 ves. | Saps & sel. 9-4 88.75 MAGNOLIA 
4-4 70.00 | 6-4 114.00 wees | 4-4 64.00 Peer 5-4 29.50 FA 
FAS | g-4 138.25 149.75 | No. 1 com. & sel. 6-4 32.50 4-4 75.00 
13” & war. | No. 1 com. & sel. | 4-4 =e 57.00 8-4 31.00 No. 1 com. & sel 
4-4 75.75 eine 4 4-4 63 25 170-59 | No. 1 com. : Les Rus 4-4 41.76 
FAS 5- 5 5.5 “4 (52.5 sais 3 ' 
4-4 67.00 cee | 6-4 79.50 113.00 | No. 2 A com. 443.25 | pa 
5-4 71.50 | §-4 30.50 118.00 4-4 36.75 43.50 COTTONWOOD zm” ee 104.50 
6-4 68.75 : | No. 2 com No. 2 B com. 13/17” box boards | No. 1 com. sel 
8-4 87.25 : | 4-4 (48.25 50.50 4-4 28.50 30.75 4-4 93.25 iste ts 70.00 








HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 


flooring mill basis, during the week ended 
July 16: 
Maple Clear No.1 Factory 
reer $641.20 Oe ies De ualeee 
Heth Ba oh al acia cma aura itt 73.19 67.20 44.31 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during the week ended July 
9, as reported by the Oak Flooring Manufacturers’ 
Association: 


}EX1A” 48x24” Hx1Vwh” Yx2” 
Clr. qtd. wht....... $117.14 $123.52 $100.75 
Cie. atd.. red.....+% 94.19  .... ae 
Sel. qtd. w. & r.... 81.13 84.39 $68.00 =. 
Clr. pln. wht....... 71.33 89.24 70.95 71.46 
Cir. pin. red....+2. 72.66 85.18 63.73 69.00 
Se, pin. wet...... 64.59 78.42 56.01 55.48 
Serres 63.08 76.82 54.86 54.50 
No. 1 common..... 54.39 59.47 38.79 ere 
No. 2 ccommon..... a 26.16 ate 

x1” 4x2” fsx1A” fsx?” 

Sel. atd. w. & r.... $82.50 $79.50 bp anisle 
Clr. pln. wht...... 82.90 80.00 $86.24 
Cle. pin. red...... oaths 69.43 oad 
Sel. pln. wht....... 69.70 67.67 ae 
Sel. pin. red...... 66.50 ahia 57.50 
No. 1 common..... 48.50 50.50 , 
No. 2 common..... 21.50 re 





BLACK WALNUT 


Cincinnati, Ohio, July 19.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
$265. 

Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
$1 = 


‘, uy $95; 5/4, $105@110; 6/4, $115@ 
120; °3/4, 130. 
No. 2, v4. $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., July 18.—Demand for poplar 
siding is quiet, producers reporting that they 
are not selling much. Prices remain firm, as 
poplar lumber is very steady. The market 





— Clear Select No.1 Ne. 2 

NS kewn pe 50.00 $40.00 $30.00 $22.00 
Singh sapien aril tok +P 0.00 36.00 26.00 20.00 
4<inch ...cccccee 48.00 35.00 24.00 18.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 19.— Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$44.00 10x10” ........ $49.00 
3x6” and 6x6”.. 42.00 ES nin wae - 58.00 
3x8”, 4x8” and RUT “sc snnsee 56.00 

 csonkel 43.00 DE «wetcscve 68.00 
DE -csescsaea See SORES” ovccnces 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1. 00 to 32-foot 
price. 


Fach 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


NE A ais ida gow oie enn eee BE Ow a> $90.00 
Ce. eer re ee 74.00 
EE RS re ee ee 54.00 
Dee © Gs WN SOS oo iots ce ensieoereneae 44.00 
= fa ere 25.00 
Air Dried No. 2 Common Roofers 
1x6”, %x5%....$26.00 1x10”, %x 9%..$27.50 
1x8”, %x7%.... 27.50 1x12”, %xl1%.. 28.00 


Shortleaf Dimensions, S48, %4-inch Scant, 10- 
to 16-foot 


NE esa eho ue a ler $29.00 
NE) = atarunncd ate ae , FT: ee 30.50 
1 0s tricone 28.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
leo Ee Fe $80.00 $63.00 eae 
Se Ec ann’ 52.00 41.00 $25.00 
Kiln Dried North Carolina Roofers 
Oe a is vee deste osiveeseann $29.00 
oR A RR Se ere rr 31.50 
SO, SE gn. 5 4 aes b bbw 6 eee eee kone 32.00 
Se > ES. kee bc ewir sineeeesccemenbe 33.00 
#- inch thick, $1 more. 
Red Cedar Bevel Siding 
ek ee rer Tre errrrr es ee $42.00 
et 2, CE a wdecet caidoteaseee cons bem 62.00 
SE. MEE o.6-y 0 6.00 c Ghd 40 00 5-4é weenie 69.00 
Maple Flooring f.o.b. Philadelphia 
BOA. CRE on ccc cogs ereccngeewape hae $80.50 
“A at er see 72.50 
ee, SE 6 owcagrev cen ose enesoous 48.50 
Rit”, BNE B-HGM GION... 0s ccccnedvse 64.00 
Western White Pine, Dressed 
D No. 2 No. 3 
. rere ree $ 72.50 $62.50 $45.25 $39.75 
SA ntaeenben 87.50 77.5 43.2 40.25 
SD re 77.50 67.50 45.25 40.25 
Pe a gacenbeees 77.50 67.50 42.25 39.25 
er 7.50 77.50 42.25 39.26 
a 102.50 92.50 44.25 40.25 
13” and up..... 107, 50 97.5 me! code 
Lath, 4-foot No. 1 
OTe Eee $6.75 c.i.f.—$7.25 delivered 
Hemlock ........+. 5.50 c.i.f.— 6.00 delivered 
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Three New Factors 
Every Operator Must Face 


The mill, yard or factory with its own efficient lumber dryers enjoys 
greater advantages today than ever before. Only such can meet these 
new factors in the industry: 


3. 
2. 


3. 


Substitution of other materials. 


Discriminating competition among dealers an be- 
tween large and small mills. 


Moisture absorption in transit on longer hauls. 


Every discussion, every meeting of the industry voices this need on 
which many keen operators have already built success. 


The size of your operation does not matter materially. You can 
now secure modern Universal Dryers suited to your task and plant 
volume at a very moderate investment. For Universal Dryers are 
cheaper to construct, require less skill to operate and their output is 
more steady and dependable. All possible old building and equip- 


ment is 
system. 


utilized, and converted into the modern Universal Dryer 
A practical engineer supervises installation and as much 


initial operation as required. You pay nothing for our patents nor 


for “fancy” equipment. A greater plant value is assured you—and a 
low operating cost. 


Any operator can afford Universal Dryers. We invite you to sub- 
mit us your problem. Quotation on your job incurs no obligation. 


UNIVERSAL VACUUM DRYER CO. 


5097 Gateway Station, 





UNIVERSAL 


40th and Holden, KANSAS, CITY, MO. 


STOP WASTE! “Fancy” drying methods are 


meat for old man “Waste.” 
But he plays hardest those “timid” brethren who have been 
scared out by the cost of psuedo scientific installations. 
Universal Dryers are built for hard-headed buyers, by prac- 
tical lumbermen. 








Vacuum DIRYEIR 




















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 













Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 











NORTHERN HARDWOODS 


Following are prices of northern hardwood, f, 0. b. 
Wausau, Wis.: P 


FAS Sel. No.1 No.2 Nog 


AsH— 

4/4 ....$ 95.00 $ 80.00 $ 62.00 $ 40.00 20, 
5/4 .... 105.00 90.00 70.00 42.00 . 21 = 
6/4 .... 115.00 100.00 75.00 42.00 21.00 
8/4 .... 120.00 105.00 80.00 47.00 oebe 
Basswoop— 


4/4 222 75.00 65.00 50.00 34.00 25.00 


$/4 ...- 78.00 68.00 53.00 34.00 26.00 
6/4 .... 80.00 70.00 55.00 36.00 26.00 
8/4 .... 95.00 85.00 70.00 88.00 ae 
10/4 .... 100.00 90.00 75.00 50.00 
12/4 .... 110.00 100.00 85.00 60.00 


et Bae i He $80; 5/4, $85 or on grade; FAS, 


1x4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80, 
Birco— 
4/4 .... 100.00 80.00 50.00 82.00 


21.00 
5/4 .... 105.00 85.00 56.00 36.00 22.00 
6/4 .... 110.00 90.00 60.00 40.00 22.00 
8/4 .... 115.00 95.00 75.00 47.00 28.00 
10/4 .... 125.00 105.00 90.00 55.00 ee 
12/4 .... 180.00 110.00 95.00 60.00 
8/4 .... 88.00 70.00 45.00 ered 
6/8 .... 85.00 68.00 38.00 o8e 


For 10-inch & wdr., add $35; 8-inch ‘& wdr., ‘add 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 


a of 4 & 6-foot lengths, $32. For sel. red, add 


Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sort Erm— 


4/4 .... 70.00 60.00 47.00 25.00 21.00 
5/4 .... 175.00 65.00 50.00 30.00 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 


8/4 .... 90.00 80.00 65.00 35.00 28.00 
10/4 .... 95.00 85.00 75.00 40.00 o* 
12/4 .... 100.00 90.00 80.00 45.60 


Rock Erm— 


4/4 .... 70.00 ieee 45.00 25.00 18.00 
5/4 .... 80.00 rT 50.00 30.00 19.00 
6/4 .... 80.00 eee 55.00 80.00 20.00 
8/4 .... 85.00 mie’ 60.00 85.00 *%25.00 
10/4 .... 100.00 bowe 80.00 50.00 eoce 
12/4 .... 110.00 eee 90.00 55.00 80.00 
Sort Marte— 
4/4 .. 70.00 60.00 43.00 27.00 21.00 
5/4 .. 75.00 65.00 45.00 85.00 22.00 
6/4 .. 90.00 80.00 49.00 32.00 22.00 
ae 95.00 85.00 52.00 38.00 22.00 
Rep Oax— 
4/4 100.00 80.00 65.00 43.00 19.00 
6/4 105.00 85.00 70.00 45.00 20.00 
6/4 110.00 90.00 75.00 49.00 20.00 
8/4 115.00 95.00 80.00 52.00 20.00 


*Bridge plank. 
Harp Marre Rovcu FLoorinc Srocx— 
No.1 No.2 No. 8 


com, com. com. 
OE. sieeentrciveesenseeed $44@45 $32@34 $22@24 
Et sontnedaaeeneeenens 45@47 34@36 24@26 
Harp Marprte— 
Sel. No. 1&Sel. 

FAS 6”&wider 6”&wider No.2 No.8 
ae $ 70.00 $ 60.00 $ 45.00 $32.00 $18.00 
| Bee 80.00 70.00 55.00 35.00 19.00 
a <necnne® 90.00 80.00 65.00 35.00 21.00 
Se sebees 95.00 85.00 70.00 38.00 20.00 

ee 110.00 100.00 85.00 50.00 30.00 
Re 120.00 110.00 85.00 55.00 30.00 
_° ree 135.00 125.00 110.00 60.00 35.00 
Se ésex0 165.00 150.00 135.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Brecu— 
FAS Sel. No. 1&Sel. No.2 No.8 
5/8 No. 2 com. & better..... «+++ $33.00 $16.00 
Sees $55.00 $40.00 $35.00 25.00 19.00 
Be -sxieseue 60.00 50.00 40.00 30.00 22.00 
a 70.00 60.00 50.00 35.00 22.00 
OG ssenses 80.00 rer 60.00 40.00 25.00 
Enp Drizep WHITE Marpre— 
FAS and 
Nos.1&2 Nos.1&32 
ee ne nee ere $110.00 $ 85.00 
DE eth vege ctidn kaka nee eae 115.00 90.00 
tt umipareebatenende webs canes 120.00 95.00 
DE éhiceesddeeerdisennesthetes 130.00 105.00 





SOUTHERN PINE TIES 


New York, July 19.—Following are quota- 
tions on southern pine ties, f.o.b. New York: 


All 8’ 6”— Sap Heart 
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CROSS TIES 


St. Louis, Mo., July 18.—Cross tie quota- 
tions f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.. 1.15 .85 
No. 1, 6x6”, 8’ 6-inch face.. 1.05 -76 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak; 
sap cypress, 20 cents less than white oak. 


Switch Bridge 


Ties Plan 
i Ge oy oaks k eReKeowes $44.00 $45.00 
Wot “oak Sain ane ere iee teat 40.00 38.00 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., July 19.—Railroads and 
box manufacturers are leading patrons of northern 
pine manufacturers in this territory. Railroads are 
preparing cars for the movement of the large grain 
crop. Retailers are taking pine in mixed cars, and 
are buying only for immediate shipment. Prices are 
firm. 


BUFFALO, N. Y., July 20.—The northern pine 
demand is confined principally to small lots for im- 
mediate delivery. Mill stocks are not as extensive as 
they often are at this season, so that some items are 
not easily obtained and the market is inclined to show 
steadiness. 


EASTERN SPRUCE 


BOSTON, MASS., July 19.—The usual summer 
slackening of demand for eastern spruce frames is 
reported. There is very little new business, and 
mills now operating have pretty well cleaned up 
their old orders. Prices are easy. The market for 
Provincial random is dull, and there is intense com- 
petition with Coast woods. Inquiries for boards are 
few, but the supply of dry stock in first hands is 
light and quotations are steady. 


HARDWOODS 


CHICAGO, July 20.—Demand for northern hard- 
woods is picking up a little. Birch is moving more 
actively to the interior finish interests. The automo- 
bile trade is taking some thick maple and _ birch. 
The furniture demand is rather quiet, but prospects 
are good for a steady volume from this consuming 
source in a few weeks when the factories begin to 
run on orders secured from the recent furniture shows. 
Northern hardwood prices maintain a firm tone. De- 
mand for oak flooring is more active and prices hold 
on a steady basis. 


NEW ORLEANS, LA.; July 18.—By local ac- 
counts, soutkern hardwood market conditions stood 
practically unchanged for the week, demand being 
rated quiet, prices disappointing though not percep- 
tibly weaker and the large consumers of hardwood 
still holding off save for their immediate needs. 


ST. LOUIS, MO., July 18.—The lull in southern 
hardwoods continues and prices are being maintained 
at low levels. There has been a decided gain in pro- 
duction owing to hot, dry weather, and orders and 
shipments are running second. The automobile body 
manufacturers and planing mills are not. doing much. 
Reports from the furniture shows are rather slow in 
reaching here, but definite word was received from 
ene important manufacturer that he booked a large 
volume of business. 


HOUSTON, TEX., July 19.—Hardwood men are 
looking for a revival in business in about a month, 
they say. Results of the recent furniture shows have 
not yet been felt. Except for good business in sap 
gum and fair orders for rough oak, hardwoods gen- 
erally are dull. Red gum is dull and there is no 
demand for oak flooring. Export business is fair. 


» BUFFALO, N. Y., July 20.—The hardwood demand 

continues slow, with most buyers deferring purchases, 
Some seasonal let-down of industrial activity has 
taken place recently in this section. Prices are not 
showing any particular change, the offerings in most 
items being large enough to check advances. 


FIR, SPRUCE, CEDAR 


CHICAGO, July 20.—Business in West Coast 
woods is rather quiet, but prospects for early fall 
buying are fairly bright. Local retail yards are buy- 
ing sparingly. Country trade is slow, as this is the 
busy season for the farmers, but after the harvest 
the demand from rural yards should pick up con- 


‘Knowrt the 


WorldQver” 











We Have No Flooded Lumber 


There are millions of feet of water-soaked lumber in the 
Southern Hardwood District, but we are glad to inform 
our trade that all our plants in the overflow district are 
well protected by private levees — hence, our stocks are 
absolutely free from flood waters. 


Send us your inquiries and orders for 


OAK—ASH—GUM—ELM—CYPRESS 
Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 
BRANCH OFFICES: 
New York, 350 Madison Ave. New Orleans, Hibernia Bank Bldg. Chicago, 612 North Michigan Ave. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 
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Strong andLight 
Sell on Sight 


An ordinary man can raise a twenty-five or 
thirty foot Babcock Spruce Ladder without 
having to call a couple of neighbors to help him. 


Babcock Ladders are manufactured from air 
dried Spruce which contains all the strength of 


the lumber. 


Be sure your ladders are marked ‘Babcock 
Spruce” on the side. 


Remember, we pay the freight 


Ghe W.W. BABCOCK CO., Inc. 


BATH, N. Y. 
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re Round Trips Per Day! 
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PEED and power — no other 2-ton crawler 
tractor parallels the Trackson-Fordson in a 
more economical combination of both. It means 
more round trips per day — more logs — more 


profits to you. 


Besides its hauling capacity, it has no equal for loading, 
skidding, snaking, and decking. It works on steep rough 
grades, in wet swampy land, in sand, in underbrush, un- 
der conditions where no horse or heavy tractor could work. 


With a single operator it does the work of six to eight 
hoises and with greater certainty of getting the job done. 
Its cost is so low that you can buy and operate three of 
them for less than the cost of one larger tractor. Just the 
right size for the average logging job — a fleet of these 


Trackson-Fordsons will cut your costs in half. 


Mail the attached coupon back to us NOW and by return 
mail we shall send you full information. Send it back today. 


Trackson Comp 


OF FULL - CRAWLERS ~~ 
MILWAUKEE.WIs. 


510 CLINTON ST. 


emcee aren ener nee ern ann aaa a ss a ees 


Trackson Company 
510 Clinton Street, Milwaukee, Wis. 


Gentlemen :—Send me as soon as possible specific infor- 
mation (illustrated) telling me how I can use Trackson- 


C] Winter Logging 0) Summer Logging 


Name 


These 
6 Advantages Are 
Combined in no Other 
Crawler 


1. All-steel construction— 
no cast iron parts. 


2. Fewest working parts— 
lowest upkeep cost. 


3. Patented non-clogging 
track of specially hard- 
ened alloy steel. 


4. Greater track area, bet- 
ter traction less ground 
pressure. 


5. Oil reservoir type dirt- 
proof bearings. 


6. Simple steering—no 
complicated clutches. 
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| Fordson for logging work. 
| 

| 

{ Address 











siderably. Fir uppers are scarce and stronger, while 
common grades have eased off somewhat in price. 


SEATTLE, WASH., July 16.—The best outlet for 
fir is the rail trade, which is steadily increasing in 
volume and slowly developing a firmness in price. 
Numerous items are beginning to make a show of 
strength. The growing demand is largely rural. Off- 
shore business, particularly with Australia and Japan, 
is greater in volume, with price steady. Atlantic 
coast is featureless. California is very quiet. 

NEW YORK, July 18.—Dullness of the market 
has had no appreciable affect on prices, the entire 
scale being just where it was earlier in the month— 
somewhat stronger, if anything. Scarcity of cargo 
space and stiff rates are helping to keep prices stabi- 
lized, while curtailed shipments, as compared with 
other recent years, unquestionably have something to 
do with conditions. 


BALTIMORE, MD., July 18.—Competition in fir 
is still very active, with stocks here large enough 
to take care of any requirements. 


KANSAS CITY, MO., July 19.—There is a slightly 
better from country yard demand for fir, while city 





demand is slow. The buying is fairly well scattered 
over the list and cars, as a rule, are pretty well 
mixed. Large dimension is slow, most of the demand 
being for the smaller sizes. 

LOS ANGELES, CALIF., July 16.—The fir mar- 
ket has shown very little change during the week. 
Shipments into the local harbor are good, but prices 
refuse to strengthen. Retailers report a very active 
demand in the metropolitan area, with an increase in 
activity on the part of rural dealers. 


CYPRESS 


NEW ORLEANS, LA., July 18.—No featurable 
change is reported for cypress, demand being rated 
quiet and unchanged in character, price basis un- 
changed and steady, and production in this territory 
about normal. The larger manufacturers appear to 
be taking this midsummer condition philosophically 
and are building up stock assortments in expecta- 
tion of brisker call during the late summer and fall. 





CHICAGO, July 20.—Cypress distributors report 
more activity among the tank manufacturers, and 
orders for pecky cypress from the greenhouse inter- 
ests are also being received in larger volume. There 
is likewise a better demand from the railroads for 


capping and other high grade material. The retai] 
yard trade is still quiet. Prices continue on a steady 
basis. 


ST. LOUIS, MO., July 18.—Yellow cypress de- 
mand continues quiet at firm prices. While no users 
are buying in featurable quantities, the crating in. 
terests appear to be most active. There are no items 
outstanding. Trade in red cypress continues quiet, 
The list is unchanged. 


HEMLOCK 


NEW YORK, July 18.—Eastern and western lum- 
ber is moving very slowly, but on a firm price 
basis. There is more than ample West Coast hem- 
lock on hand for all possible needs, but there is no 
indication of serious oversupply, and no complaints 
whatever from wholesalers on that score. 


BOSTON, MASS., July 19.—The hemlock trade is 
quiet. Some transit lots of western hemlock are 
being moved at concessions from mill shipment quota- 
tions, which are generally maintained. Offerings of 
eastern and northern hemlock are moderate and prices 
are held about steady. 


WESTERN PINES 


CHICAGO, July 20.—Yard demand for western 
pines showed improvement during the last week, due 
to the fact that retailers are replenishing stocks to 
some extent. Call from industrial consumers is on a 
seasonable basis. Mill stocks are in good assortment 
generally and prices are about steady. Sash, door 
and window frame interests are taking fair quantities 
of California white pine, mill stocks of which are in 
good shape. Prices are unchanged. 


SAN FRANCISCO, CALIF., July 18.—There has 
been a slight decrease in demand for lower grades 
but virtually no change in the upper grade demand, 
which is slightly above normal. Export business is 
reported to be looking up and rail shipments are 
being sustained. Local business is normal with the 
exception of central California and western business, 
which has fallen off during the last fifteen days. 
Prices on the whole are slightly above those of June. 
The outlook, with slight increases in eastern demand, 
is good. Demand for box is exceptionally good. 


NEW YORK, July 18.—The demand for Idaho 
and Pondosa pines has not been quite as strong as 
it was last week, but prices are apparently every 
bit as strong as they have been all the month. Whole- 
salers say there is no sign of any relaxation by the 
mills, and they forecast a slight rise later in the 
summer. 


BUFFALO, N. Y., July 20.—The buying of Cali- 
fornia and other western pines is running mostly to 
small lots, and such trade is said to be somewhat 
increased, though not to any large extent. It is found 
difficult to fill orders in some leading items. No. 2 
common 12-inch Pondosa pine is scarce. Sugar pine 
8/4 in Nos. 1 and 2 shop is very scarce, as is this 
wood in most items. 


KANSAS CITY, MO., July 19.—There has been 
practically no change in the demand for western 
pines, but prospects are for a larger volume of busi- 
ness. Some wide items are harder to get, and thick 
stock is reported a little scarcer. The scarcity has 
not yet affected prices. 


LOS ANGELES, CALIF., July 16.—Shop and 
lower grades of the California white and sugar pine 
are moving readily and prices are firm. The clear 
market is not so active. Most of the mills were 
shut down for several days over the Fourth of July 


holidays. 
REDWOOD 


SAN FRANCISCO, CALIF., July 18.—With or- 
ders showing severe drops in certain districts, red- 
wood producticn was dropped correspondingly, so the 
situation has suffered no radical changes. Export 
demand is normal. Western business is off slightly 
and eastern business showed some signs of picking 
up. Local demand is normal in most cases. Prices 
have shown no change. Retail business is normal 
with increases expected. 


LOS ANGELES, CALIF., July 16.—The redwood 
market continues strong with prices firmer than 
they were a week ago. The volume of orders is very 
satisfactory, with the construction and lower grade 
stocks badly shot. 


SOUTHERN PINE 


CHICAGO, July 20.—Retail yard demand for 
southern pine is improving to some extent. Indus- 
trial trade is fairly good. There are some orders 
being received from railroads for repair material. The 
call from the sash and door interests is rather slow. 
Prices are steady with indications of a tightening up 
in the market. 
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NEW ORLEANS, LA., July 18.—Mill reports in- 
dicate substantial gain for the week in bookings, cut 
and shipments. Production led, with shipments sec- 
ond and sales third. Local comment indicates timbers 
going strong and improved demand for special cut- 
tings, plus some symptomatic improvement in export 
call, but market conditions little changed otherwise 
and prices about as were. Inquiry is rated fair. 


ST. LOUIS, MO., July 18.—The southern pine 
trade is spotty. Nevertheless, the tone of the market 
is somewhat better than it has been during the last 
two weeks. The month’s shipments, to date, are equal 
to last month’s, but orders will show an increase. 
2usiness is well apportioned among the various users 
and is well distributed throughout the trade terri- 
tory. Among the more active items are 8- and 10- 
inch No. 3 boards, and 4-inch Nos. 2 and 838 strips. 
Prices are firm. 


KANSAS CITY, MO., July 19.—Some of the mills 
which made low prices reported a much better volume 
of business last week, while other mills which have 
made no changes in their lists reported that demand 
continued light. The buying has been very largely in 
the commn grades, with here and there a car of 
finish or flooring. A good demand is reported for 
timbers and some of the large mills say export de- 
mand is fair, especially from South American ports. 


BOSTON, MASS., July 19.—The southern pine 
market is dull. Retailers are buying only for cur- 
rent requirements, and are frequently able to se- 
cure concessions even on quite moderate orders. 
B&better rift, 1x4-inch, longleaf flooring is offered 
at $75, and shortleaf at $5 less. Partition also is 
offered at modest figures. Wholesale business in 
longleaf timbers, plank and dimension is quiet and 
the tone of the market is not at all firm. 


HOUSTON, TEX., July 19.—While there is a 
pretty fair amount of southern pine business, price 
cutting is in vogue. But there has been a decided 
improvement of late in special orders from foreign 
countries, at prices better than those paid a few 
months ago. Local lumbermen are predicting a re- 
vival in pine orders from the Southwest, and perhaps 
the North, in about two weeks. 


SHINGLES AND LATH 


SEATTLE, WASH., July 16.—Red cedar shingles 
remain at bedrock prices, with supplies ample to 
meet the prevailing demand. Numerous mills remain 
down following the July 4 shutdown, and will re- 
main inactive indefinitely. 


MINNEAPOLIS, MINN., July 19.—Demand for 
red cedar shingles in this market continues light with 
some signs, however, that an improvement is near. 
There are plenty of offerings. Clears were being 
quoted at about $2.15, and stars at about $2, mill 
basis. Balsam lath are in heavy demand, with the 
supply light, while there is a normal movement of 
jackpine lath. The 4-foot merchantable balsam are 
being quoted at $8.25,.and in Chicago it is reported 
to be $8.75. Mixed pine lath are moving in moderate 
volume. 


KANSAS CITY, MO., July 19. — Shingle prices 
continue unsatisfactory and weak, with clears selling 
as low as $2.05. There is very little demand for 
cheaper grades. The demand for lath is slightly better, 
with prices unchanged. Siding demand also is re- 
ported a little better, with wide items in best demand. 


NEW YORK, July 18.—Eastern spruce lath con- 
tinue to sell at $6.50 to $6.75 wholesale, f. o. b. 
docks New York, and a little higher for rail lath. 
These prices are a shade better than the lowest for 
the season. Shingles are abundant, especially West 
Coast varieties, and sales are by no means brisk. 


NEW ORLEANS, LA., July 18.—Call for cypress 
shingles continues quiet. Cypress lath are perhaps 
a little less active though continuing in fair movement 
in mixed cars. No change of prices was reported on 


either item. 
BOXBOARDS 


BOSTON, MASS., July 19.—Demand for box 
lumber is quiet. Some increase in selling pressure 
has been noted recently, and the tone of prices has 
grown a shade easier. Reports from Maine and New 
Hampshire boxboard mills indicate a substantial in- 
crease in stocks in first hands, and a slight increase 
during the second quarter in the percentage of unsold 
lumber. Round edge white pine boxboards, inch, are 
quoted $27@29. 


CLAPBOARDS 


BOSTON, MASS., July 19.—Offerings of desir- 
able eastern spruce and native white pine clapboards 
are so light that prices are being maintained, al- 
though retailers’ requisitions are few and unimportant. 
Current quotations on eastern spruce 4-foot, 6-inch 
clapboards: Extras, $60; clears, $55; second clears, 
$50. The 5'%-inch clapboards are $5 less. The 
market is well supplied with coast clapboards and 
prices show a rather easy ‘tone. 


We'll furnish the crane, 
you furnish the truck 
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AKE off that broken body from 

your old motor truck, give the 
chassis a coat of paint; we'll furnish 
an ORTON Model “V” Crane and 
you will have the fastest little lum- 
ber handling outfit in the world. 


You can mount the ORTON Model 
“VY” Crane on any new or second- 
hand 5 to 7% ton truck having a 
distance of 8-feet 6-inches from back 
of driver’s seat to rear axle, Prac- 
tically every standard truck of the 
required capacity has this clearance. 








RTO 











The ORTON Truck Crane may be 
equipped with a 20, 24 or 28-foot 
boom; it has a lifting capacity of 5 
tons at a 10-foot radius and 2 tons at 
a 20-foot radius. The Truck Crane 
is full-revolving and is operated with- 
out the use of outriggers. Power is 
furnished by a 53-HP. Hercules Gas- 
oline Motor. 


Complete information including cata- 
logs, specifications and price will be 
sent to anyone interested. Write us 
today. 


Shovels 








Cranes OC 
ORTON CRANE “ams be 





SHOVEL COMPANY, 608 SO. DEARBORN ST., CHICAGO, iLL 





This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 
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News Letters 


(Continued from Page 69) 


Atlanta, Ga. 


July 19.—Though this is ordinarily the dull period 
in southern pine, there is more construction going on 
in this section than in some weeks, and wholesalers 
report a slowly increasing call for most building items. 
Retailers are not placing any large orders, but taking 
quite a bit of material for current needs, and are 
sending in good inquiry. The most active items are 
better grades of flooring and dimension, with a fair 
call reported for better grades of ceiling and partition, 
and some call for all common grades, Prices, how- 
ever, continue uncertain, smaller mills selling at $2 to 
$3 under market with some recent sales as much as $5 
under. Industrial building items are moving fairly 
well and there is good inquiry. Railroads are placing 
better orders than they were, though this business is 
still rather inactive. Georgia roofer mills are operat- 
ing steadily, and business is improving, with the de- 
mand good in the East and middle West and better 
than it has been in the Southeast. The market, how- 


ever, is still weak, few mills getting more than $18 
to $19 for No. 2 and better roofers, while smaller 
mills are selling at $1 to $1.50 less. 


New Orleans, La. 


July 18.—Southern pine registered substantial gain 
in orders, but demand for other southern woods con- 
tinued seasonally quiet. The cypress people report 
spot business unimproved, perhaps a shade quieter, with 
price basis and character of call unchanged. Southern 
hardwoods are still in the doldrums, with the large 
consumers taking comparatively little and prices re- 
ported soft in spots. 

Plaquemine, La., reports the resumption of opera- 
tions by the Louisiana Cooperage Co. and the Baist 
Lumber & Shingle Co., which were forced down some 
weeks ago by flood water. Resumption of the Arkla 
Lumber Co. and the Plaquemine Stave & Heading Co. 
is expected within the fortnight. -These plants are 
in the Plaquemine district, but. Plaquemine itself 
escaped overflow. The John A. Prevost Lumber Co., 
Jeanette, La., resumed operation last week, after a 
shutdown of several weeks. 

At the quarterly meeting of the general forestry 
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High Speed Steel Knives 
Exeelsior Knives 
Moulding Knives 
Planer Knives 

Veneer Knives 

Mitre Knives 


BELOIT : 3 





A 
Complete Line of 
High Grade Knives | 


Dowd Knives have been generally used and 
favored by discriminating woodworkers for the 
This company specializes in 
the exclusive manufacture of high grade knives 
and this long period of specialization has given 
Dowd a wide experience which assures quality 
and good service. When you need any of the 
knives listed below, consult Dowd. Every knife 
is guaranteed for workmanship and materials. 


“You Be The Judge” 


| R. J.Dowd Knife Works 


Makers of Better Cutting Knives Since 1847 


Heavy High Speed Knives 
Heading Knives 

Matcher Knives 

Stave Knives 

Hog Knives | 
And Others 


WISCONSIN 
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advisory board of the State forestry department, held 
here last week, State Forester Hine submitted plans 
for the addition of 726,000 acres of forest lands to 
the fire protection area, under codperation with private 
land-owners. During the last few years, he said, some 
3,000,000 acres have been protected under this system, 

Development of cut over lands in Pearl River 
County, Mississippi, is said to be making substantia] 
headway, with approximately 18,000 recently placed in 
cultivation and plans under way which will make 
available some 250,000 additional acres. Codperating 
in this work, according to a dispatch from Picayune, 
Miss., are L. O. Crosby and Lamont Rowlands of the 
Goodyear Yellow Pine Co., C. J. Coppock of the Pear] 
River Highlands Co., and representatives of the Ed- 
ward Hines interests. 

The retail plant of the Back Bay Lumber Co., North 
Biloxi, Miss., was destroyed by fire on July 15. The 
property was partly insured. 

Secretary-manager O. N. Cloud, of the Long Leaf 
Yellow Pine Manufacturers’ Association, left today 
for an extended trip on association business which 
will include visits to St. Louis, Chicago and New 


York, 
St. Louis, Mo. 


July 19.—Southern pine manufacturers report an 
improvement in business, with prospects for a heavy 
increase this fall. The business now booked is com- 
ing from the eastern and northern sections, from the 
oil producing sections of Kansas and Oklahoma, and 
from west Texas. “The increase in bookings of 
southern pine during the last ten days has been en- 
couraging to the mills,” said Nic Waggoner, sales 
manager W. T. Ferguson Lumber Co., who has just 
made a trip to the South. ‘“‘While prices are low, 
it is believed that with the increased demand and low 
production there will be a marked improvement here, 
too. Production has been curtailed considerably, for 
not only have the larger mills reduced their output, 
but more than half of the smaller mills have ceased 
operating because prices have been too low for them 
to manufacture except at loss.” 


Laurel, Miss. 


July 18.—The southern pine market is dull, and 
there has not been the expected increase in business. 
While a fair amount of stock has been sold, prices 
are altogether unsatisfactory, most concerns sustain- 
ing losses. It is freely predicted that if demand 
fails to improve there will be a decided curtailment 
in output. The shortleaf mills are suffering most. 
While longleaf, yard and shed stocks are consider- 
ably off in price, yet special cutting and timbers are 
in considerable demand at firm prices. The absence 
of mill stocks of export items has materially assisted 
the exporter in maintaining his price. It is predicted 
that there will be quite a heavy business this fall 
and winter from both Central and South America, 
and also from Continental Europe. 


Boston, Mass. 


July 19.—New England lumber dealers have come 
to look for a slackening in demand during July as 
almost inevitable. Boston wholesalers speak of last 
week’s business as very quiet. A list of local lum- 
bermen now away on vacations or tours of recrea- 
tion would include about half of the entire trade. 

The Deerfield Plywood Co. has begun business at 
Greenfield, Mass., as a Massachusetts corporation, 
capitalized for $150,000, and is to manufacture and 
deal in lumber, boxes and containers. 

George L. Townsend, jr., an attorney of Wilming- 
ton, Del., has been appointed receiver for the in- 
solvent Blue Mountain Lumber Co. The Second Na- 
tional Bank, of New Haven, Conn., as administrator 
of the estate of Charles E. Graham, of West Haven, 
Conn., started proceedings. 





Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each, State number of patent and name of inven- 
tor when ordering: 


1,635,290. Sawing machine. Leonard B, Skog- 
lund, Fremont, Neb. 


1,635,465. Saw. John C. De Penning, Portland, 
a assignor to Central Door & Lumber Co., same 
place. 


1,635,466. Wooden panel door. John C. De Pen- 
ning, Portland, Ore., assignor to Central Door & 
Lumber Co., same place. 


1,635.665. Process for the treatment of lumber. 
William C. Gardiner, Toronto, Canada, assignor te 
Satin Finish Hardwood Flooring Co. (Ltd.), Wes- 
ton, Canada, 


1,635,732. Molding cutter. John J. Witt, 


Winchendon, Mass., assignor to Goodspeed Ma- 
chine Co., same place, 


1,635,781. Logging block. Walter H. Dickinson, 


Chester. Pa., assignor to United States Steel Block 
Corporation, same place. 
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A. MONTGOMERY, 84 years old, died at the 
Sacred Heart Hospital, Eau Claire, Wis., July 
3. He was a pioneer Eau Claire lumberman. 
He had come from his home in Isla, Scotland, 
to America in 1866, and made his start in the 
lumber business at a sawmill in Chippewa 
City, Wis., the same year. In 1868 he went to 
Eau Claire as head sawyer for the Daniel 
Shaw Lumber Co. He became financially in- 
terested in that company, and was made vice 
president and superintendent. He became 
president, after the death of Eugene Shaw, 
and continued in that capacity until the clos- 
ing of the plant in 1913. A few years ago, 
following the liquidation of the Shaw inter- 
ests, he started the Badger Supply Co., but 
before long he retired. His wife died about 
five years ago. He is survived by a son, a 
daughter and a sister, one’ grandson and three 
greatgrandchildren. He was a member of the 
Knights of Pythias, and of the Old Settlers 
Association. Interment was in Forest Hill 
Cemetery, Eau Claire. 





ROME MOLTZ, retired lumberman, of 
- Toxaway, N. C., aged 67, died at his 
daughter’s home in Chester, Pa., while on the 
way to Philadelphia to consult a specialist. 
He and his brother Jacob started making saw- 
mill machinery at Chester in 1880, under the 
name Moltz Bros. Later, Jerome Moltz organ- 
ized the Jerome Moltz Machine & Foundry 
Co. He was interested in the Pennsylvania 
Wood Co., of Galeton, Pa.; in the Grayson 
Lumber Co., of Marion, Va., which later sold 
out to the United States Spruce Co.; in the 


“Pennsylvania Fire Brick Co., of Beech Creek, 


Pa., and was president and owner of the Moltz 
Lumber Co., of Lake Toxaway, N. C. He was 
also a director of the First National Bank, of 
Lake Toxaway, and a member of the First 
Presbyterian Church. He is survived by his 
widow, and the following children: Harald, 
E. Gould, Merrill A., Carl J., George N. and 
Frank A. Moltz, and Mrs. H. C. Middleton, at 
whose home he died; also by two brothers, 
Jacob J. and Philip A., and two sisters, Miss 
Jennie B. Moltz and Mrs. Annie Arend, 


MRS. STELLA M. CRULL, wife of Eugene 
S. Crull, of the Brooks Lumber Co., Belling- 
ham, Wash., died July 9 at Indianapolis, Ind. 
She came of a family of pioneer settlers in 
Indiana, and for a number of years was presi- 
dent of the Indianapolis Literary Society. Her 
first husband was Howard Cale, a law partner 
of President Benjamin Harrison. By Mr. Cale 
she had two children, the late David H. Cale 
and Harrison Cale, of the Cady Lumber Cor- 
poration, Pittsburgh, Pa. Besides her son she 
is survived by a granddaughter, Sally Cale, of 
Seattle, Wash. 


EMIL H. HENKE, 34 years old, manager of 
the Beeville Lumber Co., Beeville, Tex., met a 
tragic death on June 21. He was among the 
first to volunteer for service when America 
entered the Great War, and on receiving his 
discharge he took up the position he occupied 
at the time of his death. He was a director of 
the Beeville chamber of commerce, a devout 
Catholic and a member of the Knights of 
Columbus. He is survived by his widow, his 
aged mother, and several brothers and sisters. 


J. BRADFIELD, age 54, prominent Texas 
lumberman and banker, died July 12 at his 
home in Dangerfield, Tex. He had been in bad 
health for about a year. He owned yards at 
Plano, Hebron, Frisco, and Pilot Point, and 
had recently moved his general offices to 
Plano, where his wholesale department was 
located. He is survived by his widow and two 
sons, Joe Bradfield, of Plano, and Robert Brad- 
field, of Dangerfield, also by two brothers, 
Jim Bradfield, president of the First National 
Bank of Dangerfield, and Dr. W. D. Bradfield, 
Methodist minister at Dallas. 


C. W. PITT, for over a quarter of a century 
engaged in the lumber business at Collins In- 
let, Ont., passed away recently at Collingwood, 
Ont., in his 69th year. The late Mr. Pitt. was 
born in Belle Ewart, and went into the lum- 
bering business early in life, continuing at it 
until 1919. He is survived by his wife, for- 
merly Miss Ella Bertram, daughter of the late 
John. Bertram, of Toronto, one son and one 
nee. The interment took place at Oril- 

a, Ont. 


JACOB A. HOFFMAN, president Hoffman & 
Co., Philadelphia, Pa., died Sunday after a 
lingering illness of nearly a year. The Hoff- 
man is one of the pioneer Philadelphia mill- 
work plants, established by Mr. Hoffman in 
1875. Interment Wednesday morning was at 
Hillside Cemetery. Mr. Hoffman is survived 
by his widow and two sons, Dr. N. Fuller 
Hoffman, of this city, and Dr. Philip F. Hoff- 
man, of. White Plains, N. Y. 


WILLIAM LEWIS SHEPHERD, of Sioux 
Falls, S. D., representative of the Keystone 
Steel & Wire Co. and a member of the Tri- 


State Association of Building Material Sales- 
men, died at Peoria, Ill., July 15, age 52, from 
pneumonia. He was born at Barnesville, Ohio. 
He was one of the best and most favorably 
known salesmen in Northwest territory. He 
is survived by his widow and three children. 
Interment, under Masonic auspices, was at 
Woodlawn Cemetery, Sioux Falls, July 18. 


JOHN J. BRUPP, of Saginaw, Mich., died 
July 17 at Portland, Ore., following an opera- 
tion three weeks before. He had gone to Port- 
land for an annual visit with his son, Norman 
N. Rupp, Portland timberman. He is survived 
by his widow and two daughters in Saginaw, 
Mich., and a son in Portland. The remains 
were shipped July 19 to Saginaw for burial. 


WILLIAM A. KRAUSE, 62 years old, promi- 
nent Indianapolis furniture manufacturer, died 
recently at the Methodist hospital in Indian- 
apolis after an illness of several months. 
Funeral services were held at the residence. 
Mr. Krause was born in Indianapolis and was 
one of the pioneers in the business there. Re- 
cently he was associated with the Kramer 
Manufacturing Co. He leaves a widow and 
four brothers. 


THOMAS E. BRANT, 57 years old, engaged 
for many years in the buying and selling of 
timber lands and well known in the lumber 
trade, died at his home in Birmingham,. Ala. 
He was born at Fayette, Ala. He is survived 
by his widow, Mrs. Minnie Brant. 


PRED M. SINGER, 52 years old, manager 
of the F. M. Singer Lumber Co., Vancouver, 
B. C., died there July 12. He was born at 
Nova, Ohio, and had been engaged in the lum- 
ber business since 1910.. He is survived by his 
widow, Mrs. Mabel L. Singer. 


FPRANE A. WOODY, 69 years old, prominent 
retired lumberman, of Columbia, Tex., died 
July 9 at the home of his son, M. M. Woody, 
in Waco, Tex., where he was visiting. He had 
been ill for two weeks. Mr. Woody had been 
actively identified with the lumber industry 
in Tennessee for many years. He is survived 
by three sons, one daughter, four brothers and 
two sisters. Burial was at Columbia, Tex. 


MICHAEL H. COURTNEY, aged about 60, 
retired eastern Kentucky sawmill operator, of 
Winchester, Ky., died at his home July 15 fol- 
lowing a brief illness. One son, William H. 
Courtney, president Phoenix-Third National 
Bank, Lexington, Ky., survives him. His wife 
died several years ago. 


ROBERT POWELL, aged 46, a lumberman 
for several years at Betsey Lane, Ky., died at 
his home July 17 following a week’s illness. 
He passed away in the presence of his wife, 
three children and many friends. Burial will 
be in the family plot in Betsey Lane. 


WILLIAM H. GREER, age 82, died July 12 
at the Masonic home at Franklin, Ind. He 
had been engaged in business for himself for 
a number of years, but previous to his retire- 
ment had been employed by the McCorkle 
Lumber Co., of Evansville. He was former 
master of Evansville Lodge, A. F. & A. M. He 
is survived by three sons and two daughters. 


J. B. SAYLOR, age 41, died at his home at 
Shelby Gap, Ky., July 12, of blood polaceing, 
developed from a nail cut in his heel. He is 
survived by a wife and three small children. 
Burial was at Shelby Gap. , 


JOHN C. DEVLIN, well known citizen of 
Hanover, Ont., where he served for some years 
on the municipal council, died recently at his 
home. The late Mr. Devlin was 70 years of 
age and is survived by three children. He 
conducted a sash and door factory at Hanover 
for several years and subsequently operated a 
chair factory. 


FRANK CONANT, timber cruiser, 68 
years old, died on his farm near Auburn, 
Wash., July 10, following an illness of nearly 
three years. He is survived by his widow, and 
a brother and sister in Vermont. Mr. Conant 
was cruiser for the Weyerhaeuser Timber Co. 


GEORGE E. DUERING, for ten years sales 
representative for the Gregertsen Bros. Co., 
cypress specialist, died suddenly in Baltimore, 
Md., July 16 from heart disease. Mr. Duering 
was well and favorably known in the eastern 
consuming trade and his death will be deeply 
regretted by a host of friends. He is survived 
by his widow. 


DR. MILLARD BAXTER, 55 years old, died 
July 15 at his home in Pittsburgh, Pa. He 
was a brother of S. W. Baxter, president of 
the Baxter Lumber & Mercantile Co., of Pitts- 
burg, Kan., and an uncle of Clyde B. Baxter 
of the C. B. Baxter Lumber Co., and Floyd 
Baxter, of the Long-Bell Lumber Co., at Kan- 
sas City. 


GRATTON, age 77, president Stan- 
dard Box & Lumber Co., Portland, Ore., died in 
a hospital at Pendleton, Ore., July 15, as a 
result of injuries received in an automobile 
accident on the way to Yellowstone Park with 
his wife and two friends. Mrs. Gratton was 
painfully injured, but two guests escaped with 
minor bruises. Mr. Gratton was born in Mon- 
treal, Que., and went to Oregon in 1879. Be- 
sides his widow, Paul J. Gratton, an adopted 
son, and Mrs. V. Richter, a stepdaughter, sur- 
vive him. 


JOHN KLEINHUIZEN who has been con- 
nected with the millwork department of the 
Sterling Lumber & Supply Co., of Chicago, for 
25 years, died July 17 at his residence, 35 West 
109th Street, aged 75 years. The funeral was 
held July 20 from the Third Christian Re- 
formed Church, with interment at Mount 
Greenwood Cemetery. Out of respect for this 
valued employee, the office and yard of the 
Sterling Lumber & Supply Co. were closed dur- 
ing the funeral. Mr. Kleinhuizen is survived 
by his widow, four sons and two daughters. 
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Brick, common, 
At kiln, Chicago 
Gravel, 
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COMMODITY 


Wholesale Prices of Building Materials 


Bureau of Labor Statistics Figures—Chart pre- 
pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


ee Maximum Price Level 


Price Level, May, 1927 


INDEX NUMBERS 
March April May 
At Peak 1927 1927 1927 
Date Index Index Index Index 


Bldg. material index. Apr. 1920 299.7 166.8 165.0 165.6 


At Mills. Brick, common ..... Oct. 1920 251.1 177.0 177.4 188.1 
Hemlock, No. 1, north- Grewal 460500005 6h es Jan, 1921 233.7 188.7 183.6 183.5 
ern, elena. Hollow tile ......... June 1920 236.9 118.8 118.8 118.8 
kath, Tasker phan, Lime. common, lump. Oct. 1920 286.0 211.3 214.2 213.4 
c—_— Portland cement ....Sept.1920 192.9 162.1 162.1 162.1 
2 ee, Building sand .......Jan. 1921. 209.6 157.8 153.7 1653.7 
oesaaiine plain Bars, reinforcing ....July 1917 327.1 138.1 138.1 188.1 
Cincinnati, Nails, wire ....... ... Jan, 1920 252.9 145.7 145.7 168.0 

Structural steel ..... June 1917 331.0 125.8 125.8 1265. 
— Douglas fir, No. 1...Jan. 1920 407.3 182.4 187.2 179.8 
Plate Glass, Hemlock No. 1, north.Mar. 1920 282.1 161.38 161.3 161.3 
New York. Lath, yellow pine....Feb. 1920 582.0 115.2 115.4 116.2 
Window Glass, Red cedar shingles...Feb. 1920 346.8 125.1 -124.6 124.6 
feOcde SENS. Oak, white, plain....Mar. 1920 419.0 170.8 175.6 181.1 
Linseed 011, Yellow pine flooring..Feb. 1920 455.3 172.2 171.7 170.7 
re Plate glass ...... wewAug. 1920 329.5 125.7. 125.7 126.7 
ye Window glass .:... Aug. 1918 295.2 141.2 141.2 141.2 
Pretec Linseed oil ........,AUg. 1919 480.4 170.1 172.4 187.1 
‘= cane A pl agp """" yan. 1920 226.4 207.5 207.5 226.4 
White Lead, Turpentine .......... Apr. 1920 601.8 171.9 156.7 145.9 
Wew York. White lead ...0........ Jan, 1926 243.3 214.56 214.6 214.6 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

$0 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 




















WARREN-HUCKINS COMPANY 
JACKSONVILLE, FLORIDA 
ARCHITECTURAL WOODWORK 


We occasionally have vacancies for highly skilled bench 
and machine men, not over forty-five. 


Modern plant, individual electric drive. Open shop. Ex- 
cellent working and living conditions. 

Qualified men seeking improvement and permanent positions 
and willing to submit their history and references may write 
for enrollment blank. 





WANTED—ESTIMATOR FOR 
RETAIL LUMBER YARD 
For town in western Pennsylvania of 25,000 in- 
habitants. We need a man who understands thor- 
oughly taking off special millwork from archi- 
tect’s plans and specifications and pricing it as 
well as taking an ordinary house plan and taking 
off the material required to build it. If sufficiently 
capable, man we will employ can also be assist- 
ant to owner in conducting yard. State age, if 
married, give references and salary wanted, in 
first letter. 
Address “S. 22,” care American Lumberman. 


LARGE OHIO WHOLESALER 
Handling West Coast Woods, Western Pines and 
Yellow Pine, and maintaining buying offices in 
Portland, Oregon, Spokane, Washington, and Birm- 
ingham, Alabama, has an opening for an Assistant 
Sales Manager. Prefer man with experience in 
woods outlined above. Splendid opportunity for 
right man. 
Address “‘R, 35." care American Lumberman. 











WANTED—CEDAR BARK 
Send sample of the bark and prices, Will pur- 
chase about 500 pounds from time to time as 


needed. GILBERT EDGER, 2437 Clifton Ave., 
Cincinnati, Ohio. 





Seamstresses, sewing soft, sheer 
silks, seldom suspect softwoods 
signify scientific source (success- 
fully substituting silkworms), sup- 
plying Samsonian service, satiny 
sheen, satisfactory super silk style. 


Alice E. Spalding, Buffalo, N. Y. 
Try for a Prize by sending in yours. 


See Particulars on page 57. 
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GENERAL ‘OFFICE MAN 
To take charge of general office books and ac- 
counting for progressive company operating five 
Yards. Must be neat, accurate, systematic and 
capable of assuming responsibility. Good salary 
and opportunity for advancement, In first letter 
state full particulars, salary asked, and how soon 
could start. 
Address “T. 5," care American Lumberman. 





WANTED ESTIMATOR 
who can sell. Concern in Southern Indiana city 
doing retail business, chiefly in residence work, 
selling complete guaranteed material bills, lumber, 
millwork, hardware, paint etc. Applicant must be 
capable of listing off plans detailing etc. State 
age, experience, qualifications, whether married. 
family, etc. Confidential. 
Address ‘“‘R. 9,” care American Lumberman. 


WANTED EXPERIENCED 
sash and door estimator with sales ability for as- 
sistant manager’s position with wholesale sash and 
oe concern in Missouri. Give complete informa- 
tion. 
Address “R. 6," care American Lumberman. 








WANTED YARD MANAGER AND SALESMAN 
Or Bookkeeper, to invest cash in established Denver 
retail yard, State definitely amount cash, experi- 
ence, age, salary, date can report. 

Address P. O. BOX 266, Denver, Colo. 





EXPERIENCED GENERAL OFFICE MAN 
By retail yard in Milwaukee to assist principals 
in sales and collections. Reply fully, including age 
and salary. 
Address “T. 15,” care American Lumberman. 


IENCED FOREMAN DETAILER AND 
Biller on special millwork, such ag frames, in- 
terior woodwork, cabinets etc. Apple THE MAR- 
KERT MANUFACTURING CO., Syracuse, N. 


WANTED EXPERIENCED YARD FOREMAN 
Yard located in N. W. limits of Chicago. State 
age, experience and salary expected. 

Address “T. 1,” care American Lemberman. 














THOROUGHLY EXPERIENCED DETAILER 
And biller on stock and special millwork. Steady 
work all year round with good prospects of ad- 
vancement for a fast and accurate workman. 
Apply THE A. M, LEWIN LUMBER CO., 2120 
Dana Ave., Cincinnati, Ohio. 


WANTED COMBINATION MAN 
As salesman estimator, a ge and biller. Cost 
Book A graduate. For Sept. ist 
THOMASVILLE VARIETY WORKS 
Thomasville, Ga, 


TWO FIRST CLASS INSPECTORS 
Wanted for hardwood mill in Tallahassee. Only 
A-1 men need apply. Good wages. FLORIDA 
HARDWOOD LUMBER CO., Tallahassee, Fla. 











WANTED 
Experienced millwork man for selling position. 


Wholesale. Must have good personality. Prefer 
one who has had buying experience. Only high 
grade men of ability and initiative need apply. 
Good salary. Territory in Illinois. 

Address “‘M. 25,” care American Lumberman, 


WANTED SASH & DOOR SALESMAN 
By large sash and door factory, salesman to sell 
doors, sash and genera! millwork to lumber dealers 
in Iowa and Illinois. Must be able to figure list 





<a State age, experience and salary ex- 
pected. 
Address “R. 33,’ care American Lumberman. 





WANTED 
Commission basis to work Chicago selling Oak 
Flooring, Hardwood Lumber. Unless have estab- 
lished trade need not apply. Would have plenty 
of stock to offer and want a live salesman, 
Address “M. 9,’" care American Lumberman. 


WANTED SALESMAN 
Must be experienced in builders’ hardware and re- 
taii lumber yard sales. State age, experience and 
salary expected. 
THE FALLS LUMBER COMPANY 
Cuyahoga Falls, Ohio 


WANT: MEN 
On a commission basis to sell N. C. Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
ja., W. Va., Md., Pa., N. J., N. Y., Conn., and Mass, 
Address CLYDE EBY, New Bern, N. C. 











LOGGER ACCOUNTANT 
Can you use a man in your woods operations who 
has an excellent working knowledge of north- 
eastern logging methods gained from a number 
of years of practical logging experience combined 
with woods accounting which gives me an unusual 
understanding of the relation of facts to figures 
and vice versa? I am 33 years of age, single, 
willing to work anywhere and searching for a 
connection in the woods department of an ag- 
gressive organization carrying on year around 
A. L. KOPP, 118 8, 11th St., Newark, 





HARDWOOD LUMBER INSPECTOR 
YARD MANAGER, BUYER 
With twenty years’ experience in the hardwood 
tumber business. Expert on the manufacture, in- 
spection and care of hardwoods. Employed by one 
company fourteen years. Employed five years with 
present company. as manager of large hardwood 
yard. Employer retiring, reason for making 
change. Age 39. No booze. Want permanent 
job. Can furnish the highest class of references, 
Address “S. 5,” care American Lumberman. 





Screen season starts Sally swear- 
ing. Stop swearing Sally, Smith 
sells screens. 


J. W. Schultz, Cedar Rapids, lowa. 
Try for a Prize by sending in yours. 


See Particulars on page 57. 





MILLWORK EXECUTIVE 
Young experienced stock and special millwork 
executive now employed as office and sales mana- 
ger desires change. Have had two years’ experi- 
ence retail lumber and building materials. Have 
practical knowledge and experience all depart- 
ments, including detailing, estimating and super- 
intendence. Experience covers a period of fifteen 
years, Available on thirty days’ notice. Confiden- 
tial correspondence solicited. 
Address “R. 18,’”’ care American Lumberman. 


ASSISTANT MANAGER OR GENERAL 
OFFICE MAN 

Young man single, aged 23, High school graduate, 
worked 3 years in a bank, and have had two 
years experience in retail lumber business. Cap- 
able and energetic and willing to learn, thoroughly 
honest, and of clean habits. Very best of ref- 
erences. Any location with good future satis- 
factory. Available now. Address “‘T. 7,” care 
American Lumberman, 


EXPERIENCED SALESMAN WITH 
ESTABLISHED TRADE 
For Fir, Spruce and Pondosa Pine with the yard 
and industrial trade in Chicago and vicinity; de- 
sires making connection on profit sharing basis. 
Now employed. 
Address “T. 6,” care American Lumberman. 


ACCOUNTANT—BOOKKEEPER 
Available at once. Have installed systems and 
conducted audits for large operations. Will go 
anywhere. Salary moderate, leaving future based 
on my ability. What have you to offer? SYDNEY 
H. VEAL, Chartered Accountant, 378 Golden Gate 
Avenue, San Francisco, Calif. 














Since Sheboygan selected spruce 
sidewalks, she scored some singu- 
lar successes. 


E. T. Darling, Sheboygan, Wis. 
Try for a Prize by sending in yours. 
See Particulars on page 57. 





WANTED—POSITION AS MANAGER 
Of large yard or supervisor of small yards by @ 
man of long experience in both capacities with a 
record which speaks for itself. Forty-four years 
of age. Am sure that I can be of great service 
to you. 
Address “R. 27,” care American Lumberman. 





FOR ILLINOIS 
One who has the knowledge of oak, gum, and 
yellow pine trim to work central and southern 
Illinois. Salary and bonus basis. State age, ex- 
perience, salary expected. 
Address “S. 21,” care American Lumberman. 


WANTED LUMBER SALESMAN 
Calling on trade in Illinois, Indiana and Wisconsin 
to handle hardwood flooring as a side line, on com- 
mission basis. 
Address “T. 24,” care American Lumberman. 








Since Simonds saws saw swiftly, 
save stock, stand stretch, stay 


straight, soothe sawyer; sound 
sense slogan says, “Seek Simonds 
Saws.” 


W. G. Riffanacht, Herkimer, N. Y. 
Try for a Prize by sending in yours. 
See Particulars on page 57. 





GERMAN, #, 15 YEARS LUMBER EXPERIENCE 
10 years as hardwood inspector, 2 years manager 
of private yard; A-1l bookkeeper, good collector 
and good on figures; open for position by August 
1, 1927; prefer west of Mississippi river, Minnesota 
or Dakotas most desirable. 

Address “P. 10,” care American Lumberman. 


PLANING MILL MILLWORK FOREMAN 
Employed in the West, desires production end on 
all lines of Special Mill and Cabinet work. De- 
pendable, practical and accurate. With long mod- 
ern capertonee. 

ddress “P. 12,” care American Lumberman. 


GENERAL OFFICE MAN 
Age 41 and married. Seventeen years’ experience 
as head bookkeeper and office manager with large 
pire mills. 
Address “T. 19,” care American Lumberman. 


BAND AND CIRCULAR FILER 
Open for position, 17 years’ experience, references. 
Work guaranteed. 
Address “T. 3,’ care American Lumberman. 


WANTED POSITION AS GER 
Experienced young man, wishing to locate in cen- 
tral Michigan. Reference if desired. 

Address “S. 10," care American Lumberman. 
































